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Some Ideas On Making;,Good Business Better 


Building contracts awarded in April broke all previous monthly 
records—the volume exceeding that of the preceding month by 14 


percent, and topping the same month of last year by 13 percent. 
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Some of the things the retailer can do to help his business 
are to encourage improvements in schools and better living 


Encourage people to become home owners instead 
of tenants. 


ers of automobiles, 








A Texas Retailer Says: | 


in rural communities; better farming and stock 





“Sell” the public as thoroughly on the idea of 
home, or repairing the old one, as the manufactur- | 
have suc- 
of extravagant 


radios, vacuum cleaners etc., 
minds off 


doing. Get people’s 


luxuries and back to the things they need. 


An Indiana Retailer Says: 


We are connected with one of the largest building and loan 
associations in eastern Indiana, the writer being its president. 
We figure that the lumber business and building and loan go 
hand in hand. In our advertising we are educating the people 
to save more and to own their own homes. We are proceeding 
on the plan of selling houses to our customers, rather than 
mere boards. Our opinion is that there never was a better 
time than right now for the lumber merchant, if he is alive 
and awake to the needs of his community. 





Building activity is only one “straw,” 


but an exceedingly significant 


one. Steel orders, bank clearings, car loadings, mail order buying, and 
other “barometers” all furnish abundant evidence of the solid foun- 


dation for business progress. 


A Missouri Retailer Says: 


The lumber dealer should educate the people of his commu- 

nity to look to ‘him as authority on building and materials. | 
| This important function at present is too often delegated to 
the carpenter, the architect or even the mail order concern. 
| He should also help to build up a spirit of optimism and 
confidence. 
| service and skillful enough to advertise it without too much 
| bragging about himself. 

| 


He should be willing and ready to give real 


A Kansas Retailer Says: 


Better advertising and salesmanship are needed to create 
demand for building materials. Educate the community on 
the value of a home above all else. Raise the purchasing 
power of the farmer’s dollar, so that what he receives for his 
products will be more in line with what he has to pay for 
the products of others. The dealer should handle a complete 
line, with coal, to get volume to take care of overhead. Elimi- 
nate long time accounts and get quicker turnover of stock. 





To recognize the indubitable fact that basic business conditions 
never were more favorable, and to do our utmost to help “Make 
Good Business Better’—better for ourselves and better for the 
other fellow—should be the aim of all. 
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Attractive Prices 
On These Items: 








The LAST KN QUALITY € 
WORD in SERVICE a ° ° e 
We list below some special items we can make attractive 
q prices on. Wire at our expense for quotations: 
BRANP 


PLAIN SAP GUM 


150,000’ 5/8” Ist & 2nds 
200,000’ 5/8” No. 1 Com. & Sel. 
100,000’ 4/4” Ist & 2nds 
250,000’ 4/4” No. | Com. & Sel. 


QUARTERED SAP GUM 


PLAIN RED OAK 


100,000’ 3/4” Ist & 2nds 
100,000’ 3/4” No. 1 Com. & Sel. 
250,000’ 4/4” No. 1 Com. & Sel. 
100,000’ 5/4” Ist & 2nds 
125,000’ 5/4” No. | Com. & Sel. 
50,000’ 8/4” No. 2 Common 


CYPRESS— 


Lumber, Lath, 
Finish, Siding, 








Moulding 200,000’ 8/4" Ist & 2nds 200,000’ 4/4” No. 5 Common 
, gryeed apn ye — & Sel. PLAIN WHITE OAK 
HARDWOODS— 50,0 nee 50,000’ 5/8” Ist & 2nds 
ASH 200,000’ 4/4” No. 2 Common 
Band sawn 50.000’ 4/4” let & 2nds 100,000’ 5/4” Ist & 2nds 
Kiln dried 100,000’ 4/4” No. | Com. & Sel. 100,000’ 5/4” No. 1 Com. & Sel. 
Rough or Surfaced 170,000" ... No. - nena PLAIN BLACK GUM 
ee 30000’ 8/4” No 1 Com & Sel. 50,000" 4/4” No, 1 Com. & Ber. 
pi 40,000’ 10/4” Ist & 2nds 
VENEERS— 20,000’ 10/4” No. | Com. & Sel. QUARTERED BLACK GUM 
: 65,000’ 12/4” Ist & 2nds 20,000’ 8/4” No. | Com. & Btr. 
Door, Panel, 
Piano Rim, E. S C | 
Gypress Beaters JAMES E. STARK & COMPANY, INC. 
Stock MANUFACTURERS 
General Offices: Cleveland Offices: Chicago Offices: 


MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 25 N. DEARBORN ST. 
































a That’s Worth 
ov” Investigating 






CLEARS ~~, 






WISCONSIN 
HARDWOODS 
HEMLOCK 
PINE 
*KORRECT MAKE- 
4% MAPLEAND BIRCH 
FLOORING 


Dependable * 
rei) 


— 







Our Special Service not only in- 
but also 
renders our customers better service 
by delivering just what they order in 





sures prompt deliveries 


INDUSTRIAL BUYERS 
FACTORY MEN 





| RETAIL DEALERS Northern Hardwood 
Soe erase Nene bees res Sage areas ofl Hevellodk Lawheor 


100,000’ 4/4” No. 1 & Btr. Unsel. K. D. Birch 
75,000’ 4/4” No. 1 & Btr. Unsel. A. D. Birch 
100,000’ 4/4” No. 2 Common Birch 

















150,000’ 4/4” No. ¢ 
50,000’ 5/4” No, 


3 Common Birch 
1 & Ktr. Hard Maple 
50,000’ 6/4” No. 1 & Btr. Hard Maple 
30,000’ 4/4” No. 2 & Btr. Black Ash 
\ 20,000’ 5/4” No. 1 & Btr. Black Ash 
yy 100,000’ 6/4” No. 1 & Btr. Soft Elm 
ZY 50,000’ 6/4” No. 2 Com. Soft Elm 
GY 25,000’ 6/4” No. 3 Common Soft Elm 
25, 000’ 5/4” 0 3 Common Soft Elm 
200,000’ 4/4” No. 3 & Btr. White Pine 
J 2 cars 13/16x2Y4,” Factory Maple Flooring 
2 cars 13/16x214” Factory Birch Flooring 


3 cars 13/16x14%” No. 1 Maple Flooring 
Lumb er C~. 
MILLS AT 


Kneeland. Lf Dur 
MORSE, WIS.-PHILLIPS, WIS. Pp hillips, Wis. 











To guarantee you satisfaction we 
have your invoice sent direct from 
the mill making shipment. This en- 
ables you to positively check up on 
the grades shipped. 


Investigate our service today. 


Weidman - Vogelsang 
205 Grand Rapids, Lumber Co. 


National Bank Bldg., 
GRAND RAPIDS, MICH. 
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In Its Fifty-second Year 








Reduction in Reserve Stocks of Lumber 


URING THE LAST TWO YEARS THE amount of lumber con- 
sumed in and exported from the United States has exceeded 
the amount cut annually by about six billion feet a year. This 

means, of course, that in that period the reserve stocks of the country 
have been reduced approximately double the latter amount. Wilson 
Compton, secretary- -manager of the National Lumber Manufacturers’ 
Association, in his address published on the front page of the 
AMERICAN, LUMBERMAN of May 2, said that the average volume of 
lumber in transit today is about 4,000,000,000 feet less than it was 
three years ago. Retailers have reduced their stocks about the same 
amount and mill stocks have been lowered from 15 to 30 percent. 
With these figures as a basis not much calculation is required to 
show that in the last two years about 12,000,000,000 feet of lumber 
consumed has been withdrawn from reserves of one kind and an- 
other. That is to say in an emergency the country has 12,000,000,000 


feet less to draw upon than it would have had in such a case two 
years or more ago. In the past the distributer and manufacturing 
consumer of lumber have provided for their requirements in advance 
by storage in their own yards and by keeping a reserve in transit on 
order. In addition the “transit” car always afforded a resource in 
emergency, but rapid movement now puts the transit car at a diver- 
sion point before it can even be offered, so that that form of distribu- 
tion is less a factor than formerly. 

Statistics of production and distribution now supplied by the 
mills through the Department of Commerce reflect conditions at the 
source of supply, and while data on stocks in distributers’ and con- 
sumers’ hands are not available, there is conclusive evidence that 
they have been reduced in the manner already indicated. In other 
words, it is clear that the margin between day-to-day production and 
day-to-day consumption has been reduced to a point where increased 
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demand, lessened output or delayed transport would bring building 
and other forms of utilization to a standstill. 

Every lumberman knows that good business requires ample re- 
serve stocks somewhere—at the mills, in transit or in distributers’ 
yards—to level out the crests and troughs that inevitably occur in 
both production and consumption. As matters now stand there 
are no such reserve stocks for either the distributing or the con- 
suming buyer to dip into. This can hardly be considered a desirable 
situation in view of the prospective demands for lumber in all kinds 
of construction. With every other condition favorable for an in- 
creased demand for lumber it would be a singular and inexcusable 
error for lumbermen to allow their reserve stocks to remain below 
the level that business foresight dictates. A careful stock-taking 
and prompt ordering of needed items will prove to be a wise pro- 
cedure throughout the distributing and consuming branches of the 
industry. 


The Home A Real “Life Preserver” 


HE ART OF NEWSPAPER CARTOONING has attained such 
development that not infrequently a single picture of that sort 
makes a deeper and more lasting impression upon the reader 

than he gains from any, or all, of the printed text of the same issue. 

Of such sort, in some degree at least, is the “Own Your Home” 
cartoon appearing on page 45, reproduced by courtesy of the Evans- 
ville (Ind.) Courier and Journal, in which it originally appeared. 

The advantages and benefits of home owning have been “played 
up” with almost infinite variety in cartoons and other pictures, but 
here, without introducing into his ensemble even the suggestion of a 
house, inspired by a peculiarly happy idea, with a few strokes of his 
pen the artist preaches a powerful sermon on the desirability of 
owning one’s home. For we all are voyagers on a sea which—no 
matter how calm it may seem—suddenly may become tempestuous. 
And when the storm breaks—whether in the form of business re- 
verses, unemployment, accident, sickness, or the disabilities of age 
—there is no “life preserver” like home ownership. 


It is significant that the cartoon referred to, which, by the way, is 
a worthy contribution to Better Homes in America week, appears 
in a newspaper published in a city that has a number of exception- 
ally enterprising and aggressive lumber dealers, men who believe 
not only in advertising, in the commonly accepted meaning of the 
term, but who also appreciate the value of that indirect publicity 
that can not be bought, but which most newspapers are ready to 
give freely, in the interest of the whole community, to causes such 
as home building, conservation, reforestation, fire prevention, com- 
munity development and others in which lumbermen have a special 
interest. Hence the great importance, as the AMERICAN, LUMBERMAN 
has so often emphasized, of lumbermen codperating with the news- 
paper publishers and editors of their communities, by supplying 
timely, reliable and uptodate information upon matters relating to 
the lumber business, so that the newspaper’s editorial utterances 
relating thereto may be based upon an intelligent appreciation of 
the facts. 








Lumber Industry Suffers Heavy Fire Losses 


ERELY A CURSORY EXAMINATION of the pages of the 
AMERICAN, LUMBERMAN for the last month discloses reports 
of mill fire losses amounting to more than two and one-quar- 

ter millions of dollars; no loss included being less than $150,000. 
These are not all the losses in the industry during that period; they 
are not all those reported in this paper, but merely the large mill 
fires. They only represent the value of property burned, and of 
course do not include the loss of profits owing to suspended opera- 
tions, lack of employment and disorganization of forces. 

It is not practicable in every case to determine the responsibility 
for fire, and yet facts disclosed nearly always indicate that the risk 
of fire might readily have been lessened by the exercise of precau- 
tions. There is nothing in the lumber business itself to make it a 
hazardous industry. Wood will burn, but it is not inflammable, 
like oil and gunpowder. If fire is kept away from it wood will not 
“explode” or ignite spontaneously. Watchfulness is required in 
keeping fire away from the mill proper and in throwing every pos- 
sible protection around the fire of the boiler and the refuse pile. 

Some of the fires referred to, perhaps many of them, destroyed 
mills that were known to be well kept; indicating that fires may 
start even under such conditions. When fires do start, therefore, the 
means and the agencies for discovering and attacking them imme- 
diately must be at hand. Efficient watchmen—young, vigorous, 
intelligent and faithful—are the best safeguard from fire during 
the period of shutdown. Entrusting the guardianship of the mill 
to the night watchmen is like conveying the title to them for the 
time being, with power to burn or protect it. 

When the mill is humming away and all thought is concentrated 


on production the fire-protecting and fire-fighting equipment and 
organization are apt to be neglected, and after a while employees 
of all grades get out of the habit of thinking of fire danger. There 
is a relaxing of vigilance, if there is not downright indifference; 
so that when a fire does start, it is not seen until too late, the 
fighters are out of practice, the hose is leaky, the hydrants are rusty, 
the valves stick, the water supply is inadequate—one or more of 
these links in the fire protection chain is weak or broken and a mill 
is destroyed, hundreds of employees are thrown out of employment, 
business is interrupted and profits are lost. 

Attention is here drawn to the matter of fire protection because 
the mill fire losses in recent months have been enormous, and 
because they constitute a tax upon the industry, first, and upon the 
public ultimately. Fires disrupt the lumber business, causing loss 
of trade, obstruction of the channels of commerce, and demoraliza- 
tion generallys They are also a reflection upon the business acumen 
of lumbermen, for men of substance ought to lead in the nation-wide 
movement to reduce the fearful fire loss annually inflicted upon the 
American people, by themselves largely. At a time when timber 
owners are appealing for public support in protecting the forests 
from fire they ought to give to the world a practical demonstration 
of effective fire protection in reducing the losses in their own 
industry. 





Making Forestry an Adjunct to Lumbering 


ORESTRY, LIKE EVERYTHING ELSE in the United States, 
is sure to be carried on in all the ways that a free people 
choose to select. Americans see no inconsistency in denounc- 

ing paternalism with respect to one activity while advocating it with 
respect to another, and this is because they aim to keep matters in 
their own control so that they can change whenever they see fit. 
Though forestry is a new thing in the United States, it is already 
being practiced by the Federal government, by the States, by indi- 
vidual timber owners and by groups of owners. It is this willing- 
ness to try and experiment that makes America a leader in most 
fields. 

In the Pacific Northwest one group and in California another 
group has organized to lay the foundations for a permanent lumber 
industry through the practice of forestry. Announcement now is 
made by the Northern Hemlock & Hardwood Manufacturers’ Asso- 
ciation that it has engaged the services of foresters for the benefit 
of its members. In fact, this association has for many years had a 
forester-secretary, being served in that capacity by its present secre- 
tary, O. T. Swan, and formerly by R. S. Kellogg. 

Eventually, tree-growing will find a place in the same category 
as farm crops, and lumber manufacturers may in future buy their 
logs from growers as some now buy from owners of woodlots. There 
is abundant evidence, however, that lumbermen intend to grow trees 
as well as cut them into lumber. They own the cut-over land largely. 
It is adjacent to their mature timber and accessible to their mills. 
If timber growing pays anybody it should pay the lumberman, be- 
cause he can perpetuate his operation by perpetuating his timber 
supply. 

There is no need of making predictions with respect to forestry; 
current developments are so rapid as to make forecasts useless. The 
indications are, however, that with their characteristic enterprise 
Americans will find the means and the methods needed to provide 
wood in quantities adequate to the needs of a nation that leads the 
world in per capita consumption. By closer utilization of the tree, 
by better adaptation of grades to uses and by protection of the 
forests from fire, the period of scarcity or threatened scarcity will 
be shortened, and a sound national forestry policy will make the 
new crop of trees available before the pinch has been severely felt. 





Lumber Grade-Marking Wins Approval 


LL ADVERTISING IN ORDER TO BRING profit to the adver- 
tiser must at some stage identify the advertised goods with 
the seller; and if the cumulative value of the advertising or 

the good will is to be conserved the goods must carry a trade-mark 
to identify them with the producer, as well as a grade-mark to indi- 
cate their quality. While most other industries have recognized 
these principles, lumbermen have until recently ignored them. Both 
producers and distributers, as well as users of lumber, have known 
that lumber varies in character with the differences in personnel, 
equipment and policies of the manufacturers; but until grade-mark- 
ing becomes an established practice, nothing short of an inspection 
of each piece can determine the worth of a parcel of lumber. 
Grade-marking should not be considered revolutionary as applied 
to lumber; for it merely means that hereafter the mill that grade- 
marks its product will guarantee its quality and uniformity. The 
effect of grade-marking in practice must, however, be far-reaching. 
As the primary purpose of grading is to classify the product of the 
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tree, in order to have any practical value the classification must be 
reasonably accurate, so that a given grade name always means a 
given quality or character of stock. This will impose upon graders 
the duty to be careful as well as skillful, and ought to inspire in the 
personnel of every mill a pride in its products that communicates 
itself to its selling forces and is reflected in its advertising. 

Once recognized as a logical development in lumber merchandis- 
ing, grade-marking is being adopted by association after association 
and is receiving the approval of distributers. The Southern Cypress 
Manufacturers’ Association long ago adopted a trade-mark, which 
is of the same piece as grade-marking; the Southern Pine Associa- 
tion, after investigation and experiment, has instituted the practice 
of grade-marking in all its subscribers’ mills; the Northern Hemlock 
& Hardwood Manufacturers’ Association also has passed a resolu- 


tion to the same effect; the Hardwood Manufacturers’ Institute has 
approved grade-marking and adopted a trade-mark at its recent 
annual meeting, and at a series of district meetings Wisconsin retail 
lumbermen have approved grade-marking. 

Responsibility and reliability are, of course, the foundation stones 
of permanent business success, and where production of a commod- 
ity is in the hands of one group and distribution in the hands of an- 
other, there must be the utmost confidence of the one group in the 
other in order that both may work for the upbuilding of the industry. 
Grade-marking and trade-marking are calculated to promote that 
sort of confidence, and to unify all branches of the lumber industry 
in efforts to maintain for wood the place it deserves in the public 
esteem. The whole industry ought to profit from this unity of effort 
and the public should be better served also. 








Makes Best Showing for the Year 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 14.—With consider- 
able gain in new business and shipments last 
week and a slight gain in production, as com- 
pared with the same week of last year, the lum- 
ber industry closed the first nineteen weeks of 
the year with a greater volume of business than 
for the same period of last year. Hitherto 1925 
has not made so good a showing as 1924. The 
National Lumber Manufacturers’ Association 
arrives at these conclusions from a summary of 
telegraphic reports received today from 380 of 
the larger softwood mills throughout the coun- 
try which contribute about 40 percent of the 
total annual cut. With sixteen more reporting 
mills than for the preceding week, there was 
an apparent and probably an actual increase in 
production, shipments and new business. 

The unfilled orders of 252 southern pine and 
west Coast mills at the end of the last week 
amounted to 634,348,742 feet, as against 648,- 
049,777 feet for 256 mills the previous week. 
The 133 identical southern pine mills in this 
group showed unfilled orders of 239,522,920 feet 
last week, as against 237,681,080 feet for the 
week before. For 119 west Coast mills, the un- 
filled orders were 394,825,822 feet, as against 
410,368,697 feet for 123 mills a week earlier. 

Altogether the 380 comparable reporting mills 
had shipments 100 percent and orders 95 per- 
cent of actual production. For the southern 
pine mills, these percentages were respectively 
102 and 105, and for the west Coast mills 107 
and 100. Of the comparable reporting mills, 
356 (having a normal production for the week 
of 223,735,840 feet) reported production 107 
percent of normal, shipments 108 percent, and 
orders 104 percent thereof. 

Figures for last week, the week before when 
364 mills reported, and the same week of 1924 
when 366 mills reported, follow: Production— 
256,221,966 feet, against 246,676,730 feet the 
week before, and 240,048,000 feet last year. 
Shipments—254,988,782 feet, against 244,350,- 
838 feet the week before, and 223,229,381 feet 
last year. Orders—244,615,308 feet, against 
235,257,058 feet the week before, and 196,993,- 
060 feet last year. 

A comparison of the lumber movement for 
the first nineteen weeks of this year with the 
same period of 1924 follows: Production—4,- 
557,356,147 feet against 4,489,769,447 feet; 
1925 increase 67,586,700 feet. Shipments—4,- 
911,643,118 feet against 4,510,923,871 feet; in- 
crease 719,247 feet. Orders—4,382,463,704 feet, 
_ 4,294,191,273 feet; increase, 88,272,431 
eet. 

‘The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
Teports, but for a considerable period they 
have not been comparable in respect to orders 
with those of other mills. Consequently, the 
ormer are not répresented in any of the fore- 
going figures. Eight of these mills report a 
cut of 9,646,000 feet; shipments, 7,185,000 feet, 
and orders, 6,887,000 feet. The reported cut 
Tepresents 23 percent of the total of the Cali- 
fornia pine region. As compared with the 
Preceding week, there was a decrease of 403,- 
000 feet in production, 2,358,000 feet in ship- 


ments, and 10,866,000 feet in new business. 

The West Coast Lumbermen’s Association 
wires that new business for the 119 reporting 
mills for the week ended May 9 was equal to 
production, and shipments were 7 percent 
above new business. Of all new business 
taken during the week, 39 percent was for 
future water delivery, amounting to 42,231,307 
feet, of which 31,040,882 feet was for domes- 
tie cargo delivery, and 11,190,425 feet export. 
New business by rail amounted to 1,986 cars. 
Forty-one percent of the week’s lumber ship- 
ments moved by water, amounting to 47,415,- 
187 feet, of which 33,094,465 feet moved 
coastwise and intercoastal, and 14,320,722 feet 


export. Rail shipments totaled 2,058 cars, and 





Lumber and Babies 


There is a very vital factor in- 
volved in the coming of a baby 
to your town and in the sale of 
lumber in your town. 


Is your community coming up 
or going down? 

The AMERICAN LUMBERMAN 
will offer a substantial prize for 
the best letter from a lumber 
dealer telling how the birth of a 
baby resulted in the building or 
remodeling of a home, or the 
sale of a lumber bill. 


See pages 38-39 of this issue. 











local deliveries, 5,981,721 feet. Unshipped do- 
mestic cargo orders totaled 151,840,063 feet; 
foreign, 82,125,759 feet, and rail trade, 5,362 
cars. 

The Southern Pine Association reports that 
for the 133 mills reporting, shipments were 
2.34 percent above production, while orders 
were 4.76 percent above production and 2.36 
percent above shipments for last week. Of 
the 84 mills reporting running time, 76 
operated full time, including 19 on overtime, 
8 of the latter on double shift. Three mills 
were shut down and the rest operated from 
one to five days. 

The Western Pine Manufacturers’ Associa- 
tion reports little change in production, a 
small gain in shipments, and a slight decrease 
in new business last week as compared with 
the week before. 

The California Redwood Association reports 
a small increase in production, a good gain in 
shipments, while new business fell off notice- 
ably. 

The North Carolina Pine Association, with 
20 more mills reporting last week than for 
the week before, reports extraordinary gains 
in all three factors. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction) reports a small decrease in produc- 
tion, and good gains in shipments and new 
business, 


The Northern Pine Manufacturers’ Associa- 
tion shows a slight decrease in production, 
and heavy decreases in shipments and new 
business last week as compared with the week 
preceding. 


Dismisses Western Pine Complaints 

[Special telegram to AMpRICAN LUMBERMAN] 

WASHINGTON, D. C., May 14.—The Federal 
Trade Commission has dismissed its complaints 
against five lumber companies who were charged 
with selling in interstate commerce western 
pine, botanically called Pinus ponderosa, under 
the name of western white pine. The complaints 
were dismissed for the reason that approximate- 
ly six months before service of the complaints, 
respondents ceased such practice and adopted 
and since have used in its stead the name of 
Pondosa pine. The companies named in the 
five separate orders of dismissal are: Coeur 
d’Alene Mill Co., Coeur d’Alene, Idaho; Grande 
Ronde Lumber Co., Perry, Ore.; McGoldrick 
Lumber Co., Spokane, Wash.; Deer Park Lum- 
ber Co., Deer Park, Wash., and Shevlin-Hixon 
Co., Bend, Ore. Commissioners Nugent and 
Thompson dissented in each case. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., May 14.—Following are 
f. o. b. mill prices, May 7 to 9, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
Sap Flooring 


Edge grain— 
1x3” Bé&better. ..$78.94 


Common Boards, S2S 
or S4S 


ix 8” No. 2......$22.99 


Flat grain— 1x 8” No. 3 18.51 
1x4” B&better ... 44.28 tI" Nak Becacce 43.25 
1x4” No. 2 com... 19.24 1x12” No. 2...... 27.24 


1x6” No. 2 com... 22.17 
1x6” No. 3 com... 15.72 Z 
Dimension, 2x4”, 16’ 20’ and Under 


No. 1 ....2.2.00--$20-30 8” and under....$24.62 
ING aaccnaadeads 23.65 Ee avsevciduaeuns 36.98 


Georgia Forestry Annual 


ATLANTA, GA., May 13.—Officials of the Geor- 
gia Forestry Association announce that by in- 
vitation of the Waycross Chamber of Commerce 
the annual meeting will be held in that city 
on May 18. A very attractive program is ar- 
ranged and sessions will be held morning, after- 
noon and evening. Gov. Walker will be a special 
guest. 


Longleaf Timbers, S4S, 


Southern Pine Barometer 


New Or.FANS, LA., May 11.—For the week 
ended May 8, Friday, one hundred thirty-three 
mills report as follows in the Southern Pine 
Association: 


Percent Percent 
of pro- of ship- 


Cars Feet duction ments 
Production .. .... TGSGReEe xicus -eea¢e 
Shipments .. 3,728 78,027,040 102.34 ..... 
Orders*— 
Received .. 3,816 79,868,880 104.76 102.36 
On hand end 


week ...13,444 230,022,920 ..ccs ccccc 

*Orders on hand showed an increase of 0.77 per- 

cent during the week; one hundred twenty-nine 
mills contributed to previous week’s report. 
Based on March average load, 20,930 feet. 
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Percentages of Grades Produced 


I am assembling a report in connection with the 


kiln-drying of lumber and it would be of great 
value to me if you have the data available and 
could give me the information from which I could 
determine approximately the percentage of grades 
produced in the principal hardwoods and _ soft- 
woods, also in each of these grades, the percentage 
of different thicknesses.—INQuIRY No. 1,515. 

[This inquiry comes from an eastern manu- 
facturer of woodworking machinery. In Bry- 
ant’s book ‘‘Lumber,’’ are given a number of 
tables showing the percentages of the various 
grades produced in several woods. In addition 
to that there appeared in the AMERICAN LuM- 
BERMAN of April 18, 1925, page 51, an article 
showing the grades of ‘‘Pondosa’’ and western 
pines produced in the Inland Empire. Also in 
the AMERICAN LUMBERMAN of Feb. 7, 1925, 
pages 57 and 58, was given some information 
along this line.—EKEpI1rTor. } 


No Mail Course in Sash and Doors 


Please advise me where I may secure a corre- 
spondence course, for beginners, pertaining to the 
sash and door industry.—INQuiIryY No. 1,523. 

[The Millwork Cost Bureau, Chicago, supplies 
a very complete course in cost finding as related 
to the millwork industry. This is available to 
firms holding membership in the bureau, as well 
as to their employees, upon deposit of a nominal 
sum, which is returned at completion of the 
course. So far as this newspaper is aware 
there is nothing extant in the way of a corre- 
spondence course dealing with the technique of 
sash and door production. In fact, attempting 
to study woodworking by mail would be a good 
deal like taking a correspondence course in 
swimming.—EDITor. | 


Uses of Yellow Poplar Lumber 


I would like to have any information you can 
give me regarding the uses of poplar. Is it used 
in the manufacture of automobiles, of furniture 
and in woodworking ?—INQuiry No. 1,514. 


[Probably there is not another wood that has 
so wide a range of usefulness as has poplar, for 
it has certain characteristics that give it the 
preference in many uses. In the first place it 
ordinarily can be obtained in greater widths 
than almost any other hardwood. This fact, 
together with the fact that poplar takes paint 
well, makes it a preferred wood for paneling. 
Consequently, large quantities of it are used in 
the manufacture of auto bodies, particularly the 
panel tops, other special bodies and cabs. Not 
only is it used for the manufacture of automo- 
bile bodies, but for the special bodies for 
wagons and other commercial vehicles. Yellow 
poplar has no odor, and it therefore is a favor- 
ite wood for the manufacture of articles that 
come into contact with food, and for boxes in 
which food is shipped or packed. A good deal 
of it is used in the manufacture of refrigera- 
tors. A curious use for the wood, and it is one 
that consumes considerable quantities of it, is 
for barrel bungs, wood faucets, wood plugs ete. 


Piano manufacturers consume a considerable 
quantity, as do makers of other musical in- 
struments. It is used largely also for beds and 
dining room furniture. It appears also to be 
quite a favorite wood for the manufacture of 
upholstered chair frames, possibly because it re- 
tains its shape well, and holds the upholstering 
tacks also. Makers of show eases and store 
fixtures also consume considerable quantities of 
poplar. Lamp manufacturers and makers of 
lamp shades buy considerable quantities of it. 
It is a favorite wood also for the manufacture 
of windmills, fanning mills, grain cleaning ma- 
chinery, threshing machines, grinders, and some 
other agricultural implements. Manufacturers 
of incubators and creamery and dairy supplies 
also consume considerable quantities of it. 


In his book, ‘‘Lumber and Its Uses,’’ Kel- 
logg indicates that 35 percent of the total 
amount of poplar used in factories is consumed 
in the manufacture of millwork, 24 percent in 
the manufacture of boxes and crates and 10 
percent in the manufacture of furniture and 
fixtures. As already intimated, poplar enters 
into a multitude of uses. If at present it is not 
used as widely as formerly, it is only because 
demand has placed it beyond the reach of some 
users who will be well served with a less valu- 
able wood.—EbITor. | 


Insurance Loans for Home Builders 

Can you give us the names of life insurance 
companies which feature the “insurance home pur- 
chase plan’ ?—INQUIRY No. 1,522. 

[This inquiry, which comes from a retail lum- 
ber firm situated in one of the smaller towns 
of Illinois, evidently refers to the activities of 
certain of the larger life insurance companies 
in making loans for residential construction, 
the volume of which has reached very large 
proportions. One of the largest insurance com- 
panies operating in this field restricts its loans 
to cities of upward of 10,000 population. The 
loans are placed through district agencies, usu- 
ally banks, under the supervision of a central 
agency controlling several States. As a rule the 
loans are for 50 to 60 percent of the combined 
value of building and land. Some of the insur- 
ance companies make straight loans for three 
or five years, while others operate on an amor- 
tization plan extending over a period of ten or 
fifteen years. The above inquirer has been sup- 
plied with names of insurance companies making 
housing loans in his territory.—Ep1Tor. ] 


Big Georgia Shortleaf Pine 


ATLANTA, GA. 

I went by automobile yesterday to Gordon, Ga., 
with Eugene Baker, industrial agent of the W. & 
A. railway, to find a big pine tree reported to be 
near there on Commissioner Creek, 

The tree, which was pointed out to us by 
M. T. Nichols, of the Pyne Tree Paper Co, 
stands in the swamp of Great Commissioner Creek 
about 300 feet from its banks. It is a swamp 
shortleaf pine tree, measures 19 feet in circumfer- 
ence three feet from the ground and it is about 75 
feet to the first limb where the tree is about 3 feet 
in diameter. >It is a straight, well formed and 
healthy tree, very coarse bark, with very heavy 
crown of from 40 to 50 feet from first limb to the 
top, being at least 125 feet high from the ground 
to its top. It stands in a very dense swamp about 
a quarter of a mile from the high land and 
on land subject to overflow of the creek. Near it 
are other large and small trees of the same 
variety, but standing at wide intervals ; the swamp 
is principally of hardwoods. 

This is indeed the largest pine tree that I have 
ever seen or heard of in Georgia and I have 
knowledge of but one other that was larger and 
that was recently cut in Mississippi. I estimate 
that this Georgia tree would cut about 16,000 feet 
of lumber, but trust that it will be preserved for 
historical record and as a permanent example to 
Georgia as to what Nature will do if left alone 
to work unhindered. 

The land on which this tree stands is owned by 
Charley Tawrence and is in Wilkinson County 
about four miles north of Gordon, Ga., which is 
twenty miles south of Macon on the Central of 
Georgia railway. It is a giant of our southern 
woods of which every Georgian should be proud 
and which everyone should see and stand under its 
crown alongside its magnificent trunk. 

C. B. HARMAN, 
1528 Candler Building, Atlanta, Ga. 
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RURAL SPEAKS 


At the present rate of con- 
sumption the pine and oak for- 
ests of the country can not last 
far into the next century, when 
we shall be compelled, as in 
Europe, to use the second 
growth and culls of the old for- 
ests. Certain it is, that this 
rate of consumption can not 
continue as at present for any 
great length of time. Nor is 
there any necessity for it. A 
rise in the price of lumber 
would be a blessing if it would 
keep back half of the present 
annual supply. In that case 
farm houses and other build- 
ings would be made of brick, 
giving a more homelike and 
substantial appearance to the 
farms, and the fences would 
be of osage, honey locust or 
barberry. Sidewalks in our vil- 
lages would be of brick, stone 
or asphalt; the culverts in our 
highways arched with brick or 
stone, instead of the decaying 
timber. But so long as the 
lumberman forces cheap lum- 
ber on the market, so long 
will the people use it, not 
that it is cheaper in the end, 
but for convenience. Some day 
we will be compelled to use 
iron in our bridges and for 
the roofs and shutters of all 
our buildings; stone and brick 





for buildings, roads, sewers 
and other purposes. When 
that time comes the forests 
will be only capable of sup- 
plying those demands for 
which there is no convenient 
substitute.—R ural, Cham- 
paign, Ill. 
* 8 


ST. LOUIS MARKET 


Yellow Pine—The receipts 
have been limited owing to the 
impaired facilities for hauling, 
and prices continued steady. 
For green flooring there is a 
fair request at $24 for first and 
second clear, and $14 for 
third rate. Dry flooring is in 
good demand at $27 and $16 
assorted. Millrun dimension 
very dull at $14. 


Oak and Hickory.—The de- 
mand is limited but a choice 
quality would sell rapidly. We 
quote: Oak, $20 to $27; hick- 
ory, $27 to $35. 


es 8 & 
Cedar.—In demand for tim- 


ber at $25 to $27 for hewn 
and $30 to $32.50 for sawed. 
Posts $30 a hundred. 

s* » @ 

Black Walnut. — Receipts 
were moderately large during 
the week. Sales were made 
with promptness at former 
quotations. We quote: Choice 





$45 to $47.50; good, $40; fair, 

$30 to $35; common $20 to 

$25; scantling, $30 to $35; 

table legs 16 to 22 cents a set. 
* 


Newton, Kan.—Beside the 
branch yard of Pierce & Co., 
there is here the firm of Muse, 
Spivey & Co., successors to 
Shellabarger & Ledigh. This 
firm started in June, 1873; 
sales about 700,000 feet to this 
time. Firm composed of R. W. 
P. Muse, R. M. Spivey and J. 
A. Randall. They buy in Chi- 
cago and Hannibal. Freights 
$150 a car from the former 
and $98 a car from latter 
place. Newton was settled in 
1871; present population, 
1,000. The first building was 
erected April 27 and for three 
years it was the terminus 0 
the road (A. T. & S. F.) and 
the resort of stock men—as 
well as the worst characters 
in Kansas. Murders were 4 
daily and nightly occurrence, 
and one night at a dance house 
on the south side of the road 
a row occurred and eleven 
bodies the next morning were 
thrown into graves with their 
boots on. This state of things 
was at last terminated by the 
young men of the place organ- 
izing and driving the roughs 
out of town—all of whom es- 
caped.—"** S 
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Southern Pine in Good Position 


The larger southern pine mills continue to 
book orders for more than they are producing, 
new business for the week ended May 9 ex- 
ceeding output by 4.76 percent, and also mak- 
ing a slight gain on shipments, so that the 
order files are in better shape. It is said, 
however, that the relative position of the 
three factors is due mostly to a decline in 
production and shipments, rather than to a 
gain in demand. 


The volume of sales is large, but runs to 
small lots in mixed cars, bought for immediate 
requirements. And owing to shipments hav- 
ing been heavy for some time, mill assort- 
ments are broken, so that cars calling for a 
wide variety of items are somewhat harder to 
place for the immediate loading that is called 
for by most orders. Transit cars have been 
in good request and bringing good prices, but 
so many have been put afield that here and 
there they have sold at a sacrifice, for some 
wholesalers are said to have long lines. Most- 
ly, however, they find ready sale at satisfac- 
tory prices. The smaller mills had been pro- 
ducing a good deal of lumber and much of 
it changed ownership at so low prices that 
they have been forced to close down, for they 
are weak holders and allowed concessions 
while the larger producers stood firm. Those 
still producing, however, find a better market 
for well assorted cars. 


The shifting of the burden of carrying re- 
serve stocks to the mills is causing an increase 
in handling costs, and it is believed that as 
yard buyers realize that such a shift does not 
diminish the total expense of moving the prod- 
uct through trade channels, they will take a 
healthier attitude toward maintaining adequate 
assortments. 


Export demand is fair, but it is feared that 
prices are being shaded to close deals. A con- 
siderable volume of building items is moving, 
though the country demand is rather slow, but 
in meeting competition in central markets quo- 
tations have been shaded 50 cents to $1 during 
the week. The railroads are not active pur- 
chasers of southern pine. 


As a result of so much dead timber having 
been cut this spring, to salvage it, the propor- 
tion of finish obtainable from damaged logs 
being manufactured at present is said to be 
much less than normal, and stronger prices on 
finish are predicted. 


North Carolina pine continues to sell in small 
lots for filling in stocks. Eastern yards are said 
to be fairly well stocked with building items, 
and demand on them has not been such as to 
encourage large purchases. Offerings, as a re- 
sult of good weather, are so generous as to cause 
some price instability, but flooring and similar 
items are firm. Good weather has enabled the 
air drying mills to accumulate large stocks at 
the planers. Wholesalers are not buying ahead, 
demand being rather light and largely for quick 
shipment. 


Northern Hard- and Softwoods 


Current consumption of northern hardwoods 
by the large industrial groups appears to be 
bringing their stocks to a low point. They will 
buy only day to day requirements, but reports 
agree that the total volume of business is in- 
ereasing. Orders are small and largely for re- 
placements, and quick shipment is usually de- 
manded. The new cut is now in fairly good 
shipping condition, but prices have not weak- 
ened, except on a few items of Michigan bass- 
wood and Wisconsin hard maple, as buyers had 
been hoping they would. While the market can 
not be termed strong, and prices are somewhat 
irregular, the undertone is firm. 

_ The automotive industry undoubtedly is tak- 
ing larger quantities, and has placed orders for 
4 good deal of birch, which seems to be the 





wood that is leading in.demand. Flooring sales 
are increasing, and the factories are taking more 
oak and maple, though their stocks of manufac- 
tured product are fairly full. Call for trim 
shows a healthy seasonal increase. Furniture 
manufacturers are said to be working on pres- 
ent stocks of hardwoods, wherever possible post- 
poning their purchases until after the midsum- 
mer shows. At these, it is said, a good many 
pieces will be exhibited in maple, and if they are 
favorably received of course the furniture de- 
mand will turn more largely to that wood. Rail- 
roads are taking a good deal of heavy timbers. 
Demand from implement manufacturers is 
good. 

Northern pine is moving out steadily to re- 
tail yards in home territories and to Dakota 
points, but yard orders are being held down to 
immediate requirements. Industrial users are 
taking larger amounts. Inquiries show a recent 





Statistics on production, orders and 
shipments appear on page 52 





increase, and promise more activity in bookings. 
Box plants are not large consumers, but inquiry 
from them, and from eastern users of low 
grades, is increasing. The cargo movement 
down the lakes is increasing, and negotiations 
are under way for further water shipments. 
Considerable hemlock is moving out to the retail 
yards in Michigan and Wisconsin and, despite 
lower offers, prices are fairly firm at $4 off the 
Broughton list, though the mills are trying for 
$3@3.50, while the buyers are making efforts 
to place orders at $4.50 off. 


Southern Hardwoods Moving Well 


The hardwood market appears to be getting 
gradual relief from the burden imposed on it 
by heavy winter production. The movement 
continues to be of good volume, and increasing 
inquiry indicates that it will expand. Rather 
full mill stocks have resulted in a low price 
level, for all the hardwood consuming indus- 
tries have been extremely conservative in their 
buying. Gradual improvement in prices, how- 
ever, is noted, and there is every reason to be- 
lieve it will continue. 


The automotive industry, despite production 
of ears having reached a high level, has not 
taken a commensurate amount of raw mate- 
rials, but appears to be working on last winter’s 
stocks and seeking bargains when needs for re- 
placement arise, though its purchases of hard- 
woods are showing steady increase and include 
a large proportion of gum and elm, and some 
ash and hickory. The building trades inter- 
ests are probably the best buyers. The flooring 
factories are taking a good deal of maple and 
oak, and sales of the latter wood to the mill- 
work industry are heavier, business with both 
these groups of users showing seasonable ex- 
pansion. Export demand continues in good vol- 
ume, and many overseas inquiries are being re- 
ceived. The furniture industries have un- 
doubtedly enlarged their takings, but they pro- 
vide only for immediate needs, and their pur- 
chases will probably not exert much influence 
on the market until after the midsummer shows. 

The tendency is decidedly toward curtailed 
operations. The heavy winter cut had forced 
a speeding up of manufacture to avoid insect 
damage, but as their log supplies are exhausted 
many mills are closing down, and it is expected 
that by June 1 a considerable number will be 
inactive. Rains are also beginning in Missis- 
sippi Valley producing territory and it is ex- 
pected that, as a natural balance to the long 
drouth, they may be a factor in curtailment. 
Because of the low level of hardwood prices, 
logs are in less demand, and quotations on them 
f.o.b. Memphis have been marked down during 
the week. 


Cypress Trade Is Steady 


While demand for cypress is not up to the 
expectations of producers and distributers, a 
fairly satisfactory volume of business is being 
transacted. Buyers persist in ordering for im- 
mediate needs only. The call for industrial 
users shows little activity and has been a dis- 
appointment. Hothouse requirements for pecky 
are said to be rather large. Yard trade con- 
tinues to be the market’s best feature, and city 
takings are said to be relatively better than 
those by rural dealers. Some of the smaller 
mills are reported to have made concessions on 
red cypress during the week, but the larger 
manufacturers are holding firmly to their lists. 
Demand for yellow cypress has been slow and 
the market weak. 


Western Pines Are Weak 


Western pines as a whole have recently suf- 
fered slight recessions, the California, Idaho 
and Inland Empire varieties all being affected. 
Industrial buyers have continued to take only 
small amounts, while demand from the retail 
yards, which has been the sustaining factor of 
the market, is said to have slowed down a little. 
Drying weather in the Inland Empire has been 
excellent, so that assortments are being filled 
out and stocks accumulated to such extent that 
curtailment of production has been discussed. 
The California mills find themselves in stronger 
position, because of larger demand in home ter- 
ritory and increasing é6rders for box lumber. 

Redwood demand and prices appear to hold 
up well. Domestic takings are largely for im- 
mediate requirements, and the foreign market 
is temporarily dull. Production seems to be 
running slightly ahead of demand, but in- 
quiries are reported to be increasing, so that 
the mills are counting on an expansion in the 
volume of orders. During the week prices of 
some items have been adjusted by decreases and 
increases in order to put redwood in a stronger 
competitive position. 


Fir Market Is Unstable 


Curtailment at Coast mills, apparently, has 
not been wholly effective, though for the 
week ended May 9 new business equalled 
production. A survey of practically every 
stock-carrying mill of consequence in the 
Douglas fir region, however, shows that hold- 
ings of practically all items are declining, so 
that when it is remembered that quick rail 
movement has reduced the country’s total 
reserves of softwoods in transit, the situation 
presents factors of strength. 

Demand from Australia and the Orient is 
slow in making itself felt, and it is said that 
these markets will not be large buyers for at 
least another thirty days. Declining vessel 
space rates and uncertain mill prices have 
been factors in holding back demand, while 
overseas buyers have been hoping that the 
failure of the mills to hold together on cur- 
tailment would throw a lot of cheap lumber 
on the market. Reports of the inroads of 
Siberian lumber into the Orient are discounted 
by reliable authorities, slack demand being ex- 
plained by financial conditions. 

In the domestic market, call for car ma- 
terial is the most encouraging feature, though 
wanted items are sometimes hard to secure. 
The Atlantie coast is taking large quantities, 
space for May and June being reported prac- 
tically all taken, and prices there are fairly 
firm. The California market is suffering from 
the influx of more lumber than can find ready 
takers, so that prices are demoralized, though 
the State is using large quantities of fir, and 
paying a little more for all-rail than for cargo 
shipments. The middle West has begun to 
hold off because of sagging prices, commons 
having been reduced 50 cents and uppers, ex- 
cept long joists, $1. Straight cars are harder 
to dispose of than mixed, because of hand- 
to-mouth buying, and are fairly firm. 


* 





36 AMERICAN 


LUMBERMAN 


May 16, 1925 





t& 
hi, 


* 








OMETIMES the extent of the changes made in a remod- 

eling scheme are not at all apparent from the indications 

visible on the exterior. Such is the case in the present interest- 
ing remodeling example. 

This is the home of a prosperous, thrifty farmer whose prem- 
ises are always in order. As in numerous other cases, remod- 
eling became a necessity in order to provide conveniences and 
room for an increasing family. This farm home had been a 
model in its time, with its prim little parlor and dining room 
and kitchen. As another bedroom was essential, the little par- 
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lor was simply put to this use. The dining room, which occu- 
pied the front of the ell, had always been too narrow. 

By constructing a girder above the level of the ceiling to 
support the front side of the ell, it was made possible to tear 
out the whole front side of the dining room and extend that 
room to occupy the entire corner made by the main upright 
and ell, thus providing a very large sun parlor and dining room 
combined. 

The large kitchen at the back was trimmed down to conform 
with modern ideas of a workroom kitchen, designed to save 
steps, and this provided ample 
space for a light and roomy bath- 
room which opens off from the 
back of the big living room. 

There are many such farm 
houses readily susceptible to 
practically the same improve- 
ment as here illustrated and the 
cost is very moderate considering 
the satisfactory results obtained. 
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Retailer Says: Remodel Now and Pay Later 


As the house remodeling cam- 
paign instituted by the AMERICAN 
LUMBERMAN proceeds it develops 
many new and interesting features, 
one of the most recent of which is 


partial-investment movement and 
whose advertisement has caused 
Denver home owners to become in- 
terested in the service offered. In 


fact, the argument falls into three © 


quirer is told that it is wholly un- 
necessary to put off improvements 
or repairs that are essential, or at 
least desirable, because of lack of 
funds in hand sufficient to pay the 


the benefit of the remodeling while 
he is paying for it, whereas other- 
wise he would be depriving himself 
of the improvements until he saved 
the total amount. 





a novel and effective movement in 
the retail lumber business which 


natural divisions. 


First, the in- whole cost. 


Besides, he will have 


The second consideration is one 
that concerns both the dealer and 





says, ‘‘Remodel now and pay 
later.’? This move, launched in 
Denver, Colo., was announced in 
the Sunday newspapers of that city 
by a large advertisement, a reduced 
reproduction of which appears on 
this page. 

The key-note of this remodeling 
plan is contained in the words ‘‘In- 
vest First in Necessities—Then 
Spend on Luxuries,’’ and that is 
the idea upon which the new move- 
ment is based. This strikes home 
to the mind of every home-owner 
who would like to see his place im- 
proved, enlarged, or repaired. The 
‘‘Remodel now and Pay Later’’ 
proposition covers all materials 
needed for repairs, reroofing, and 
alterations and gives the home-own- 
er anything he desires along these 
lines. He need no longer be 
hampered by his ‘inability to pay 
for these materials in a lump sum, 
but can handle the matter by pay- 
ing down a small portion of the to- 
tal and distributing the remainder 
of the cost in monthly payments 
along with his other regular ex- 
penses. He is assured that he need 
no longer delay because ‘‘he can’t 
afford it.’? 

The new plan is called ‘‘ partial- 
investment’’ instead of employing 
the usual ‘‘instalment,’’ or ‘‘ par- 
tial-payment,’’ or ‘‘extended 
credit’? terms. The word ‘‘invest- 
ment,’’ besides having a strong ad- 
vertising appeal, is consistent with 
the purpose of the campaign as a 
whole, and ties in well with the 
idea of investing in necessities as 
against spending money on lux- 
uries. Not only is remodeling the 
business of the retail lumberman, 
but it should be the business like- 
wise of the home owner, since for 
him an improved and attractive 
modern home is an investment in 
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—Paying Later! 


The Hallack & Howard Partial-Investment plan pro- 
vides you with a means of improving home conditions 
resulting from changing styles and natural deteriora- 


tion of materials, by offering: 


A Complete Remodeling 
Service, Including Reroofing, 
Alterations and Repairs 


NO LONGER NEED SAY, “WE CAN’T AFFORD IT” 


HALLACK & HOWARD 
LUMBER Co. 


SINCE 1877 
“Invest FIRST in Necessities -THEN Spend on Luxuries” 


HALLACK & HOWARD LUMBER CO., 
P. 


Main 25, or 


CLIP the COUPON 
and Mail to Us 


DENVER 


» Box 299, Denver Cole. 


fl” CTC EN TCC TCT E TO CEP OTOL ECT OCT PEPER TOC TEL. pevsdecentacananad 
The Owner Is 


(Street Address) 


You Can Keep the Home You Have— 


Remodel as You Wish 


Please See That I Receive Complete Information About the 
Hallack & Howard Plan, “Remodeling by Partial-Investments”’ 


the purchaser. By this complete 
service, which includes everything 
that the average lumber dealer han- 
dles—lumber, roofing, paint ete.— 
the purchaser can obtain the vari- 
ous materials all on one bill, deal- 
ing with a single company, and 
saving all the trouble involved in 
opening new accounts, going to a 
number of firms, and dealing with 
different people. The dealer, on 
the other hand, knowing the needs 
of the home-owner who has a re- 
modeling project under considera- 
tion, is able to give better service, 
besides increasing the volume of his 
sales. 

The climacteric idea is contained 
in the word ‘‘investment.’’ Let 
the owner of a house be convinced 
that remodeling adds to the value 
of his property, and no considera- 
tion can keep him from making the 
improvements, if he has the priv- 
ilege of paying in accordance with 
receipt of his income. Unlike a 
luxury, or even a necessary article, 
the materials put into remodeling a 
dwelling represent value increased 
instead of value deducted. An au- 
tomobile loses a great deal of its 
value the day it is taken from the 
show room and driven by the own- 
er, but a load of lumber used in a 
porch not only retains the price 
paid for it, but adds much to the 
value of the house of which it forms 
a part. In a word, the final argu- 
ment is that money used in the pur- 
chase of building materials for re- 
modeling is invested, while money 
paid out for luxuries is spent. 

Changing of style and natural 
deterioration necessitate repairs. 
Unless these repairs are made when 
they are needed there is small prob- 
ability that they will ever be made, 
for the owner will put it off. The 





every sense of the term. 

This is the chief talking point 
of the Hallack & Howard Lumber 
Co., which is responsible for the 


This advertisement of a Denver (Colo.) retailer, applying the ‘‘ partial 
payment’’ system to house remodeling, is well calculated to secure the 


attention and interest of the home owner 





Hallack & Howard company plan 
does away with this tendency to 
procrastinate, thus helping the 
home-owner, the community, and 
also helping its own business. 





Notes From the Realm of Building 


Building and Loan Makes Big Gains 


Newark, N. J., May 11.—That the campaign 
of the New Jersey Lumbermen’s Association 
in behalf of building and loan associations has 
been unusually sucessful is revealed in statistics 
Just made public, which show a remarkable in- 
crease in assets of such organizations in this 
State. 

Nearly every member of the New Jersey Lum- 
bermen’s Association is interested as a stock- 
holder or a director in one of the many building 
and loan organizations, and for the past few 
years the lumbermen, under the leadership of 
Edward Hamilton, of Paterson, have waged an 
energetic drive to push ‘‘building and loan’’ 
to the front. 

Assets, the figures show, have increased since 
1923 from $434,072,719 to $599,812,925. In- 
stalment shares have increased in the same time 
from 7,752,958 to 10,103,561 and the instalment 
membership is 927,495. 

It is claimed that for its population, New 
Jersey has a greater percentage of building and 
loan members than any other State. 

Earl DeLaittre, local lumberman, was one 


of the members of the commitee which had an 
advisory capacity during the year in which plans 
were being perfected and the home constructed. 

Governor Theodore Christianson, of Minne- 
sota, will lead the better homes week parade 
Friday. Mayor George E. Leach, of Minne- 
apolis, and visiting city executives will follow 
the governor. More than 100 decorated floats 
have been prepared for the parade. 


Empire State Has Building Boom 

AuBANny, N. Y., May 11.—Central New York, 
which this season is receiving west Coast lum- 
ber in much greater volume than ever before, due 
to the establishment of branch offices by New 
York representatives of the big shippers, is 
undergoing a building boom. Utica, Troy and 
other cities report an enormous volume of con- 
struction under way. A new record for building 
operators was established in Albany during 
April, when permits for buildings to cost more 
than $2,000,000 were issued. From Westchester 
county westward building activity was never 
more pronounced, according to reports received 
by State officials. 


Bulletin on Village Planning 


Need for improving country villages in the 
United States to meet modern social and eco- 
nomic needs is emphasized in a nation-wide sur- 
vey made by the Department of Agriculture. 
Most villages, according to department officials, 
have ‘‘just grown up,’’ with resultant defects 
in form and arrangement to provide social, 
esthetic and economic advantages for residents 
and nearby farm families. 


The unfortunate results of undirected de- 
velopment in cities are being keenly appreci- 
ated, it is pointed out, and millions of dollars 
are now being spent to correct these conditions 
in an effort to make cities more approachable, 
traversable, convenient, orderly and beautiful. 
A similar situation prevails with regard to vil- 
lages the country over, and proper replanning 
now will mean considerable money saved later. 


The department has analyzed a number of 
instances where villages have been improved 
and incorporated them in Farmers’ Bulletin 
No. 1,441, which is available for distribution on 
request addressed to the department. 
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If you are not you stand alone 
in a cold, bleak world. 

The most universal of all hu- 
man characteristics, common to 
all races, all colors, all creeds, all 
ages, is that melting of the heart 
on sight of a wee, innocent babe, 
whether smiling or weeping or 
only just staring with that calm, 
all-knowing air every infant can 
at times assume. 

So it’s a safe bet that you are 
interested in babies. But what 
have babies to do with the lumber 
business—or any other business? 
Hoots, man, don’t you know that 
if there weren’t any babies there 
never would be any business at 
all? Think of it! Babies mean 
homes and all the things that go 
into homes. They mean settled 
lives and permanent places of 
abode. Man would never have 
given up his nomadic ways and 
settled down in one place to grow 
into the soil and the life of the country through generations if his 
wife hadn’t put her foot down and said “Here we stay. The baby 
must have a place to play and grow up in where I can give him more 
care and comforts than I can if we are always 
moving about.” And today the annual flat- 
to-flat mover hears exactly the same thing 
from his wife soon after Baby puts in an 
appearance. 

The lumber dealer, the furniture man, the 
grocery man and the milkman and every body 
else who profits by the growth and prosperity 
of OUR TOWN owes his living pretty nearly 
entirely to Sir Baby. Nobody would need any 
stores if He and She were not so busy taking 
care of Baby that they could not solve dis- 
tribution problems by moving on to where 
ever the thing they wanted just naturally 
grew and only had to be picked. 

But interest in babies is repaid in far more 
valuable coin than mere business prosperity. 
The ’ heart of a lumberman is just about as 
soft as that of another, no matter how hard 
his head may be, and the wealth of friendship 
and fellow feeling brought by the mere love of babies into the drab 
business of ordinary life, is one of the finest things earth offers. 
The friendship of the parents, won by interest in the child, is a 
valuable asset through life. The keen joy of watching developing 
young lives in your community and the enduring friendship of 
those growing children through the years of child- 
hood, adolescence and maturity are among God’s 
greatest gifts to man. 





To get down to a purely commercial point of 
view, babies pay big dividends to the merchants 
who take an interest in them. It is a well known 











Are YOU Interested in Babies? 








fact that the mail order 
houses seize upon the 
name of every new born 
child and never lose 
track of him, if they can 
help it, until he achieves 
a home of his own. At 
every important period 
of the child’s life come 
the mail order sugges- 
tions for suitable rai- 
ment, toys, equipment. 
There’s no question that 
the baby repays this in- 
terest from the very mo- 
ment of its birth. How 
much more so will it re- 
pay the warm, human, 
personal interest YOU 
may take in the little 
being born right in your neighborhood, or within a half hour’s ride 
in your car? Out on the farm, perhaps, or on the edge of town, or 
right next door, you can see him with your own eyes, listen with 
your own ears to his gurgle and coo and if you’re made of that sort 
of stuff, you can even snuggle your own nose into the charming little 
hollow on the back of his neck, which his mother says is the most 
entrancing spot on the baby. 

When a baby is born in your town and you can send a little per- 
sonal note to his parents congratulating them 
on his arrival, you can also take enough per- 
sonal interest in the little one to think of 
certain things his parents might do to make 
life happier for him. For instance, you could 
suggest to new parents that Baby will be hap- 
pier and healthier on a porch, if his parents 
have not been far-seeing enough to provide 
one. You can write to a young father whom 
you know personally a friendly and informal 
letter saying something like “Now you area 
daddy, why don’t you add onto that little 
house of yours. It’s much too small to raise 
a family in.” You can tell the young mother, 
when you stop her on the street to take a 
look at the sleeping lord of the family in the 
baby carriage, that she ought to build a nice 
sunny play room up stairs where the gable 
roof needs a break in it anyhow to make the 
house look much more attractive. You can 
suggest putting in some more windows in her rooms, because sun- 
light is absolutely necessary to the health of the baby. Theré are 
dozens of.other things that personal knowledge of the family and 
its home will enable you to suggest. 

Then why not carry this idea on into your advertising? If the 
one family you know so intimately needs such 
things, doesn’t it seem likely that dozens of other 
families within reach of your publicity need them 
also and would be glad to have them if that need 
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were called to their attention? Why not adopt the mail order plan 
of keeping track of new babies and send letters to their families 
at certain intervals when new needs are sure to develop? 

The Realm of the Retailer recently had a number of suggestions 
along this line, but emphasized particularly the opportunity for 
pressing the new home idea when babies begin to arrive. But what 
a wonderful opportunity the roster of new babies offers for re- 
modeling argument. Parents who already have a home of their 
own, may not have sufficient room. There may be only a little porch 
in front of the door. There may be only little narrow windows 
and not enough of them, or there may be rather rough and splintery 
floors on which babies cannot crawl with comfort should they hap- 
pen off the rug. There may be steep and difficult stairs and there 
may be no closet where toys can be conveniently kept. When fall 
breezes begin to play it may be that baby catches a cold. Perhaps 
you can prevent that by suggesting storm windows and doors at 
the right time. Perhaps you can induce the parents to put on full 
length screens in fly time, so that windows may be opened top and 
bottom, thus creating a fresh atmosphere without bringing in too 
much chill air on coolish days. 

Some dealers have used this sort of appeal in their advertising. 
For instance here is a bit from a Nebraska ad: “Stuffy, ill-ven- 
tilated bedrooms are the cause of much ill health. Children especially 
should sleep in the pure air of the great outdoors. The hot nights 
are coming! Prepare for them!” This was accompanied by a cut 
showing a child happily asleep on the sleeping porch, with her doll 
clasped in her arms and captioned: “For Health—For Comfort—A 
Sleeping Porch.” 


Another retailer’s ad says: “The foundation on which our nation 
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rests is the family and the family kingdom is the family home. 
That home will be what you make it, and your children will grow 
up in harmony with their surroundings.” This was used in con- 
nection with sleeping porch, sun parlor, flooring and pergola cuts. 
“A Vine-clad Pergola,” a “lawn seat in the shade,” a “well-de- 
signed trellis” are urged by another lumberman as adding “the little 
touches of home that will make the children cherish the thoughts 
of home for a lifetime.” 


_solutely perfect by the doting parents. 





All of this is a long introduction to a very brief story. The writer 
happened in on the Baby Show which was held in Chicago last 
week, as part of National Health week, and that’s where the fore- 
going thoughts were born. There were at the time something over 
10,000 entrants in the show, and every one was believed to be ab- 
Attendant nurses and mem- 
bers of the American Medical Association were kept so busy weighing 
and measuring and giving all sorts of tests that they had never a 
moment to really enjoy the babies. Photographs of babies in all 
states of dress and undress and in all possible poses began to go 
up on the walls, the scores were being added up and the finest and 
healthiest babies were getting their names in the papers. It is a 
notable fact that on one afternoon 750 babies were examined, in- 
cluding 67 pairs of twins, and every baby averaged above 90 in the 
tests, speaking pretty well for Chicago’s rising generation. 

Surrounding the babies were exhibits of all the things that enter 
into baby’s welfare, happiness and everyday living. Toy booths, play- 
ground models, baby shoes, baby wearing apparel, baby furniture, 
a miniature goat farm and hundreds of other things were shown the 
visitors, who were of course mostly parents and home owners or 
renters. That babies have a tremendous influence on business was 
amply testified by these exhibts. The wise exhibitors knew well 
who are the buyers. 

Looking up and down the long aisles of the exhibition one could 
not help thinking what a wonderful place the lumber shed would be 
for a baby show. There’s the space and all the materials for arrang- 
ing it right on hand and all that would be needed would be some 
gay decorations and the babies. A codperative display by the mer- 
chants of the town would succeed in bringing in every parent within 


flivvering distance of the yard and the lumberman’s name would 
be a household word for many a day thereafter. Though, perhaps 
it would not be a wise idea to be one of the judges—let the mayor, 
the minister, the judge and the school principal have that honor! 

To sum it up let me quote David Starr Jordan: “There is nothing 
in all the world so important as children, nothing so interesting. 
If you ever wish to be of any real use in the world, do something for 
children.” 
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Sales and Mill Representatives Confer 


New York, May 11.—Twenty salesmen and 
ten mill representatives of the Southern Pine 
Sales Corporation spent two days last week in 
conferences with Charles Hill, general sales 
manager of the Southern Pine Sales Corpora 
hon, at his offices in the Woolworth Building. 

t, Hill said the meetings were very satisfac- 
tory and showed that so far this year sales had 
kept apace with production. 

“ We analyzed our business from every angle, said 
oe Hill. There was no phase of operations that 
did not receive attention. The questions included 
Specific complaints, claims, what our customers 
fn and what the mills themselves want to pro- 
oe We studied various ways to improve our 
service. Competitive costs and market conditions 
received close attention. 
. Market conditions, as reported to us, show that 
business 1s spotted. Jn all sections, some dealers 
a busy and some are not. There is a great vol- 
- — lumber moving from the retail yards. The 
are cucy of the retailer is to hold off buying. They 
: buying to the extent that they are selling. 
a8 the consensus that the yards would buy 
now on. 
oy Own experience is that the total sales are 
“wat to the output of the mills so far this 
A good many new ideas of merchandising 


were evolved from our talks and a great deal of 
enthusiasm was developed. 


Mr. Hill said that the last price lists issued 
by the corporation were dated March 3, but that 
there had been readjustments to fit present condi- 
tions. ‘‘Some prices have been raised and some 
have been lowered,’’ he added. ‘‘ But there has 
been no general change.’’ 


Carries World’s Greatest Lumber Cargo 


NEw York, May 11.—The world’s greatest 
lumber cargo has been unloaded and the mighty 
steamer ‘‘Lewis Luckenbach’’ is waiting at a 
Brooklyn dock for a return trip to the Pacific 
Northwest for another load of fir, hemlock, 
shingles etc. The mammoth cargo, 8,012,000 
feet, was unloaded partly in Boston, but the 
bulk of it was brought to Brooklyn and quickly 
distributed. Much of the lumber was sold in 
advance of arrival, a number of concerns being 
financially interested. 

Up to the time of loading the 8,012,000 foot 
cargo, it had been the custom to carry with large 
lumber cargoes 500 tons of copper to increase 
the stability of the vessel. On this occasion 
it was necessary to remove the copper to make 
room for the lumber. 


Will Rebuild Burned Plant 


RICHMOND, VA., May 11.—The Montague 
Manufacturing Co., perhaps the largest user 
of lumber in this city with the exception of the 
Richmond Cedar Works, has already started re- 
building parts of its plant recently destroyed 
in a sensational $300,000 fire. The company was 
organized in 1865, soon after Lee’s surrender, 
and since that time has been one of the leading 
woodworking establishments in the State. It 
moved to the present location in 1914. The 
company is capitalized at $400,000 and is en- 
tirely owned by Richmond interests. Stuart 
Woodward is chairman of the board of direc- 
tors, J. Tyler Jobson, president; C. E. Bentley, 
vice president and treasurer, and A. C. Hardie, 
secretary. 

Mr. Bentley said the company would lose no 
time in rebuilding, as the season had been a 
very busy one and orders outstanding will in- 
sure active work for some time. ‘‘ We have left 
nothing undone to make our plant one of the 
most attractive industrial plants in the city,’’ 
he said. ‘‘The new unit, which will be on the 
site of the one destroyed, will be a modern 
structure, much larger than the old one, and in 
future we expect to employ more workmen.’’ 
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Floridans Working on Small 


Last week we mentioned the resentment 
of the people of Florida when any one refers 
to the State’s great development as a “boom.” 
We have before us an editorial in one of the 
recent issues of the Miami Herald, entitled 
“Not a Boom,” that may serve to indicate 
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Eola is one of the many lakes that add to the 
attractions of the Orlando country 


some of the differences between the old wild- 
cat days of the West and the newer but not 
less spectacular days of Florida. 


“Miami,” says the editorial writer, “is not 
having a boom in any sense in which that 
word was used during the extravagant times 
in the West when professional speculators 
made paper towns out of nothing, disposed 
of lots and went their way to other pastures 
green. In those towns, whose history is so 
well known, promoters never attempted to 
make any improvements other than setting 
stakes at each of the four corners of the lots 
they flung on the markets. Their selling 
proposition was merely talk. ‘ 


“Developing subdivisions in and around 
Miami is an entirely different thing than 


was the development, so called, of the old. 


boom days. 

“Here, before lots can be sold, the devel- 
opers must improve their offerings. Streets 
must be laid out, pavements put in, side- 
walks laid, water, sewer and lights provided 
for, or there is no prospect of sales. 


“All this takes money, immense amounts 
of money, and developers do not start their 
movement until they are assured that their 
proposition will appeal to the people, that it 
has a solid backing with reference to sur- 
roundings, that it is in line of development, 
and that it will be permanent. 

“When assured of that, they put in their 
money, make the improvements, and sell the 
property. 

“In many cases it is necessary for the de- 
velopers to erect homes upon their property 
before they can command the beginning of 
a market. 





“That is the way it is done in Miami, and 
that is not booming the town, but is legiti- 
mate development, proved by the fact that 
the subdivisions thus treated and placed 
upon the market are soon disposed of to 
actual residents who either buy or build 
homes and live upon the property.” 

Fair enough. We think the Herald has a 
case, or at least that it gives a newer and 
truer definition to the word “boom.” We 
quote it because it seems to be descriptive of 
most if not all the new work being done in 
the State. While the residents say that 
Florida is at once the oldest and the newest 
part of the United States, that it is the “last 
frontier,” it lacks much of being frontier in 
the old western boomer sense. The new 
development is very sophisticated. The “pio- 
neers” are bringing each a sockful of real 
money. Some come to speculate, but many 
come to live. They are not looking for fron- 
tier conditions where they can build a new 
civilization, but rather they are looking for 
a place where they can start in with com- 
fortable and polite living in a wonderful 
climate in an atmosphere of prosperity. This 
doesn’t dispose of that plentiful company 
that comes with a _ shoestring, and an 
itch to turn that shoestring into a million 
iron men in a couple of years. There are 
plenty of these fellows, and they complicate 
the situation. But, leaving them out, it must 
be apparent to any visitor that this develop- 
ment is working with infinitely more money 
and infinitely sounder and more immediate 
prospects than most of the earlier rushes. 
While Florida people rather ignore Califor- 
nia, a comparison of the two must occur to 
any visitor who has seen both. They are 
working with somewhat dissimilar resources 
and conditions, but either one will in a sense 
suggest the other. 


Last week we were riding around the city 
of Orlando with J. P. Williams, of the South- 
ern Mill Work Co. I asked Mr. Williams 
about the problem of credit. An outsider, 
at least, thinks of this matter in any place 
to which strangers come in large numbers 
and want to build houses, either for them- 
selves or as contractors and builders. 


“Credits are a problem,’ Mr. Williams 
admitted, “but they need not be a serious one. 
Bad credits are pretty largely the fault of 
the lumberman himself. Of course there are 
people coming down here without adequate 
resources. People of that kind are always 
attracted by the sort of development going 
on here. Some are not informed; some come 
with the idea of getting all they can for 
nothing. A man of either kind comes in and, 
like most people, wants to become a Florida 
millionaire as soon as possible. He will ex- 
pand just as far as he can. If he finds an 
easy dealer who without asking too many 
questions will extend credit, he’ll take it. 
You can hardly blame him. I don’t say such 
people intend to be dishonest, for when a 
man gets into this atmosphere of expansion 
and big deals he rates his own resources and 
capacities higher than they should be rated. 


Profit Margin Find Credits Need Care— 
Realtors’ Intensive Campaigns Make Usual Newspaper Ads Ineffective 


But goods bought have to be paid for even. 
tually, in Florida as elsewhere; and if this 
man is allowed to extend himself unduly he’ 
eventually go broke, and his creditors will 
suffer loss. I don’t have these losses, at least 
not more than is inevitable in doing business 
anywhere. When I get a prospect I inves. 
tigate him pretty thoroughly. It’s always 
possible to do this rather effectively. Then 
if his credit does not seem to me sound 
enough for what he wants, I don’t hesitate 
to tell him courteously that I’ll be glad to 
have his business on a cash basis. I havea 
fairly good sized plant here; perhaps as 
large as most of the combinations of yard 
and planing mill; and yet I suppose my 
gross volume of business is as small as that 
of any similar Florida operation of like size, 
because of the care we take with credits, 
Experience indicates that caution is wise 
and profitable. 


“One thing that has led me to take this 
position is the study of costs that I’ve made 
in my own plant, and the studies that have 
been made over the State. I’m not saying 
what any particular yard is making, but the 
association studies indicate that 5 percent 
net is about the return made by the well 
operated yards. We know, too, that some 
and probably many yards are not really 
making back their costs of operation, figured 
on 2 scientific basis. So a problem is added 








Holbrook House, Lucerne Circle, proves that 
Orlando can make its lakes beauty spots 


to the list that the profitable yard mus! 
meet. Five percent doesn’t give a man muci 
leeway to monkey around with price cuts 
But if a man doesn’t know costs he doesn! 
know what leeway he has. 

“One of the most important developments 
in our association, as I see it, is our syste” 
of cost studies. The directors decided that 
Florida’s problems were a little unusual, # 
least in detail, and that we would do well # 














even- 
if this 
ly he'll 
rs. will 
t least 
isiness 
inves- 
always 

Then 
sound 
esitate 
rlad to 
have a 
APS as 
f£ yard 
se my 
as that 
ke size, 
credits. 
is wise 


ke this 
‘e made 
at have 
saying 
but the 
percent 
he well 


it some 
; really 
‘figured 
is added 





oves that 
| spots 


rd must 
1an much 
rice cuts. 
e doesn’t 


Jopments 
ir syste 
ided that 
yusual, 3! 
io well t 





May 16, 1925 


AMERICAN LUMBERMAN 41 





develop a system of our own. We asked a 
number of reputable accountants to meet 
with us, and after careful investigation we 
selected one and asked him to help us develop 
a system. James B. Moore, who lives here 
in Orlando, is our association accountant. I 
believe ours is the only State association 
that has its own cost system and its own 
accountant. We worked out a system that 
is proving very effective and very simple to 
install and operate. Some of our mem- 
bers who had paid large sums_ to 
have other systems installed have become 
dissatisfied with them and have thrown them 
out and installed the association methods. 
There are added only those addi- 
tional books actually needed, and 
these are sold to the dealer at the 
actual cost to the association. The 
association gets no rake-off on print- 
ing needed supplies. 

“It is a long process getting deal- 
ers generally educated in the prin- 
ciples of costs but, once they are 
convinced, it takes them little time 
to begin making effective use of the 
cost system. One trouble of course 
is the fly-by-night dealers who come 
in with the expectation of making a 
fortune out of the great volume of 
sales they expect to get. That old 
delusion, about volume being the only 
necessary element in profit, proves 
to be their undoing. They want to 
start at once selling lumber. Every- 
thing else, so they think, can wait. 
Perhaps they do get some volume, for 
a yard generally can sell lumber any- 
where if it cuts prices, and that is 
especially true in a country where 
newcomers are building with all possible 
speed. Perhaps they do not cut prices very 
much and still get some volume, though not 
usually. But in their ignorance of wholesale 
markets, and in their lack of attention to 
leaks, they are likely to. be selling at less 
than actual cost. Sound dealers find it hard 
to deal with this competition; but eventually 
such methods drive the fly-by-nighters out of 
business. The association is doing what it 
can to spread the cost education to the new- 
comers, but we can’t expect to do that all at 
once. We don’t have them to any large ex- 
tent here in Orlando, and many towns do not 
have them. But they come into the State and 
disturb business conditions. It seems a little 
absurd for outsiders, not familiar with local 
conditions or with sources of supply, to come 
in and try to beat the game on prices when 
by proved figures the margin of net profit is 
no more than 5 percent, but they do try it. 
Some of them will 


between Florida commerce in its expanded 
state, and that of other sections where things 
move more evehly. Mr. Williams finds that 
newspaper advertising does him little good. 
He can immediately increase sales by adver- 
tising cut prices, but cut prices are not part 
of his business equipment. If he is to use 
this advertising to keep his name before the 
public, he must compete for attention with 
all the expanding business of the State, 
especially real estate advertising. The real- 
tors buy large quantities of space. In fact 
all kinds of advertising are very necessary 
in their keyed-up business. People are com- 
ing in rapidly and are making quick deci- 





Floridans know how to use wood to create beautiful homes that 
make for finer living—the Nash House, Ponce de Leon Place 


sions. A man may be almost on the point 
of going out of the State in the morning, buy 
a lot at noon and have his house started at 
night. If that hasn’t happened yet it prob- 
ably will happen. So if Mr. Williams is to 
advertise his yard to every probable builder, 
he must advertise in just about every issue 
of every paper; for it will not do to take 
a couple of inches in a back column. He 
believes that nothing less than a quarter 
page would do the trick as advertising con- 
ditions are at present. Nor could he run 
the same old stuff day after day. The ad- 
vertising readers have been fed strong 
waters and jazz tunes in the display pages 
so much, that they will not look a second 
time at an ad they recognize as having ap- 
peared before. It would therefore mean a 
big job for somebody, preparing fresh and 
bubbling copy day after day. He estimates 
that an effective campaign would cost him 





learn the true condi- | 
tions, mend their | 
Ways and stick. | 
Many of them will 
simply go broke.” 

I had hoped to see 
Mr. Moore, the asso- 
ciation accountant, 
and I believe I men- 
tioned in a previous 
article that I hoped 











to get something 
definite about the 
Florida system. But 


decision is not a general indictment of ad- 
vertising in local papers; it is rather a com- 
ment upon the intensity of advertising done 
by the realtors. 

We were interested in another comment 
Mr. Williams made as indicating the kind 
of forces mixing in the Florida development. 
A group of multi-millionaires will get to- 
gether, accidentally or by design, get inter- 
ested in a certain part of the State and 
practically buy up a county. I don’t know 
that this is happening now, or that it has 
happened often. There are not such a lot 
of counties in a State. But I have Mr. 
Williams’ word that it has happened. Then 
to begin the big job of development 
they’ll get busy and issue county 
bonds for such things as road im- 
provements, and will buy up the 
bonds themselves. Thus a powerful 
block of wealth is behind the future 
development of the county. It must 
go if the investors are to make good, 
and there is plenty of money to-do 
whatever money can do to develop 
resources and attract investors. Un- 
der such an impetus and with such 
direction, the chances are good that 
matters will reach high speed in the 
county. Sometimes big holdings are 
secured for future development. I 
understand that Henry Ford has a 
huge tract not far from Miami, and 
it is supposed that the flivver king 
has plans in the back of his mind to 
start a big rubber plantation. It may 
not be long until America’s “favorite 
seven-passenger car” will be riding 
on tires that are grown on Henry’s 
own land. The Realm knows noth- 
ing about this rubber plantation story. It 
may be a well known and fixed policy of 
Mr. Ford’s or it may be a rumor. So far 
as we are concerned it is a rumor, for that’s 
the form in which it came to us. But it’s 
rather thrilling to run into rumors about 
developments of this kind. 

Mr. Williams has been connected with the 
Florida association from its foundation. I 
believe he was secretary and treasurer for 
a time, and now he is president. They tell 
me he has many excellent qualities as a pre- 
siding officer, one of which is his habit of 
starting on time, holding the meeting down 
to business, quitting at the announced hour 
as promptly as he begins, and allowing 
neither pleasure to interfere with business 
nor business with pleasure. He holds that 
this is the way to make the meetings both 
useful and popular. If the program is ad- 
hered to strictly in both particulars no one 

can be dissatisfied. 

Neither the strictly- 
business boys nor 
the disciples of jazz 
can feel that they 
have been _ short- 
changed, and the de- 
sire to go back again 
will be strong. The 
Florida association 
has lots of fun on 





All accompanying photographs furnished by courtesy Orlando Chamber of Commerce. 
Orlando likes the Cincinnati Reds, here seen training on Tinker field 


when I called, Mr. Moore had left Orlando $5,000 a year. With net profits at 5 percent, 


to be gone a‘couple of weeks. Among 
the things he does for the Florida dealers is 
the making of periodic audits, to make sure 
that the system is being correctly used. 
Several things mentioned by Mr. Williams 
threw some sidelights on certain differences 





the average he spoke of as being won by 
good dealers, the campaign would have to 
bring in an extra $100,000 of business a 
year just to pay for itself. This he does 
not believe it will do. So he resorts to other 
kinds of publicity. We take it that his 


the side. I heard a 
rumor that one of its 
meetings this year is 
likely to be held on 
the high seas en route to a foreign port as 
the guest of a couple of manufacturers. I 
don’t know if this has been announced or 
not. It may be by the time these lines are 
in print. If this junket materializes it will 
be one more evidence that Florida is a good 
State in which to do business, and that the 
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Florida association is a good one to belong to. 

We haven’t done a very good job naming 
all the attractions of Orlando. If this were 
a Chamber of Commerce bulletin we could 
easily make a long list of things to be seen 
and done locally. We might mention Tinker 
Field, the spring training grounds owned by 
the Cincinnati “Reds” and named after Joe 
Tinker, who won fame as shortstop of the 


Chicago Cubs. Tinker is a resident of Or- 
lando and is said to have made a fortune 
dealing in real estate. The Reds train in 
Orlando every spring, and the day we were 
in the city they played their final exhibition 
game before leaving for the North. They 
managed to take Reading into camp to the 
tune of five to four. The game promised to 
be a slugging match with everybody hitting. 


But it settled down after the fourth into air- 
tight ball on both sides. Orlando likes the 
Reds, and apparently the Reds like Orlando, 
I’m told that they did some lively hitting in 
the game of “options” this spring. Most of 
them seem to have been infected with the 
real estate fever, and some at least, so | 
was told, had garnered a little extra moss in 
that way. 


News and Business Ideas for Retailers 


Public Opening Largely Attended 


WELLSVILLE, OHIO, May 11.—More than three 
thousand persons attended the recent public 
opening of the new offices and store of the Scott 
Lumber Co. Spring flowers added an attractive 
touch to the pleasing 
newness of the com- 
pany’s commodious 
quarters. Hach lady 
visitor was presented a 
souvenir. 

In making its plans 





WwW. W. BCOTT, 
Bridgeport, Ohio; 
President 





for enlarged facilities, 
the company provided 
for a new department 
carrying a complete line 
of hardware, also for 
expansion in its paint 
and roofing depart- 
ments. 

Among the special 
guests attending the 
opening were President W. W. Scott, of Bridge- 
port, Ohio, where the company’s headquarters 
are located; C. H. Hedsel, general superintend- 
ent of the five branch plants; Walter Carlysle, 
manager of the yard at Martin’s Ferry, and 
A. R. Hess, Bridgeport, manager of the hard- 
ware department. 


Buy at Home, Save Money, Ads Say 


RocHESTER, N. Y., May 11.—Secretary-man- 
ager Paul Collier of the Northeastern Retail 
Lumbermen’s Association says that in the past 
few years there seems to be a growing tendency 
on the part of people in moderate sized cities 
and towns to consult a mail order catalogue 
when thinking of buying any article from a 
brooch to a home. One reason for this, he be- 
lieves, is that the mail order houses employ ad- 
vertising experts and spend a great deal of 
money to bring their message to the attention of 
the people. The catalogues are distributed free- 
ly, people become interested in the pretty pic 
tures and the convincing descriptions, talk it 
over in their families, and send in their orders. 

The retail lumber dealers in various sections 
of Northeastern territory have decided that they 
are not going to let this business get away 
from their own towns. Some dealers are now 
running a series of advertisements in their local 
papers. At the recent meeting of the Oneida- 
Herkimer lumber dealers at Utica there was 
considerable discussion of this subject. It was 
decided to do codperative advertising to induce 
people to consult with the local lumber dealers 
before sending their money out of town. 

The Beach Lumber Co., of Rome, N. Y., 
and the Olean Lumber Co., of Olean, N. Y., are 
two of the firms which are now running adver- 
tisements in their local newspapers stating the 
faets in regard to building. They are telling 
just what they can do in furnishing the mate- 
rial for a home and invite comparison with the 
‘“ready-cut’’ proposition. 

The Beach Lumber Co. in one of its advertise- 
ments recently showed that it was able to fur- 
nish the material for a six-room bungalow at 
$440 less than the ‘‘ready-cut’’ price. 

The Olean Lumber Co. in its advertisements 
is guaranteeing to ‘‘duplicate any home in any 








ready-cut plan book at the same price deliv- 
ered at the lot that the out-of-town people 
charge for delivery at the local railroad sta- 
tion.’’ 

The advertisement points out to the prospec- 
tive builder that by buying at home he saves the 
cartage from the railroad car to the home site; 
that he is not subject to a long delay; that the 
material is delivered as needed; that he sees 
what he is getting, and that he is not obliged 
to pay over his money before he receives the 
material, 

[Nore: One of the Olean company’s ads 
was reproduced, with editorial comment, on page 
46 of the May 2 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. | 





Early Ads Capture Cabin Business 


Los ANGELES, CALIF., May 9.—How the alert- 
ness of one local lumberman opened up a new 
avenue of business and brought its reward in 
more orders is illustrated in the case of the 
Woodhead Lumber Co., of this city, of which 
David Woodhead is president. 

During the fall of 1924 and spring of 1925 
considerable activity in the sale of cabin sites 
in the nearby mountains has been going on. 
In this heavy sale of mountain sites Mr. Wood- 
head saw the possibility of selling the mate- 
rials for a number of cabins. In order to secure 
some of this business he established an archi- 
tectural department to prepare and execute 
plans for a number of different styles of summer 
homes. ‘To accomplish this he found that he 
would have to compete with several large build- 
ers of sectional-built and ready-cut manufae- 
turers. This he did by running a series of at- 
tractive advertisements in the local newspapers, 
the copy averaging in size two columns, seven 
inches. By getting ‘‘the jump’’ on the ready- 
cut companies through inaugurating his adver- 
tising campaign ahead of his competitors, he 
secured a certain percentage of the business that 
ordinarily would have gone to them. 


Holds Annual ‘‘Get-Together’’ 


HACKENSACK, N. J., May 11.—The annual 
banquet of the Comfort Coal-Lumber Co. (Ine.), 
operating a chain of eleven yards in the Hack- 
ensack Valley, Bergen County, N. J., and Rock- 
land County, N. Y., has 
just been held at the 
Areola Country Club. 
The ‘‘get -together’’ 
this year was one of the 
largest and most suc- 
cessful ever held, there 
being thirty-seven pres- 
ent, and only three ab- 
sentees from the man- 
agerial and office forces 
of all the yards. 

Dinner was served 
first, colored entertain- 
ers keeping things 
pepped up with comic 
songs. H. J. Carroll, of 
the New York Telephone 











Blauvelt. ‘‘It makes us feel that we are all 
one big family, which is just the feeling the 
employers and employees of every successful 
business should have.’’ 


Retailer Drops Wholesale Millwork 


MINNEAPOLIS, MINN., May 12.—Announce. 
ment is made that the John F. McDonald Lun. 
ber Co., which has been identified with the re- 
tail distribution of lumber in Minneapolis and 
St. Paul, hereafter will devote all of its atten- 
tion to that phase of the business, retiring from 
the wholesale stock millwork business. John 
F. McDonald, president of the company, last 
week sent notice of the change in the activities 
of the company. 


(SEERA ana mms 


Tells Benefits from Insulation 


A very interesting illustrated booklet issued 
by the Wood Conversion Co., of Cloquet, Minn., 
manufacturer of Balsam-Wool, although pre- 
pared especially for architects and engineers, 
contains some valuable information for the re- 
tail lumber dealer, and also points to ways in 
which he can increase his sales of this well 
known and thoroughly tested insulating mate- 
rial. 

For instance, the booklet states that tests 
prove that a wood frame wall is 51 percent 
warmer than a stucco wall, and is even warmer 
than an 8-inch brick wall. 

This booklet is a unit of a set of technical lit- 
erature on the subject of Balsam-Wool and its 
uses, which, encased in a handy filing jacket, 
is being sent to architects and engineers through- 
out the country, thus placing at the ready dis- 
posal of their draftsmen and specification writ- 
ers the condensed information that they need. 
This should result in increasing the demand for 
this product as its merits become more widely 
known, and is an excellent example of progres- 
sive merchandising that is bound to add to the 
local dealers’ sales and profits. 


Besides the booklet, which is entitled ‘‘ House 
Comfort That Pays For Itself,’’ the folder con- 
tains a sample of Balsam-Wool and a series of 
three technical sheets giving data with regard 
to use of that product for heat and sound insula- 
tion, together with statement of the results of 
engineering tests and other data. 








Co., was the after dinner 
speaker, giving a very 
amusing as well as in- 
structive talk on the 
proper use of the telephone. Afterwards the 
tables were cleared away and all the young folks 
danced. 

‘We regard these annual ‘ get-together’ good 
times of the managers and office forces of our 
yards as very valuable,’’ said President Elmer 





Those who participated in company’s annual ‘‘ get-together’’ 


Dealers in building materials who render ad- 
visory service to their customers will do well to 
secure copies of the booklet referred to, if not 
of the complete folder, in order to be in position 
authoritatively to inform their customers Te 
garding the economy of fuel, as well as the 
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> air. added comfort both winter and summer, result- piece of interior woodwork and built-in acces- About a dozen exhibitors were on hand to ex- 
5 the ing trom proper insulating. sory that go to make the home complete, attrac- plain their products, and all reported a profit- 
d \aneneueeeen tive and_comforéable, is described and illus- able time spent with the visitors. Music was 
ando. : f : trated. Interesting information is given as to furnished by the East Mentor High Sehool or- 
se . Views Show Home in the Making some of the special methods employed in the’ echestra. A buffet luncheon was served to all 
st oO ; } fabrication of Curtis woodwork, showing the who came, and favors and souvenirs of various 
1 the on hae, — aa + — extreme care that is used to turn out the finest kinds were given to the ladies as well as to the 
so I ie yee reo Hoe pos aay ri p ida al possible products. Several pages of especial in- men. 
SS in ee folder pc a ‘© Home In The Mak. ‘Tests are devoted to the stair—the ‘‘ autocrat Prominent in the exhibit of the company’s 
pos : ; . a of the interior.’’ The booklet is one which lan book service was the AMERICAN LUMBER- 
’? This consists of ten hand teard P prawn ote a “ 
ing." musts Oe vem aancsome postcard every uptodate retailer will want to keep along MAN’s remodeling book, ‘‘Old Homes Made 
views, in colors, depicting the various steps that with his plan books and other builders’ aids, New,’’ which has meek <alie & eneiien 
into the making of a home, from the tree to . F F hale al Set am 1 ee, 
go into ’ to help prospective home builders in selecting among local builders. 
the finished structure. As the postcards are all ihe type and style of doors and interior wood. A b 4 very benatifel Sere) cilia 
onnected, they form a strip which may be hung Hj onde ny ee ee 
. the ‘1 aahtion di tla ail tal work that most appeals to them for the new sent by local merchants, the Lake Shore Lum- 
reall Re ee ee ee | bermen’s Club, and other lumbermen both near 
. the vertisement of the merits of Southern pine; or, wseeeneeeeee and dhbens made nen wee 
oo if preferred, the individual posteards compris- Opening Draws Many Visitors ‘ pig tse —— 2 
essful ing the strip may be detached and mailed out Pp gs y The new buildings are most conveniently lo- 
separately. The views show a virgin southern MENTOR, OHIO, May 11.—The public opening cated, the property being traversed by switch 
pine forest, woodsmen felling trees, skidders 0f the enlarged and improved retail establish- from the Nickel Plate railroad. The new shed 
ork hauling logs from the woods to the log train, a ment of the Mentor Lumber & Supply Co., held is two stories in height. It contains a large 
see sawmill and log pond, interior views of a saw- i pie evenings of May light — airy a for — — apg = 
peed mill and planing mill, storage yards and timber : and 2, Roa a om ean ; 1e a pete, He ie 18 oe 
| 4 docks, a retail lumber yard, a home under con- 1900 © ore than by idle ava ape _— pests 2 cn; aa ” : 
“pee struction, and, finally, an attractive completed ,200 people visited the middle and one at each end, making the stoc 
j me. 
atten- - : . ‘ : 
from This unusual and very interesting piece of 
Jobn literature is now being sent by the Southern 
last Pine Association to retail lumber dealers, con- 
twits tractors, realtors and others interested in home 
building. It also forms an attractive souvenir 
for giving to visitors at State and county fairs, 
and for similar purposes. These postcard fold- 
ers will be sent by the Southern Pine Associa- 
issued tion free upon request to anyone desiring them. 
Minn., 
) pre- CAaeaeaeaeaaaan 
a Booklet Depicts Fine Woodwork 
he re- , , ‘ 
uys in Under the simple title ‘* Curtis Woodwork,”’ New shed of the Mentor Lumber & Supply Co., Mentor, Ohio 
3 well there has recently been issued by the Curtis 
mate- Companies (Inc.), Clinton, Iowa, a very inter- , ; 
esting and attractively printed and illustrated yard on the two eve- convenient of access. Besides the main shed a 
tests booklet describing the fine woodwork produced nings, and seemed great- building has been constructed, 20 by 80 feet, 
ercent by the various Curtis plants. Beginning with “~~ ly interested in the ex- with capacity of six carloads, for the storage 
armer the chief architectural feature of the exterior R. L. DUNLAP hibits, which included of building materials. A small mill and work- 
of a home—the front door—and proceeding Mentor, Ohio; various building mate- room is located conveniently near the lumber 
zal lit- straight through the house, room by room, every ‘President and Manager rials and _ accessories. shed. 
nd its 
jacket, a C e,°@ K b 
rough: Ow onditions Look to Kansas Lum ermen 
y ais: 
1 writ- What is the general impres- Do you think business will How do merchants of other Do you buy more frequently Are there many possibil- 
need. sion of crop prospects at be as good as or better lines feel about future and in lesser quantities ities for remodeling in 
nd for this time? than last year? business? than formerly? your community? 
widely Hugoton ....... Fair As good Will have fair business Yes 
“ogres: Arkansas City...Good, except wheat 85% Yes—better than last year Enthused Yes 
to the BAGG pas caus Good Better Good 
Garden City.....Good Better Fine Yes 
Independence .. Fair Better than last year Hopeful No 
House BIWOOd .... 2.0. Good Yes Optimistic Yes 
: Hillsboro ....No one knows yet About same Pessimistic Yes 
ar con- | Re Looks good here Same as last year Fair prospects Yes 
ries of WICHE® oo. .ccae — good, others Same as last year About same generally No Some—not very many 
, air 
regard Wellington ..... Yes 
—s a All crops good except wheat Some better than last year Same as we do Yes We are looking for some 
ilts 0 , 
Douglass .......Fairly good Prospects light Trade generally light ae en business Very little remodeling here 
requires 
Edna ..........Extra good Yes—better than last year Mostly good Yes Perhaps 
Alamota ....... Pretty good Just as good Pretty good Yes 
ene Wheat good Will exceed last year if Optimistic Yes More possibilities for new 
wheat matures work than for remodeling 
BOVOEY: «5.0.00 No wheat—others good Better if we get oats and Same Yes 
corn 
Li Good Better Same Yes 
Baldwin Coty...Very fine Moderate—look for more About as usual To some extent We have not found many 
later possibilities here 
Clay Center.....Not very goud Poor outlook Feel blue Yes Yes. Some. 
Effingham ...... Little above average Better than last year Better outlook Yes Yes—some 
Delphos ....... Poor Not as good Blue No prospects for remodel- 
. ing 
Coffeyville .....Only fair No—not by 25% Pessimistic Yes Good many prospects 
Leavenworth ..-About like last year Not promising Conditions about the same About as usual Yes 
addam ....... Spotted Fair but better than last Same 
ear 
HOvton. ..... 3. Good wall pleased—far ahead of Optimistic Yes To a certain extent. Re- 
last year modeling has always been 
a good part of our busi- 
2 ness 
Dwight Barmacstioe Very good Not very promising Think business will be good Yes 
(Saag Good Yes. Fair, not as good as 
Blai last year 
te ag Oe ir No Yes 
‘ he Rapids Fair Better than last year Buying careful 
Oh a, Fair As good As we do Yes 
Pathe weleie: dae ae Fair Better than last year Only moderately enthused Yes 
ler ad: NN 6 5 5c4e Gi Good Expect moderate business Neither pessimistic nor op- Yes 
. timistic 
well : Cherryvale .... - Good Think better than last year Encouraged No ne is about all we 
if no ave 
ogition Neodesha teens Fair About equal Fair Yes Yes 
eg Quahattan sees Good As good Very good Yes Yes 
ers Te Tland Park..Very good Very much so—better than Doing more than last year No Our country is practically 
as the last year a new country 
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Tells of Activities in Fire Prevention Legislation 


At the annual meeting in Chicago this week 
of the National Fire Protection Association, the 
National Lumber Manufacturers’ ‘Association 
presented a report indicating that the lumber 
interests are active in promoting Jegislation cal- 
culated to help reduce the annual loss of timber 
due to forest fires and in assisting in the prep- 
aration of building codes that provide for safe 
construction. This report in part is as follows: 

One of the important opportunities for any group 
which manufactures and sells construgtion mate- 
rial naturally is to help make it easy for those who 
build to use the material most economically and 
most effectively. We have always taken direct in- 
terest in improving standards of construction and 
thus automatically, potentially at least have helped 
reduce the fire hazards of the nation. Lumber 
burns. On the other hand, there is no such thing 
as a fireproof dwelling unless perchance it be a 
tomb. It has been estimated that 96 percent of all 
fires are of interior origin. A very large percent 
of these are caused by carelessness. Recognizing 
that lumber burns and that the word “fireproof” 
is simply a convenient means of indicating a rela- 
tively high degree of incombustibility, we have in 
various ways tried to do our part in promoting 
the intelligent use of our material with the idea 
of making constructions in which lumber is in- 
volved just as secure against the spread of fire as 
it is possible to make them. Maximum fire safety 
at reasonable cost seems to us to be sound, eco- 
nomic doctrine. Constant effort to improve lum- 
ber-built construction, we feel, should be given 
every encouragement. Probably for muny years to 
come a large proportion of our population will 
choose to live in lumber-built homes. They are 
more economical, and more inviting than some 
other types of construction. 

In the first place, we are a member of the Na- 


tional Fire Protection Association. As a conse- 
quence of this relationship we have endeavored to 
take an active and a constructive part in the work 
of various committees of this association. We 
have sat with the committee on building construc- 
tion, which makes its final report to this conven- 
tion, in order that we might do our bit toward 
the improvement of the fire resistance of buildings 
in the private residence class. We have been rep- 
resented on the committee of the American engi- 
necring standards committee, sponsored jointly by 
the American Society for Testing Materials and the 
fire protection group, for the purpose of revising 
and bringing up to date specifications for fire tests 
of materials and construction. We have made an 
earnest effort during the year in the contacts which 
we have had with building officials and members of 
city councils to assure the proper utilization of 
lumber in all types of construction, and to guard 
against the evils of “jerry” building, and all of 
the fire evils which it represents. 

We have taken an active part in_ foster- 
ing the growth and development of the Building 
Officials’ Conference which held its annual meeting 
at Madison, Wis., last month under the joint 
auspices of the Forest Products Laboratory and 
the National Lumber Manufacturers’ Association. 
This organization of building officials can be made 
to be one of the most wholesome influences for im- 
proved construction that possibly could be devised, 
and we urge all those who are interested in better 
construction to attend the meetings of this group 
and take part in the discussions. 


Publications Encouraging Fire Prevention 


During the year we have issued several publica- 
tions which encourage the idea of fire prevention. 
“Fire-Safe Industrial Buildings,’ 12,000 copies of 
which were distributed to industrial executives all 
over the country, directed attention to the economy, 
structural efficiency, flexibility, and fire safety of 
modern heavy timber mill construction. 


No single fire hazard affects the home and family 
more closely than defective chimneys, flues and fire- 
places. People do not intentionally live in dwell- 
ings harboring a constant hazard of this kind, yet 
hundreds of thousands of dangerously defective 
chimneys, flues and fireplaces are in existence now 
and new ones are being built every day. Our bul- 
letin, “Chimneys, Flues and Fireplaces,” which 
received a wide distribution among architects and 
builders generally, outlines simple, practical, and 
inexpensive measures to insure the erection of 
safe chimneys, flues and fireplaces. 

Our bulletin “Building Codes in City Develop- 
ment,” printed and distributed during the last year, 
contains material that has been accumulated over 
a period of years spent in an intensive analysis of 
building regulations as they affect city development 
in all parts of the country. The information given 
in this bulletin is calculated to provide an under- 
standing of broad principles, universally applicable, 
which need only to be modified by local conditions 
to form the basis for building code legislation in 
ANY CIty. « « & * 

Forest fires and forest legislation are described 
in a bulletin entitled ‘Lumber and Timber In- 
formation.’ This bulletin has received very wide 
distribution. It contains a great deal of up-to-date 
information about lumber and lumber distribution, 
and gives essential facts and figures carefully 
selected from authoritative sources. 

We have taken a definite part in the activities 
of the trade association committee of the National 
Fire Waste Council during the last vear. es ta 

Finally, fire protection is one ef the most im- 
portant considerations involved in the preservation 
of American forests. Our association has taken an 
active part in promoting legislation calculated to 
help reduce the great annual loss of timber due to 
forest fires, and we have just recently helped or- 
ganize the activities of American Forest Week, 
April 27-May 3, in the activities of which some 
eighty or ninety organizations took part. 


April Building Contracts Set New Record 


The April volume of building contracts was 
the largest monthly total on record, according 
to current survey of the F. W. Dodge Corpora- 
tion. Contracts awarded last month in the 36 
eastern States (which include about seven- 
eighths of the total construction volume of the 
country) amounted to $546,970,700. This was 
an increase of 14 percent over March and 13 per- 
cent over April of last year. 

Last month’s record included the following 
important items: $256,414,300, or 47 percent 
of all construction, for residential buildings; 
$95,432,400, or 17 percent, for public works 
and utilities; $63,968,900, or 12 percent, for 
commercial buildings; $46,567,900, or 9 per- 
cent, for industrial buildings; and $83,154,600, 
or 6 percent, for educational buildings. 

Total construction started during the first 
four months of this year has amounted to 
$1,623,540,000, compared with $1,515,043,200 
for the first four months of last year. The gain 
is a little over 7 percent. Of the $108,000,000 
increase to date this year, $52,000,000 represents 
the gain in public works and utilities projects. 


In addition to the big gains in actual work 
started there is also a big gain in prospective 
work. Contemplated new projects reported in 
April amounted to $760,657,600, an increase of 
25 pereent over the amount reported in April 
of last year. 


New York State and Northern New Jersey 


April building contracts in New York State 
and northern New Jersey amounted to $132,032, - 
000. This was an increase of 57 percent over 
March, but 22 percent under the total for April 
of last year. Last month’s contracts brought the 
total of work started during the first four 
months of 1925 up to $390,442,800, a decrease of 
29 percent from the corresponding period of 1924. 

Last month’s record included: $68,704,000, or 52 
percent of all construction, for residential build- 
ings; $25,094,600, or 19 percent, for commercial 
buildings; $10,895,000, or 8 percent, for social 
and recreational projects; $9,098,900, or 7 percent, 
for industrial buildings; and $8,598,800, or 7 per- 
cent, for public works and utilities. 

Contemplated new work reported in April 
amounted to $167,788,800, an increase of 2 percent 
over the amount reported in April of last year. 


New England 


New England’s building contracts in April 
amounted to $39,774,100. The increase over the 
preceding month was 14 percent; over April of 
last year, 18 percent. Total construction started 
in New England during the past four months has 


amounted to $123,201,900, which is an 18 percent 
increase over the corresponding period of 1924. 

Last month’s record included: $18,400,700, or 
46 percent of all construction, for residential 
buildings; $4,834,200, or 12 percent, for commer- 
cial buildings; $4,655,500, or 12 percent, for public 
works and utilities; $3,891,900, or 10 percent, for 
industrial buildings; and $3,802,400, or 10 percent, 
for social and recreational projects. 

Contemplated new work reported last month 
amounted to $59,088,800, an increase of 52 per- 
cent over the amount reported in April of last 
year. 

Middle Atlantic States 


Construction started last month in the middle 
Atlantic States (eastern Pennsylvania, southern 
New Jersey, Maryland, Delaware, District of Co- 
lumbia and Virginia) amounted to $59,795,100. 
This was a drop of 8 percent from March, and 
an increase of 29 percent over April of last year. 
During the first four months of this year, new 
construction has been started in this district to 
the amount of $179,902,500, an increase of 25 per- 
cent over the first four months of 1924. 

The principal items in last month’s record 
were: $29,835,100, or 50 percent of all construc- 
tion, for residential buildings; $12,149,200, or 20 
percent, for public works and utilities; $6,435,800, 
or 11 percent, for commercial buildings; $4,504,- 
600, or 8 percent, for industrial buildings; and 
$3,352,300, or 6 percent, for educational buildings. 

Contemplated new work reported last month 
amounted to $92,131,300, an increase of 46 percent 
over the amount reported in April of last year. 


Southeastern States 


Construction started last month in the south- 
eastern States (the Carolinas, Georgia, Florida, 
Tennessee, Alabama, Mississippi, Arkansas and 
Louisiana) amounted to $50,813,400. This was 
less than 1 percent over the preceding month and 
about 6 percent under the total for April, 1924. 
Total new construction started in these States 
during the first four months of this year 
amounts to $189,020,900, which is an increase of 
4 percent over the first four months of last year. 

Last month’s record included: $20,849,900, or 41 
percent of all construction, for residential build- 
ings; $12,580,800, or 25 percent, for public works 
and utilities; $7,265,300, or 14 percent, for com- 
mercial buildings; $2,196,400, or 4 percent, for in- 
dustrial plants; and $2,182,800, or 4 percent, for 
educational buildings. 

Contemplated new work reported in April 
amounted to $141,835,500, an increase of 33 per- 
cent over the amount reported in April of last 
year. 

Pittsburgh District 

The April total for building contracts in the 
Pittsburgh district (western Pennsylvania, West 
Virginia, Ohio and Kentucky) was $97,804,800. 


This was 7 percent below the very high March 
figure, but 68 percent over April of last year. 
Last month’s building volume brought the total 
of new construction started from January 1 to 
date up to $289,446,800, an increase of 70 percent 
over the first four months of 1924. 


Included in last month’s record were the fol- 
lowing important items: $31,592,900, or 32 percent 
of all construction, for residential buildings; 
$26,507,500, or 27 percent, for public works and 
utilities; $18,996,300, or 19 percent, for industrial 
buildings; $7,721,200, or 8 percent, for educational 
buildings; and $5,936,100, or 6 percent, for com- 
mercial buildings. 


Contemplated new work reported in April 
amounted to $93,480,000. Although this was only 
slightly more than the amount of new work 
actually started, it was 28 percent over the 
amount of contemplated work reported in April, 
1924, 


Highest Record Volume in the Central West 


Construction started in April in the central 
West (Illinois, Indiana, Iowa, Wisconsin, Michi- 
gan, Missouri, Kansas, Oklahoma and Nebraska) 
amounted to $157,668,200, being the highest 
monthly total on record for the district. The 
April contracts brought the total of new con- 
struction started since Jan. 1 up to $425,565,200, 
an increase of 26 percent over the first four 
months of last year. 

Last month’s record included: $82,242,500, or 
52 percent of all construction, for residential 
buildings; $30,115,600, or 19 percent, for public 
works and utilities; $12,933,000, or 8 percent, for 
commercial buildings; $12,467,800, or 8 percent, 
for educational buildings; and $7,356,000, or 5 
percent, for industrial buildings. 

Contemplated new work reported in April 
amounted to $190,864,500, an increase of 24 per- 
cent over the amount reported in April of last 
year. 

The Northwest 


April building contracts in Minnesota, the Da- 
kotas and northern Michigan, amounted t 
$9,083,100. This was a 26 percent increase over 
the previous month and a 4 percent increase over 
April, 1924. Total construction started in these 
States from Jan. 1 to May 1 has amounted to 
$25,959,900, which is 4 percent less than the 
amount for the first four months of last year. 

Included in last month’s record were: $4,789,- 
200, or 53 percent of ail construction, for resi- 
dential buildings; $1,469,900, or 16 percent, for 
commercial buildings; $825,000, or 9 percent, for 
public works and utilities; $523,500, or 6 percent, 
for industrial buildings; and $484,300, or 5 per 
cent, for educational buildings. 

Contemplated new work reported last month 
amounted to $15,468,700, an increase of 74 peér- 
cent over the amount reported in April, 1924. 
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- Some “High Lights” of Better Homes Week 


Shows Home of Moderate Cost 

BERGENFIELD, N. J.,. May 12.—Typical of the 
many demonstrations during- National Better 
Homes week is the set-up to encourage home 
ownership by the Bergenfield Better Homes 
Committee, headed by Mrs. Ruth Blazer. The 
demonstration house was loaned by Fred T. 
Eckes, developer of Washington Park, Bergen- 
field, N. Ae 

The house was built to meet the requirements 
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A city man earning $3,000 a year can afford to 
own a home like this 


of the National Better Homes in America or- 
ganization, headed by Herbert Hoover—a small 
house not to exceed $7,500 in cost. The house 
is the central feature of a Better Homes dis- 
play this week in Bergenfield. It is equipped 
with cedar closets, steam heat, electric lights, 
with extra outlets in each room, tiled bathroom, 
hot water heaters ete. 

The site of the demonstration was planned and 
planted by the Bergenfield Garden Club, in 
keeping with the Dutch colonial architecture 
of the dwelling, having a terraced lawn, flag- 
stone walks, shade trees, flowers ete. 

The house itself was laid out with the co- 
operation of the Bergen County Home Demon- 
stration Agents and the home management ex- 
perts of the New Jersey State College of Agri- 
culture. 

The house was dedicated Sunday by Dr. 
Charles B. Warren, mayor of Bergenfield, and 
will be kept open for inspection all week. It 
has been completely furnished to show that a 
person with $3,000 a year can afford to own 
his own home. 


Old Home Is Feature of Week 


Boston, Mass., May 11.—Here is a record 
for a sturdy old wood framed house that will 
be hard to beat. It is that of a quaintly beauti- 
ful house built two centuries ago, and so good 
today that it has been entered in a Better 
Homes contest. 

The ancient farmhouse on Cedar Hill in which 
Daniel Webster is reputed to have been a fre- 
quent visitor was entered today in the Better 
Homes contest by the Massachusets Girl Scouts. 
The house was built 200 years ago on the Cor- 
nelia Warren estate, now owned by the Girl 
Scouts. Mrs. James J. Storrow, chairman of 
the committee in charge of the estate for the 
Girl Scouts, was in charge of the ceremony 
today. Dr. James Ford, national executive di- 
rector of the Better Homes in America move- 
ment, was the guest of honor and principal 
speaker, 

This remarkably well-preserved old building, 
originally the homestead of the estate, is a fine 
type of the Coloniel farmhouse such as was 
built in New England in the early part of the 
eighteenth century. It has the characteristic 
built-in brick oven, huge fireplace, low ceilings 
and many attractive nooks and corners. The 
general public now will have a chance to ap- 
Preciate the 200-year-old house as it is to be 
open for inspection every day next week. 

Following the national convention of the 
Girl Scout movement in Boston, from May 19 
to May 23, inclusive, this candidate for honors 





in the Better Hemes contest will be devoted 
to a week of training courses in the home- 
making arts in which the Girl Scout movement 
specializes. 


Joys of “Own Home’’ Visualized 


PITTSBURGH, Pa., May 12.—Attendance at the 
Pittsburgh Complete Building Show and Own- 
a-Home Exposition, which opened in Motor 
Square Garden, East End, last Thursday night 
and will conclude next Saturday night, will ex- 
ceed 100,000 persons, according to estimates of 
officials. It is one of the best exhibitions of 
its character ever held here, and visitors from 
a distance pronounce it one of the best ever 
held in the United States. The show is spon- 
sored by the Pittsburgh Builders’ Exchange, 
with the active support of the Pittsburgh Re- 
tail Lumber Dealers’ Association and the Re- 
tail Lumber Dealers’ Association of Pennsyl- 
vania. 

There are about 180 exhibitors, representing 
all branches of business pertaining to home 
building and furnishing. The two most im- 
portant and prominent exhibits are those of 
the Builders’ Exchange and the Pittsburgh Re- 
tail Lumber Dealers’ Association, which occupy 
a central position, greeting visitors on their 
entrance to the show. The Builders’ Exchange 
exhibit is a complete full-size, five-room bunga- 
low, called ‘‘Honeymoon Bungalow,’’ and in 
the foreground is the exhibit of the Retail 
Lumber Dealers’ Association, fourteen types of 
homes and surrounding grounds, all in minia- 
ture, constituting an ideal city block. 


The ‘‘Honeymoon Bungalow’’ is a dwelling 
that can be duplicated for $6,300 to $7,000, de- 
pending on the materials used, the four sides 
and the roof showing the various materials 
that may be used and the differences in cost. 
The house was designed by the Pittsburgh Hous- 
ing Corporation, and constructed by the H. Mil- 
ler & Sons Co. 

The fourteen types of homes forming the 
exhibit of the Pittsburgh Retail Lumber Deal- 
ers’ Association are taken from the plan book 


Dedicate Demonstration Home 

MJNNEAPOLIS, MINN., May 12.—Dedieation 
Friday of the ‘‘ Alice Ames Winter model dem- 
onstration home’’ is the outstanding feature of 
Better Homes in America Week in Minneapolis 
and St. Paul. Codperation between Twin City 
lumbermen, club women and various other or- 
ganizations interested in the commercial and 
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Evansville (Ind.) Courier and Journal 





A wise provision for the voyage of life 





esthetic side of dwelling construction brought 
about the building of this structure. 

The home is in the very center of Minneapo- 
lis, overlooking the Municipal Parade where 
hundreds of thousands pass daily. It is intended 
as an appeal to the prospective home owner and 








In the foreground is seen the exhibit of the Pittsburgh Retail Lumber Dealers’ Association, con- 
sisting of fourteen miniature homes and grounds. Back of this, and to the left, is seen the full- 
sized five-room ‘‘Honeymoon Bungalow’’ 


of the Retail Lumber Dealers’ Association of 
Pennsylvania, which contains many more attrac- 
tive and desirable plans. 

Each of the miniature houses is electrically 
lighted. The lawn and garden surrounding 
each was planned in accordance with the ideas 
of the best landscape experts in the city, and 
each garden reflects the type of the accompany- 
ing house, best suiting the size and shape of 
the lot. The complete layout of this ideal 
city block is an all-Pittsburgh feature, the 
model houses having been constructed by the 
boys in the School of Woodcraft at Carnegie 
Institute of Technology; the plans being Pitts- 
burgh plans, and the landscape gardening hav- 
ing been done by Pittsburgh artists. 


the present home owner in beautifying his place. 

These lumber companies were among the 
donors who contributed to the building: 

Melone-Bovey Lumber Co.; O. E. Deckert Lum- 
ber Co.; Hennepin Lumber Co.; Thompson Yards; 
Thompson Lumber Co.; Pioneer Lumber Co.; Jen- 
sen Lumber Co.; Waite Lumber Co.; Sawyer-Clea- 
tor Lumber Co.; H. G. Goot Lumber Co. The Carr- 
Cullen Lumber Co. contributed the millwork and 
the B. F. Nelson Co. the roofing. 

SMAAEBBAABABBAAAASS 

WE HAVE RECENTLY received a copy of the 
AMERICAN LUMBERMAN’S book entitled ‘‘Old 
Homes Made New,’’ and we are very much im- 
pressed. It certainly opens up a brand new 
field for live retail lumbermen all over the coun- 
try.— OLEAN LuMBER Co. (INC.), Olean, N. Y. 
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Sells Five Retail Yards 


BELLINGHAM, WASH., May 9.—President J. 
H. Bloedel, of the Columbia Valley Lumber Co., 
yesterday announced the sale of the company’s 
five western retail yards to the Columbia Lum- 
ber Co., just incorporated for $175,000. The 
stockholders of the new concern are largely em- 
ployees of the selling company, whose western 
yards are at Bellingham, Kirkland, Lynden, 
Everson and Ferndale. The subscribers to the 
Columbia Lumber Co.’s stock include C. W. 
Miller, superintendent of the Bloedel Donovan 
Lumber Mills at Skykomish, and the following 
employees of the Columbia Valley Lumber Co.: 
W. C. Miller, secretary and manager; H. E. 
Halberg, cashier; V. A. Bjorn, credit manager; 
Roy Questad, bookkeeper; J. P. McEvoy, man- 
ager at Kirkland; P. A. Malander, his assistant; 
R. A. Thompson, manager at Lynden, and C, E. 
Hitchcock, his assistant; Earl LeValley, Belling- 
ham manager; C. C. Boatman, Ferndale man- 
ager, and his assistants, Stanley Lewis and W. 
S. Stafford; M. L. Wert, manager at Everson. 

The Columbia Valley Lumber Co. several 
years ago sold three of its eastern Washington 
yards to the Woodbury Lumber Co., of Spokane, 
but it still has six yards in that section. Presi- 
dent Bloedel says, however, that the owners— 
himself, J. J. Donovan and the Peter Larson 
estate—are retiring from the retail business to 
devote themselves wholly to manufacturing and 
wholesaling. 


*eaa@aaaaaaean 


Building Two Large Shed Additions 


LONGVIEW, WASH., May 9.—Two large sheds 
for the Long-Bell Lumber Co. are being erected 
by the Mayer & MeMillan Construction Co., of 
Portland, as additions to the sheds in the Long- 
Bell west unit. One of the structures will be 
known as the broken-package shed, 114x700, and 
the other as the outs-yard shed, 102x702. Ward 
Mayer, of the construction company, expects to 
have the buildings completed in sixty days. 


Gives Views on Marketing Methods 


SEATTLE, WASH., May 9.—After an absence of 
three years, W. I. McKee, of the W. I. McKee 
Lumber Co., Quincy, Ill., is paying a visit to 
the Pacific coast, and renewing his acquaintance 
all along the line. Mr. McKee is widely known 
as one of the most successful merchandisers of 
west Coast forest products, and naturally he 
has pronounced views on the proper methods 
of marketing lumber. Getting down to funda- 
mentals, based on a lifetime of experience and 
study, Mr. McKee says: ‘‘The thing to do is 
to cut the product of your log, and then sell 
your lumber. ’’ 

This is Mr. McKee’s way of saying that the 
knowledge of proper marketing of fir lumber 
ought to begin in the woods when the trees are 
felled, and continue throughout the process of 
placing the manufactured article in the hands 
of the ultimate consumer. He continues: 


If I, as a salesman of lumber, know from per- 
sonal experience what the lumber will be used for, 
I can talk intelligently about it. It is my con- 
viction that lumber, as a whole, has never been 
properly marketed ; and I am convinced that proper 
marketing is the greatest problem that we have, 
as lumbermen. Salesmanship means knowledge of 
both ends—the consuming and the manufacturing 
end. The salesman must know something of con- 
sumption; must have an idea where it can be 
used to advantage in the market where it is to go. 

It is my belief that a wholesaler never broke a 
market in his life. The essentials of wholesaling 
are to know where the stock is, what it is, and 
what the price is. It is necessary to tell “the 
other fellow” what it is and when you will com- 
plete your part of the contract. This means 
prompt service, and quick action. In my own busi- 
ness, orders that are on the books for more than 
thirty days are curiosities. I don’t believe in tak- 
ing a large volume just for the sake of doing it. 

There is one distinctive feature of the fir busi- 
ness that the west Coast manufacturers as a whole 
don’t exactly see. It can be stated in a short 
sentence. he fir industry today has a twelve 
months’ product, with an eight months’ market. 
I have in mind that in winter our crew is cut down 
from 250 to twelve men. We expect to loaf during 
the winter months, but when spring opens up 
we’re busy. This is a fact that, it seems to me, 
ought to have a definite bearing on production. 
It is not in the cards for the fir mills to run up to 
the peak of production all the months of the year. 

A great deal has been said about market exten- 





sion for lumber, particularly with the object of 
increasing foreign demand. It seems to be that 
most of the trade-extensionists are overlooking their 
very best chance for better business. The thing 
to do is to increase the demand for lumber in the 
domestic market. In 1909 this country used ap- 
proximately 44,500,000,000 feet of lumber, and it 
has never touched those figures since. Today the 
annual consumption has dropped to about 38,000,- 
000,000 feet, and the per capita has declined from 
500 to 300 feet. In these figures we can read the 
lesson of the substitutes, which, being judiciously 
and skillfully advertised, have made steady gains 
at the expense of the lumbermen. The lumber 
business has been drifting away from the lumber- 
men because they are not keeping up with the 
times, 


Opportunities for Philippine Lumber 


Los ANGELES, CaAuir., May 9.—An attractive 
volume, profusely illustrated, is being circulated 
by the Findlay, Millar Timber Co. and the 
Kolambugan Lumber & Development Co., of 
Manila, Cebu and Kolambugan, Philippine Is- 
lands. The book is entitled ‘‘ Philippine Lum- 
ber.’’ It gives a graphic portrayal of the op- 
erations of the two companies, in a forest 
concession of 150 square miles containing a 
stand of 2,000,000,000 feet of virgin timber. 
The logging is done and the lumber manufac- 
tured with the most modern equipment. Re- 
ferring to the book, Arthur F. Fischer, director 
of forestry, Manila, says that it should be of 
great value in developing the demand for Philip- 
pine lumber. He is convinced that if the lumber 
concerns arouse interest, in a commercial sense, 
in the beauty and character of Philippine lum- 
ber, and the output is properly handled and 
used, the foreign demand will tax the Philippine 
sawmills to the utmost. The joint managing 
directors of the companies are N. C. Gude and 
William Scott; and the founders are Millars’ 
Timber & Trading Co., (Ltd.), London, and 
Findlay, Richardson & Co., (Ltd.), Glasgow— 
with branches in Australia, New Zealand, Tas- 
mania, India, South Africa, Japan and the 
United States. The American sales office is at 
1110 Central Building, Los Angeles, and the 
American representative is W. G. Scrim. 


Books Attractive Order 


ONALASKA, WASH., May 9.—An attractive 
order has been booked by the Carlisle-Pennell 
Lumber Co. here, placing in the bands of the big 
mill a contract for 2,000,000 feet of 4x6 plank, 
in lengths of from 12 feet up to 40 feet. The 
grade is No. 1 common. The order has been 
placed by the Western States Lumber Co., of 
Kansas City, and the material is going to the 
Union Bridge & Construction Co. for work at 
East Fort Madison, Ill. About half of the order 
has been shipped. Speaking of this material, 
K. 8. Carlisle, vice president of the Carlisle- 
Pennell Lumber Co., says: ‘‘I have never seen 
a prettier bill of timber in my life.’’ 


Advocates Canadian Export Tax 


MONTREAL, QUE., May 12.—In the course of 
the debate on the budget, T. W. Dickie, of 
Nanaimo, advocated an export tax on Cana- 
dian lumber. To conserve Canadian timber and 
prevent wholesale exportation, Mr. Dickie 
thought that a tax of $5 a thousand feet, board 
measure, might be placed on all hardwoods and 
Nos. 1 and 2 grades of spruce, pine and similar 
woods. For inferior logs he recommended a 
tax of $2 a thousand. On pulpwood he recom- 
mended a tax of $2.50 a cord for that cut on 
settlers’ land and $5 a cord on all other pulp- 
wood. 

This tax, he thought, should become effective 
on Jan. 31, 1927. This would give the present 
users of Canada’s lumber time to readjust their 
business and establish mills in Canada if they 
wished. But in the interim he would like to 
see the duty applied on all exports in excess of 
the 1924 shipments. 

Mr. Dickie also asked for a duty on creosoted 
logs from the United States to prevent what 
he termed the unfair competition which British 
Columbia creosoting plants had to meet from 
Seattle. 


How’s This for Service? 


SEATTLE, WASH., May 9.—Speed is the watch- 
word of west Coast lumbermen in filling orders 
nowadays. Here is a record made one day this 
week by Elmer Huston, general manager of the 
Kent Lumber & Timber Co.: 

9:00 a. m.—Received inquiry for transit, middle 
West delivery. 


11:30 a. m.—Answered that no transit was 
available, but could give quick mill shipment of 
stock desired. 


12:45 p. m.—Return wire said “ship it quick.” 
1:15 p. m.—Placed order at mill. 
2:10 p. m.—Wired car number. 


‘*Yes,’’? commented Mr. Huston, ‘‘that is a 
good instance of the way an order comes in, and 
the speed at which a buyer expects lumber to be 
handled. It is good service. The average buyer 
is not exactly satisfied to get his lumber now; 
he wants it yesterday. ’’ 


Completes New Office Structure 


KaLaMA, WasH., May 9.—‘‘ Business igs 
good,’’ says R. J. Finke, president of Finke 
Bros. Cooperage Co., which is now running full 
blast to supply the seasonal demand for its 
product. It is turning out tank work, and con- 
tainers for fish, meat, berries and kraut at a 
rapid rate, the daily capacity being 50,000 
board feet of fir staves and headings, as well 
as shingles—equal to about 150,000 feet in a 
sawmill plant. At the assembling plant, which 
occupies a site near that of the coeperage fac- 
tory, the daily output is 500 barrels. The prod- 
uct is sold in eight States on the Pacific coast, 
as well as finding a market in far-away parts 
of the world. There are 150 men on the pay- 
roll. The plant was formerly the Shull shingle 
mill. President Finke states that the industry 
has increased tenfold during the last three 
years. The material used for staves is taken 
from grade logs obtained through the veneer 
plant of the Portland Manufacturing Co., insur- 
ing a constant supply of yellow fir of the finest 
quality. 

An addition to the plant, completed this week, 
is a handsome office building, 24x30 feet, featur- 
ing in its construction some of the Coast wood 
products. There is panel work in driftwood 
gray, set off by battens in white, for walls and 
also for ceilings. The lighting system is indi- 
rect, dnd the offices have every modern con- 
venience, including electric heat, which comes 
from the company’s own generator. 

The officers are: President and general man- 
ager, R. J. Finke; secretary-treasurer, B. F. 
Finke; sales manager, Burt J. Wright. 


Finds Local Demand Best 


PORTLAND, ORE., May 9.—Fred C. Knapp, 
president of the Peninsula Lumber Co., returned 
early in the week from Chicago, where he at- 
tended the meeting of the National Lumber 
Manufacturers’ Association, of which he is 4 
director. 

Stocks at the Peninsula mill are lower than 
at any time since July, 1923. The operation 
is a 10-foot band, with a capacity of 225,000 
feet in eight hours, and it has been running 
five days a week. A recent improvement is the 
changing over of the edger from 10-inch to 12- 
inch, making a slight increase in the cut and 
enabling the mill to handle 12x12 cutting to 
much better advantage than in the past. 

According to Addison P. Knapp, secretary of 
the company, the immediate outstanding fea- 
ture of business is the local trade. Out of an 
average month’s cut of 5,000,000 feet, the 
company has handled 2,000,000 feet through the 
local department. There is a heavy local demand 
for lumber in residential construction; and in 
addition the Peninsula company is supplying 
the stock for two apartment houses and a new 
grammar school, Ocklew Green, at Ainsworth 
and Montana. 

The announcement is made that the Peninsula 
Lumber Co. will soon stage its regular get-to 
gether dinner for employees, numbering 280. 
A part of the program usually is a brief and 
felicitous speech by W. B. McMillan, vice pres! 
dent in charge of operating. 
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INTEGRITY-RELIABILITY 4xnn QUALITY 
Big Factors in Holding Trade 


for the"N |. VM AN Operations 


Thirty-eight years ago a number of Pennsy]- 
vania lumbermen began the manufacture of 
lumber in a small way in their native State 
and through close application to business and 
careful attention to the wants and requirements 
of their customers have now developed an or- 
ganization that supplies the domestic market as 
well as all the available markets of the world. 
The early operations were devoted to the manu- 
facture of hemlock and hardwoods, but the 
scene was changed to the Southland when the 
Pennsylvania timber was cut out and the or- 
ganization’s energies devoted to the output of 
southern pine. The subject which this article 
concerns is the J. J. Newman Lumber Co., and 
its affiliated operation, the Homochitto Lumber 
Co., of Brookhaven, Miss. 


In 1887, just 38 years ago, Fenwick L. Peck 
and associates purchased a large acreage of 
hemlock and hardwood timber in Potter County, 
Pennsylvania, and erected a sawmill at Mina to 
convert the timber into lumber. This plant con- 
tinued in operation until 1903 though mean- 
while, in 1892, an additional tract of hemlock 
and hardwood timber had been acquired and a 
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large mill and town built at Cross Fork, Pa. 
Both of these operations were conducted under 
the name of the Lackawanna Lumber Co., and 
their products were marketed entirely through- 
out the middle and New England States. The 
Cross Fork plant continued in operation until 
1908, at which time the timber holdings had be- 
come exhausted. 


But these far-sighted easterners had looked 
ahead, and long before their Pennsylvania hem- 
lock plants had ceased to operate, they had 
heard the call of the South and in 1896 Mr. 
Peck and his associates purchased an interest 
in the J. J. Newman Lumber Co., of Hatties- 
burg, Miss., which had a large plant in opera- 
tion at that point. 


Beginning of Southern Operations 


Later on, large holdings of southern pine were 
acquired, containing some of the best longleaf 
pine growing in the South. In addition to the 
mill at Hattiesburg, a plant was erected at 
Sumrall, Miss., at which place a town was built. 
Subsequently a second plant was erected at 
Sumrall, which, however, was destroyed by fire 
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Airplane view of the Sumrall, Miss., plant of the J. J. Newman Lumber Co. 
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Airplane view of the Hattiesburg, Miss., plant of the J. J. Newman Lumber Co. 






Airplane view of Homochitto Lumber Co. plant at Bude, Miss., home of ‘‘Bude Quality’’ 


about fourteen years ago. The present opera- 
tions consist of modern saw and planing mills 
with auxiliary equipment at both Hattiesburg 
and Sumrall, these sawmills being entirely of 
steel and concrete construction. 

In 1911 the Homochitto Lumber Co. was 
organized, and several tracts of timber were 
purchased approximately 115 miles west of Hat- 
tiesburg. At this time S. E. Moreton, of Brook- 
haven, Miss., became associated with the or- 
ganization, devoting his efforts to blocking the 
timber and supervising the erection of a saw- 
mill, with full equipment, and also to the de- 
velopment of a townsite at a point named Bude, 
Miss. Operations at Bude began in February, 
1913, under the direction of Mr. Moreton, and 
he continued as manager of that plant until 
July, 1917, when he was appointed general man- 
ager of the entire operations of both the New- 
man and Homochitto companies, with headquar- 
ters at Brookhaven. The timber adjacent to the 
Bude mill consists largely of high grade short- 
leaf pine, with some longleaf and hardwoods. 
The mill there is also of concrete, and steel con- 
struction throughout. 


Mill Equipment Thoroughly Modern 


All three mills are located on the line of the 
Mississippi Central Railroad, which is controlled 
by the same interests as the lumber companies. 
In addition to the large pine production, these 
mills also produce a substantial quantity of 
] poplar, gum and oak, as well as some cypress. 
| A crating and box factory is also operated at 
Hattiesburg, where large quantities of short 
lumber and material that would otherwise be 
burned up are utilized for the manufacture of 
box shook and crates. The sawmill equipment 
at Hattiesburg consists of two bands and a 
resaw, while the Sumrall and Bude operations 
each have two bands and a gang. In addition 
to this equipment, all mills have a complete set 
of edgers and trimmer saws, together with com- 
plete equipment for the manufacture of plaster 
lath and shingles. There are modern dry kilns 
at all plants to take care of the upper grades, 
as well as a percentage of the common grades. 
The remainder of the lumber, which is put on the 
yards to dry, is first soda dipped as a preventa- 
tive against sap staining. All mills are also 
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well equipped with large sheds to properly take 
care of the rough lumber as it comes from the 
kilns, and also the dressed lumber that goes 
through the planing mills. 

The combined operations of the J. J. New- 
man Lumber Co. and Homochitto Lumber Co. 
have a capacity of 150,000,000 feet annually, 
running day time only, and their present hold- 
ings of timber assure steady operation for more 
than twelve years. 


Personnel of the Organization. 


In a story of this kind it is not inconsistent 
to say a few words about those who make up 
the personnel of the organization. Through 
long experience and contact with men, Mr. Peck 
has selected a corps of assistants who are fully 
able successfully to conduct operations of such 
magnitude as are here outlined. The officials of 
the Newman and Homochitto companies are as 
follows: 

President—F. L. Peck, Scranton, Pa. 

Vice president—C. S. Woolworth, Scranton, Pa. 

Treasurer—E. S. Peck, Scranton, Pa. 

Secretary—G. F. Royce, Scranton, Pa. 

General manager—S. E. Moreton, combined 
operations, Brookhaven, Miss. 

General sales manager—E£. J. Hurst, Brook- 
haven, Miss. . 

Assistant general sales manager—K. W. Bridges, 
Brookhaven, Miss. 

Eastern sales manager—W. J. Noone, Scranton, 
Pa. 

Manager Homochitto Lumber Co.—H. R. Kil 
patrick, Bude, Miss. 

General superintendefit J. J. Newman Lumber 
Co.—A. B. Welsh, Hattiesburg, Miss. 


Traffic manager—L. J. Hollands, Brookhaven, 
Miss. 


— manager—W. L. Finney, Brookhaven, 
MISS. 

Auditor J. J. Newman Lumber Co.—J. F. Borth 
wick, Hattiesburg, Miss. 

Mr. Moreton has spent practically his entire 
life in the manufacture of southern pine lum- 
ber, having been formerly associated with his 
father in the Moreton & Helms Co., at Brook- 
haven, one of the pioneer operations in Mis- 
sissippi, and later with the Pearl River Lumber 
Co., of Brookhaven. After severing his con- 
nection with the latter company, he organized 
the Central Lumber Co., of Brookhaven, operat- 
ing mills at that point and several nearby points 
until about six years ago, when he disposed of 
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Homochitto shortleaf timber from which 
‘*Bude Quality’’ finish comes 
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Section of one of the Newman-Homochitto yards. A total of 20,000,000 feet is the average 
stock carried 





One of the three batteries of dry kilns at the Newman-Homochitto mills. Total daily capacity 
of all kilns 350,000 feet 


View of shed and planing mill at one of the three plants. Daily capacity of planing mills 
500,000 feet; dressed sheds, 25,000,000 feet 
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‘‘Newman Quality’’ longleaf logs insure the 
best of timbers, dimension and rift flooring 
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Newman branded longleaf timbers are famed 
for uniform strength and perfect manufacture 


his Brookhaven mill property and other units at 
outlying points, concentrating the entire opera- 
tions of the Central Lumber Co. at Quentin, 
Miss., where a modern plant was erected, and 
which is at present in full operation. Mr. More- 
ton still retains his interest in the Central com- 
pany. 

Mr. Hurst began his connection with the or- 
ganization in 1897 and was appointed general 
sales manager in 191]. 

W. D. and L. J. Bailey, both of whom have 
been with the organization since 1892, are in 
charge of the Newman logging operations. The 
‘“sufety first and welfare’’ division is looked 
after by J. I. Thompson, with headquarters at 
Hattiesburg. 

Through a contract with the Metropolitan 
Life Insurance Co., all employees of the New- 
man and Homochitto companies were presented 
with insurance policies, ranging from $500 to 
$2,000 each, based upon length of the employee’s 
service with the companies. Under this arrange- 
ment all employees have free medical attention, 
when in need of it, as well as the services of 
trained nurses where their offices are required. 


Companies’ Sales Arrangements 


The sales of lumber to foreign markets are 
directed through the American Pitch Pine Ex- 
port Co., of New Orleans. Through this channel, 
it is possible to reach the markets of the world, 
and the products of the sawmills are conse- 
quently distributed through South America, Cen- 
tral America, West Indies, Mexico, Europe and 
Africa. These companies also enjoy a large do- 
mestic trade, particularly east of the Mississippi 
River as far as the Atlantic seaboard, a large 
part of the New England and Metropolitan dis- 
tricts being reached by vessels in the coastwise 
trade. 

In connection with the lumber operations, the 
Newman companies also maintain a naval stores 
organization, through which large quantities of 
turpentine and rosin are marketed annually. 

The general sales office of the companies is 
located at Brookhaven, Miss., and a large field 
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‘‘Bude Quality’’ soft pine finish is produced 


from these splendid shortleaf pine logs 
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produces the finest rift flooring 
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force is maintained to cater to the requirements 
of the dealers and users of Jumber throughout 
the available markets in this country, while a 
number of similar agencies are maintained in 
the foreign markets. 

All products of the Newman companies are 
branded ‘‘ Newman’’ while the Homoehitto lum. 
ber is stamped ‘‘Bude Quality.’’ These com- 


Construction Council 


New York, May 11.—Charles Hill, general 
sales manager of Southern Pine Sales Corpora- 
tion, was one of four members elected to the 
board of governors of the American Construc- 
tion Council at its two-day session held last 
Friday and Saturday at the Biltmore Hotel. 
The other governors elected were Walter Stabler, 
controller of the Metropolitan Life Insurance 
Co.; F. C. Wight, editor the Engineering News- 
Record, and H. M. Keasbey, president of the 
National Fireproofing Co., of Pittsburgh. 

Mr. Hill is said to be the first lumberman 
thus honored by the council and the recent meet- 
ing is said to have been the most important 
the council has yet held. The sessions were 
devoted largely to the council’s better building 
program and to a proposed new movement to 
eliminate the costly system of alternating 
peaks and depression in the building industry. 
Plans for the improvement of the quality of 
materials and workmanship in the erection of 
homes and other buildings were discussed. On 
Saturday the discussions were devoted to some 
extent to methods of spreading the construc- 
tion of buildings, now a seasonal industry, over 
the entire year. 

Mr. Stabler made what was considered one 
of the most important suggestions of the con- 
ferences when he proposed the establishment 
by banks and other money-lending institu- 
tions of a bureau to inspect and certify to 
the character of buildings which they finance. 
He said that money lenders could exert a 
greater influence for better homes and build- 
ings generally than any other agency, be- 
cause they could withhold loans from enter- 
prises that failed to meet their standards. This 
plan has already been tried successfully by his 
company, which has architects and other ex- 
perts supervise construction work, Mr. Stabler 
said. 

Ninety percent of the building in the United 
States, according to Mr. Stabler, is done by 
speculative builders, some of whom have no 
pride in their work. The only way to make 
them build decent houses, he said, is to sub- 
ject them to control by people from whom they 
borrowed money. 

The Better Building Bureau, said Mr. Stabler, 
should issue ‘‘certificates of character,’’ to 
builders who do their work properly. When 
aman does the best possible job, Mr. Stabler 
pointed out, he would receive a certificate read- 
ing: ‘‘This is a Class A house,’’ which could 
be framed and hung up on the house when it was 
put on sale. 

The plan for certified houses was commended 
by Richard Denning, vice president of the Ameri- 
can Surety Co., and chairman of the council’s 
committee on proper financing of homes; Max 
Baumann, president of the George S. Holmes 
Co., builder, and chairman of the committee 
on survey of existing materials and methods of 
better building; and H. L. Keely, of the Johns- 
Manville Co. 

M. T. Bannigan, of the National Building 

Supply Association, said his organization had 
adopted the practice of issuing a ‘‘master house 
safeguard policy’’ to those builders who use 
proper materials. The guaranty, he said, goes 
with the deed to the house, protecting the buyer 
against deception in the use of materials. 
_ Mr. Baumann, whose committee reported on 
its year’s survey of housing conditions through- 
out the country, said a deplorable condition 
existed in almost every community, because 
builders and financiers had failed to take good 
building standards into consideration. 

Mr. Hill was asked today for a statement 
with reference to the conferences. He said that 
they were of great importance to the lumber 
industry and should be carefully noted. He 


panies have established a very good reputation 
for service in the trade and their products are 
generally recognized as the equivalent to the 
best that can be produced in southern pine. 
With modern equipped saw and planing mills, 
these companies are in position to render excel- 
lent service to the users of both long- and short- 
leaf pine, and will be for a number of years. 


Honors Lumberman 


said that the lumbermen of the country are apt 
to be blamed for the misgivings in other in- 
dustries and it was high-time they took steps 
for self protection. He added: 


The Southern Pine Sales Corporation is going 
to manufacture super-standard lumber for Class 
A construction, which will result in a saving to 
the builder. The standardization conference at a 
meeting May 1 in Washington voted to confine 
extra-standard lumber to three items only, namely 
common lumber when dressed two sides only, 
finished lumber and dimension. 

This means that we can merchandise as extra- 
standard finished lumber dressed to }%-inch, but 
if we take the same rough piece and make it into 
#%-inch flooring we can not merchandise it as 
extra-standard. We can also take a common board 
and dress it on two sides to }%-inch and merchan- 
dise it as extra-standard, but if we tongue and 
groove it, or lap it, we can not merchandise it as 
extra-standard. 

If the conference had intended to eliminate the 


extra-standard it could not have devised a better 
means of doing it. We purpose to merchandise the 
sizes we have hitherto sold as extra-standard 
under the term super-standard and recommend 
them for Class A construction. 


Sepplies Read Mile Beards 


Boeauusa, La., May 12.—The highway be- 
tween Bogalusa and Franklinton and Franklin- 
ton to Warnerton, at the Mississippi State line, 
is being clearly marked by mile boards supplied 
by the Great Southern Lumber Co. On each 
side of each board there is an appropriate motto 
caleulated to impress upon the mind of every 
traveler the necessity of protecting the forests 
from fire and of perpetuating the lumber and 
paper industries of the State by reforestation. 
Some of these mile board signs are as follows: 

“Burn a forest for a smoke? What a shame!” 

“Concern is a virtue. Prevent fires.” 

“Seed trees and fire prevention both needed.” 

“City life dependent on country growth. Pre- 
vent fires.” 

“Fire protection is fundamental.” 

“Determine your country’s future. That is your 
own.” 

“If good for the country—contend for it.” 

‘ “Back the State conservation forces. Prevent 
ires.” 

“Prosperity means contentment.” 


, “Keep paper making south. Grow trees con- 
tinuously.” 


“Contentment means safety.” 
“The devil laughs when forests burn.” 





Uses Graphic Method of Analyzing Costs 


KANSAS City, Mo., May 11.—Although 
graphic analysis has been used for years in 
many industries and business enterprises, there 
are few lumber manufacturers who keep a check 
on their costs and operating expense by this 
method. Two who are known to do so are Wal- 
ter Robison, of the W. R. Pickering Lumber 
Co., and Duvere Dierks, of the Dierks Lumber 
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& Coal Co., both of Kansas City. These men 
have interested themselves in this work and 
have been able to keep a close and accurate 
check on costs by the use of graphic charts. 
When Mr. Dierks wishes to check up on op- 
erating costs at all or one of the Dierks mills, 
he doesn’t need to go through a number of 


GRAPUIC ANALYSIS OF COSTS 





+44 SUT BE 
1914 1915 1926 1917 1916 1919 1960 dycl dyes dyed 1924 


PLABIUG MILL TOTAL 


monthly cost statements and spend considerable 
time to find the information he is after. In- 
stead, he refers to a leather-bound, 84x11 
looseleaf book, which has nothing in it but 
charts. To the uninitiated, these charts mean 
nothing, but by a mere glance at a chart, Mr. 
Dierks is able to find out just exactly what 
he wishes to know about the business. 


It has been my experience with costs that 
monthly cost statements, said Mr. Dierks; on being 
questioned regarding the charts, are of very little 
value in analyzing many of the angles of cost work. 
For this reason, I have carried out only annual 
figures in graphic cost analysis and have taken the 
natural subdivisions which were revealed under 
the ordinary cost book system for plotting. For 
purposes of comparison I have used a plotting 
sheet which will permit all three of our large pine 
mills being on the same sheet and have charted the 
costs of the different departments from 1914 on. 

To carry out the system and give true curves, I 
decided to use logarithmic cross section paper. 
This paper is so arranged that the space between, 
for instance, one and two, is much greater than 
the space between eight and nine. Thus an in- 
crease in costs from $1.50 to $2, or fifty cents, 
shows a very decided curve, whereas the increase 
in costs from $8 to $8.50 will not show such an 
alarming increase in the curve. The use of loga- 
rithmic paper will give a truer perspective on 
what is happening on the operation than ordinary 
cross section paper. 

The general tendency of all the curves of our 
mills on costs has been upward, although 1920 
has shown a decided downward movement. 

In cut No. 1 you will see a typical chart showing 
total planing mill costs. You will note that in the 
case of the Dierks mill the start was made in 1918, 
that being the time the mill began operation. Plot- 
ting is carried out to all subdivisions of each de- 
partment and totals for each department are 
plotted. Each year after proper extensions have 
been made on the charts (I use a transparent paper 
ruled for blue printing) the charts are blue 
printed and a copy sent to the different persons 
interested in production. 

Further, the same charts have been used for 
plotting sales prices and costs together, the spread 
showing either the profit or loss. The plotting 
also has been carried to percentage of grades 
shipped, namely B&better, Nos. 1, 2 and 3. I have 
also worked out on a system of maps the ship- 
ments to various States in comparison with the 
Southern Pine Association shipments so that we 
are able to tell where our distribution has been. 
The map in cut No. 2 is for the year 1923, showing 
our shipments in comparison with the association 
shipments. 

Mr. Dierks is very enthusiastic about his 
graphic analysis because it has relieved him of 
a large amount of detail work. These charts 
have simplified considerable work. His asso- 
ciate, Mr. Welch, of the Welch Dry Kiln En- 
gineering Service (Inc.), stimulated his inter- 
est in graphie analysis of costs. 
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National Production, Shipments and Orders 


WASHINGTON, D. 


C., May 11.—The following statistics were compiled by the National Lumber Manufacturers’ 





Association: 

















Softwoods: Production Shipments Orders 
Week ended: 1925, May 2; 1924, May 3— 1925 1924 5 1924 1925 1924 

Berner Firs ASROCIRTION 3s -6. 6 xs. 6:5:0:505:0:0)60:9% 00 bbe ose babae dene bois 75,387,121 72,046,000 82,903,730 72,866,345 79,931,670 60,557,415 

West Coast Lumbermen’s Association..............0c ese eeeeees 104,999,671 95,969,706 108,400,863 121,146,264 100,293,4 96,641,775 

Western Pine Manufacturers’ Association............0ceeceeeaee 35,306,000 36,888,000 29,148,000 25,833,000 31,124,000 23,675,000 

California. Redwood ASSOCIATION. ......0.c.ccoccerccsoevecesecceeene 7,737,000 10,050,000 5,045,000 5,175,000 6,520,000 5,784,000 

North Carolina Pine ASSOCIATION. ............cccccccccsescncesevecenes 5,003,538 8,992,333 4,798,345 9,180,808 4,332,911 4,651,600 

Northern Hemlock & Hi: urdwood Manufacturers’ Association.... 94,000 1,001,000 1,624,000 1,057,000 1,260,000 725,000 

Northern Pine Manufacturers’ Association...........00..ce eee 12,543,100 11,249,800 9,248,000 8,512,300 9,594,000 7,559,000 

ARs: MITE > IONE 6.5. 0.0.65.94:9.5:5.0:3:8 2 WHE ERPS EO TATA MAKEN SOE 241 »770,430 236,196,839 241,167,938 243,770,717 233,056,058 199,593,790 
Eighteen weeks: 1925, Dec. 28 to May 2; 1924, Dec. 30 to May 3 

PTR 8G A CIO 6 5.6.5.5 5:6 sas 0:6 5.0.9 '00.0.0.0:6. 6 0 Sse Nip owe. 555 3S 1 419, 988,204 1,384,733 ,399 1,365,781,631 1,365, 247,097 1,347 ,632,609 1,314,495,067 

West Coast Taumbermen’s ASSOCIATION 6 oso. 6c ic o0:656 600600 006066 es: 1 783, 691,836 1,783,742,653 1,822,834,183 1,852,480,680 ty '796, 499, 916 1,714,075,148 

Western Pine Manufacturers’ ASSOCiation.........cccceeeeceeeee 480, 506,099,000 480,861,000 537,410,000 "463,415,000 534,094,000 

Californin: Redwood: AGBOCIAUION «6 o.o.o:+ 0:60:00 0:0:0:6. 00. si0 06 0694800 2 aioe 140,831,000 159,546,000 124,444,000 134,889,000 128,541,000 134,091,000 

North Carolina Pine. ABSBOCIATION é.c.s.0.5.0:5.0.0:60:500060000besneese ves 143,885,241 145,783,101 144,646,122 143,854,613 117,429,871 130,121,998 

Northern Hemlock & Hardwood Manufacturers’ Association.... 55,075,000 35,724,000 44,564,000 39,400,000 34,976, 34,027,000 

Northern Pine Manufacturers’ Association...............eeeeecee 141,244,600 135,605, 600 145,832,500 153,109,100 138,423,000 171,082,000 

TStais,- Cieeeh. WECKS «5.656 oesan.s eae osu aweows suas s eheegeeee 4, 126, 195, 881 4, 151 1233, 75 03 4,128,963,436 4,226,390,490 4,026,917,396 4,031,986,213 
*California White & Sugar Pine Manufacturers’ Association, 
SREINEREASCEA CUUEMOUESS, sso 6-0 08-9 Kb WHO'S Beh, w NS B'S wler0 Wik y Wee GRIESE wTE A 189,701,000 177,407,000 307,497,000 252,652,000 a) | 
WERK ROU NS (Si. 00 5 6.6 0:4:5:5:6. 66,600.90 HS STW ES Ow AWM FOTN 10,049,000 9,971,000 9,543,000 6,335,000 17,753,000 6,619,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Association, 18 weeks....... 111,604,000 92,060,000 61,130,000 62,571,000 49,092,000 62,322,000 
*Revised figures for eighteen weeks; not included in general totals; represents about 75 percent of cut in region. 
° ° 
Record of Direct Sales of Douglas Fir 
SEATTLE, WasH., May 9.—Direct sales of Douglas fir from April 27 to May 2, inclusive: 
——Sales—— —— Prices ————_—_ ——Sales—— Prices 
V. zg. flooring— No. Feet No. High Low Spread Drop siding, 6”— No Feet No. Hig Low Spread 

i) Serre re eer 10 72,000 5 $55.00 $44.00 $11.00 INO. SANG DELECP . 66ks sisecicncs 120 770,000 8 36.00 31.00 5.00 

BES 65,606 scmrees bose weaee ee 102 414,000 10 49.00 40.00 9.00 PHO rEe. cts asuinins arena fo SONS 41 283,000 30.50 26.00 4.50 

i BY! AkeaeebawsesHenaeeane06 28 163,000 6 34.00 26.00 8.00 Common No. 1 S1S— 

S. g. flooring— Bie eNO 5p. aieteusc cucarers-avatnieig ew nie erers 72 556,000 7 19.50 16.50 3.00 

4° No, 2 and Detter......6.0cs% 31 248,000 & 31.00 25.50 5.50 Fe hoe ne ee ee ce nee ge 27 91,000 4 20.00 17.00 3.00 
eee er 19 129,000 8 ares 19.00 4.50 Dimension— 

6” No, 2 and better......s.... 44 142,000 ‘'f 37.00 32.00 5.00 2x4” "42-14 eae 1 6 
Bsc ncsernacetone 12 43,000 «= 7 ~— 33.00 25.00 8.00 ai! mene: me eae a ae. 
Stepping— - al ; OAL RO 92 246,000 9 21.50 17.00 4.50 

No. 2 and better............. 14 26,000 5 67.00 62.00 5.00 ROUSE Ny 53 82,000 7 20.50 17.50 3.00 
Sinish— 2x6” & 8” 22-24? aahike sees wakes 49 138,000 9 24.00 18.50 5.50 

Ep gbesiis dovinsnemsnenue 19 54,000 5 58.00 51.00 7.00 26-32"... esses eee 9 13,000 4 25.00 21.00 4.00 

Casing and base............. 8 14,000 5 66.00 61.00 5.00 Lath— 

Ceiling, %x4”— PINT = as iciginih, 21a Siecoin ere See wea eereler ae 220,000 5 4.00 3.00 1.00 

INO, 2 BUNGE DELLE oc ccciceciences 81 413,000 7 31.00 25.00 6.00 REIN es cccnuassg sate sis iacars mie apilessieletee 2 50,000 1 5.70 sie 

NG RRS a ee ety 17 138,000 6 21.50 18.00 3.50 PUTO 63h. orcs amneweteres 1 5.000 1 3.75 





National Analysis 


WASHINGTON, D. C., May 11.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
May 2, orders and shipments being shown as 
percentages of production: 


During During 18 
Week Ended Wks. Ended 
May 2 May 2 


No. of Ship- Or-  Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... 120 1130 2106 96 95 


WSL CORRE 246 cesses 123 (1038 96 102 «101 
Western Pines ...... 35 83 8S 109 105 
California Pines* ... 8 95 177 162 152 
Calif. Redwood ...... 15 65 84 S88 91 


No. Carolina Pine... 35 96 87 101 82 
No. Hemlock & Hdwd.+ 12 83 62 63 50 
Northern Pine ...... 9 74 76 105 98 


366t 99 99 102 99 
*Represents 27 percent of cut in region. 


7Includes hardwoods and softwoods. 
tLast week there were reports from 


Hemlock and Hardwood 


OsHKosH, WIs., May 11.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about 
one-third of the total monthly shipments re- 
ported to the association by all members, and 
shows averages for February, March, April and 
1925 to date, and weekly figures for May: 


391 mills. 





Hemlock 
Period— Firms Cut Shipments Orders 
Weekly averages— 
February 3,249,006 2,502,000 1,816,000 
BIBTOR: sssciwes os $, 667,000 2,399,000 1,786,000 
A, | re 288,000 2,502,000 2,240,000 
To date, 1925. .. 080,000 2,510,000 1,922,000 
MOY Bisenctecus Ot 871,000 2,255,000 1,876,000 
Hardwood 
Firms Cut Shipments Orders 
Weekly averages— 
POvVruary ...0. s« 6,438,000 4,079,000 2,412,000 
BERING: Sackcas. ow 6,590,000 3,360,000 2,696,000 
ee 6,419,000 2,674,000 2,648,000 
To date, 1925. .. 6,355,000 3,434,000 2,746,000 
My Biscckwenee 17 4,589,000 2,232,000 1,450,000 





North Carolina Pine 


NorFOLK, VA., May 11.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty mills for the week ended 
May 2: 





Percentage of. 





* Production Ship- 
Production— Feet Normal* Actual ments 
Normal . 9,486,000 oe 5% 
Actual 7,714,538 81 
Shipments 7,045,345 74 91 a 
ADIMETSR. 6.0%c0 6,553,911 69 85 93 
*“Normal’ is based on the amount of lumber 


the mills would produce in a normal working day. 
_ As compared with last week, there has been an 
increase in orders of 28 percent, though last week 
there were reports from forty-four mills. 





The West Coast Review 


SEATTLE, WAsH., May 9.—For the week ended 
May 2, 123 mills report as follows to the West 
Coast Lumbermen’s Association: 





Production ...104,999,671 
Shipments ...108,400,863 8% above orders 
OPGCTS ..ca%wian 100,293,477 41%4% below production 
Shipments— 
Water delivery: 
PRONE Visi ss aee essa se 30,138,931 
PRIOR nkkie ds aidiecdirk dees ines 11,476,074 
OLED WM ORCP MEO 00) oon wesssneswiaeeewes 41,615,005 
RO SORE COPS 5 660d seu siseeseaiene caus 59,430,000 
Local auto and team deliveries........ 7,355,858 
TOCA) GRIDMCRES. 6.066660 408 sen0wa% 108,4 400,863 
New business— 
Water delivery: 
DL a 23,774,206 
BUC DOOS 4 66a sins 5'5.010-000ieo's & 12,913,413 
OUR WRCOT (S190) v0 cuiswaneees ose 36,687,619 
PRBAL, TON 0 COPE 60sec sasiceseanseseeoe 56,250,000 
Local auto and team deliveries........ 7,355,858 
Total NOwW BUSING s 6.66665 ssccccses 100,293,477 
Unfilled orders— 
POT BEIC LATO sia. oa ses SoG aes 157,834,500 
OU (eA eo et ar eer ee 82,524,197 
BRNO CON EU I 5:0 4 niin oinin his pioie Caicos aes 170,016,000 
Total WHALE OLGOTH 0.6.6: 0.0:0 600 0e cee 410,368,697 


*Car basis is 30,000 feet. 





Western Pine Summary 


PORTLAND, ORE., May 9.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 9, from 
thirty-five member mills: 

Percentages of 


Ship- 
Productio6n— Cars Feet Cut ments 
NOPMOA? 026% eae 31,225,000 
PROUMAN. 66s 46) v.08 35,306,000 
Shipments . .1,084 28,184,000 86.56 
Local deliveries... 964,000 
POCA 606 6 ok % : 29,148,000 
Orders— 
Canceled 17 442,000 
CW ces 1,160 30,160,000 88.15 106.78 
On hand..... 3,915 101,790,000 


Car basis is 26,000 feet. Local sales included. 

Bookings for the week by thirty-five identical 
mills were 109.33 percent of those of previous 
week, showing an increase of 2,574,000 feet. 


California Redwood Data 


San Francisco, Cauir., May 9.—The follow- 
ing information is summarized from the Cal- 
ifornia Redwood Association’s report for the 
week ended May 2: 





Redwood———— White 
No. of Percent of | wood 

mills Feet Production Feet 
Production ....15 17,737,000 100 2,051,000 
Shipments ..... 15 5,045,000 65 1,132,000 
Orders— : ; 
Received .... 15 6,520,000 85 1,058,000 
On hand....... 14 30,932,000 6,318,000 

Distribution 

Shipments Orders 
Northern California* ...... 2,623,000 2,895, = 
Southern California*®* ...... 978,000 2,004,0 ; 
WHGRECEEY o00 s:n0'0 sce siccs ce ae 70,000 214, — 
SIE 65. cawaicsnumanreaccek 1,320,000 1,249, oo 
MONG. «so cscieassesedeencs 54,000 158,000 
5,045,000 6,520,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

+All other States and Canada. 
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-Stock Report of Coast Mills 


SEATTLE, WASH., May 9.—The May 1 stock report of the West Coast Lumbermen’s Association, 


comparing "May 1 with April 1, is as follows: 
Stock report 
May 1 


Flooring, v.8.. No. 2, 124". .... 8, 819, 000 
Flooring, s.g. No. 2&btr., 1x4” 3,986,000 4,879,000 


April 1 


Dr. siding(106) No.2&btr.,1x6”. 2,764,000 4,000,000 
Ceiling, No. 2&btr., 5g x4” Ee eee 5,474,000 6,207, 000 
No. 1 S1S or shiplap, 1x8”... .17, 430, 000 22,024,000 


No. 1 S1S1E and rough, 2x4”... 46,893,000 52,585,000 


Clear Otripg, 1°: 0. ccs ccc cee aon ,OUU 24°848,000 


*Increase. 


Unsold Stock Trend 


8,876,000 


One hundred four identical mills Item comparisons 
124 mills 129 mills 


Percent No. Average Stock 


May 1 April 1 decrease mills Mayi Aprill 
8,608,000 8,104,000 6.22* 70 125,886 118,347 
3,813,000 4,566,000 16.49 62 64. "290 69,700 
2,634,000 3,784,000 30.39 45 61,422 74,074 
5,381,000 5,888,000 8.61 48 94,379 96,984 


16,725,000 19,703,000 15.11 83 210,000 242,022 
45,993,000 48,423,000 5.02 88 532,875 531,162 
23,504,000 23,240,000 1.14* 74 323,662 335,785 


of Last Ten Months 


SEATTLE, WASH., May 9.—The following tabulation, compiled by the West Coast Lumbermen’s 
Association from the seven-basic-item unsold stock reports, shows the average stock per mill as of 


the first day of each of the eleven months listed. 


The association’s monthly stock reports cover 


every stock-carrying mill of consequence in the fir region, hence the accompanying statistics may 


be taken as an accurate trend of current stocks compared with preceding months. 


The figures 


follow: 1x6 2x4 No.1 
1x4 1x4 No. 2 No. 2&b. 54x4 1x8 No.1 common hg 
No.2v.g. &b.s.g. Drop (Pat- No. 2&b. common SI1S1E Clear 
Flooring Flooring tern106) Ceiling SiSorS.L. and rgh. strips 
Feet. Feet Feet Feet Feet Feet Feet 
WRG ie ance wo eee ceememeeoae 125,886 64,290 61,422 94,379 210,000 532,875 323,662 
1915) Ge Ree MICE ECO CT 118,347 69,700 74,074 96,984 242,022 531,162 335,784 
EN OU one hea maa edamewnedaa 125,648 60,265 75,429 79,229 220,186 457,297 328,380 
MUS 66 oases Su Ko ened eeeaeens 121,388 61,323 68,833 99,656 243,671 504,177 381,500 
WMI cc cre cebcce cre icnmeeuues 140,641 70,351 66,591 94,145 223,529 466,481 373,914 
IM OTIENE acc haic cit Wee. oareraerecrelale 138,542 65,327 58,118 98,680 197,809 485,464 306,778 
TOUGH 655.5 sa scents mere eats 115,070 63,785 56,476 96,910 186,451 390,482 265,797 
CREO arcs ictancca a te wderacee aes 90,135 52,250 56,439 103,382 217,594 379,940 311,655 
MEOH OR ioc cce es oe cree nea sare 134,500 61,400 67,667 103,431 233,901 373,494 330,983 
UID. cient hem cde cane mae eaiaas 120,813 87 "382 59,507 125,644 230,719 347,890 290,302 
MONG Givin ccc ea caeaainncae mae cae 113,109 86,220 71.263 137,680 230,240 449,049 295,561 








Oak Flooring Statistics 
The Oak Flooring Manufacturers’ Associa- 


tion has prepared the following statistics: 
Production, Shipments and Orders, “on 1925 


eet 

WRCNMGGMOED i cwcidawedacsageenewaandaces 43,473,000 
SHIOUNEINS ei cecvaccicadadedacaeuaaeas 44,432,000 
Orders— 

RMINGUNG uw dcndias 6a saeeseat eed Wadcekd 43,326,000 

CP ea I edes<ccdaedadunaueeaad 47,349,000 
Te er a eee 51,702,000 
Consolidated ie ad Months Ended 

ay 

PROGGGOIIND 6 65 occ dcseccedendewacdesds 165,367,000 
NIE, So ii asudecuddaedecane tenn. 154,712,000 
CROCE 8nd occa ceca cacnd tedavdawn tence 146,615,000 





Scenes of Sixty Years Ago Re-acted 


Eau CuaireE, Wis., May 11.—Fifty or sixty 
years ago this city was a great sawmill center, 
with fourteen or fifteen mills making up its in- 
dustrial activities, and from which it derived the 
name ‘‘Sawdust City.’’ Most of the lumber cut 
in those days was from the white pine forests 
of Wisconsin, which have now dwindled away 
so that out of the fourteen or fifteen sawmills 
sawing pine only one is left and it is actively 
engaged in the manufacture of hemlock and 
hardwood. This is the mill of the New Dells 
Lumber Co., which is also cutting some fine 
quality white pine, as good as ever came down 
the Chippewa River. This company is ship 





UNLOADING A TRAINLOAD OF WHITE PINE LOGS AT SAWMILL OF NEW DELLS LUMBER CoO., BAU CLAIRE, WIS. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand May 1: 





Per- 

Stocks Unfilled cent 

on hand orders sold 

18x1%"” ooo, 5,441,000 2,441,000 45 
epee 600,000 255.000 43 
fgx2yr 12 2 TTTTTT 16,367,000  26,679:000 163 
Total 312” ....... 22,408,000 29,375,000 131 
re 5,796,000 2,997,000 52 
Sar.” 5,877,000 2,669,000 45 
Total %"........ 11,673,000 5,666,000 49 
re 2,397,000 766,000 32 
MM SPE ee 2,787,000 2,237,000 80 
Total 4%” ....... 5,184,000 3,003,000 58 
a 729,000 71,000 10 
5 2S le ORR La 4,491,000 4,048,000 90 
Total f,"........ 5,220,000 4,119,000 +79 


Grand total. . woes 44, "485, 000 42,163,000 95 
Comparative Percentages of Stock Sold 


May 1, April 1, = 3. 

. 1925 925 924 
ig” recreate 131 126 136 
Be, 30 Fs a reno naa sis 49 46 49 
Bey AEN alee ae 58 57 108 
ne AIRS SA Sata 79 91 237 
95 92 104 


California Pine Sales 


SAN FRANcISCO, CALIF., May 9.—Average 
prices, May 2 to 9, f.o.b. mills, those on com- 
mon being 1l-inch stock only, are: 

California White Pine Mixed Pines 


Feet Feet 
Nos. 1 & 2 clr. 245,000 Common— 
Cc BEIGE civics 258,000 i Ce ae 56,000 
DB select ...... 519,000 1 CS. See 304,000 
ING: 3 Gls 6.0%: 253,000 je 517,000 
Inch shop .... 70,000 INGE Boe race 229,000 
No. 1 shop.... 466,000 No. 1 dimen... 294,000 
No. 2 shop....1,907,000 No. 2 dimen... 92,000 
No. 3 shop.... 327,000 Tank stock.... 3,000 
Shop, short.... 25,000 Lin. ft. 
ee Ye" & a. 3eveled siding— 
Pe RP ee 1,000 R&be atter 25,000 
Shop, std REROCG So ikcnnsuuns 82,000 
Sugar Pine D rere eee ee 43,000 
Ine 9 alr 4 Cedar 
Nos. 1 & 2 clr. en'oo9 Miscellaneous. 132,000 
D select ...... 58,000 Douglas ™ 
Oe S GIFs ccc 183,000 “eet 
Inch shop .... 27,000 C&better ..... BY 000 
No. 1 shop.... 637,000 — 4/4 & a. 
No. 2 shop... 446080 Wi cdevsccccc 5,000 
No. 3 shop.... 161,000 Com. , 5/4 & up 43,000 
No. 3 clr., std. 12,000 Dimension .... 283,000 
Shop, std. .... 151,000 Export 
White Fir Australian .... 50,000 
C&better ..... 2,000 Lath 
No. 3 & ObDtr., Mix. pine— Pieces 
common .... 59,000 | 677,000 
No. 1 dimen.. 405,000 Nile Baste cwas 556,000 
No. 2 dimen... 225,000 INU Becadeces 55,000 


ping into Eau Claire solid trainloads of white 
pine logs, and it is expected that at least 
1,500,000 feet of this pine will be railed into 
Sau Claire within the next thirty days. While 
this ‘is not the last of the company’s white 
pine, it does constitute the last and largest 
single stand of that species in its possession. 

The white pine industry of Wisconsin is 
practically a thing of the past, though there are 
a few remaining stands of timber of consider- 
able extent. These are valued highly and are 
carefully watched and protected against the 
ravages of fire. Such sights as are now being 
seen at the plant of the New Dells Lumber 
Co. are therefore of great interest to those fa- 
miliar with the history of Wisconsin logging. 
In a measure they mark the passing of the 
State’s greatest industry, and the younger gen- 
erations witnessing the scenes now enacted are 
given some idea of what has transpired in 
the past. It seems fitting that the New Dells 
Lumber Co. mill, which was numbered among the 
first of those doing business since 1865, should 
receive the honor of cutting the last white 
pine in Eau Claire. For sixty years this mill 
has been sawing lumber,.and if during that time 
a minimum of 15,000,000 feet a year has been 
manufactured, the total amount turned out dur- 
ing that time at that particular mill aggregates 
900,000,000 feet. 
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Florida Lumber and Millwork Association Annual _ 


ORLANDO, Fua., May 11.—The Florida Lum- 
ber & Millwork Association held the best at- 
tended meeting in the history of the organiza- 
tion, on Thursday and Friday, May 7 and 8, 
at the Angebilt Hotel, here. It was the fifth 
annual meeting of the association which in this 
short time has attained a membership of 175 
members, 109 being present. 

The meeting was called to order promptly at 
9:30 Thursday morning, twenty-four new mem- 
bers were elected to membership, ten associate 
and fourteen active. Following the election 
of new members, President J. P. Williams, of 
the Southern Millwork Co., Orlando, spoke in 
part as follows: 

There are just a few things that 1 want to point 
out. One is the old, old story—credits. We hear 
a great deal about the vast amount of building in 
the State. When a man without credit and with- 
out money comes to your town and starts erecting 
houses, the papers give him a great deal of publicity 
while the lumberman gives credit. This matter of 
credits is one that we should spend great deal of 
time on this year if we, as an association, would 
get our credits in better shape. 

Another thing: It is safe to say that 75 percent 
of the lumber and millwork plants in Florida are 
carrying about 50 percent too much stock. That 
means they are not discounting their bills. It 
means the wholesalers are carrying the accounts. 
In a great many cases it is the wholesalers’ fault. 
They try to sell the man regardless. If the whole- 
saler would simply see that a man fills his needs 
and gets the proper amount of turnover during the 
year the wholesaler would have more discounts in 
this State. There ought to be some effort put 
forth by the association to make the active member 
realize about what proportion of stcck he ought 
to carry. Every man is supposed to know that 
for himself but there are lots of things we are sup- 
posed to know that we don’t think of until some- 
body else tells us. 

Speaking of the installation of a cost system in 
about sixteen association mills, Mr. Williams de- 
clared that “if we can get the cost system in the 
remainder of our plants we can explode the old 
theory that ‘competition is the life of trade.’” 
There are two kinds of competition, he continued. 
One is that of service which is the life of business. 
If we can compete with the man across the street 
in quality and service we have a very good argu- 
ment for the order. If we simply compete in 
price we are doing the most foolish thing that 
can possibly be done. If we are going to let our 
competitor tell us what to sell our lumber for, we 
are going to let our competitor tell us whether we 
shall make money, or whether we shall stay in 
business, or whether we shall not make money. 


Secretary Makes Report 


Secretary-treasurer J. B. Wand then gave 
an accounting of his stewardship and the ac- 
tivities of his office for the last year. ‘‘It 
has -been a year of realization, of many things 
attempted and accomplished by the associa- 
tion,’’ said Mr. Wand. ‘‘The membership has 
been materially increased and the association 
financially has passed from the state of a debtor 
to that of a solvent institution possessing a 
substantial surplus. The outstanding accom- 
plishment for the year was the adoption of the 
uniform cost accounting system. Another ac- 
cemplishment to be proud of is the work of our 
insurance committee, of which W.M. McCrory, of 
W. M. McCrory & Co., Jacksonville, is chair- 
man. This committee has saved thousands of 
dollars for many of our members.’’ 

The report of the directors of the various 
districts over the State was more than satis- 
factory. A good many districts showed a mem- 
bership of from 75 to 100 percent of the con- 
cerns eligible. Regional meetings were held 
in all districts over the State with much benefit. 

In reviewing legislative matters, Secretary 
Wand, who spent several days in Tallahassee 
during the present session of the legislature, 
told of the defeat of the proposed workman’s 
compensation law, the proposed severance tax 
and franchise law also being defeated. Mr. 
Wand declared that the association should take 
some interest in a forestry law for Florida 
and that one now being considered is in most 
respects favorable to lumbermen and that there- 
fore this legislation should be endorsed by the 
association. 

W. E. Tylander, Fort Pierce, in reporting for 
the committee on a millwork cost catalog, stated 
that his committee had prepared a catalog of 
approximately fifty pages taken from the South- 
ern Sash, Door & Millwork Manufacturers’ As- 
sociation catalog, the committee having selected 
the pages which would cover the requirements 


of the members of the Florida association. The 
catalog as recommended by the committee was 
adopted. 


THURSDAY AFTERNOON 


The Thursday afternoon session opened with 
an address by Douglas Malloch, of Chicago, of 
the AMERICAN LUMBERMAN, the lumberman poet, 
replete with sound logic and real humor. 

E. T. Roux, of Roux-Askew-Dantzler, Tampa, 
outlined the aims and purpose of the recently 
formed association called the Florida Dense 
Longleaf Pine Manufacturers, speaking in part 
as follows: 


I know that the question that is before you gen- 
tlemen is, “Who are these Dense Longleaf Pine 
Manufacturers and what are they? What is their 
object?” I might say in short that we are ex- 
members of the Ananias Club who have resolved 
to live better lives—to try to live closer to the 
retail dealers of Florida. Realizing our shortcom- 
ings in the past our object is to advertise our prod- 
uct as we believe that we have one that is superior 
to most other woods for the construction of build- 
ings in Florida. ‘The next object is to live closer 
to the retail dealer. 

Having been a retail dealer for twenty-one years 
in Florida, I believe that I appreciate as much as 
any of you what it means to have the codperation 
of the manufacturer and our first object, gentle- 
men, is to give you the codperation that you need 
and to ask your coéperation. 

We have recently awakened to the fact that we 
are confronted in the East by the spruce from the 
west Coast in competition with our longleaf and 
we are also very forcefully impressed by the fact 
that we are confronted with the inpouring of the 
shortleaf from Georgia and the Carolinas. Now 
we are all taxpayers together. Our ‘association 
represents an output of about fifty million feet of 
longleaf yellow pine every thirty days in Florida 
and it behooves us who are not working for the 
railroads, and I don’t believe you are, to stop 
this shipping of our product to the East as well 
as the shipment of the product north of us down 
where we are located—you might say into our 
back doors. 

We realize the fact that the only way we can 
get the codperation of the retailer is to give him 
exactly what he needs and when he needs it and 
stop this practice of buying a pig in a bag, so 
to speak, when we buy a carload of random stock. 
I have been authorized to say to you gentlemen, 
the retail dealers, that it is the object of this 
association to sell you exactly what you want when 
you want it. We propose to help lessen your 
carrying charge and your expenses by having to 
carry a tremendous heavy stock on your yards at 
all times of materials that you really do not need. 

We propose to give you just exactly what you 
need. We are now arranging our mill yards for 
the purpose of storing every size and every length 
by itself and, as far as we can, carry that stock, 
freshly manufactured and practically air dried, 
though I hope it won’t be thoroughly dry because I 
hope we won’t have to carry it that long. 


W. M. McCrory, of W. M. McCrory & Co., 
Jacksonville, in reporting for the committee on 
insurance stated his committee had been of 
service to more than twenty of the yards and 
millwork.plants of the association by reducing 
the rates of insurance on their plants in amounts 
ranging all the way from 10 to 50 percent. He 
also stated that his committee was heartily op- 
posed to House Bill 363 and the association 
adopted a resolution as being opposed to the 
compulsory monopolistic State insurance act. 


Tells of Motor Truck Costs 


D. U. McGinnis, of the Lakeland Manufac- 
turing Co., Lakeland, Fla., in speaking on motor 
truck delivery costs outlined to the membership 
his method of keeping these costs and the av- 
erages for the four months period, Jan. 1 to 
April 30 inclusive. He said, in part: 

All of our trucks are Fords and we do not have 
a speedometer on them, but keep the cost per trip. 
We keep an accurate record of each trip made and 
the driver who makes it. These costs, per trip, for 
the first four months of the year ran as follows: 
January, 73 cents; February, 85 cents: March, 83 
cents; April 87 cents. The average for the entire 
four months was 82 cents a trip. The average 


cost per hour to operate trucks for gas, oil, re- 
‘pairs and overhead was 44 cents. With the wages 


of a truck driver, 45 cents an hour, the total cost 
amounted to 89 cents an hour. 

L. F. Collier of the East Coast Lumber & 
Supply Co., Fort Pierce, spoke on ‘‘ Peddling 
Bids.’’ ‘‘Every man should put a fair price 
on his goods and then stick to it,’’ said Mr. 
Collier. ‘‘ First, know your costs, then add your 
profit and don’t recede one penny,’’ he con- 
tinued. 

‘“Package Car Evils’’ was the subject of a 
short but instructive talk by D. E. Harper, of the 


Harper Lumber & Manufacturing Co., Plant 
City. 

H. R. Mahoney, of the Mahoney Lumber Co., 
Jacksonville, chose for his subject,‘‘ Why I Ama 
Member of This Association.’’ He stressed the 
necessity of working with a competitor and not 
against him and the benefits to be derived from 
membership in the association. 

‘<The Cement Situation’’ was a topic handled 
very ably by B. T. Redstone, of the Redstone 
Lumber & Supply Co., of Vero. He went fully 
into details outlining the present practices of a 
number of retail dealers, contractors and whole- 
salers and recommended the abolishment of cer- 
tain practices. 


Important Subjects Discussed 


One of the outstanding addresses of the ses- 
sion was that of W. F. Sneed, of the Lakeland 
Manufacturing Co., Lakeland, who spoke on 
‘“Making the Millwork Plant Pay Profits,’’ 
‘<The first essential is perfect codperation be- 
tween your mill superintendent and your yard 
foreman,’’ said Mr. Sneed. ‘‘ Deliveries of ma- 
terial should be watched with great care. One 
of the most important points is credits. If you 
are only making 10 percent profit and lose a 
bill of $1,000 you can plainly see the vast volume 
of business you will have to do to recover the 
loss on that one bill.’’ 

‘“Long Distance Credits’’ was the subject of 
a brief talk by R. P. Paddison, of the Dade 
Lumber Co., West Palm Beach. 

Harry C. Hannah, of the McCormick-Hannah 
Lumber Co., Deland, in reporting for the code 
of ethics committee submitted a rather lengthy 
code of ethics which was adopted in its entirety 
at the Friday morning session. 

J. F. Townsend, of the Townsend Sash, Door 
& Lumber Co., Lake Wales, gave his views on 
the ‘‘Evils of Transit Car Shipments’’ and 
said his district had adopted a resolution out- 
lining its position as opposed to transit car 
shipments. 

J. B. Moore, official cost accountant for the 
association, of Orlando, urged the members who 
had not already installed the uniform cost ac- 
counting ‘system to do so. Several expressed 
their intention of installing the system at the 
earliest possible date. 


FRIDAY MORNING 


At the session Friday morning a house plan 
book typifying Florida construction was adopted 
on recommendation of the committee and an 
agreement was entered into with a Chicago con- 
cern, to get out such a book, an order being 
placed for 10,000 copies. A standing eommittee 
on house plan book was appointed consisting 
of H. R. Mahoney, Spencer Lainhart and W. F. 
Sneed. 

The committee on uniform order blank sub- 
mitted a form which was unanimously adopted. 

The annual election of officers was then 
held and the following were elected: 

President—Joe M. McCormick, McCormick-Han- 
nah Lumber Co., Orlando, Fla. 

Vice president—Haynes R. Mahoney, Mahoney 
Lumber Co., Jacksonville, Fla. 

Secretary-treasurer—J. B. Wand, Jacksonville, 
Fla. (reélected). 

Directors—George E. Dunan, Bradenton, Fla.. 
Manatee district ; Harvey M. Dixon, St. Petersburg, 
St. Petersburg district; R. C. Spauiding, New 
Smyrna, Central district; Fred McCormick, Jack- 
sonville, Jacksonville district; R. P. Paddison, 
West Palm Beach, West Palm Beach district: 
Courtney Knowles, Tampa, Tampa district; Guy 
Stoms, Miami, Miami district; R. H. Todd, Ocala, 
Ocala district; Earl Harper, Lakeland, Lakeland 
district; W. E. Tylander, Ft. Pierce, Ft. Pierce 
district; and A. D. Holley, Jacksonville, associate 
director. 

A new district was added to be known as the 
Fort Myers district and V. G. Widerquist, of 
Ft. Myers, was elected as director. 

Daytona Beach was selected as the meeting 
place for the next quarterly meeting to be held 
in August. 

A most delightful banquet was held Thursday 
evening at the Angebilt Hotel which was Te 
plete with entertainment. A _ feature of the 
evening was an address by Judge James 
Emery, of Washington, D. 
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Activities of National Builders’ Exchanges 


PITTSBURGH, Pa., May 12.—David T. Riffle, 
prominent Pittsburgh building contractor, who 
was elected president of the National Associa- 
tion of Builders’ Exchanges at the annual con- 
vention of the association, which was held in 
Los Angeles the latter part of February, has 
opened national headquarters here, with Earl 
F, Stokes in charge as executive secretary. The 
offices of the association were moved here from 
Baltimore and are located at 411-12 Curry 
Building, Fourth Avenue and Ross Street. 

The association has added 1,400 members 
since Jan. 1, and is growing more rapidly than 
any other like organization in the country. A 
new roster will be distributed Aug. 1, giving 
the names of associations affiliating after April 
24, this year. 

National Committee Appointments 


President Riffle has appointed E. M. Tate, 
secretary of the Pittsburgh Builders’ Exchange, 
assistant executive secretary, Executive Secre- 
tary Stokes having been retained in that capac- 
ity and having come here from Baltimore. 
President Riffle has also appointed the following 
national committees: 


Taxation—E. M. Tate, chairman, Builders’ Ex- 
change, Fulton Building, Pittsburgh; William B. 
King, Washington, D. C.; W. L. Howe, San Jose, 
Calif.; J. G. Earnest, Richmond, Va.; I. E. Spran- 
kle, Youngstown, O. 

Industrial education—Robert K. Cochrane, chair- 
man, 1220 Columbus Avenue, Northside, Pitts- 
burgh; R. S. Clingerman, William Bayley Co., 
Springfield, Ohio; Virgle C. Dibble, Columbia, 
§.C.; L. H. Rothrauff, Reading, Pa.; Edward Hoff- 
man, Milwaukee, Wis.; J. A. Higgins, Dayton, 
Ohio; E. H. Brown, Omaha, Neb.; W. H. Nutt, To- 
ledo, Ohio. 

Legislation—I. H. Seates, chairman, Builders’ 
Exchange, Baltimore, Md.; J. Charles Wilson, 
Pittsburgh, Pa.; John W. Lewis, Baltimore, Md. ; 
Lee O. Miller, Richmond, Va.; C. W. Ennis, Grin- 


nell, Iowa; T. J. Botteger, Tucson, Ariz.; Harold 
Mulherin, Augusta, Ga. 


Quantity survey—John Dahlman, chairman, 
Builders’ & Traders’ Exchange, Milwaukee, Wis. ; 
Norman J. Little, Youngstown, O.; Guy C. Mills, 
Webster City, lowa; George Kaucher, Memphis, 
Tenn.; C. C. Schrepferman, Denver, Colo.; D. B. 
Farquharson, San Francisco, Calif.; E. A. Curry, 
Cincinnati, O. 

Accident prevention week—John F. Walsh, chair- 
man, Building Trades Employers’ Association, 1 
Beacon Street, Boston, Mass.; J. H. Forbes, San 
Francisco, Calif.; Meyer Waldner, Ashland, Pa.; 
Thomas L. Davis, Youngstown, Ohio; H. B. Taylor, 
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Santa Monica, Calif.; Philip Gott, Akron, Ohio; 
W. S. Jenkins, Canton, Ohio. 


Finance—Robert L. Reisinger, chairman, 466 
Oakland Avenue, Milwaukee, Wis.: William F. 
Kucharo, Des Moines, lowa; William A. Sharp, 
Reading, Pa. 

Cost data—Charles William Bernhardt, chair- 
man, 174 Hunnicutt Street, Atlanta, Ga.; J. B. 
Landers, Oklahoma City, Okla.; W. E. Burch, Los 
Angeles, Calif.; Frank Owen, Akron, Ohio; F. W. 
Tibbs, Oklahoma City, Okla.; S. P. Trimble, Pitts- 
burgh, Pa.; Col. William H. Root, Boston, Mass. ; 
W. B. Summersett, Columbia, S. C.; E. W. G. 
Meers, Memphis, Tenn.; George M. Kiene, Omaha, 
Neb.; Bush Snead, Nashville, Tenn. 

Central committee, division of building and hous- 
ing—William F. Chew, chairman, Builders’ Ex- 
change, 15 East Fayette Street, Baltimore, Md. ; 
Max Baumann, New York City; W. L. Ragland, 
Richmond, Va.; Sam Hotchkiss, St. Joseph, Mo. ; 
W. H. George, San Francisco, Calif.; James A. 
Brennan, Youngstown, Ohio. 





Zone directors, assistant directors and State 
commissioners are as follows: 


Zone No. 1—Max. Baumann, director; assistants, 
James A. Brennan, William F. Chew, Frank N. 
Farrar, William M. Friederick, William A. Sharp, 
H. W. Nutt, Col. William H. Root; State commis- 
sioners—Indiana, Harrison Walters; Massachu- 
setts, John F. Walsh; Maryland, I. H. Scates; New 
York, M. B. Rappleye; Ohio, I. E. Sprankle ; Penn- 
sylvania, E. M. Tate; West Virginia, T. L. Bur- 
chinal; District of Columbia, James Wheeler. 

Zone No. 2—David T. Riffle, director; assistants, 
J. Harold Mulherin, W. L. Ragland, T. W. Tibbs; 
State commissioners—Arizona, A. H. Condron; Ar- 
kansas, J. C. Carroll; South Carolina, Virgil C. 
Dibble; Florida, G. W. Berden; Georgia, John G. 
Butler; Louisiana, F. M. Gregory; Oklahoma, J. B. 
Landers ; Tennessee, E. W. G. Meers. 

Zone No. 3—Robert L. Reisinger, director; as- 
sistants, W. E. Burch, W. H. George, Sam Hotch- 
kiss, Emil Brown, George M. Kiene, William F. 
Kucharo, C. C. Schrepferman ; State commissioners 
—California, Paul F. Langworthy; Colorado, J. G. 
Sutton; Iowa, John F. Leefers; Missouri, A. L. 
Wehr; Nebraska, E. H. Brown; Wisconsin, W. F. 
Tubesing. 


Hemlock-Hardwood Association Appoints Foresters 


OsHKOoSH, WIs., May 11.—The appointment 
by the Northern Hemlock & Hardwood Manu- 
facturers’ Association to its executive staff of 
the firm of Banzhaf & Watson (Inc.), forest 
engineer, 305 Chamber of Commerce Building, 
Milwaukee, Wis., as foresters for the associa- 
tion, briefly mentioned in the May 9 issue of 
the AMERICAN LUMBERMAN, is in harmony with 
the policy of the association to aid in the feas- 
ible solution of the forestry problems of the 
Lake States. It has already worked actively 
with various public agencies interested in for- 
est conservation, including the forestry depart- 
ments of Michigan and Wisconsin and the Lake 
States Forest Experiment Station of the United 
States Forest Service. Its individual members 
have given liberally of their time and efforts to 
bring before the people of the region the diffieul- 
ties and proper ways and means of renewing 
this important resource. By thus retaining this 
firm of technically trained and experienced for- 
esters, the association: hopes to engage even 
more earnestly, through experimentation and 
studies of its own, in attempts satisfactorily to 
solve the perplexing problems of practical forest 
conservation. 

The individual members of the association 
have already employed these foresters to con- 
duct a number of experiments to determine the 
best means of conserving the forests. W. A. 
Holt, one of the most active members, last win- 
ter engaged in the first selective logging on 
scientific forestry principles which has been 
done in the northern hemlock and hardwood 
forest type of the Lake States. 

A careful examination was first made of a 
forest covering about 1800 acres, and it was 
determined that from this forest tract, about 
500,000 feet, board measure, could be cut an- 
nually forever without reducing the forest 
Capital or seriously impairing the beauty of the 
forest. About 80 acres were cut over last win- 
ter, removing 350,000 feet board measure. This 
cut was about one-third of the total volume of 
the stand. It is expected that about as much 
more can again be cut from this particular 80 
acres in fifteen years. 

Last fall the Goodman Lumber Co., in co- 


operation with the association, had extensive 
studies made of much of its virgin timber, with 
the view'of withholding logging operations on 
those stands which were still young and growing 
in volume and value. On the other hand, it 
wished to determine which stands were decreas- 
ing rapidly in volume through over-maturity 
or through action of ground fires which result 
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in serious rot and depreciation. A form of for- 
est management which was practical of op- 
eration was thus worked out. 

The Marathon Paper Mills Co. has had a eare- 
ful plan drawn up for adequate fire protection 
of its large timber holdings in the Upper Penin- 
sula of Michigan. 

Extensive plans for further investigations 
are being prepared. It may be that through 
proper handling of the relatively slow growing 
hardwoods a more rapid growth of them can be 


obtained; the best methods of checking the 
ever present fire hazard will be studied. 

The firm of Banzhaf & Watson (Ine.) is well 
qualified to handle this important work for the 
association. It has had extensive experience in 
the Lake States region, and its men are tech- 
nically trained and well versed in the work they 
have to do. The appointment will meet with 
approval of both lumbermen and the foresters. 


Dense Pine Makers Start Campaign 


JACKSONVILLE, Fua., May 11.—With the 
slogan ‘‘Dense Pine for Strength and Durabil- 
ity,’’ the largest manufacturers of dense long- 
leaf yellow pine in Florida are starting an ag- 
gressive merchandising campaign to convince 
Floridans that Florida wood is best for Florida 
homes. It is claimed that Florida dense long- 
leaf yellow pine is far superior to any other 
building wood commercially available on ac- 
count of its greater strength and resistance to 
rot, decay and the attacks of insects. 

The campaign and aims of the Florida Dense 
Longleaf Manufacturers were unanimously en- 
dorsed by vote at a meeting of the Florida Lum- 
ber & Millwork Association in Orlando last 
Thursday and hearty dealer codperation was 
promised. The manufacturers state that it is 
their object to grade stocks carefully, both as 
to quality and length so that the retail dealer 
ean. buy exactly what he wants when he wants 
it. 

A strong advertising campaign will be con- 
ducted in Florida newspapers. Large space 
will be used at frequent intervals, together with 
intensive direct-by-mail appeals and personal 
solicitation of architects, builders and city 
building codes committees. 

It is planned to brand all dense longleaf pine 
produced by the Florida Dense Longleaf Pine 
Manufacturers, so that purchasers may have no 
difficulty in identifying it, and may be sure that 
they are getting the highest quality lumber. 
The manufacturers claim that, dollar for dol- 
lar, dense longleaf yellow pine is the most eco- 
nomical building lumber that can be bought for 
Florida home-building. 
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Tennessee Retailers Form Association 


KNOXVILLE, TENN., May 11.—One of the 
cleanest cut, most complete jobs of organization 
work ever put over in the lumber industry was 
perfected in the convention room of the beauti- 
ful Whittle Springs Hotel here today, when the 
Tennessee Retail Lumber Dealers’ Association 
came into being. 

The east Tennessee dealers began to arrive 
early. A few had gotten in the night before, 
and many were in time for the wonderful break- 
fast that was served. Although the retail lum- 
bermen in this section have never had an organ- 
ization, most of them have been in the business 
many years and did not need introductions. 
They are a fine lot of fellows—these men from 
the Tennessee mountain cities and towns. 
Friendly, neighborly, wide awake and with an 
air of earnestness that plainly showed they had 
come with the sincere purpose of doing some- 
thing for the betterment of the retail lumber 
business in Tennessee. 

Not a hitch occurred to mar the plans, which 
included reception parties to meet all trains. 
Some of the fellows were up and at it at five 
in the morning. Eugene Golyon, president of 
the Knoxville Lumber & Manufacturing Co., was 
chairman of the reception committee, and Fred 
R. Stair, another Knoxville dealer, was on the 
job from the time the first man showed up until 
the last one boarded train or automobile for 
home. Many of the lumbermen drove over in 
their cars. 

The meeting was well sponsored and that ac 
counted in a large measure for its prompt and 
efficient handling. The first expert on the scene 
was Adolph Pfund, secretary of the National 
Retail Lumber Dealers’ Association, Chicago, 
who arrived from Florida the night before. 
By the time the breakfast bacon was broiled 
and the pancakes fried, the veteran association 
booster and dean of all the lumber merchants, 
Edward Hines, of Chicago and the United States 
at large, had registered, with his secretary, 
George C. Fleener. The Hines party was met 
at the train by Charles Hines, who had come up 
from the Lumberton (Miss.) mill to look on at 
his first lumber association christening. Sev- 
eral other representatives of the Hines organ- 
ization were also in attendance, L. R. Putman, 
representing the Southern Pine Association, also 
managed to get in from Chicago in time for 
breakfast. 

Preliminaries Proceed Smoothly 

So with these time-tried experts as sponsors 
and a real spirit of good fellowship and codp- 
eration prevailing, the work of Chairman W. O. 
Whitaker was made as easy as any organizer 
ever found his job. Mr. Whitaker called the 
meeting together and had for many weeks 
shown so much intelligent interest in the under- 
taking, that he was unanimously chosen tempo- 
rary chairman. With G. D. Poorch, of Johnson 
City, as secretary, things started as scheduled 
promptly at 10 o’clock and without a_ hitch 
wound up at 10 p. m., a complete and workman- 
like job. Secretary Poorch was commented on 
as being a single man and as having won many 
laurels during the recent and now famous trip 
of the Tennessee dealers to the southern mills 
of Edward Hines as his guests. Incidentally 
it was on this trip that Mr. Hines was instru- 
mental in causing the dealers of east Tennessee 
to organize. 

A welcome from the mayor is always in order, 
but in this case it was especially so because 
of the fact that Mayor Ben A. Morton is inter- 
ested in the retail lumber business of Knox- 
ville. Because the city of Knoxville is under 
commission form of government and in charge 
of a manager, Mayor Morton said he was unable 
to deliver the keys, but he managed to make 
the visitors feel very welcome and much at home 
in his beautiful city. 

The chair called upon Richard Norvell, rep- 
resenting the Nashville firm of Norvell & Wal- 
lace, to respond to the mayor’s welcome. He 
started by calling himself a middle Tennessee 
dealer and followed with a fitting talk, during 
which he mentioned the fact that the dealers of 
his section are whole-souled for the organiza- 


tion. In coneluding his remarks, he paid a 
glowing tribute to Edward Hines, and on be- 
half of the dealers who had been so royally 
treated on their visit to his mills, presented Mr. 
Hines with a beautiful memorial in the form of 
a leather bound and engraved resolution of 
thanks signed by all of those who had been in 
the southern party. Mr. Hines thanked the 
dealers in a few appreciative words and said 
he would be proud to pass the beautiful gift on 
to his sons who will follow him. 

A. C. Bryant, of Chattanooga, was called up- 
on to introduce the next speaker. Mr. Bryant 
said his hardest job of introduction was in 1906 
when he presented himself as a lumberman to 
the people of Knoxville. He said his success 
was based upon his introducing always a good 
article of real merit. He then introduced Mr. 
Hines. Before Mr. Hines could come forward, 
the speaker spied Mr. Nelson, of the Edward 
Hines company, and he was asked to stand up. 
Upon rising, Mr. Nelson was profusely thanked 
for the great entertainment he had furnished 
on the sawmill trip of the dealers. 


‘ Chicagoan Recounts Early Days 


Though Mr. Hines had spent a busy week 
prior to his coming to Knoxville, he delivered 
to his Tennessee dealer friends a speech they 
will never forget. The beautiful gift he had 
just received from his listeners seemed to im- 
press the great lumber merchant with the fact 
that he was among real friends and it carried 
his memory back to the time he entered a Chi- 
cago retail lumber yard as a water boy. To the 
delight of his audience, he carried them through 
the shifting scenes of the lumber business from 
the days when white pine was seen along the 
Chicago docks in boats numbering as many as 
135 at one time. He told of trainloads of white 
pine going to Texas. He cautioned the Tennes- 
see dealers to look back and profit by the experi- 
ence of others. He gave a word of caution on 
rushing out after foreign woods and urged the 
dealers to stick to those close at hand. Many 
kinds, he said, meant many duplications of stock 
and a consequent increase in investment. Mr. 
Hines told how the old fashioned drugstore 
handled drugs only and the old fashioned lum- 
berman handled lumber only and compared them 
with the modern drug stores and building mate- 
rial stores. 

As an association supporter, Mr. Hines is 
well known and his advice that all dealers 
should support their organizations made a 
deep impression on his hearers. He urged 
the Tennessee dealers to support the National 
Retail Lumber Dealers’ Association and told 
how he and a few of the dealers in some of 
the large cities launched that organization, 
he being temporary chairman, 

Mr. Hines referred to his work in getting 
the Wisconsin dealers to endorse the use of 
grade-marked hemlock. He referred to the 
cost of doing business as one of the most im- 
portant matters with which the dealers had 
to contend, and said that much more could 
be done along that line by groups than by 
individuals. He gave as the reason for many 
failures in the retail business, as well as all 
other lines, the lack of knowledge of what it 
costs to do business. Some dealers, he said, 
who imagine they can handle lumber for $6 
a thousand find it actually costs $12 when 
they add in salaries for themselves and in- 
terest on their investments. 

Mr. Hines took occasion to compliment Sec- 
retary of Commerce Hoover on his attitude 
toward organized business. He said that in 
his long association experience he had never 
found it necessary to break the law. 

The speaker, in his forceful way, urged 
upon his audience that they patronize their 
home papers with advertising. Mr. Hines said 
that if for nothing but codperative advertis- 
ing the dealers in every town in the country 
could afford to organize. The dealers, he 
feels, should tell the public about the industry 
and meet the attacks being made by the sub- 
stitute people. He told how the dealers of an 
Illinois town had been subjected to criticism 


by their editors. These dealers were not ad- 
vertising. Later when the dealers put on a 
coéperative advertising campaign, the edi- 
tors and the public learned the real facts and 
the lumber business and the local dealers were 
given many kind references by the editors, 
Mr. Hines attributes the present lack of ap. 
preciation on the part of Jumbermen of the 
great value of publicity and good will to the 
attitude of the early operators who knew 
nothing and cared less about such matters, 
He said that the lumbermen in all branches, 
and especially the manufacturers, did not pay 
sufficient salaries to attract the best sales- 
men. He compared the salaries of lumber 
salesmen to those received by men selling 
bonds, insurance and similar commodities, 
Mr. Hines can see a great change coming in 
the merchandising of lumber and_ building 
materials. 

Many instances of where the lumbermen 
have been able to defend their business 
through their organizations were cited by 
Mr. Hines during his address. 

He touched on reforestation, the joy and 
satisfaction derived from association work, 
what the Standard Oil Co., the United 
States Steel Corporation, and the National 
Cash Register Co. have gained through pub- 
licity and how even the World War could 
much better have been settled around a con- 
ference table than through the horrible loss 
of war. 

Much good feeling and friendly bantering 
was brought into the meeting when D. M, 
Rose, Knoxville’s oldest manufacturer and 
dealer, was called to the floor. Mr. Rose 
cautioned the dealers to keep well within the 
law and mentioned other lumber associations 
that had gone too far and had to back up. 
He expressed a feeling that the Tennessee 
dealers would get much good from the or- 
ganization they were about to form. He 
said the folks in Tennessee were eranky and 
didn’t go to the polls to vote for men and 
measures of their liking but to vote against 
those they didn’t like. Mr. Rose said he 
had always made the best oak flooring in 
the country, but that Mr. Hines wouldn’t 
pay the right price for it. He said he thought 
Mr. Hines bought cheap and sold high, Mr. 
Hines’ jokingly replied that he made it a 
rule to buy with his left hand and sell with 
his right. 

The forenoon session wound up with a 
discussion between Mr. Rose and Mr. Hines 
as to who had been in the business the 
longer. It finally came out that Mr. Hines 
started in 1878 and Mr. Rose in 1881. 

Then came the lunch, and sueh a lunch as 
the Tennesseeans are noted for. <A real fried 
chicken feast with all the trimmings. Every- 
body was asked to stand up and tell his 
name and business. Many clever remarks 
and local town boosts were made. 

A. P. Frierson, vice president of the City Na- 
tional Bank of Knoxville, presided as toastmas- 
ter and did a good job. 


Tells Experiences in Association Wark 

L. R. Putman, of the Ferry-Hanly Advertis- 
ing Co., of Chicago, and special representative 
of the Southern Pine Association, was on the 
program for the after-dinner speech. He cov 
ered the next few minutes in discussing the ex 
perience he has had in association work and as 
a practical lumberman. Mr. Putman described 
the work of the Southern Pine Association, and 
explained some of the constructive ways in which 
that organization had spent almost $5,000,000 
during its ten years of service. 

Mr. Putman offered some suggestions on mod- 
ern merchandising and sales promotion, and then 
told of the grade-marking program adopted by 
the Southern Pine Association at its tenth al 
nual meeting in March. He exhibited samples 
of grade-marked southern pine lumber, as well 
as a rubber stamp such as the subscriber mills 
are using to end-brand each piece of their lum 
ber. Mr. Putman said the Southern Pine Ass 
ciation had always been a leader in trade asso 
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ciation work and that grade-marking meant ev- 
erything that was contained in Secretary 
Hoover’s standardization program. He told of 
the advertising campaign and field work the as- 
sociation was starting to establish and popular- 
ize grade-marked southern pine with the dealers, 
puilders and the building profession of this 
country. In this campaign, Mr. Putman said, 
advantage will be taken of the opportunity to 
regain public good will for lumber and prove to 
the American people, as well as buyers abroad, 
that just as good, and better, southern pine lum- 
ber can be purchased today as was ever possible 
in the past. 

That the Tennessee dealers are favorable to 
grade-marked southern pine was fully demon- 
strated later im the afternoon, when the new 
organization as its first order of business voted 
unanimously to endorse it. 


Organization Perfected 


After lunch the business of organizing was 
carried through and officers elected. 

C. L. Marshall, of Johnson City, was elected 
president of thé new organization and pledged 
his best efforts to make it a strong and vital 
factor in promoting the best interest of the 
Tennessee lumber dealers. Other officers elected 
are as follows: 

Regional vice 
Knoxville; J. H. 
Norvell, Nashville. 

Treasurer-——-W. H. Picklesimer, Knoxville. 

Directors—-A. J. Smith, Nashville; Walter 
Hooper, Murfreesboro; W. Whitaker, Chatta- 
nooga (one year) ; Fred R. Stair, Knoxville; G. D. 
Poorch, Johnson City ; and Fred Schiedigger, Chat- 
tanooga (two years); Joe T. Fleming, Greene- 
ville; W. W. Brooks, Kingsport and R. L. Tucker, 
Etowah (three years). 

Several of the directors and one of the officers 
elected were not present at the meeting yester- 
day but were elected on account of their stand- 


Chavannes, 
Chattanooga; Richard 


presidents—-A. L. 
Etter, 


ing and reputation as lumber dealers. In addi- 
tion to the actual number present yesterday 
there were dozens of letters from lumber firms, 
unable to send a representative, but who pledged 
their support and stated they would file appli- 
cations for membership. Fifteen such letters 
were from Nashville alone. 


Election of a salaried secretary, who will give 
his entire time to the organization of district 
associations, will be made in a few weeks by the 
directors and other officers. Immediately after 
election of the officers yesterday the associa- 
tion voted that application be made by the State 
association for membership in the National 
Retail Lumber Dealers’ Association. 

Membership in the State association will be 
confined to retail lumber dealers, though pro- 
vision is made for associate memberships to be 
held by wholesale dealers. The annual mem- 
bership fees were fixed on a graduated scale, 
according to the capitalization of the applying 
dealers, from $25 to $300. It is expected that 
the association will have an annual budget of 
more than $10,000. 

While there were no delegates to the meeting 
from west Tennessee and the statement was 
made that the retail lumber dealers of that part 
of the State are in a good many cases affiliated 
with the Kentucky Retail Lumber Dealers’ Asso- 
ciation, provision was made in the constitution 
of the organization for west Tennessee mem- 
bers. 

One of the addresses at the afternoon ses- 
sion was by Adolph Pfund, of Chicago, see- 
retary of the National Retail Lumber Dealers’ 
Association, who spoke on the history of the 
association movement and predicted that by 
next year there would be a State association in 
every State in the Union. 

During the day the Knoxville dealers saw to 
it that all visitors had a chance to see their 
beautiful city. 


Recent Hoo-Hoo Happenings 


Hear Forestry Talks 


CLEVELAND, OHIO, May 12.—About six hun- 
dred men and women attended the open meeting 
in the ballroom of the Hollenden Hotel on Fri- 
day evening, May 8, sponsored by the Friends 
of the Forest committee of the local Hoo-Hoo 
club. Chester J. Hogue, manager of the West 
Coast Forest Products Bureau, who was the 
principal speaker, urged concerted action by the 
nation and each individual to preserve Ameri- 
can forests. KF. A. Weaver, of the South Shore 
Lumber Co., presided over the meeting. 


Discuss Market Conditions 


Sr. Louis, Mo., May 13.—Market conditions 
were discussed at the weekly luncheon of Hoo- 
Hoo Club No. 6 in the City Club, and it was the 
consensus of all taking part in the round-table 
that ‘‘conditions are not as black as they have 
been painted.’’ The sentiment of the speakers 
was optimistic. According to most lumbermen 
there are two outstanding factors. One is that 
the supply of lumber continues to be in excess 
of the demand, which is fairly strong. The 
other, as far as St. Louis is concerned, is that 
the demand is deferred, owing to the delay in 
large construction undertakings. J. C. Ander- 
son was in the chair at the luncheon, with Sec- 
retary Charles R. Call on the job, as usual. 


First New Jersey Concatenation 


New York, May 11.—The first Hoo-Hoo con- 
catenation ever held in New Jersey took place 
on Wednesday evening, May 6, at the Robert 
Treat Hotel, it being one of a series that Vice- 
serent Snark T. M. Ralston, of the New York 
district, has arranged for this year. Hoo-Hoo 
has had a number of members in New Jersey, 
ut all coneats in the past have been held across 
the river in New York. This was made a real 
Jersey affair and marked the opening of an 
tensive drive to further the work in that 
State. Fifteen kittens took their vows to the 
Great Black Cat, the initiation following a din- 
ner at thé Hotel. 

During the evening announcement was made 


of the appointment of Frank Risdon Moore as 
State counselor of the order in New Jersey. 
Mr. Moore was presented with the certificate of 
appointment by State Counselor Jenkins, of 
New York. The new counselor has been an 
ardent Hoo-Hoo worker for years and took a 
leading part in arranging the Newark affair. 

Vicegerent Ralston announces as the next 
Hoo-Hoo affair a big outing, dinner and con- 
cat for Long Island for June 17. 


Beaumont Club Enlarging 


BEAUMONT, TEx., May 11.—At an enthusias- 
tic meeting of the Beaumont Hoo-Hoo Club 
Saturday night plans were outlined for making 
it one of outstanding organizations of the 
city, with a membership that will justify it in 
taking its proper place in the civie life of 
Beaumont. 

The concatenation held here during the recent 
lumbermen’s convention gave the Hoo-Hoo 
forty new members, each of whom is eligible 
to membership in the club. About half of them 
have already signified their intention of joining. 

The club is to resume its entertainment pro- 
grams and this feature will be taken care of 
at the June meeting by a committee appointed 
by President Leo Ryder, composed of Rex H. 
Browne, Tom Hunter and T. D. Brooks. 


Secretary-Treasurer Addresses Club 

INDIANAPOLIS, IND., May 12.—Stressing the 
great need for forest conservation and the neces- 
sity of education to attain this end, Henry R. 
Isherwood, secretary-treasurer of the Coneatena- 
ted Order of Hoo-Hoo addressed the last meeting 
of the Indianapolis Hoo-Hoo Club ata dinnerand 
meeting at the Hotel Lincoln. The meeting was 
largely attended and from present indications, 
Hoo-Hoo has secured a firm hold on Indianapolis 
lumbermen and allied industries. Charles E. 
Judson, second vice president of the Indianapolis 
club, presided at the meeting, and William H. 
Bultman, Vicegerent Snark of the Indianapolis 
district, was toastmaster. Several stunts for 
the summer are being planned by the elub, in- 
cluding picnics and golf tournaments. 


Guaranteed Maple Flooring 





code z 
word : 
for size 
BATLE 





ites, 17/16”x2%4” jointed, end- 
matched and hollow back. 


is Worth the Price 


We pay more for certain brands of maple floor- 
ing than we would for others. It is right that 
we do. Any sensible buyer takes the same 
ground. Why? Because with our money-back 
guarantee to you, we cannot afford to take 
chanees on flooring that is not strictly in ae- 
cordanee with established MFA rules. Yet, 
our prices to you are the market! 

Let us figure on your next job, any quantity, 
delivered anywhere, direct from warehouse or 
mill, 


All Our Maple Flooring is: 


1. Made from Michi- 

gan hard maple 

lumber. 

Thoroly kiln dried 

to prevent shrink- 

age. 

3. Accurately dressed 
and matehed. All 






no 


edges come to 
gether, fitting per- 
fectly. 
4. Guaranteed for 
_ grade. MFA rules. 


Wire our expense for prices. 


E: BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave.. CHICAGO Tel. Boulevard 0636 
5-16-25 











° Mr. 
Attention Millman 


If you want good connection in Dayton, Ohio 
and surrounding territory~ any kind of lum- 
ber, rough or dressed—-with party that has 
been on territory past 25 years and still sell- 
ing each and every customer, get in touch 
— by phone Main 2304, wire or personal 
call. 


Rowe Lumber Sales Co.,"svron oni” 














PENCILS 


ADVERTISING AND COMMERCIAL 
Best advertising novelty for retailers and wholesalers. 
Send for free samples and prices. 
Salesmen Wanted. 


ABBOTT PENCIL CO., 'Betoit' sick” 
MORPETH) 











2 > 
Scribner’s 
Lumber and Log Book 

Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; Wages, Rent, 
Board, Interest, Stave and Heading Bolts, etc. 

Standard book throughout the United States and 
Canada. 

Sent postpaid for 50 cents. 








S. E. FISHER, pociitsttr wy. 
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May 18—Georgia Forestry Association, Waycross, Ga. 
Annual meeting. 

May 20—Southern Cypress Manufacturers’ Association, 
Roosevelt Hotel, New Orleans, La. Annual. 


May 20-22—Chamber of Commerce of the U. 8S. A., New 
Washington Auditorium and New National Chamber 
Building, Washington, D. C. Annual. 


May 21—New Jersey Lumbermen’s Association, City 
Club, Passaic, N. J. Spring meeting. 

May 22—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee Athletic Club, Milwaukee, Wis. 
Spring meeting. 

May 22-23—Millwork 
Calif. 

May 25-28—National Association of Purchasing Agents, 
Milwaukee Auditorium, Milwaukee, Wis. Annual. 

June 10—Long Island Dealers’ Association, Narragansett 
Inn, Lindenhurst (L. I.), N. Y. Annual. 


June 11-12—National Hardwood Lumber Association, 
Brown Hotel, Louisville, Ky. Annual. 


June 16—Mississippi-East Louisiana Sawmill Managers’ 
Association, Laurel, Miss. 


June 18—Northeast Missouri Lumbermen’s Association, 
Macon, Mo. Annual, 


June 19-20—Pacific Northwest Millwork Association, 
Grays Harbor, Wash. Quarterly meeting. 


June 22-24—Lumber Trade Golf Association, The Gris- 
wold, New London, Conn. Annual tourpament. 


June 24-26—National Foreign Trade Council, Olympic 
Hotel, Seattle, Wash. Annual. 


Aug. 6-8—Ontario Retail Lumber Dealers’ Association, 
St. Catharines, Ont. Annual outing. 
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California Millwork Institute Annual 

San Francisco, Cauir., May 9.—The Mill- 
work Institute of California will begin its an- 
nual convention at Fresno on May 22 for two 
days. Harry W. Gaetjen, manager of the Em- 
pire Planing Mill, of San Francisco, is presi- 
dent of the institute. It is believed probable that 
San Joaquin Valley retail lumbermen will also 
hold a convention at Fresno immediately follow- 
ing the millwork meeting. 


Institute of California, Fresno, 
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Wholesale Hardwood Quarterly 


MINNEAPOLIS, MINN., May 11.—Announce- 
ment is made by officials of the Northern Whole- 
sale Hardwood Lumber Association, this city, 
that the regular spring meeting of the organiza- 
tion will be held on Friday morning, May 22, 
at the Milwaukee Athletic Club, Milwaukee, 
Wis. 

Announcement is also made that President 
A. H. Ruth of the association has appointed 
the following standing committees for 1925: 


Membership—William Kelley, chairman; Robert 
Duncan, G. A. Vangsness. 


Finance—W. C€. Landon, chairman; John B. 
Andrews, W. W. Brown. 
Arbitration—T. T. Jones, chairman; Arthur 


Jarvis, F. D. Timlin, H. S. Crosby, W. S. Thorn. 
Statistics—H. A. Walker, chairman; Robert 
Blackburn, J. J. Fitzpatrick, E. H. Ruhmer. 
Resolutions—H. EK. Christiansen, chairman; 
L. H. Levisee, C. P. Crosby. 


New Jerseyites to Discuss Remodeling 

Newark, N. J., May 11.—Secretary Erwin 
Ennis of the New Jersey Lumbermen’s Asso- 
ciation said today that he had not completed the 
program for the meeting of the association, to 
be held May 21 at the City Club in Passaic, 
N. J. President Harry W. Smock and Mr. 
Ennis will confer here on Thursday with refer- 
ence to the program, which will include a dis- 
cussion of remodeling. Mr. Ennis said there 
are a number of important matters to be brought 
before the membership. The lumbermen of 
Passaic are preparing to give their fellow asso- 
ciation members a royal time. 


Long Island Dealers Set Date 


New York, May 11.—George A. Bahr, sec- 
retary the Long Island Dealers’ Association, 
announced today that the annual meeting of the 
association will be held at the Narragansett 
Inn, Lindenhurst, L. I., on June 10. The annual 
outing will be held at the same place on July 
22. The annual meeting will be entirely for 
members of the association and a few invited 
guests, especially speakers. 

Mr. Bahr said that doubtless Walter R. Pettit, 
of Huntington, L. I., would be chosen to succeed 


himself as president. Mr. Pettit is also executive 
officer of the Northeastern Retail Lumbermen’s 
Association, but has found ample time to meet 
the requirements of both offices. 


Northeastern to Increase Field Service 

NEW York, May 12.—An executive committee 
meeting of the Northeastern Retail Lumbermen’s 
Association was held last week in the Pennsyl- 
vania Hotel, those present devoting their time 
strictly to matters of routine business. Walter 
R. Pettit, president of the association, said 
nothing of outside interest transpired except a 
decision to increase the association’s field serv- 
ice to its membership. An additional man will 
be assigned to this work, he said. 

‘These occasional meetings serve to keep in- 
terest in association work at a high pitch,’’ 
Mr. Pettit said, ‘‘and we meet informally this 
way from time to time for the good of the gen- 
eral membership. Our members are drawn from 
a wide territory and we like to keep closely in 
touch at all times. We doubtless will hold an- 
other meeting of this kind in June.’’ 

Those at the conference were, besides Mr. 
Pettit, William J. Riley, of Hartford, Conn., 
vice president; Fred B. Chapman, Glens Falls, 
N. Y.; Alvah F. Stahl, Rochester, treasurer of 
the association; Roscoe C. Briggs, Oneonta, N. 
Y.; H. H. Tinkham, Amityville, L. I., and Paul 
S. Collier of Rochester, the association secre- 
tary. 

SaeaEaLBLLaLAaLaGaS 
Points to Injustice of Sales Tax 

MONTREAL, QUE., May 12.—His sense of the 
injustice of the Federal sales tax in its applica- 
tion to retail lumber merchants was expressed by 
Mayor J.P. Dupuis, of Verdun, in a lively speech 
delivered to members of the Province of Quebec 
Retail Lumber Dealers’ Association at a banquet 
tendered by the association on Saturday evening 
at the Mount Royal Hotel to Mr. Dupuis in honor 
of his election to the mayoralty. 

The Federal sales tax which is imposed on the 
retail dealer should in all fairness be imposed on 
the producer, declared Mayor Dupuis. A normal 
retail business issuing 5,000 invoices a month, pays 
$2,000 monthly to the Federal Government. This 
would cost the retailer at the present time in labor, 
in loss through customers taking discounts off the 
sales tax and in loss through customers giving 
notes on which we have to pay the banking inter- 
est, as much again as the tax itself. The tax on 
the individual invoice is so small that we can not 
charge it to the customer if he deducts his discount 
from the gross. 

If this tax were transferred from the retailer 
and put on the producer, the Government would 
raise exactly the same amount of $2,000 a month, 
but the producer would only have about one hun- 
dred invoices to make, a difference between him 
and the retailer of 4,900 invoices a month. 

The retailing of lumber is an important industry 
on the island of Montreal. There are fifty-two 
retail concerns on the island. They handled 370,- 
000,000 feet of lumber last year. They have a 
capital of $18,000,000. They have an annual turn- 
over of $28,000,000. They employ 2,500 hands and 
have a pay roll of $3,000,000 annually. 

Mayor Dupuis also objected to the stamp tax on 
cheques and receipts, claiming that it cost the 
business firms more to put on the 2-cent stamps 
than the 2 cents was worth. 


Tri-State Sawmill Managers Organize 

NEW ORLEANS, La., May 11.—Organization 
of the Tri-State Sawmill Managers’ Associa- 
tion is announced by Secretary-manager H. C. 
Berckes of the Southern Pine Association, which 
is aiding in the organization of these regional 
bodies in furtherance of its plans to promote 
better mill and logging practice and more thor- 
ough utilization of forest products. 

The organization meeting, held at Shreveport, 
La., last Saturday, was attended by sawmill 
managers and _ superintendents from north 
Louisiana and Texas and southern Arkansas, 
who adopted a constitution and bylaws and 
elected the following officers: 

President—J. P. Decker, Farmersville, La. 

Vice president—F. H. Bivins, Longview, Tex. 

Secretary—J. P. Voss, Dubach, La. 


Directors—O. G. Elliot, Monroe, I.a.; Burt Lo- 


max, Ruston, La.; A. Sherrill, Merryville, La.: 
J. F. Hawthorne, Campti, La.; J. T. Wurtzbaugh, 
Wurtzbaugh, Tex.; J. 8S. Hunt, Hodge, La., and the 
three officers. 

F. V. Dunham and A. H. Hill, of the South- 
ern Pine Association staff, attended the meet- 
ing and assisted in the organization work. In 
his preliminary talk Mr. Dunham explained that, 
while the Southern Pine Association is assisting 
in the organization of sawmill managers’ asgo- 
ciations throughout the South, membership in 
these bodies is not confined to association gub- 
seriber mills, but is open both to non-subseriber 
pine mills and to mills cutting other woods, all 
mill managers and superintendents being invited 
to join and codperate in discussion and solution 
of the problems affecting their division of the 
industry. 

The meeting proved enthusiastic and it was 
agreed to hold another session of the new asgso- 
ciation at Shreveport on Tuesday, June 16. 


Southwestern Ontarioans Elect 

DetTRoIT, Micu., May 13.—The annual meet- 
ing of the Southwestern Ontario Retail Lumber 
Dealers’ Association was held on Monday, May 
11, aboard the Hamonic enroute from Sarnia to 
Detroit. B. F. Clarke, of Glencoe, who has been 
secretary of the association for the last thirteen 
years, was elected president. S. Hearath, ot 
Windsor, was named vice president and R. R. 
Bogart, of Chatham, was elected secretary- 
treasurer to succeed Mr. Clarke. The new exec- 
utive committee of the organization is as fol- 
lows: L. H. Richards, Sarnia; Fred Clatworthy, 
London; W. A. Griesinger, Windsor; William 
Taylor, Ridgetown; R. 8. Ludlam, Leamington; 
Clarence Smith, Aylmer; F. G. Piggott, Chat- 
ham; William Longfield, Mount Bridges. 


Wholesalers’ Standing Committees 

New York, May 11.—President Dwight 
Hinckley of the National-American Wholesale 
Lumber Association has announced the appoint- 
ment of the following standing committees, to 
serve for the ensuing year: 


Executive—Dwight Hinckley, Cincinnati, Ohio; 
F. S. Underhill, Philadelphia, Pa.; C. A. Goodman, 
Marinette, Wis.; W. H. Schutte, Pittsburgh, Pa.; 
3en. S. Woodhead, Beaumont, Texas; Max Myers, 
Cleveland, Ohio; C. A. Mauk, Toledo, Ohio; Horace 
I’. Taylor, Buffalo, N. Y.; C. L. Lindner, Portland, 
Ore.; M. J. E. Hoban, Brooklyn, N. Y 

soard of managers of bureau of information— 
M. FE. Preisch, chairman, New York; George N. 
Comfort, Cleveland, Ohio; F. S. Davis, Mont- 
gomery, Ala.; H. W. McDonough, Boston, Mass.; 
H. J. Terry, Toronto, Ont.; J. E. Troth, Phila 
delphia, Pa. 

Arbitration—J. B. Montgomery, chairman, Pitts 
burgh, Pa.; M. C. Nelson, Kansas City, Mo.; 0. E. 
Yeager, Buffalo, N. Y.; B. L. Stephens, Toledo, 0.; 
W. M. Weston, Boston, Mass.; J. I. Coulbourn, 
Philadelphia, Pa.; S. C. Major, Memphis, Tenn.; 
Harry Watters, Birmingham, Ala.; Frank Niles, 
New York; Lewis Schwager, Seattle, Wash.; C. C. 
Patrick, Portland, Ore. 

Railroad and transportation (Eastern Section) 
—B. C. Currie, chairman, Philadelphia, Pa.; 
H. Hershey, Newark, N. J.; H. D. Billmeyer, Cum- 
berland, Md.; S. F. Westbrook, Hartford, Conn.; 
E. R. Plunkett, New York. Central Section—A. 
Fletcher Marsh, sub-chairman, Chicago; Luther 
Creason, Kansas City, Mo.; M. A. Mummert, Chi- 
cago, Ill.; C. K. McClure, St. Louis, Mo. North- 
coast Section—J. G. Newbegin, sub-chairman, 
Tacoma, Wash.; R. G. King, jr., Seattle, Wash.; 
Louis Gerlinger, Portland, Ore.; W. B. Tomlinsot, 
Vancouver, B. C. 

Code of ethics—H. A. Muffley, chairman, Minne- 
apolis, Minn.; W. A. Anderson, Shreveport, La.; 
G. A. Rogers, Spokane, Wash.; Nelson C, Holland, 
New York; John C. Shepherd, Charlotte, N. C:; 
H. Morton Jones, North Tonawanda, N. Y.; James 
W. Hubbard, Springfield, Mass. 

Audit and finance—A. BE. Lane, chairman, New 
York; A. C. Crombie, New York; C. E. Kennedy, 
New York. 

Forestry—Ferris J. Meigs, chairman, Tuppér 
Lake, N. Y.; J. L. Kaul, Birmingham, Ala.; W. 
a Conifer, N. Y.; Otis Johnson, Ft. Brage: 
al. 


Lumber standardization—C. V. McCreight, chalt- 
man, Pittsburgh, Pa.; F. A. Dudley, Philadelphia, 
Pa.; W. M. Weston, Boston, Mass. ; J. F. Drescher, 
Seattle, Wash. 


Shingle marketing—A. E. Lane, chairman, NeW¥ 
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york; C. A. Mauk, Toledo, Ohio; A. J. Russell, San 
Francisco, Calif.; Lloyd Hillman, Seattle, Wash. ; 
J. A. Edgecumbe, Vancouver, B. C. 
Legislation—H. W. McDonough, chairman, Bos- 
ton, Mass.; H. I. Trotter, Buffalo, N. Y.; Glenn 
Carpenter, Minneapolis, Minn.; KE. P. Flowers, 


. Montgomery, Ala.; John T. Parsons, Pittsburgh, 


Pa.; E. C. Sweeney, Charlotte, N. C.; S. M. Bar- 
pard, Vancouver, Wash. 

Cost of doing wholesale business—George M. 
Stevens, chairman, New York City; A. Fletcher 
Marsh, Chicago; A. C. Manbert, Toronto, Ont. ; 
J. J. Linehan, Cincinnati, Ohio; Harry I. Worth, 
Seattle, Wash.; K. M. Gaiennie, Shreveport, La. ; 
W. N. Knauth, New York City; J. A. Finley, 
Philadelphia, Pa.; L. G. Leonard, New York City. 

(RRL AB: 


Leads in Membership Race 


E. P. (better known to the lumber fraternity 
as ‘*Perey’’) Krum, of Bloomington, again 
takes the lead in the membership race of the 
Illinois Lumber & Material Dealers’ Association. 
Mr. Krum now has seven applications to his 
credit, all of which he has taken since the 
February convention. Following are the yards 
from which Mr. Krum has obtained member- 
ships: Harris-Dillavou Co., Champaign; Con- 
gerville Lumber Co., Congerville; Hager Lum- 
ber Co., Gibson City; Guy 8S. Krum Lumber Co., 
Minonk; Schwulst-Gerling Co., Bloomington; 
Henry Nelch & Son Co., Springfield; and Harry 
Tjardes, Strawn. 

Mr. Krum led the State in 1924 in member- 
ships gained, having obtained a total of twenty- 
four during the year. He is the champion ‘‘ go- 
getter’? in the matter of memberships; and 
when he appears in the yard of a non-member 
it means that he does not leave until he gets 
the signature on the dotted line. 

But the business of garnering memberships is 
not the only thing in which Mr. Krum excels, 
for he has gained considerable prominence as a 
golf player, and at present holds the golf 
championship of McLean County. 


"samaaaaaaan: 


Carolinans in Advertising Campaign 


ASHEVILLE, N. C., May 11.—Plans to aid the 
dealer trade more extensively in the marketing 
of the forest products of western North Carolina, 
principally hemlock, by means of a more ex- 
tensive codperative advertising campaign, were 


Profitable Session 


EVANSVILLE, IND., May 13.—The last regular 
business meeting of the season for the Evans- 
ville Lumbermen’s Club was held last evening, 
at Kelley’s Bungalow Inn at Boonville, Ind., 
seventeen miles east of here. There was a large 
attendance and following a fried chicken supper 
a business session was held, presided over by 
Charles Wolflin, of the Wolflin West Side Lum- 
ber Co., president. of the club. 

The entertainment committee composed of 
Claude Wertz, of the Maley & Wertz Lumber 
Co., chairman; A. Dimmitt, of the same ecom- 
pany, and Harry Moore, of the G. EK. Bauman 
Hardwood Co., reported that the members of 
the club and their families would enjoy an out- 
ing at the Evansville Country Club on Tuesday 
afternoon and evening, June 9. The outing 
will start at 2 o’elock in the afternoon with golf 
and other amusements for both the men and 
ladies and at 6 o’clock a fried chicken supper 
will be served. There will be dancing and 
other amusements in the evening. 

_Dan Wertz, of the Maley & Wertz Lumber 
Co., chairman of the cooperative committee of 
the club and president of the Evansville city 
school board, explained the building program 
of the board for the next five years, stating that 
it will call for the expenditure of several mil- 
lion dollars. The club endorsed the plan, which 
it was pointed out would mean much to Evans- 
ville. Mr. Wertz made a short talk on busi- 
hess conditions and said that lumbermen will 
mar be satisfied with less profits during the 

“Xv Tew years than they have been getting in 
the past. . ° 
a — Donnell, of the Evansville Band Mill 
Mannfact president of ; the Indiana Hardwood 
there - — Association, said that while 

‘re 18 some business it is not rushing by any 
paths Saag many prospective lumber buy- 

are holding back. He pointed out that some 


discussed by the members of the Western Caro- 
lina Lumber & Timber Association at the regu- 
lar monthly meefing of the organization held 
the early part of this month at the Battery 
Park Hotel, in Asheville. 

Ronald Greene, a well known architect, and 
E. H. Frothingham, of the forest experiment 
station at Asheville, were the principal speakers 
at the meeting, discussing the value of hemlock 
lumber, principally that which is found in the 
western North Carolina territory. 

As a direct result of this meeting the lumber 
manufacturers’ division of the association, 
headquarters of which are located in the Temple 
Court Building, at Asheville, is undertaking an 
advertising campaign in the newspapers of the 
district to increase the use of this hemlock, 
pointing out its advantages for use in floors, 
walls and ceilings, for lath ete. 


'BREGGRERBBEBL 


How to Get Attendance at Meetings 

MILWAUKEE, WIs., May 12.—A very clever 
way of urging the members of a district club 
of the Wisconsin Retail Lumbermen’s Associa- 
tion to attend one of their meetings is exempli- 
fied in a letter which Don S. Montgomery, sec- 
retary of the State association, mailed last week 
to all members of the Mid-Western Wisconsin 
Lumbermen’s Club. The letter concerns a meet- 
ing of the club to be held at La Crosse, Wis., 
on Friday, May 22, and reads as follows: 

This is just a little note of greetings and to 
say that I am looking forward to mecting with the 
club and seeing you at La Crosse at the Stoddard 
Hotel on Friday, May 22nd. 

I am bringing with me Harry J. Colman, of the 
National Retail Lumber’ Dealers’ Association. 
Those who attended our last two annual conven- 
tions at Milwaukee will recall that Mr. Colman 
was on the program, and you will certainly re- 
member the splendid talks he made. I asked Mr. 
Colman what the subject of his talk would be, and 
he gave me the following: ‘How to Make Your 
Competitor Love You.” 

Some of you may wonder how it would be pos- 
sible to make your competitor love you, but I rise 
to remark that it can be done. If you will be at 
the Stoddard Hotel, La Crosse, on Friday the 22nd, 
you will find out how it can be done and how it has 
been done. I will promise you a mighty snappy 
afternoon, although you will not be detained too 
long. I understand adjournment is to be made 
about 3:30. 


of Hoosier Club 


southern mills are selling lumber for less than 
they could produce it. He thought, however, 
that the bottom has been reached and that 
prices will go no lower. 

Frank C. Storton, of the Evansville Veneer 
Co., said that while the company has been handi- 
capped by the building of two new additions, 
business has held up well and that it will take 
at least sixty days to catch up with orders. 

J. W. Bosse, convention director of the Evans- 
ville Chamber of Commerce, and member of the 
city school board was the special guest of the 
meeting. In his talk he said that the trouble 
with business today is that there are too many 
‘*belly-achers.’’ Other talks were made by 
Claude Wertz, A. Dimmitt, John C. Keller, Joe 
A. Waltman, of the Evansville Band Mill Co.; 
Louis A. Holtman, William P. Partington, Car! 
Wolflin, William B. Carleton and others. 

After the outing on June 9 the club will take 
a recess for the summer and will hold no more 
meetings until the second Tuesday in September. 


Buys Fine Hardwood Tract 

Ewine, Tex., May 11.—The Angelina Hard- 
wood Co., of which B. C. Kelley is manager, 
recently has added to the longevity of its opera- 
tion through the purchase of a block of 50,000,- 
000 feet of mixed hardwoods. This is a very 
fine tract containing gum, oak, ash, hickory and 
other hardwoods, that adjoins and blocks up 
with the present timber holdings of that ecom- 
pany. Its holdings now are sufficient to assure 
a continuous operation of more than fifteen 
years. Mr. Kelley, who attended the annual 
meeting of the Hardwood Manufacturers’ In- 
stitute in Memphis last week, reports a better 
feeling in the trade generally and believes that a 
better demand may be expected during the rest 
of this year. 
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Pilot of the 
Credit Seas 


for lumbermen, is Clancy’s Red Book 
Service. Many have learned to de- 
pend on this service alone as their 
credit pilot and it has guided them 
safely for years. The service is avail- 
able to you at very reasonable rates. 


Write for full particulars and Pamphlet No. 49-S. 


Our Collection Department specializes 
on lumber collections 


LUMBERMEN’S CREDIT AssOCcIATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











Fi it | 
ix Your Credit Loss 
oe 
in Advance 
You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
{1 ditions, your credit loss is more of a 
| problem than ever. 
If the year’s ‘otal covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 
Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 
The cost of Credit Insurance is small 
compared to the security afforded. } 


Over $9,500,000 paid to our policyholders 
|| The American Credit-Indemnity Co. | 


OF NEW YORK 
511 Locust St. 1045111.Mer.Bank Bld. 80 Maiden Lane 
St. Louis. Mo. 








Chicago, Ill. New York, N. Y. | 
ii - — - ~ 
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DROLET & STEENSON 
TIMBER ESTIMATES 
LOGGING REPORTS 
MAPS 


10S SOUTH LA SALLE ST., CHICAGO 


Southern Office, Tuscaloosa, Ala. 








ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New 


and Used Rail and Equipment 


JACKSONVILLE, FLA. 
Clarke Bldg. 


2200 Insurance Exchange, CHICAGO 


NEW ORLEANS, LA. 
Carondelet Bldg. 


Gen’! Office 








GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 
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To Feature Puzzle Contest 

Aurora, ILL., May 13.—The May meeting of 
the Northern IDlinois Lumbermen’s Club, to 
be held Wednesday evening, May 20, at the 
Aurora Hotel, Aurora, will be featured by a 
‘“Cross-Wood Puzzle Contest,’’ to be partici- 
pated in by all lumbermen present. 

The ‘‘cross-wood puzzle contest,’’ is the new 
game for lumbermen, and it is expected that it 
will arouse a high pitch of enthusiasm and ex- 
citement, and prove a source of novel entertain- 
ment for the evening. The judge, an expert 
selected by the Southern Pine Association, will 
give his decision at the close of the meeting. 

The meeting will open with a dinner at 6:30 
p. m. at the Aurora Hotel, the contest follow- 
ing immediately. All lumbermen in northern 
Illinois are invited to be present and partici- 
pate in an evening of education and fun. 


Shreveport Club Hears Optimistic Talk 

SHREVEPORT, La., May 11.—The newly elected 
president of the lumbermen’s club, L. C. Allen, 
called the club to order last Tuesday, and two 
visitors were presented to the club members, 
Ben Woodhead, president of the Beaumont 
Lumber Co., of Beaumont, Tex., and A. Brad- 
bury, of London, England, now associated with 
George Sexton, jr., in the advertising business. 

President Allen announced that he would in- 
augurate the custom of appointing two members 
for one week only to act as an entertainment 
committee, and announced the committees for 
several weeks ahead. L. A. Paulk and A. O. 
Davis were appointed for May 12, Tom Pitt- 
man and Jack Trigg for May 19, W. A. Ander- 
son and KH. J. Gaiennie for May 26, and M. A. 
Hoover and IT’. E. Banks for June 3. 

A splendid entertainment was provided for 
this week. 

Ben Woodhead followed with a brief address, 
stating that he had been out on a seven weeks’ 
trip and had been in several parts of the coun- 
try, during which time he had been closely ob- 
serving business conditions. Competition is go- 
ing to be keen, even severe, said Mr. Woodhead, 
but business is in as good a position funda- 
mentally as it has ever been, for demand is 
steady; crop prospects are fine all over the 
country, and there is a splendid recovery in all 
those parts of the country that suffered severe 
setbacks last year. 


Roofer Men Discuss Merchandising 

Macon, Ga., May 12.—Heavy rains in Geor- 
gia, Alabama, and South Carolina on Sunday 
and Monday somewhat affected the attendance 
at the regular monthly meeting of the Georgia 
Roofer Manufacturers Club held here today, but 
those in attendance were filled with the ‘‘old 
enthusiasm’’ and the meeting was ‘‘jam up’’ 
in every way. 

The principal topic for conversation and dis- 
cussion had to do with the problem of better 
merchandising of roofer lumber and talks by 
various members of the club brought forth sug- 
gestions which, if carried out, will mean dollars 
in the pockets of the manufacturers. It was 
brought out that a number of the manufacturers 
are competing with themselves by selling one 
wholesaler and then shipping lumber on con- 
signment to another in the same territory. Some 
of the members seemed to think that it would 
be better to have representative wholesalers in 
each of the main consuming territories and not 
sell all their stock in one section. 

President H. M. Johnson again spoke on the 
matter of cooperation with the wholesalers. He 
pointed out that the roofer club members were 
dependent upon the wholesalers to market their 
products and it therefore behooved the manu- 
facturer to give to the wholesaler every assist- 
ance and cooperation that he could. The more 
codperation between the buyer and the seller the 
better the product will be merchandised, he de- 
clared. 

The matter of prompt payment of claims was 


also discussed and it was emphasized as of great- 
est importance that all claims be paid as 
promptly as possible. This will go farther than 
anything else to keep the confidence in the in- 
dustry that is so vital to its success. 

There were fewer wholesalers present than is 
usually the case, due largely to the weather con- 
ditions and also to the fact that a number were 
in attendance at the Georgia-Florida Associa 
tion annual meeting in Jacksonville last week 
and could not remain over. 

Current reports of the market before and 
after the meeting were not so encouraging. The 
buyers were offering very little business and 
prices were not up to the point that the manu- 
facturers thought they should be. Offers at the 
top showed 6-inch at $19 and 8-inch and wider 
at $20. There were very few sales. The whole- 
salers reported that the consuming territory was 
just about loaded and that the immediate out- 
look was not more than fair. Some mills were 
reported to be closing down for three or four 
weeks. 

Discuss Proposed Railroad Merger 

JACKSON, Miss., May 12.—The regular week- 
ly meeting of the Jackson Lumbermen’s Club 
last Thursday was featured by a discussion of 
the proposed taking over of the Gulf & Ship 
Island and Alabama & Vicksburg Railroads by 
the Illinois Central Railroad Co. This matter is 
now pending before the Interstate Commerce 
Commission at Washington. It was the opinion 
that the merger would result in a saving of thou- 
sands of dollars yearly to the Jackson lumber- 
men in switching charges and also expedite de- 
liveries handled through Jackson from the two 
roads taken over. A resolution was unanimously 
passed favoring the merger. 


Hear Salesmanship Talk 

New York, May 11.—Frank R. Niles, founder 
of the Nylta Club and its first president, was 
chief speaker at the club’s weekly meeting 
which attracted an overflow meeting last Fri- 
day night. Mr. Niles, who is sales manager 
of Robert R. Sizer & Co., read a paper on 
‘‘Training of Salesmen,’’ which evoked a gen- 
eral discussion during which a number of sales- 
men spoke. Phil Bossler, purchasing agent of 
the Tisdale Lumber Company, closed the talks 
with a paper on ‘‘My Impressions of Sales- 
men,?? 

The last meeting before the summer recess 
will be held at the clubrooms on May 22, An- 
drew H. Dykes will tell of his recent trip to the 
west Coast with the excursionists of the North- 
eastern Retail Lumbermen’s Association. The 
meeting then will take the form of an ‘‘Old 
Home’’ celebration. 


Ladies’ Day at Hoo-Hoo Club 


SEATTLE, WASH., May 9.—Ladies’ day was 
the feature of the nineteenth weekly luncheon 
of the Hoo-Hoo Club of Seattle, with Dr. Mark 
Matthews, pastor of the First Presbyterian 
church of Seattle, as guest of honor. Dr. 
Matthews has just returned from a journey to 
the Holy Land and to Egypt, and in a delightful, 
informal talk he drew some picturesque and 
instructive contrasts. ‘‘I have traveled 27,000 
miles, ’? he said, ‘‘and I have come back to my 
own State to see a forest. There were no trees, 
no forests, no flowers, in the sections where 
forests ought to be. I wonder if we appreciate 
the privileges and the blessings that have come 
to us from nature.’’ 

Dr. Matthews had made a felicitous and 
humorous introduction to his remarks, by com- 
menting on the very appropriate setting of the 
Hoo-Hoo gathering and the ladies, ‘‘old sticks 
surrounded by real flowers.’’ 

On the part of the program managed by 
Roland C. Williams, of the Williams Fir Finish 
Co., the Hoo-Hoo Howlers, with their ‘‘ Him 
Book,’’ led in the singing, and Dan V. O’Brien, 
of the Lloyd Hillman Lumber Co., rendered 
a tenor solo. 
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Principles 


Lots of folks have principles, 
Things that they believe in: 
Every day some fellow tells 
Ways we could achieve in. 
Every day some fellows shout 
What they think’s the proper rout’. 
Know what’s right? There’s nothin’ to it, 
Of course they do—but never do it. 


But I’ve swamped a lot of road 
In my generation, 

Up from where the timber flowed 
For to roof the nation, 

Swung a double-bitted ax, 

Used a shovel—them’s the fac’s— 
But, I ask you, what’s the use 
If no timber you produce? 


What’s the use a road to break 
Over hill and hollow, 
What’s the use a road to make 
That you never follow? 
What’s the use of principles, 
If a fellow only tells 
Other folks what’s wrong and right 
But bats around himself at night? 


Lots of folks have lots of pep 
Principles a-talkin’, 

But they never take a step, 
Never do no walkin’. 

What’s the use of sayin’ pray’rs 

If you kick your wife downstairs ?— 
Friday tellin’ folks the way, 
Then gittin’ drunk on Saturday? 


Swamp a road, but more than that, 
More than grade or gravel, 
When at swampin’ roads you’re at, 
That’s the road to travel. 
Knowin’ right and knowin’ wrong 
Ain’t enough—for all along 
If you know the proper way 
Then you ought to more than say. 


Swamp a little road in life, 
Make it good and level, 
But don’t make it for your wife 
While you go to the devil. 
If you think a woman should 
Be so nice and be so good, 
That’s a very noble plan; 
But, Mister, what about her man? 


Rules and laws for other folks, 
How we like to give ’em! 
But your principles are jokes 
If you never live ’em. 
Though you have a gift of pray’r, 
That don’t git you anywhere: 
Human hearts look mighty hollow 
That swamp a road they never follow. 





Between Trains 

JACKSONVILLE, FLA.—In Florida every other 
store is a real estate office, and we suspect that 
even the others are bootleggin’ town lots to 
some extent. In Florida now unless you own 
4 lot you own very little indeed. If a Floridan 
does not buy a lot, people doubt his fealty to 
Florida. It is rather a good idea. It is a good 
idea to have something real about our patriot- 
ism, if it is nothing more than real estate. 

There are towns down here no bigger than 
yours, gentle reader, where the real estate sales 
aré a million dollars a week. The real estate 
turn-over couldn’t be any greater if someone 
went out and spaded Florida every night. There 
are a variety of pronunciations (some call it 
real estate as we do in the north, some call it 
real estate, and some pronounce it real estate), 
but the folks universally pronounce it good. 

As one native said to us, ‘‘The first people 
Who sold property down here when the boom 
started thought they were fleecing the buyers; 
now they know that they were fleecing them- 
selves.” You can still buy beach lots near 





Jacksonville 50x200 feet for $12,500; perhaps 
you can buy them for less, but you can’t buy 
them for long. 

And now the question that everybody is ask- 
ing is, ‘‘ How long is the boom going to last?’’ 
Well, C. W. Barron, our best American financial 
writer, has been down here and written about 
it, and Mr. Roger Babson has bought a lot of it 
(before the rise), so what would our opinion 
be worth? This much is certain: The Florida 
boom has certain very substantial foundations; 
a delightful climate to begin with, if you like 
a warm climate, and proximity to population. 

Florida has also recognized the rights of the 
rich in a legislative way, without in any man- 
ner bearing down on the poor; and it never 
hurts a community to attract capital to itself, 
even capital that considers itself idle, because 
capital seldom remains idle long. By the rich 
I mean anybody who has any money. If a 
workingman makes $6 a day and spends $6 he 
is a workingman; if he makes $6 a day and saves 
1 he is a capitalist; and if he makes $6 a day 
and spends $7 he is a plain darned fool. 

Some smart fellow has said (we wish we 
knew his name so we could give him due credit) 
that in this country there seems to be one law 
for the rich man and one law for the poor man, 
and about a million laws for the middle class. 
In doing away with inheritance taxes Florida 
has taken a step toward trying to make one law 
for all classes. It refuses to tell the working- 
man that as long as he remains a workingman 
he is all right, but that if he saves a little 
money the State will take it away from him. 

But we imagine that some reader moves the 
previous question, how long will the boom last? 
Well, we think if we owned a Florida lot we 
would wait until it was worth three times as 
much, then sell and salt down one-half the pro- 
ceeds and reinvest the rest, and repeat the op- 
eration as long as the boom does last. Then it 
wouldn’t matter to us how long, or short, it 
lasted. 

But we did not come down here to buy a lot, 
as you might judge from our line of conversa- 
tion, although we think if we had that we could 
probably find some fellow somewhere who would 
be willing to sell us one. We came to Jackson- 
ville to attend the annual convention of the 
Georgia-Florida Saw Mill Association, deserved- 
ly one of the best known sawmill associations in 
the country. The attendance was a little light, 
but we met many of the men who have helped 
to make Georgia and Florida sawmills famous. 

Certainly among the chiefest of that number 
we would put E. C. Harrell, who has served this 
association as secretary for twenty-three years. 
We do not recall any secretary with a longer 
record of service with any one association, or a 
better. J. E. Graves, of Hosford, Fla., who 
had been president of the organization for five 
years, just wouldn’t have another term, and so 
was excused on account of good behavior. J. B. 
Arnold, of Groveland, Fla., his successor, read 
a paper on the problems of lumber manufacture 
and merchandising that showed he was the man 
to tackle problems. 

J. P. Lynch, of Council, Ga., whom we went 
to school with in North Muskegon, Mich., some 
forty-odd years ago, was also present, but in 
some way we missed him. Likewise R. H. Paul, 
of Watertown, whose plant we remember visit- 
ing ’way back in 1914. 

In the lobby we encountered D. R. Winn, who 
has sold out his interests at Columbus, Ohio, 
and has come down to Florida to start a retail 
lumber yard, figuring that if so many people 
buy lots, a lot of them must certainly build. 


We See b’ the Papers 


‘*Mother’s Day’’ was generally observed 
throughout the United States. Now why not 
a ‘*Father’s Night’’ and give the old man a 
night out? . 

After observing Tyrus Cobb, we believe that 
Ponce de Leon should have looked for that 
fountain in Georgia. 





























OAK FLOORING 
That Has Real 
Sales Advantages 


The easiest way to sell your 
customers Meadow River Oak 
Flooring is to stand a couple 
of pieces up alongside of some 
ordinary oak flooring. Let 
them see how much closer 
grained Meadow River Oak 
Flooring is than the usual run 
of flooring. Then explain how 
Meadow River flooring is pro- 
duced from slow’ growing 
mountain oak and takes a 
finer finish, has a better ap- 
pearance and lasts decidedly 
longer—and your sale is made. 


Let us tell you how other 
dealers are making extra 
profits on Meadow River 
Oak Flooring. 


THE Meapow River LumBer Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
—FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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130,570,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down, 
and all the live timber marked or desig- 
nated for cutting on an area embracing 
about 28,000 acres in Ts. 18, 19, and 20 N., 
Rs. 6 and 7 E., G. & S. R. B. & M., Oak 
Creek Unit, Coconino National Forest, Ari- 
zona, estimated to be about 130,570,000 
feet B. M., more or less, of which 99% is 
western yellow pine, and the remainder 
is Douglas and white fir, together with 
an unestimated amount of hewn ties and 
mine props to be taken at the option of 
the purchaser, 


STUMPAGE PRICES.—Lowest rate consid- 
ered is $2.80 per M feet IL. M. 


DEPOSIT.—$8,000.00 must be deposited with 
each bid to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, according to the con- 
ditions of sale. 


FINAL DATE FOR RECEIVING BIDS.— 
Sealed bids will be received by the Dis- 
trict Forester, Albuquerque, New Mexico, 
up to and including July 7, 1925. The 
right to reject any and all bids is reserved. 
Before bids are submitted, full information 
concerning the character of the timber, 
conditions of sale, deposits, and the sub- 
mission of bids, should be obtained from 
the District Forester, Albuquerque, ‘New 
Mexico, or the Forest Supervisor, Flag- 
staff, Arizona. 





























West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 























White Pine MINNEGOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 

















B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 


























Flying Ants in Building 

WASHINGTON, D. C., May 11.—Each spring 
or fall, numerous small flying ants (our native 
termites or white ants) emerge from the wood- 
work of buildings that have not been properly 
constructed. They have entered the woodwork 
of the buildings because, somewhere, there is 
untreated wood in contact with the ground. 

Recently, the bureau of entomology has been 
advocating slight modifications of the building 
regulations of various cities in efforts to pre- 
vent attack by these insects. No untreated 
wood should be laid on or in the earth, and un- 
treated beams should have at least an inch of 
concrete between them and the earth. Where 
it is desired to put wood in direct contact with 
the earth, it should first be impregnated with 
coal tar creosote. If this is not practical there 
should be foundations of concrete or stone. No 
Jime mortar should be used in brick work in 
foundations of buildings, since termites are 
able to penetrate lime mortar after a few years’ 
service. Such brick work, either on or extending 
below the surface of the ground, should be faced 
and capped with concrete at least one inch thick. 

Termites are not like ants, which can be 
killed by insecticides or fumigation. They must 
be prevented from getting into the building 
from the ground by means of their hidden bur- 
rows through untreated woodwork. 

The Department of Agriculture has received 
as many as 200 requests this year for help in 
getting rid of these flying ants. It is a great 
hardship for a householder on a moderate sal- 
ary to have to spend several hundred dollars 
one or two years after purchasing a building 
because of damage by termites. The fault is 
with the architect or contractor and the house- 
holder should not have to pay. By insisting 
on complete insulation of all untreated wood- 
work from the ground, insurance against attack 
by termites can be secured. 





Economy Policy Retards Retail Trade 

Representative Davey of Ohio, in a statement 
calls attention to the fact that business men 
have recently called at the White House and 
informed the President that misinterpretation 
of his policy of economy in governmental af- 
fairs is having a retarding effect on buying 
from retail establishments. In other words, peo- 
ple in many sections of the country are respond- 
ing to the President’s demands for economy in 
government by confining their purchases to ab- 
solute necessities. It is pointed out by some 
that if the people begin to hoard their money in- 
stead of spending it wisely in time there will be 
no money to spend. 


Board Feet or Bored Timber ? 

Pinhole borers, wormhole borers, ash borers, 
pine sawyers, ambrosia beetles, powder pest 
beetles, and other animated gimlets which wreak 
enormous losses to loggers and lumbermen 
through their attacks upon cut logs and sea- 
soned timber, are the targets for an attack by 
the Bureau of Entomology, United States De- 
partment of Agriculture in an educational mo- 
tion picture, ‘‘ Board Feet or Bored Timber?’’ 

This new film includes intimate life studies 
of these pests and features methods of getting 
rid of them. The picture was photographed in 
the cypress swamps of Mississippi and Georgia, 
the pine forests of South Carolina and the 
dismal swamps of Virginia. Other sections of 
the film were made in Kentucky and California. 
It contains photographic material of rare in- 
terest. 

All together these ‘‘borers’’ cause annual 
losses amounting to more than $40,000,000. 
The ways of fighting them, as graphically 
demonstrated in the film, vary according to their 
habits, but are extremely simple. Quick re- 
moval of the logs from the woods after cutting; 
the peeling of gum trees immediately upon 
felling to permit the sun to dry the logs; 


deadening cypress trees on the stump before 
cutting; submerging logs in ponds; quick han- 
dling of the logs at the sawmill and the elimina- 
tion of waste materials in which the insects 
may breed are among the control measures ree- 
ommended in the film. 

‘“Board Feet or Bored Timber?’’ is a one-reel 
production. It will be circulated through the 
educational film service of the department and 
the codperating State institutions. Copies may 
be borrowed for short periods, or may be pur- 
chased at the laboratory charge. A complete 
list of the department’s films, with information 
on the method of distributing them, is given in 
Miscellaneous Circular 27, which may be ob- 
tained, as long as the supply lasts, on applica- 
tion to the department at Washington, D. C. 


(BRB BaBBEBaEaAB: 


Booklet on California Trees 


‘“Let’s Know Some Trees,’’ is the title of 
Miscellaneous Circular 31, written by Charles 
H. Shin and available for free distribution upon 
application to the Forest Service. In the book- 
let Mr. Shinn presents facts about the various 
species of trees native to California in a way 
that should prove interesting to readers in gen- 
eral. 


Advises Trade-Markers to Continue 


The lumber division, Department of Com- 
merce, is advising American exporters who have 
trade-marked their lumber to stick to their own 
brands. Exporters are often approached by 
foreign concerns with the request that the 
American lumber be provided with the import- 
er’s brand. Although a temporary advantage 
may be gained by such procedure through an 
increase in price, it is declared to be a very 
short-sighted policy on the part of the Ameri- 
can exporter, a well established brand being 
one of his principal assets in foreign trade. 

It is pointed out that when our exporters 
agree to put the foreign importer’s brand on 
their lumber it simply means that any good will 
created in the field in which it is finally con- 
sumed bénefits the foreign importer rather than 
the American exporter. 

One of, the principal American hardwood ship- 
pers is quoted as saying, ‘‘ We would rather drop 
the export trade altogether than to give up the 
use of our own brand.’’ 


S@aaanRaaBaaBaBaAaS 


Credit Men to Discuss Policies 


Manufacturers, wholesalers and bankers from 
all parts of the country will gather in Wash- 
ington June 8 to 13 at the thirtieth annual con- 
vention of the National Association of Credit 
Men, to survey the present credit situation, both 
domestic and foreign, lay down a credit policy 
for the coming year and pursue their already 
well developed program, to be backed by a mil- 
lion dollar fund for the prosecution of ‘‘com- 
mercial criminals.’’? The campaign against such 
‘‘eredit crooks,’’ one of the most vital projects 
now before the association, will come up for 
consideration when a report is made upon the 
progress of the movement. 


Treatise on Cuban Commercial Practice 


Trade Information Bulletin No. 343, ‘‘Trad- 
ing Under the Laws of Cuba,’’ by Guerra 
Everett, division of commercial laws, Depart- 
ment of Commerce, is a complete treatise of the 
commercial practices of Cuba and includes 4 
discussion of basic codes of law, domestication 
of American corporations, organization of com- 
panies, law of sales, negotiable instruments, 
powers of attorney, taxation and other impor- 
tant matters. Last year Cuban purchases from 
the United States had an aggregate value of 
$199,800,000, the Pearl of the Antilles easily 
taking first rank among Latin American coun- 
tries as a market for American products. Knowl- 
edge of the laws of Cuba is said to be 4 
prerequisite to entrance into this market and 
all consequent transactions. The pamphlet com- 
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piled by Mr. Stevens is intended to supply 
this information and may be had for 10 cents 
the copy from the Superintendent of Documents, 
Government Printing Office. 


Fire Causes Million Dollar Loss 


JACKSONVILLE, FLA., May 11.—Fire that 
started in the planing room of the J. Ray Ar- 
nold Lumber Co.’s mill at Groveland Saturday 
night completely destroyed the plant, causing a 
loss estimated at $1,250,000, of which about 80 
percent was covered by insurance. This mill 
was one of the largest in the State, employing 
more than 1,200 persons. Officials of the com- 
pany state that work of clearing the debris for 
rebuilding operations will start immediately. 
The cause of the fire is unknown. The flames 
were discovered and the alarm sounded by a 
workman, who was the last to leave the plant. 
They had made such headway that within two 
minutes after the sounding of the alarm, the 
mill was a mass of flames. This concern has 
long been referred to by the trade as the fastest 
single band mill in the southern States. 


Wins Second Prize in Contest 


MINNEAPOLIS, MINN., May 12.—Development 
of a log setting retarder, a device used on saw- 
mill carriages, has won 
for Edward McCluskey, 
of Cloquet, Minn., a 
prize in the waste pre- 
vention contest con- 
ducted by the National 
Lumber Manufacturers’ 
Association. [NoTe: A 
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EDWARD McCLUSKEY, 
Cloquet, Minn. ; 
Winner of Second Prize in 
Waste Prevention Contest 





report on this contest 
appeared on page 60 of 
the May 2 issue of the 
AMERICAN LUMBERMAN. 
—EnpitTor.] His award 
was $500 in cash. Mr. 
McCluskey is a sawmill 
foreman employed by 
the Cloquet Lumber Co. at Cloquet. His device 
has been patented. 


Eastern Softwoods Will Not Decline 


Boston, Mass., May 11.—It is estimated by 
some of the leading producers that softwood pro- 
duction’ in Nova Scotia and in some sections of 
Maine and New Brunswick will run about 50 
percent under 1924 figures, owing to the almost 
unprecedented weather conditions in the latter 
part of the winter. Reports from Halifax state 
that a certain quality of Nova Scotia lumber 
has been going forward to Great Britain, but 
importers are buying hand to mouth. Present 
prices appear somewhat too high for the British 
market. Trading in Nova Scotia hardwoods is 
In satisfactory volume. Numerous vessels are 
being loaded at Yarmouth for the United States 
market. New Brunswick lumbermen think con- 
ditions have lately improved, but they insist 
they will probably experience a loss on their sea- 
son’s cut. Prices quoted f.o.b. cars in that Prov- 
mee are: Spruce deals, $26; scantling, $23.50; 
white pine boards, $28. There is little call for 
hemlock, but there have been some substantial 
shipments of pine boards to the West Indies. 
About 3,000,000 feet of lumber is at Halifax 
awaiting shipment to England, liners being well 
supplied with better paying freight. Lumber 
shipments from Parrsboro, N. B., to the Ameri- 
‘an and British markets this year are expected 
to total about 30,000,000 feet. This with lath 
and spruce piling ‘will bring Parrsboro lumber 
exports to about $850,000, compared with lum- 
ber exports from Parrsboro last year aggregat- 
Ing close to $1,000,000. In this connection it is 
of interest that timber exports from Frederic- 
ton, N. B., in February, including spruce and 
Pine lumber and lath, were scarcely half the 





amount shipped in February of last year. At- 
tention to these facts is being invited by the 
large eastern softwood producers in support of 
their present predictions that lower prices are 
extremely improbable. ' 


SEGAL LGLGEELAREEASRSai 


Bankers Urge Forestry Legislation 


JACKSON, Miss., May 11.—At the annual con- 
vention of southern bankers, which concluded 
here last week, a resolution on forestry, prepared 
by Frank G. Wisner, of Laurel, Miss., president 
of the National Lumber Manufacturers’ Asso- 
ciation, was read and adopted. This resolution 
urged that the State officials and members of 
the legislature take some action at the next 
session, which will aid in the prevention of for- 
est fires, protection of forest resources, per- 
petuation of forest industries; and also endorsed 
the enactment of fire prevention measures and 
properly adjusted taxation on existing mer- 
chantable timber, and the principle of deferred 
taxation of young and growing timber crops. 


(PERBEBBBEBBEBEBRBEZAZAS 


Large Attendance at Plains Convention 


[Special telegram to AMERICAN LUMBERMAN] 

AMARILLO, TEX., May 14.—The first day’s 
session of the third annual convention of the 
Plains Retail Lumbermen’s Association ex- 
ceeded in interest all expectations of the officers 
and the executive committee when nearly three 
hundred persons registered. The registration 
bureau reported 263 at noon today. 

This session was by far the greatest that 
ever has been held. <A feature of the conven- 
tion has been the emphasis placed upon retail 
problems. President J. EK. Hill, of the Pan- 
handle Lumber Co., said that he felt that retail 
problems should be discussed, and they were 
given first consideration in making up the pro- 
gram. The session began this afternoon at the 
Woodmen of the World Hall, when H. W. 
Galbraith, past president, called the meeting to 
order. The invocation was pronounced by Rev. 
K. W. O’Malley, pastor of the First Christian 
Church, after which the address of welcome was 
given by Charles A. Fisk, city commissioner. 

The morning was devoted to registration and 
renewal of acquaintances. The Rotary program 
brought a number of visitors, several of whom 








Note: A complete report of the an- 
nual meeting of the Plains Retail Lum- 
bermen’s Association will appear in the 
May 23 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. 





made short talks. This program was especially 
enjoyed by the visiting lumbermen as Congress- 
man Marvin Jones, of the 18th congressional 
district, was the principal speaker. 

After a brief talk by President Hill and the 
report of U. N. Olver, secretary-treasurer, the 
program was begun. Sales, interest, and loss 
from damaged material were discussed during 
a period of two hours, after which adjournment 
was taken until the evening program began. 

At the banquet tonight U.,N. Olver will 
act as toastmaster, with G. D. Bowie, of the 
Amarillo Sash & Door Co., in charge of the 
program, 

The convention will close tomorrow with 
discussions of credit, economical management, 
collections, self-improvement and net profits, 
and the election of officers. 

Dozens of wholesalers and manufacturers 
are here meeting the lumbermen of the Pan- 
handle of Texas, eastern New Mexico and 
western Oklahoma. 

The Panhandle Lumber Co. will hold a ban- 
quet for its yard men tomorrow night. At 
the same time the Galbraith-Foxworth Lum- 
ber Co. will hold a dinner for its yard men 
at the convention. Visiting women will have 
a luncheon tomorrow noon. at the Harvey 
House and a theater party in the afternoon. 

Luncheons and banquets tomorrow night 
will be hurried through in order that there 
may be plenty of time for the Hoo-Hoo con- 
catenation at 8 o’clock. Thirty kittens are 
expected to be taken into the order. ‘‘Par- 
son’’ Simpkin will assist in the initiation of 
this class. 





Quick Shipments 


are our specialty. We realize what it 
means to a Dealer to know when he 
orders he is going to get prompt 
shipment. 


Our Minnesota Transfer 
Yards answer the call for prompt 
service, as they very rarely delay 
a shipment beyond 24 hours after we 
get any order. 


Get in touch with us! 




















Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critica: 
buyers. 













We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 
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Visits Twenty-one Countries 


DENVER, COLo., May 11.—After sojourning abroad 
for four months and visiting twenty-one countries, 
B. F. Salzer, president of the B. F, Salzer Lumber 
Co., related some very interesting accounts of his 
observations to a representative of the AMERICAN 
LUMBERMAN, who called upon him the other day. 
The trip included nearly every country of Europe 
and the Mediterranean. 

“In traveling from Vienna to Berlin,” said Mr. 
Salzer, “it is interesting to observe the care and 
attention given to cultivating the forests and tim- 
berland, both Government and private. The un- 
derbrush is carefully removed and the ground 
kept clean. Only certain trees are permitted to 
be cut when they have reached the required stage 
of growth; then the stumps are pulled and the 
land left to lie fallow for a number of years 
before reforestration is again attempted. In this 
way, the timber lands are kept in excellent condi- 
tion and the trees given every advantage of good 
growth.” 

Mr. Salzer told of the manner in which lumber 
is handled in various parts of Wurope but espe- 
cially in the vicinity of Constantinople. Logs 
are sawed into planks, between which strips are 
inserted in order to allow seasoning. ‘The cabinet 
maker who desires a piece of lumber approaches 
the dealer and together they go out to the log- 
lumber yards where the buyer points to the piece 
he desires and takes it with him, bark and all. 
No attempt is made to take the bark from the 
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Hardwoods! 


BIRCH 


cars 4/4” Ist & 2nds 

cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 
cars 5/4” Ist & 2nds 

cars 5/4” No. | Com. & Sel. 
cars 6/4” Ist & 2nds 

cars 6/4” No, { Com. & Sel. 
cars 6/4” No. 2 Common 

cars 8/4” Ist & 2nds 

cars 8/4” No. | Com. & Btr. 


PNWSWNNHOUIN 


SOFT MAPLE 


cars 4/4” Ist & 2nds 
cars 4/4” No. | Com. & Btr. 


The Adams-Thom 
wais’’ Lumber Co. 


Jean LaRue says: 
“*She’s dam’ good 
mans to deal wid!*” 


ow 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 : 
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log which is sawed inte strips and piled in its 
original form until sold, piece by piece. 

Great building activity is reported from the 
Holland and Netherlands regions. In England 
there seems to be a house shortage which has re- 
sulted in some recent complications. The princi- 
pal demand is for medium size dwellings for one 
or two families. and since housing conditions 
required immediate relief, it was planned to fur- 
nish structures which could be speedily erected. 
For this reason a type of house was designed to 
be fabricated of 8-inch steel plates over a light 
wooden framework and insulated by felt sur- 
rounded by air pockets. The interior was finished 
with wall and plaster board. <A house of this 
type was expected quickly to remedy the house 
shortage, especially since thousands of shipyard 
craftsmen and laborers have been idle for some 
time. ‘Trouble, however, arose from the trade 
unionists, who caused the shipyard men to cease 
work, thus permitting very little progress to be 
made, ‘The cost of the houses was about the same 
as those construtced of brick. 


Reviews European Conditions 


DAVENPORT, LOWA, May 12.-—Otto H. Seiffert, 
treasurer of the H. O. Seiffert Lumber company, 
returned last week from a three months’ tour of 
Europe, North Africa and Asia Minor, painted a 
gloomy picture of post-war conditions, in his talks 
with business associates. 

“The industrial condition in Holland and Ger- 
many is improving,” Mr. Seiffert said, “but in 
Germany it is due, in part at least, to a lower- 
ing of the living standard. In Spain, too, I found 
business in a surprisingly flourishing condition. 
This is not so unusual, however, in view v1 the 
fact that Spain was one of the most important 
of the neutral countries in the World War. On 
the surface, conditions in Europe are promising 
but several indications showed competition making 
heavy inroads on the British foreign trade. In 
one instance, British bidders were 35 per cent 
above their German competitors on locomotives 
for South Africa, and on contract building five 


ship builders of England were underbid by the 
Teutons, despite vigorous attempts to keep the 


work at home.” 

Greece, Mr. Seiffert found, is overrun by “refu- 
gees,” more than 700,000 being housed in Athens 
alone. Italy, he said, is dissatisfied under 
Mussolini. 


‘SPEEA LARAAR 


Michigan Retailer Touring Europe 


Irom Amsterdam, Holland, has come to the 
AMERICAN LUMBERMAN an interesting letter from 
Will A. Cavin, of the Cavin Chain Lumber Yards, 
Sturgis, Mich. Mr. Cavin and his wife have been 
spending some time making a tour of Europe. In 
his letter Mr. Cavin reports having met a good 
friend of and subscriber to the AMERICAN LUMBER- 
MAN in Amsterdam, J. Vinke. He says: ‘Mr. Vinke 
was very courteous to me and seemed to be willing 
to give me all the time I wanted. He buys very 
little Jumber from America any more, most of it 
coming from Russia, Norway and Sweden, and is 
largely spruce. More southern pine is used through- 
out Belgium than all other woods combined. From 
the time southern pine leaves the mill to the time 
a customer gets it, there are six hands it passes 
through; namely, the American commission sales- 
man or wholesaler, the New Orleans exporter, the 
foreign commission man, the importer and dis- 
tributer or foreign wholesale yard man, the local 
lumber yard throughout the provinces, the con- 
tractor, and lastly the ultimate consumer, And yet, 
were distribution better served by the elimination 
of any one or more of these representatives, he, or 
they, probably would just naturally be eliminated. 
I asked the importer here if the contractor ever 
bought direct of the distributer and cut out the 
retailer, and he said hardly ever.” 

Mr. Cavin says one of the surprises of his trip 
through more than a dozen countries is that he 
finds that after all the whole civilized world is 
very much alike in general and in principle. Of 
economic conditions, he says: ‘Without exception 
every business or professional man 1 have talked 
with says in effeet, ‘Europe can not pay America 
her war debts and America ought not to ask pay- 
ment.’ They say too, ‘We have no money; you 
have it all; we can slowly pay in goods, but you 
raise your tariffs so high we can not sell to you at 
a profit.’ It seems that England with her 1,250,- 
000 idle workmen has a real problem to find a 
market, while Germany is flooding the world 
wherever possible with unheard of low priced goods. 

“Holland is most interesting. Ever since I was 
a child, I have wanted to see ‘Hans Brinker’ and 
the windmills, and now I am right among thou- 
sands of them. A farmer’s worth is not known 
here by his acres or his bank account, but rather 
by ‘How many windmills has he’ to pump the water 
over his broad acres.” 

Mr. Cavin said he expected to spend a month in 

s 


England and Scotland and sail for America on May 
27. He says: ‘‘We may never come over here 
again, but this once has been wonderful, and I am 
thankful for the chance. Hereafter I will have 
a closer and more intelligent interest in this side 
of the Atlantic than ever before.” 


LUMBER TRANSPORTATION 


Increased Forest Products Loadings 


WASHINGTON, D. C., May 12.—With increases 
over the previous week for all commodities except 
of live stock, coke and miscellaneous freight, which 
showed slight decreases, loading of revenue freight 
for the week ended May 2 totaled 981,711 cars, ac- 
cording to reports filed today by the railroads with 
the American Railway Association. 

This was the largest number of cars loaded with 
revenue freight during any one week so far this 
year, exceeding the preceding week by 22,486 cars, 
It also exceeded by 68,161 cars the corresponding 
week last year and by 20,094 cars, the correspond- 
ing week in 1923. It also was considerably in ex- 
cess of the corresponding weeks in 1920, 1921 and 
1922. 

The increase over the week before was largely 
due to increased shipments of ore resulting from 
the reopening of navigation on the Great Lakes, 
Merchandise and less than carload lot freight, to- 
gether with forest products, coal and grain and 
grain products also showed increases compared with 
the preceding week. 

Forest products loading totaled 78,454 cars, 1,020 
cars above the week before and 2,886 cars above 
last year. Compared with the corresponding week 
two years ago, it also was an increase of 6,277 cars. 

Grain and grain products loading amounted to 
35,858 cars, an increase of 1,832 cars above the 
week before but 7,510 cars under the same week 
Jast year. It was, however, an increase of 1,695 
cars over two years ago. Live stock loading for 
the week totaled 30,338 cars, a decrease of 790 
cars under the week before and 1,729 cars below 
the corresponding week last year. Compared with 
the correspondiing week in 1923, it also was a de- 
crease of 2,473 cars. 

Coal loading totaled 149,218 cars, an increase 
of 1,888 over the preceding week. Compared with 
the same week last year, the total for the week of 
May 2 was an increase of 22,030 cars but a de- 
crease of 26,264 cars compared with the same week 
two years ago. Coke loading totaled 10,119 cars, 
488 cars below the preceding week but 116 cars 
above the corresponding period in 1924. Com- 
pared with the same period in 1923, it was a de 
crease of 4,978 cars. 


Western Railroads Seek Higher Rates 














MEMPHIS, TENN., May 12.—The western rail- 
roads have applied to the Interstate Commerce 


Commission for increased rates sufficient to allow 
them a net return of not less than 5% percent on 
their investment, according to announcement made 
today by J. H. Townshend, secretary-manager of 
the Southern Hardwood Traffic Association. The 
carriers applying for the increases include all 
southwestern lines as well as_ transcontinental 
lines. 

“This application for increased rates,’’ said Mr. 
Townshend, “comes at a time when the Interstate 
Commerce Commission has been directed, through 
the Hoch-Smith rate resolution, to investigate the 
rate structure largely for the purpose of reducing 
rates on agricultural products. Agricultural prod- 
ucts constitute 20 percent of the tonnage of the 
western carriers. These products also constitute a 
much larger proportion of the tonnage of the 
Western carriers than all other roads in the United 
States combined. Therefore, substantial reduction 
in the rates on agricultural products is regarded 
by the western carriers as seriously threatening 
their revenues. No date for a hearing has been 
fixed but this organization will follow develop- 
ments very closely and protect our members.” 


(S@aaeaaaaaanaaaaaan 


To Exhibit at Industrial Exposition 


MINNEAPOLIS, MINN., May 12.—The North- 
west Industrial Exposition, to be conducted in 
the Twin Cities June 6 to 13, the same week the 
Norse centennial celebration is in progress here, 
is to have exhibitors from every part of the 
ninth Federal Reserve district, including many 
woodworking and lumber companies, according 
to officers of the exposition. Four thousand 
feet of space already has been taken by Twin 
City furniture manufacturers alone. Various 
other industries which are large users of lum- 
ber will display their products to acquaint the 
Northwest and the nation of the magnitude of 
manufacturing in this territory. 
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News of Forestry Activities 


Seek Fire Fighting Codperation 
SoPERTON, WIS., May12.—Development of a 
plan for more effective codperation between the 
loggers of this territory 


the State have encouraged the legislature to 
make adequate preparation for forest fires if 
they should develop. 





and the Wisconsin Con- 
gervation Commission in 
fighting forest fires was 
the subject of a confer- 
ence by Crospy A. Hoar, 
of the United States For- 
est Service, Duluth, and 
c. L. Harrington, super- 
intendent of State for- 
ests and parks. Madi- 
son, with officials of the 
Menominee 3ay Shore 
Lumber Co. here and oth- 
er lumber companies in 
this territory this week. 

In essence the plan 
is to secure a working ar- 
rangement by which the 
resources of the con- 
servation commission and 
the loggers would be 
pooled in a common cause. 
The commission would use 
its limited funds to lay 
down the _ permanent 
ground work for fighting 
forest fires, such as the 
building of lookout tow- 
ers and telephone lines, 
and the loggers would be 
asked to pledge financial 
and physical aid to con 
duct educational work 
and to meet actual emer- 
gencies as they arise. The 
district warden would be 
in direct charge of the 


Hoo-Hoo Club. 


work. 
Mr. Hoar and Mr. Har 
rington expressed keen in- 


terest in the plant recently evolved by the Wolf & 
Oconto River Loggers’ Association and are to con- 
fer with officers of the association with the purpose 
of arriving at a basis for definite action. 
SH a2 eee eaaaean 
. e 7 
Emergency Fund for Fire Fighting 


MINNEAPOLIS, MINN., May 12.—Recognizing 
the constancy of the forest fire problem in Min- 





Longview high school students plant maple tree on campus in observ- 

ance of American Forest Week. The men in the picture from left to 

right are Dean Hugo Winkenwerder of the college of forestry, Uni- 

versity of Washington; Capt. J. B. Woods, Long-Bell forest engineer ; 

Gus M. Hafenbrack, secretary Longview committee on Forest Week, 
and R. P. Eichelberger, superintendent of schools 


nesota, the Minnesota legislature just has set 
aside an emergency fund of $100,000 with which 
to intensify forest fire fighting if great fires 
ecome menacing. 

While the State government is to include an 
ample force of fire fighters under the depart- 
ment of forestry, this is set up to take care of 
the fire situation only when it does not reach 
gigantic proportions. If fires get away from 
the available force, money will be available at 
once for greater fire fighting activities. 

_ The action of the legislature is taken to be 
significant as a new recognition of the value 
of the State’s forests. Lumbermen throughout 





Photo Courtesy Milwaukee Journal. 

One of the principal. events in connection with the observation of For- 
estry Week at Milwaukee, Wis., was the planting of several trees on 
the grounds of the Clarke Street School by members of the Milwaukee 
The club, through its friends of the forest committee, 
arranged an elaborate program, in connection with the plantings, which 
was attended by more than 1,000 persons. In the above picture B. F. 
Springer, of the John Schroeder Lumber Co. president of the club, is 
shown holding the tree in place while E. A. Ehlert with Robert Black- 
burn and Vicegerent of Wisconsin; Rudolph Best, Best § Lade Lum- 
ber Co.; and Norman Pederson, Standard Woodwork Co., are wielding 


shovels 


Hold Tree Planting Ceremony 


LONGVIEW, WaASH., May 9.—As a part of the 
observance of American Forest Week, 1,400 
children gathered on the campus of Longview 
main school building on the afternoon of April 
28, and witnessed an impressive tree plant- 
ing ceremony. Among the speakers were Hugo 
Winkenwerder, dean of the college of forestry, 
University of Washing- 
ton, Seattle; Capt. J. B. 
Woods, forest engineer 
of the Long-Bell Lum- 
ber Co., and G. M. 
Hafenbrach, seeretary 
of the Longview Cham- 
ber of Commerce. The 
audience sang ‘‘ Amer- 
ica’’; the school chil- 
dren, led by Boy Seouts, 
gave the salute to the 
flag, and a group of 
grade school pupils re- 
cited ‘‘What the Tree 
Teaches Us.’’ The an- 
nouncement was made 
that S. M. Morris, vice 
president of the Long- 
Bell Lumber Co., would 
give $25 in prizes to 
students writing the 
best essays on forestry 
and forest protection. 

During the noon hour, 
Capt. Woods and Dean 
Winkenwerder were 
guests at the Lions Club 
luncheon at the Hotel 
Monticello. In a talk 
on forestry, Dean Winkenwerder discussed at 
some length the probabilities of wood waste 
utilization, and finally outlined the opportuni- 
ties for more extensive remanufacturing opera- 
tions on the west Coast. Washington, he said, 
ought to reap the benefit of remanufacturing 
within the borders of the State, sending out 
the lumber as finished product. 

‘SREB aaeaaaan, 

THE Tora feetage of hardwoods used in the 
production of automobiles in the United States 
and Canada in 1924 amounted to 1,089,498,000 
feet, which was more than one-seventh of all 
the hardwoods produced that year. 
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Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire for prices. 


13M’ 4/4” Sel. & Btr. Ash 
25M’ 4/4” F. A. S. Basswood 
50M’ 4/4” No. | Com. Basswood 
ISOM’ 4/4” No. 2 Com. Basswood 
35M’ 5/4” F. A. S. Basswood 
60M’ 4/4” F. A. 8. Birch 





17M’ 3/4” No. 2 Com. & Btr. Ash 
11M’ 3/4” No. 2 Com. & Btr. Soft Elm 
75M’ 3/4” No. | Com. & Btr. Birch 









































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 















HARDWOOD FLOORING 
Maple - Oak - Beech 
Sund)3 Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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N.C. PINE 
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The Chosen. Wood 
On Atlantic Coast 


In fact it proves to be a 
big favorite wherever used 
or sold because Goldsboro 
North Carolina Pine is 
naturally suited to all build- 
ing needs. 


Our present holdings of 
virgin timber afford buyers 
a steady supply of lumber 
for years to come. 


Whatever your requirements 
may be, give us an oppor- 
tunity to demonstrate our 
prompt service by rail or 
water. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 



































Incorporations 
ALABAMA. Mobile—Watts Lumber Co.,  incorpo- 
rated; capital, $2,000. 
CALIFORNIA. Challenge—Yuba River Lumber Co., 
incorporated; sawmill. 
Oakland—Clinton Mill & Lumber Co., incorporated; 


capital, $100,000. 

Sacramento—Unit Lumber Yards, incorporated. 

San Francisco—Chas. R. McCormick Lumber Co., in- 
corporated; capital, $15,000,000. 

FLORIDA, St. Petersburg—Grounds Bros. Mfg. Co., 
incorporated; capital, $150,000; to operate planing mill. 

ILLINOIS. Arlington Heights—Heller Lumber Co., 
incorporated; capital, $50,000; building materials and 
retail lumber. 

Chicago—Interstate Millwork Co. increasing facilities 
and changing capital to $100,000 with 1,000 shares no 
par value, 

KENTUCKY. Louisville—W. R. Willett Lumber Co., 
incorporated; capital, $200,000. 

MARYLAND. Baltimore—Goddard Millwork & Lum- 
ber Co., incorporated; capital, $10,000. 

MASSACHUSETTS. Boston—Kenney Bros. & Wilkins, 
incorporated; capital, $510,000. 

NEBRASKA. Douglas—R. Seidel, of Filley, has pur- 
chased interest in Sullivan Lumber Co. and will take 
charge of the Douglas yard. 

NEW JERSEY. Elizabeth—Triangle Lumber & Sup- 
ply Co., incorporated; capital, $125,000; will do busi- 
ness in Cranford, N. J.; address Francis A. Gordon, 
286 N. Board St., Elizabeth. 

NEW YORK. Jamaica—Franklin Square Lumber Co., 
incorporated; capital, $20,000. 

New York, Bronx—Geo. H. Storm & Co., incorporated; 
capital, $500,000. 

New York, Kings—Selmore Box & Lumber Co., incor- 
porated; capital, $20,000, 

NORTH CAROLINA. Beaufort—Beaufort Lumber & 
Mfg. Co., incorporated’; capital, $100,000. 

OHIO. Cleveland—Fifth City Lumber & Wrecking 
Co., incorporated; capital, $10,000; to deal in lumber 
of all kinds. 

Cleveland—J. WL. Hunting Co., 
shares, no par value; to do general building business. 

TEXAS. Dallas—Southwestern Flooring & Sales Co. 
increasing capital from $5,000 to $12,000. 

VIRGINIA. Norfolk—Z. M. Lumber Corporation, in- 
corporated; capital, $50,000. 

Norfolk—Addington-Beaman 
rated; capital, $36,000; 

WASHINGTON. Bellingham 
incorporated; capital, $30,000. 

Raymond—Streets Logging Co., incorporated; capital, 
$6,000. 

South Bend—Werley Timber Co., 
tal, $486,000. : 

Spokane—Edwards Lumber Co., incorporated. 

WEST VIRGINIA. Newell—Newell Lumber Co., in- 
corporated; capital, $25,000. 


Business Changes 


incorporated; 500 


Lumber Co.,  incorpo- 


wholesale. 


-McNair Dry Kiln Co., 


incorporated; capi- 


ALABAMA. Sawyerville—Brownlee-Lowry Co. mov- 
ing headquarters to Selma; retail. 
ARKANSAS. Garner—Kelley Lumber Co. succeeded 


by Geo. I). Kelley Lumber Co, 

Little Rock—L. M. Hawkins and associates have ac- 
quired controlling interest in and reorganized the Home 
Lumber Co.; will improve and operate plant. 

Walnut Ridge—Grimes Hardware Co. sold to East 
Arkansas Lumber Co. 


CALIFORNIA. Cotati—Speedway Lumber Co. 
ceeded by Cotati Lumber Co. 

Jamestown—Jamestown Lumber Co. 
Symons. 


COLORADO. Sterling—James G. Noll Lumber Co. 
sold stock to the Sterling Lumber Co., Logan County 
Lumber Co., Platte Valley Lumber Co. and Watts Lum- 
ber Co. The four purchasing yards will divide the stock 
and hbave leased the buildings in the yard for two 
years, 

FLORIDA. Miami—P. A. Henderson succeeded by 
Ir. A. Henderson Lumber Co., incorporated. 

Plant City—Jetton-Hudnall Lumber Co. and E. T. 
Young, of Tampa, have acquired the mill and timber 
holdings of the Mebane-Covington Lumber Co. and will 
operate, 

ILLINOIS. Guthrie—P. 
Hager Lumber Co. 

Joliet—Buchanan-Daley Lumber Co. changing name to 
Alexander-Daley Lumber Co, 

IOWA. Lohrville—S. Hanson succeeded by Fullerton 
Lumber Co, 

KANSAS. Burlingame 
by S. A. Smith. 

Lindsborg—Eberhardt 
Thorstenberg Lumber Co. 

Olathe—R. K. Frye sold 
zanter Lumber Co. 


suc- 


sold to Hales & 


Schertz & Co. succeeded by 


Wm. Smith & Sons succeeded 
Lumber Co. succeeded’ by 


interest in Cowley-Frye- 


St. Paul—Forest Lumber Co. succeeded by Baxter 
Lumber & Mercantile Co. 

White City—Farmers Grain & Lumber Co. sold to 
H. J. Nordeen & Co. 

Winifred—Robt. Keller Lumber Co. succeeded by 
Dwerlkotte. 

KENTUCKY. Whitesburg—Whitesburg Lumber Co. 
changing name to Franklin Lumber Co. 

MASSACHUSETTS. Boston—Frank C. Friend  suc- 


ceeded by Friend Lumber Co. 
MICHIGAN. Battle Creek—Rathbun & Kraft Lum- 
ber Co. succeeded by Hagadorn Lumber & Coal Co. 
Wyandotte—Furgason Lumber Co, changing name to 
Williamson Lumber Co.; Robert Williamson, president; 
increasing capital from $50,000 to $100,000; larger sheds 
and warehouse added. 


MINNESOTA. 
succeeded by 

Lindstrom—McCoy Lumber Co. sold to Andrews-Carl- 
son-Glader Co. 


Bemidji—Bemidji Lumber & Fuel Co, 
Erickson Hedrickson, 


MISSISSIPPI. Hazelhurst—Parker & Allen succeeded 
by Bahala Lumber Co. 

MONTANA. Columbia Falls—A. L. Jordan succeeded 
by Columbia Falls Lumber & Pole Co. 
_ NEBRASKA. Nebraska City—City 
Co. succeeded by Mark Kerns. 

NEW JERSEY. Collingswood—Collingswood Coal & 
Supply Co. sold to Burch Coal & Lumber Co. 

NEW YORK. Buffalo—C. F. Sullivan Co. moving of- 
fices to storage yard at Northumberland and Sussex 
avenues, 

Flushing—Tisdale Lumber Co. will take 
ing material business of H. K. Lines. 

Hoosick Falls—Rising & Worden succeeded by Worden 
& Son (Ine.). 

Southampton—Hampton Lumber Co. 
Southampton Lumber Corporation. 

Westfield—Westfield Lumber & Coal Co. 
Lumber Co. 

NORTH DAKOTA. Williston—Bovey-Shute & Jackson 
Co. succeeded by Roger Lumber Co. and Grogan Rob- 
inson Co, 

OHIO. Akron—Star Planing 
Akron Wood Products Co. 

suckeye Lake—R. B. White Lumber Co. sold yard to 
Lake Lumber Co., of Hebron, 

Canton—Canton Cabinet & Construction Co. changing 
name to Canton Cabinet & Lumber Co, 

Cincinnati—Settle Lumber Co. sold to A. M. 
Lumber Co, 

Cuyahoga Falls—O’Connor-Schraegle Lumber Co. 
ceeded by O’Connor Lumber Co. 

OREGON. Powder—Jacobs & Hess Lumber Co. 
ceeded by Jacobs Bros. Lumber Co. 

PENNSYLVANIA. Pittsburgh—Wm. Bigge, Jr., suc- 
ceeded by Wm. Bigge Lumber Co. 

SOUTH CAROLINA. Williamston—Williamston Lum- 
- 3 Supply Co. succeeded by Williamston Gin & Lum- 
per 0. 

TENNESSEE. Newport—Flint Ray moving lumber 
yard to Gorrell farm where a new addition to town 
is being built. Will have a larger yard and later con- 
struct a planing mill. 


Lumber & Coal 


over build- 


succeeded by 


sold to Farr 


Mill Co. succeeded by 


Lewin 
suc- 


suc- 


TEXAS. Rising Star—Rockwell Bros. & Co. sue- 
ceeded by Higginbotham Bros. & Co. 
VIRGINIA. Richmond—Plant of Hamilton Lidge 


Lumber Co. near Estill, S. C., and timber lands ad- 
joining purchased at public sale by American Trust Co., 
of Richmond. 

WASHINGTON. Goldendale—Goldendale Pine Lum- 
ber Co.’s mill taken over by D. D. Hall and F, C. Me- 
Guire, who will reopen it. 

WISCONSIN. Milwaukee—Badger Hardwood Lumber 
Co. moving main office to Park Falls. 


New Mills and Equipment 


FLORIDA. Miami—Drake Lumber Co. has awarded 
contracts for construction of the new plant here which 
will cost about $40,000; later the company plans to 
build an additional mill for the manufacture of mold- 
ings, trimmings etc. 

GEORGIA. Bowden—Barr Planing Mills Co. rebuild- 
ing part of plant destroyed by fire; loss, $4,000; most 
of the damage was in the storage sheds, boiler room 
and dry kiln. 

KENTUCKY. Jackson—Hazard Lumber Supply Co. 
will rebuild plant recently destroyed by fire. 


MISSISSIPPI. McComb—Allen Lumber Co. 
new sawmill. 

Laurel—Jones County Hardwood Co. has acquired a 
sawmill, band mill and timber holdings at Laurel and 
will continue operation, having a daily capacity of 
about 30,000 feet of hardwood lumber. 

Vicksburg—Lamb & Gary Mill Co. has announced 
plans for rebuilding the mill recently destroyed by fire 
at a loss of $150,000. 

NORTH CAROLINA. Hertford—Major & Loomis Co. 
announced plans for immediate rebuilding of the com- 
pany’s sawmill recently destroyed by fire; loss, $50,000. 

High Point—McEwen Lumber Co. plans improvements 
and enlargement of the plant following an increase of 
capital stock from $50,000 to $150,000. 

Rutherfordton—Southern Veneer Co. is investing about 
$15,000 in rebuilding its burned plant and will install 
new equipment. 

Winston-Salem—Nissen Wagon 
organized, will enlarge plant. 

TEXAS. Browndel—Kirby Lumber Co. will 
plant which was burned with loss of $400,000. 

WISCONSIN. West Allis—Marks Bros. Co. 
two story addition to factory building. 


New Ventures 


ARKANSAS. Clarendon—Plant Bros. recently began; 
sawmill, ; 

Little Rock—H. T. Brown Lumber Co. recently began; 
wholesale, 

CALIFORNIA. Compton—Roy and LeRoy Sage have 
engaged in business at 11007 Alameda Blvd., as Cali- 
fornia Wood Products Co. f Pes 

Los Angeles—W. S. Kellogg and L. L. Lingrey have 
engaged in business at 1815 N. Kingsley Drive as Unite¢ 
Flooring Co. — 

Los Gatos—Norton-Phelps Lumber Co. recently began; 
retail. 

COLORADO. Cheyenne Wells—Cheyenne Wells Lum- 
ber Co. in business at Great Bend, Kan., opening yare 
here. 


building 


Works, recently re- 
rebuild 


erecting 


FLORIDA. Dade City—Magoon & Orr recently be- 
gan; sawmill. 
GEORGIA. Fitzgerald—A new retail yard to be 


known as Casper’s Lumber Yard opened for business 
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at 600 East Magnolia St. A planing mill as well as 
novelty works will be operated in connection with the 
yard, 

IOWA. Gifford—Lovell-Schofield Lumber Co. recently 
began; retail. 

KENTUCKY. Edmonton—Yates & Sullivan recently 
began; planing mill. 

Thomkinsville—Groves McCreary and others are plan- 
ning to install lumber yard. 

Teutonia—J. M. Goodwin recently began; sawmill. 

Wilmore—Bland & Stratton recently began; retail. 

MISSISSIPPI. Taylorsville—Lindsey Lumber Co. re- 
cently began; sawmill. 

MISSOURI. Kansas City—Midwest Lumber Co. re- 
cently began; retail. 

NEW YORK. Rochester—Wheler J. Ross & Co. re- 
cently began; wholesale. 

OHIO. Youngstown—M. C. Gibson & F. L. Head re- 
cently started a new retail lumber yard and building 
material business; capital, $75,000. F. L. Head is 
manager. 

OREGON. Forest Grove—West & Fowler recently be- 
gan; planing mill. 

Medford—Porter Lumber Co. will open yard. 

TENNESSEE. Memphis—Wood Products (Ine.) re- 
cently began; export business. 

TEXAS. Abilene—Frontier Lumber Co., new concern. 

Silverton—Wooldridge Lumber Co., of Plainview, Tex., 
opening yard here. 

WISCONSIN. Durand—Barker Lumber Co. recently 
began; headquarters, Delavan. 


New Sheds and Yard Improvements 


CALIFORNIA. Los Angeles—Nickey Bros. (Inc.) 
will build a 65x256 foot lumber shed on South Park 
Ave.; cost, $25,000. 

Pasadena—Hammond Lumber Co. to erect lumber 
sheds and office at 310-80 S. Broadway, to cost about 
$17,000. 

Santa Ana—-Santa Ana Lumber Co. to build new of- 
fice and improve sheds, add display room, planning 
room etc, 

MARYLAND. Centreville—S. E. Adkins & Co. have 
begun erection of warehouse, office and lumber sheds. 

MINNESOTA. Albert Lea—Sanborn Lumber Co.’s 
new yard partly completed; enclosed shed and _ side- 
tracks put in. 

Edgerton—Colman Lumber Co, building lumber sheds 
and installing new equipment. 


MISSOURI. Kennett—E. C. Robinson Lumber Co. has 
let contract for new building on First St., and will move 
office and yard to that location. 


NEBRASKA. Hardy—Work reported to start soon on 
shed and store room for the Cornbelt Lumber Co. 


NEW MEXICO. Artesia—Lone Star Lumber Co. pur- 
chased a building site and will erect buildings for lum- 
ber yard. 


OKLAHOMA. Holdenville—Whitfield Lumber Co. 
erecting lumber yards. 

TEXAS. Cascade—John E. Quarles Co. erecting new 
lumber plant. 

Dimmitt—Wooldridge Lumber Co. erecting new lum- 
ber yard, 


WISCONSIN. Milwaukee—A. C. Beck Co. erecting 
new storage shed; cost, $9,500. 


Casualties 


ARKANSAS. Dewitt—Sandusky Heading Mill dam- 
aged by fire. 

FLORIDA. Groveland—Ray Arnold Lumber Co., loss 
by fire which destroyed plant. 

Miami—Dry kiln of J. F. Gatlin Lumber Co. burned; 
loss, $40,000. 

ILLINOIS. Charleston ee planing mill de- 
stroyed by fire; loss, $12,0 

KENTUCKY. rv aamca rege m. J. Riedling & Co., loss 
by fire. 

MARYLAND. Orangeville—Pioneer Hardwood Floor- 
ing Co., loss by fire, estimated at $100,000; plant de- 
stroyed. 

Salisbury—C. R. Disharoon & Co., planing mill dam- 
aged by fire; loss estimated at $75,000 


MISSOURI. Bragg City—A. B. Smith Lumber Co., 
plant destroyed by fire; loss, $200,000; 9,000,000 feet 
of lumber destroyed. 

PENNSYLVANIA, Philadelphia—Coolbaugh Co., 
small loss by fire in shed. 

WASHINGTON. Edmonds—Factory of Oakland Shin- 
gle Co. damaged by fire; loss, $55,000. 

Tonasket—Box factory and sawmill of O. S. Haines 
destroyed by fire. 


WEST VIRGINIA. Glady—I. and R. Chaffey sawmill 
destroyed by fire. 
BRITISH NORTH AMERICA 
BRITISH COLUMBIA. New Westminster—Indepen- 
dent Shipping Co., loss by fire, $35,000; dry kilns and 
4,000,000 shingles destroyed. 











Sash and door mills in the Minneapolis-St. Paul 
(Minn.) district are operating on a full time basis 
and are turning out a large volume of products for 
use not only in the Twin Cities territory and the 
Northwest, but in other sections of the country. 
The low level of prices here is declared to be an 
inducement for distant sellers of sash and doors. 
City business has improved for the mills while in 
the country districts there is a consistent demand. 
Conservatism, however, continues to characterize 
buying. 


Duluth (Minn.) sash, door and interior finish 
plants are operating full time on a larger volume 
of orders than had been accumulated in some time. 
sills of materials being figured upon are reported 
to amount to a substantial aggregate. 


Sash and door manufacturers of Tacoma, Wash., 
report little or no change in the demand this week. 
There is fairly heavy buying and more business is 
expected. ‘The principal demand comes from the 
south Atlantic and Gulf states with Florida as the 
leading customer. The Tacoma mills are operating 
at about 80 percent of their capacity. No change 
in prices is reported and discounts are generally 
quoted at 78 f.o.b. mill. 


Advices from St. Louis, Mo., are to the effect 
that so far this year—up to the present time— 
the vitality of the sash and door trade is due to 
large contracts carried over from last year. To 
this business has been added an immense trade in 
small orders, due to home building. All in all, 
however, the volume of business has been small, 
and trade is secured under high pressure, Com- 
petition is strong in that market, as there are 
twenty-one planing mills there. Plans have been 
drawn for several colossal buildings, and several 
Structures of this type are under construction, but 
it is the opinion of the leading men in the sash 
and door trade that the stimulating effect of this 
building work will not be felt until late in the 
autumn; in all probability not until next year. 
According to indications trade will depend for 
some time on minor construction operations. 
Specialty mills are fairly busy, but they are af- 
fected by delay of the big undertakings. 





With the building season in full swing, trade in 
millwork, including doors and sash, in Columbus, 
Ohio, has been rather good. Orders are better 
and most of the mills are working from 75 to 80 
percent of capacity. Door and sash concerns have 
reduced their stocks materially since the building 
season has opened. Prices are fairly firm, although 
Some cutting is reported. Indications point to 


active building operations during the next two or 
three months. 


Plants at Kansas City, Mo., report that the mill- 
work situation is good, and that there is a slightly 
better demand for yard stock from the country. 
Demand in rural Missouri is reported better than 
in Kansas. Special jobs continue to come in good 
volume from local builders and some from outside 
points. Prices have continued to strengthen and 
now are considerably higher than around the first 
of the year, and are well maintained. 


Sash and doors are quite firm, but there has been 
no actual advance in prices, say advices from 
Omaha, Neb. Orders are as large and as numerous 
at least as a week and two weeks ago, and one 
local producer stated that there has been con- 
siderable improvement. Mills are doing consider- 
able figuring for contractors lining up for school 
jobs. 


The demand for doors, sash and millwork at 
3uffalo, N. Y., is fairly active, but a good share 
of the work being done is on small orders. Per- 
mits are in about the same number as a year ago, 
but the aggregate costs are not as high as at 
that time. The mills are fairly busy, but could 
take care of considerably more trade. 


With building activity at Baltimore, Md., setting 
new records from month to month, it is only to be 
expected that the volume of business done by the 
sash and door should attain increasing proportions. 
At the same time, the observation also applies that 
reports of unusual spurts in construction work 
serve to attract shipments of sash and doors from 
distant points in increasing volume, so that the 
position of the local dealers and mills is not im- 
proved in a way. Still, competition is perhaps less 
aggressive than it was for a time, and some im- 
provement in the returns appears to be in evidence. 
Much special work is coming out, and this creates 
a demand for extra sizes which gives the local 
mills an opportunity to break away from the 
current price lists and secure larger profits than 
would otherwise be obtainable. 


“At present, window glass is most backward,” 
says the Glass Worker. . “Production in some cases 
is 50 percent ahead of demand. Such a situation 
can not continue long. While there has been 
some shading of prices on certain grades, it has 
not brought much increase in demand. There is 
no real consumer demand in many instances 
and distributers apparently await orders before 
placing requirements. Stocks formerly carried by 
distributers now are in factory warehouses.” 








The Most Value 
for the Money— 


xtra Standar 
ressed Boar 


Factory operators and 
retail dealers on the East 
Coast have bought Camp’s 
N. C. Pine because they 
felt it offered the biggest 
value. It never disappoint- 
ed thera and never will so 
long as we are in business. 


As proof of this conscien- 
tious service to our customers, 
we call your attention to the 
fact that we will manufacture 
only the Extra Standard Dress- 
ed Board. This lumber is full 
13/16" when dry and dressed 
two sides. It possesses more 
strength, stiffness, and is more 
resistant to warping. There- 
fore, it offers the most value 
for your money. 


Every Board Is 
Branded on the Ends 

















This brand will enable 
you and your customers to 
readily identify this lumber 
of big value. Order some of 
it today. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
SEO. W. JONES, Mer., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 
I dh 6 as cakcctxcxadeassdsinde 600,000 feet 
PN EI hadicescsndacedesscsanatad 500,000 feet 





Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 
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Co LOVISIANA Coo 


Real Values in 
Southern Hardwoods 





1 car 5/8 Qtd. Sycamore 
SS 1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 
50,000' 4/4 FAS Pl. Sap Gum 


Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 

Red Gum 1 car 4/4 No. 1 Com. Red Gum 
Willow 1 car 4/4 FAS Red Gum 








Don’t delay—write or wire for 


quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 











FACTORY BUYERS 


“Ap 


We solicit j 4 
your inquiries. O 


Bonita O> 


Lumber Company, Inc. 
BONITA, (Morehouse Parish) LA. 


Investigate our well machined, 

band sawn _ hardwoods, 
Grades guaranteed under 
rules of National 
Hardwood Lum- 
ber Asso- 


ciation. 























Lumeer Co. ro, 
Hammonp,La. : CR. ae 


Manufacturers of Long and Shortleaf 




















Southern Pine Lumber 
100,000 Capacity’ 
For Sale Circular and Gang Mill 


complete, with Planing Mill, Dry Kilns, 
Sheds and Buildings; Five years old—In 
A-1 Condition. Can deliver early in 1925. 


LOCK, MOORE & CO., Lid. Westlake, La. 


K. Moore, Pres., M. P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 


) ‘hi 


Icasieu long ]eaf er sompally 


ellowPine Ieumber 
Lake Charles, Louisiana 
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Manufacturers 


Short Leaf Pine and Hardwoods 











MARSHALL H. 


COOLIDGE, 
identified with lumbering and other business ac- 
tivities in the Northwest, died Sunday, May 10, 
at his home in Minneapolis, Minn., following a 


prominently 


long illness. Mr. Coolidge was a kinsman of 
President Coolidge. He was a descendant of 
John Coolidge, who came to America from Eng- 
land in 1630 and three of his ancesters fought 
in the battle of Bunker Hill. His father was 
born at Hillsborough, N. H., in the region where 
Calvin Coolidge spent his boyhood, and moved 
with his family to Wisconsin at the close of the 
Civil war. Marshall Harvey Coolidge was born 
at Dotyville, Wis., July 27, 1860, the son of John 
H. and Elizabeth (Coleman) Coolidge. His father 
was a railroad tie manufacturer and a manufac- 
turer of lumber. When Marshall Coolidge was 
16 years old he gained his first business experi- 
ence as clerk in a store at St. Cloud, Wis., where 
he was employed from 1878 to 1880. He was 
treasurer and manager of the Coolidge Lumber 
Co., at Coolidge, Wis., from 1880 to 1886 and a 
director of the Downing Manufacturing Co. and 
the Coolidge Fuel & Supply Co. from 186 to 1891. 
He was president and manager of the Coolidge 
Fuel & Supply Co. from 1891 to 1900, and was 
in business for himself from 1901 to 1902. Since 
1902 he had been president of the Marshall H. 
Coolidge Co. and one of the stockholders of the 
Coolidge-Schussler Co., both of which are lum- 
ber companies with headquarters in Minneapolis. 
Mr. Coolidge served the Northern Cedar Men’s 
Association as president in 1906. He was a 
thirty-second degree Mason and a member of 


the Zuhrah Temple of the Mystic Shrine, of 
Minneapolis. He was a member of the Minne- 


apolis, Lafayette, Long Meadow Gun and Island 
Hunting and Fishing clubs. On June 25, 1883, 
he married Jenny A. Holms, daughter of B. M. 
Holms, Milwaukee, Wis., who survives him with 
three sons: Harry H. Coolidge, Byron H. Cool- 
idge and Marshall H. Coolidge, jr. Funeral ser- 
vices were conducted Tuesday at 3:30 p. m. with 
burial at Milwaukee, Wis., Wednesday. Lum- 
bermen of note attended. The honorary pall 
bearers were: C. F. Sanborn, H. B. Waite, M. J. 
Scanlon, F. W. Clifford, G. P. Harding, C. R. 
Lyon, H. S. Gregg, H. A. Douglas, H. P. Watson, 
W. L. Watkins of Chicago, H. J. Gilkey, W. D. 
Boutell, D. R. Coppage, E. S. Slater, F. R. Cle- 
ment of Burlington, Vt., Judge El) Torrance, 
C. R. Fowler, E. W. Backus, H. V. Wetherby, 
EK. P. Burch, H. J. Pettingill of St. Louis, Mo., 
W. J. Keating and Mayor George EK. Leach. Ac- 
tive pall bearers were: W. C. Nichols, S. H. 

saxter, J. W. Baxter, R. D. Fanning, J. P. 
Snyder and H. P. Havard. 

NELSON P. BIGELOW, formerty one of the 
prominent figures in the Chicago lumber trade, 
and son of one of the great pioneers of that 
trade, died in Los Angeles, Calif., on Friday, 
May 8 Mr. Bigelow was 63 years old and had 
been living in California for several years. He 
was the only son of Anson A. Bigelow, who 
started a lumber yard in Chicago in 1862, with 
his two brothers, under name of Bigelow Bros. 
This firm purchased a sawmill at Muskegon a 
few years later, and grew into one of the largest 
operators of the region, with a half dozen mills 
in various Wisconsin and Michigan centers. The 
yards in Chicago handled the output of these 
mills which was delivered by the firm’s own ves- 
sels. A. A. Bigelow was an organizer of the old 
Lumberman’s Exchange of Chicago in 1869. Nel- 
son P. Bigelow entered the business after grad- 
uation from Yale in 1884, and succeeded his 
father as head of the company. The name of 
the company had been changed to A. A. Bigelow 
& Co. and was later succeeded by the firm of 
Bigelow & Walker. For 35 years Mr. Bigelow 
acted as head and active manager. He became 
interested in southern pine developments and 
the town of Bigelow, Ark., was built by him 
about twenty years ago when the Fourche River 
Lumber Co. was organized. He was a member 
of the Onwentsia, University and other clubs 
and had made his home in Lake Forest for a 
number of years. A widow, one daughter, Mrs. 
Herbert V. Pell, and a son, Anson P. Bigelow, 
survive. The son is head of A. P. Bigelow & 
Co. lumber retail business in New York City. 
C. H. Bigelow, of St. Paul, is a cousin. 


WILLIAM T. ENGLAND, president of the 





Boston Woodworking Co., Boston, Mass., and 
well known among New England lumbermen, 


died on May 4 at his home in Brighton, where 
funeral services were held on May 7. He was 
born fifty-two years ago at Prince Edward 
Island, Canada, his family removing to Boston 
when he was a child and establishing the busi- 
ness with which he had been identified since his 
early youth. Besides his wife, Mr. England 
leaves two daughters, Mrs. Crawford J. Fergu- 


son, jr., of Belmont, Mass., and Miss Helen 
England. A grandson, Crawford J. Ferguson, 
3rd, his mother and brothers and sisters in 


Canada also survive him. The Rev. Silas An- 
thony of the Brighton Congregational Church 
officiated at the funeral services, which were 
attended by a delegation of Boston lumbermen 
and builders. 





MRS. KATE A. LEWIS, wife of C. L. Lewis, 
prominent lumberman of Raymond and South 
Bend, Wash., and operator of many logging 
camps on Willapa Harbor, died at St. Vincents 











Hospital 


in Portland, Ore., following a major 
operation. 


Mrs. Lewis was born at lonia, Mich., 
in 1859. She was married to Mr. Lewis at Mc- 
Bride, Mich., in 1876. With her husband and 
family she moved to the State of Washington, 
in 1891 and they made their home at Aberdeen 
until 1993 when they moved to Olympia, where 
Mr. Lewis was engaged in the lumber business. 
Raymond had been their home since 1914. Mrs, 
Lewis was a member of the Eastern Star and 
the White Shrine. She was also a devoted at- 
tendant and supporter of the Methodist Church 
of Raymond. Besides her husband she leaves a 
large family of children. 


ELMER B. JOHNSON, of Chicago, treasurer 
of the Joyce Lumber Co., and of the Tremont 
Lumber Co., of Rochelle, La., died on Sunday 
morning, May 10, at 10 o’clock, in Rochester, 
Minn., of heart trouble. Mr. Johnson had gone 
to the Mayo Brothers’ clinic for diagnosis and 
treatment. Funeral services were held in Hamp- 
ton, Iowa, on Tuesday afternoon, May 12, with 
burial there. Mr. Johnson had been a resident 
of Chicago for about seventeen years. He was 
49 years old and was born in Pennsylvania. He 
had been associated with the Joyce and Tre- 
mont companies for seven or eight years. A 
ee a is the only survivor in his immediate 
family. 





S. W. CLEMENT, manager of the Dollar Bay 
Lumber Co., of Dollar Bay, Mich., died very 
suddenly at his home in that place recently fol- 
lowing a severe injury received two weeks pre- 
viously, which was not considered dangerous at 
the time. The injury was caused by an 8x10 
timber which hit him as it was coming from the 
saw. He was struck in the chest and neck, but. 
the seriousness of the accident was not apparent 
until it resulted in his sudden death two weeks 
later. “Si,” as he was familiarly known, was 
well liked by everyone with whom he came into 
contact, and was an old, experienced lumber- 
man, starting out as a sawyer for the Nestors at 
Baraga, Mich. He was about 65 years old and 
leaves a wife and five children. 


SIMON F. FARNESS, president of the De 
Forest (Wis.) Lumber Co. and prominent resi- 
dent of Dane county having until last week been 
chairman of the county board, died at his home 
in De Forest on Friday afternoon, May 8. Mr. 
Farness had not been in good hea'ltn for about 
three years, but was seriously ill only about 
four days having been stricken with pneumonia. 
He was 48 years old and was very active in the 
affairs of the Wisconsin Retail Lumbermen’s 
Association. Mr. Farness is survived by his 
wife, two daughters and a son, a sister and 
three brothers. Funeral services were held from 
the home Tuesday afternoon, May 12, with inter- 
ment at the Norwegian Grove cemetery. 


WILLIAM H. DEARBORN, 69 vears old, a 
pioneer Michigan lumberman and for twelve 
years a contractor in Detroit, died on Thursday, 
May 7, at his home in that city from peritonitis. 
Mr. Dearborn was born in Augusta. Me., in 1856. 
His activities in the lumber Business were cen- 
tered around Saginaw and Bay City. He is 
credited with having performed a remarkable 
feat when he moved the Blodgett mill, then the 
largest in the world, from Muskegon to Saginaw. 
At that time Mr. Dearborn was associated with 
the South End Salt & Lumber Co. He is sur- 
vived by one daughter and a brother. Funeral 
services were held on Saturday, May 9, from his 
late residence. 





JOHN SCOTT, a well known lumberman of 
the Fisty section of Knott county, Kentucky, 
died at his home there Sunday night, May 10, 
following a long illness of a complication of 
diseases. A wife and several children survive. 
He was 51 years old. Mr. Scott had been operat- 
ing saw mills in that section for several years. 


ISAAC HICKS, for many years in the retail 
lumber business at Roslyn, lL. I., died on May 11 
at the age of 77 following a lingering illness. 
Mr. Hicks was born in Westbury, L. I., and most 
of his life was spent in that section. He retired 
from the retail lumber business some years ago 
and for a time lived at Asheboro, N. C. He re- 
turned to his old home several years ago and 
remained there until his death. 


J. 1. CORBITT, a lumberman of Tallulah, La., 
was burned to death in a fire which destroyed 
the hotel in which he was stopping in Tallulah. 
The fire started in the night and it was believed 
that all sleepers had been aroused and were safe. 
Mr. Corbitt was not missed until his body was 
found in the ruins. A widow, three daughters 
and a son survive him. He had been in the 
lumber business at Tallulah for several years, 
and was a native of Kerrville, Tenn. 


NEw York, formerly one of the leading lum- 
ber producing States of the Union, has dropped 
to twenty-sixth place in point of output, accord- 
ing to P. F. Schofield, chairman of the com- 
mittee of forests appointed by the New York 
Board of Trade. 
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New Warford Transmission for Fords 


Every now and then a manufacturer comes along 
with a device that actually does something for a 
Ford car. The recent arrival of the new Warford 
“Tee,” manufactured by the Warford Corporation, 
of New York City, has just about “rung the bell’ 
with Ford owners. It is a selective type transmis- 
sion which places the well known Ford, renowned 
for economy and endurance, into the luxury class. 
Four speeds forward and two reverse, at the driv- 
er’s option, are provided. 


The big feature of this remarkable ‘Tee’ de- 
sign is the perpetual engagement of the transmis- 
sion gears. They are meshed at the factory and 
they remain so, with one gear running free on the 
spline shaft when the transmission is in neutral. 
There are no dogs or rotating keys to jam or lock 
as in the usual “constant mesh” transmission. In- 
stead, the gears are engaged with the spline shaft 
by means of a small sliding gear with twelve half- 
round teeth. As this sliding gear, which rotates 








New Warford auviliary transmission for Ford cars 


with the spline shaft, is moved by the shifter fork 
against the idle transmission gear, these half-round 
teeth mesh with corresponding depressions which 
are milled into the shoulder of the transmission 
gear which is, in effect, an internal gear. The 
sliding gear teeth are staggered for indexing, that 
is, so that four out of the twelve simultaneously 
strike against four extended segments of the gear 
shoulder and the sliding gear is allowed to slide 
home noiselessly and surely. The gears can not 
clash, no matter how inexperienced or careless the 
driver may be. 

The new Warford “Tee” was designed primarily 
for the Ford model T chassis so that it is ideal 
equipment not only for the Ford passenger car but 
for the light delivery car as well. With special 
truck fittings it is also used on the model TT truck. 


The three-point suspension, which has contrib- 
uted so greatly to the success of Ford cars, has 
been faithfully carried out in the new Warford 
transmission. The effect of the new “Tee” is to 
bring a gratifying thrill of pleasure to Ford drivers. 
There is a greater range of speed and a quickening 
of power which is really remarkable. The ever 
faithful and always ‘dependable Ford engine is 


made to develop new qualities which give increased 
satisfaction to Ford owners. 

A study of the Warford gear ratio table here 
produced will give the informed a clear insight into 
the mechanical advantages of the new transmis- 
sion. 


Ford Car with Warford 4-Speed Transmission 


Special 
10-40 11-40 13-40 
Axle Axle Axle 


Speed Ford Warford Ratio Ratio Ratio 
1st Low Low 20.96 19.02 16.12 
2nd Low Direct 11.00 9.98 8.46 


3rd High Low 7.62 6.92 5.86 
4th High Direct " a 4 
1st Rev. Rev. Low 30.48 27.66 23.44 
2nd Rev. Rev. Direct 16.00 14.52 

The rush to equip Fords with the new Warford 
transmission is taxing the capacity of the manu- 
facturers to produce them. 


Autocars Stand Up Well 


The delivery equipment of the Century Lumber 
Co., Long Beach, Calif., consists of two Autocar 
trucks of 214-ton capacity and two speed wagons 
with platform beds. The Autocars are equipped 
with rollers and the speed wagons are not, the lat- 
ter being used for handling light deliveries and 
for bunching up small orders. 

In commenting on the Century company’s expe- 
rience with its delivery equipment, C. M. Bozarth 
says: “The equipment that we are now using has 
been in use about three years, and we have found 
same very efficient and the expense of upkeep has 
been very light. We do not keep an account of 
the expense of each truck, so can not give accu- 
rate figures. The Autocars are particularly handy 
in making turns in and about the yard and in 
narrow alleys, as they are shorter and turn in a 
much smaller space than the average truck. They 
have stood up remarkably well and are speedy.” 


Better Service by Trucks Than Teams 


Ford, Graham and GMC trucks are all used to 
advantage by the Wisconsin Box Co., of Wausau, 
Wis., according to F. O. Crocker, manager of the 
retail and wholesale lumber departments, who has 
the following to say regarding this equipment: “We 
have in operation three trucks—one 114-ton GMC 
solid tire truck; one 114-ton Dodge or Graham, 
and one 1-ton Ford truck. The GMC we use in 
the summer for heavy loads of cement and lumber. 
We find the solid tires last longer than the pneu- 
matic tire, but are not as good on muddy roads or 
in the winter on snow roads. 

“The 1-ton Dodge has a 150-inch wheelbase 
which we find is better for hauling long lumber. 
We use the 6-inch pneumatie tires. This truck we 
run summer and winter and consider it the best 
truck we have. We have practically no cost for 
upkeep and have had no engine trouble. It has 
been operated steadily for over a year. We had 
the bearings tightened up this winter and gave it 
a good looking over to be sure it was in shape for 
the summer work. 

“We recently bought a 1-ton Ford truck with 
148-inch wheelbase, four-shift speed, equipped with 
pneumatic tires. The truck drivers like the Dodge 
truck the best on account of more power. The 
reason we bought the Ford truck was because it 
cost about half as much as the Dodge, and we 
thought it would answer for the light loads. 

“Regarding the cost of operation on each truck ; 
we wish to say that we do not keep a separate cost 
but keep a general truck account for all repairs, 
gas ete. The truck labor is charged direct to the 
retail account. Regarding service, we find we can 
get much better service by using trucks than by 
teams and believe the truck comes as cheap as the 
team. 

“In the matter of tires, where the solid tires we 
believe would outwear the pneumatic we feel that 
the truck proper, springs, axles and general ma- 
chinery will last longer by the use of soft tires, 
being less jar, thereby preventing the truck mech- 
anism from loosening up and having to be tightened 
up and repaired, so in the long run we believe the 
pneumatic tires will save us on upkeep.” 


Maza a@aagaaaan 


TRUCKS are rapidly replacing horse-drawn ve- 
hicles in New York City, where a consistent reduc- 
tion is noted in the number of horses being used— 
from 108,036 in 1917 to 50,053 in 1924. 





We can most always furnish orders for 
SAWN RED bd 
2 wire Oak Cross Ties 
Standard 6x8-8' 0” 


Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 













RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
{ Mills at Office, 
ex GANDY, LA. RUSTON, LA. 








cI N.C. PINE Co 


Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


@ You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 





“a 
% 

% 

S 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union ; 
Trust Building, Baltimore, Maryland 








Talk About Values 


You sure get your share of 
them when you buy our 


N C e Flooring 

Ceiling 

* e P Ine Rooting 

Long and 1 - Rough and 

Shortest Yellow Pine *pytteg 
Car and Cargo Shipments. 


Ellington & Guy, Inc., atin. Richmond, Va. | 


— 


QUICK SELLERS—T hat is what you 


want and what you get when you stock our 
N. C. PINE 
It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., *°f2lK.. 
Operating John L. Roper Lumber Co. 
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SOFT 
TEXTURED 


LOORING 


HREWD lumber deal- 
ers want only lumber 
that moves quickly. That 
is one reason why they are 
interested in the big sales 
possibilities of McMinnville 


Oak Flooring. 


The soft texture, open 
grain and even color of 


McMinnville Oak Flooring 


appeal to carpenters, decora- 
tors and builders. Its vel- 
vet-like surface is unblem- 


ished by knife marks. 
You'll find it a good 


seller and a steady “re- 
peater’. ‘Try some of it 


ILLE 
MINNY GGo. 


M<CMINNVILLE,TENN. 




















BRAND 3 
me sam} ~CQUIM 
of 
Quality. 
eae, White Ash, Cypress, 
. and other 
Daily 
Capacity SouTHERN Harpwoops 
100,000’ 
at Steam Treated 
We can KORN-KURED GUM 
Surface : 
or Resaw. a Specialty. 





The KORN Co. 


Sumter, S. C. 
Band Mills: Sumter, S.C. and Augusta, Ga. 











HUTCHINS stcrescts. 


Saw Mill, Band Resaw and Planing Mill 


Douglas Fir, 
Yellow Pine, 
White Pine, 


GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 


Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 














WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS [35 2808 fORGINGS, Dally tac: 









Vids 


COLUMBUS, OHIO 


May 11.—The hardwood trade is showing more 
strength. Retailers have succeeded in moving 
stocks and are buying. Factory demand is largely 
from concerns making boxes, furniture, automo- 
biles and musical instruments. Railroad demand 
is not brisk. Most manufacturers and wholesalers 
report a better trade so far in May than they expe- 
rienced in March or April. Prices are still being 
shaded by certain companies, but the larger con- 
cerns are holding them well. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., reports that in- 
quiries are better. The American Column & Lum- 
ber Co. is having a better run of business, accord- 
ing to M. W. Stark, and prices are slightly stronger. 

Southern pine trade is still irregular, although it 
appears to show a slight improvement. Dealers 
are buying but are not disposed to stock up. 
Prices are still weak and there is a spread of about 
$4 on certain items. Building operations continue 
rather brisk. Estimating on new work is brisk and 
deliveries are heavy, but prices are somewhat weak, 
as there is a good deal of cutting to force trade. 
Orders for all kinds of millwork are coming in well. 


DETROIT, MICH. 


May 11.—In spite of record production figures 
announced in automobile plants, there has been no 
decided improvement in hardwood purchases. 
There is still a rather widespread tendency toward 
buying only at bargain prices. Recent good sized 
purchases of gum and elm by several large body 
plants are reported on this basis. ‘The inclination 
is to release commitments with the apparent in- 
tention of making provision only for immediate 
production requirements. The demand for bargain 
offerings is the outstanding feature in the whole- 
sale market in softwoods. ‘Transit cars are in 
quite heavy volume and are moving freely. Busi- 
ness in retail yards, while in good volume, has been 
held back by bad weather. 

Henry Otis, vice president Detroit Lumber Co., 
has been made chairman of the northwest Detroit 
district in the Y. M. C. A. campaign for a $5,000,- 
000 building fund. 

Charles L. Weeks, of the Tlunton-Weeks Lumber 
Co. and secretary Detroit Automobile Club, was a 
member of the committee of secretaries of the 
American Automobile Association that conferred 
on traffic conditions with President Coolidge dur- 
ing the annual convention last week. 


MARINETTE, WIS. 


May 11.—August Hohenfeldt has established a 
lath mill here, and has a foree of twelve men at 
work. From 20,000 to 25,000 lath are manufac- 
tured daily, and he has orders for all he can make 
for shipment to Chicago. 

The new sawmill of the Ogema Lumber Co., 
Ogema, Wis., has begun operations. The mill re- 
places the one destroyed by fire several years ago. 


LOUISVILLE, KY. 


May 11.—Hardwood prices continue low, but de- 
mand has been a shade better. Orders and in- 
quiries have been more active since May 1, and 
houses which are really going after business ap- 
pear to be making a very fair showing. Pine is 
moving well. It is reported that a number of 
mills are cutting out the logs in hand, and others 
will be cut out by June 1, when they will shut 
down for thirty days or so. Local mills have good 
log supplies, and movement to mills bas been quite 
fair. 

Local quotations on inch stocks at Louisville: 
Oak, quartered white, $125@140 for FAS; com- 
mon, $75@85; quartered red, $105@110 and $65 
@67.50; plain white, $85@100 and $60@62.50: 
plain red, $82@90 and $55@58. Poplar, FAS, 
$105@110; saps and selects, $70@75; common, 
$50@55. Quartered red gum, FAS, $83; common, 
$58; plain red gum, $80 and $55; quartered sap, 
$58 and $43; plain sap, $52 and $34. Walnut, 
FAS, $215 ; selects, $150; common, $110, and No. 2 
common, $50. Chestnut, FAS, $105; common, $57. 
Cottonwood, $53.50 and $38.50. Ash, $95 and $55. 
Basswood, $85 and $55. 

W. P. Brown & Sons Lumber Co., Louisville, 
plans to shut down the Guin (Ala.) and Gould 
(Ark.) mills about June 1, figuring to cut out of 
logs in hand by that time. All mills are running 
and the two to close down will probably only be 
down about thirty days. 

Chester W. Brickley, of the C. W. Brickley Lum- 
ber Co., Louisville, has been elected vice president 
of the Louisville Rotary Club. J. Eliott Riddle, 
of the Voss Table Co. and associated with the 


Embry lumber and box interests, was elected secre- 
tary-treasurer. 

The Producers Wood Preserving Co. employees at 
Louisville have laid out a nine-hole golf course 
on a 73-acre plot of company ground. L. L. Craig, 
superintendent, is secretary of the golf club. The 
course will be in playing shape by May 30. 

R. J. Leet, president Cedar Supply & Lumber 
Co., Louisville, reports excellent shipments of 
cedar lumber to the East and good scattered de- 
mand. The company is operating a plant here and 
one at Brookport, Ill. He says there is increased 
use of cedar for closet lining, and also for furni- 
ture lining. 

John F. Frey, of the Frey Planing Mills Co., 
Louisville, in a recent statement held that building 
operations were strong, with hundreds of homes 
under way, or contracted, and a lot more to come 
out shortly, along with some large projects. 


EVANSVILLE, IND. 


May 11.—There has been a little better inquiry 
for hardwoods in the tri-state section, and business 
has been fairiy good. Poplar, ash, walnut, quar- 
tered white oak, gum, cottonwood, elm and bass- 
wood have all been moving fairly well, and prices 
are holding rather firm. Pine and cypress have 
also been moving well. There is a tendency in 
some sections to increase the prices of certain 
items. Most wood consuming plants are being op- 
erated on good time. Furniture plants are running 
three to five days a week, and have been in the 
market for censiderable lumber. The automobile 
manufacturers also have been in the market. Ve- 
neer trade continues good. Railroad inquiries are 
on the increase. Reports from the rural commu- 
nities say that dealers are stocking up a little 
better. Plow factories, of which there are four in 
Evansville, are being operated steadily. Cigar box 
manufacturers report a good trade. 

Raymond Ashby, of the old firm of Ashby & Lutz, 
lumber dealers at Boonville, Ind., whose business 
was sold recently to the White Lumber Co., of that 
city, has gone on the road for the Three Tree Lum- 
ber Co., of Seattle, Wash., and will travel in In- 
diana, Illinois and Kentucky. 


JACKSONVILLE, FLA. 


May 12.—Demand for hardwoods continues in 
about the same volume as for several weeks. Ship- 
ments last week totaled a considerable amount, 
but no one is rushed, orders being for compara- 
tively small amounts. The mills are receiving suf- 
ficient business to keep operating and are expecting 
a substantial increase. Demand from both fur- 
niture and automobile industries is still small, but 
the building trades are taking a good amount. A 
good business is being done with overseas markets. 


BUFFALO, N. Y. 


May 11.—The second lumber cargo of the sea- 
son arrived here last week, when the steamer 
James L. Crane brought 748,764 feet of hemlock 
for the yards of Hurd Bros. and the A. G. Hauen- 
stein Lumber Co. 

The presentation of the Buffalo Lumber Ex- 
change of a beautiful memento to Ganson Depew, 
retiring president, was the chief event of the meet- 
ing of that organization on May 8 and it occa- 
sioned a large attendance, about thirty-five being 
present. A fitting presentation address was made 
by C. Walter Betts. 

Local progress in the matter of freight car 
handling through the auspices of the American 
Railway Association is quite marked this season. 
Weekly joint meeting of the committee made up 
of leading local shippers and railroad operative 
managers are held here, and whenever a complaint 
is made that a certain service is not up to expec- 
tations a special committee is detailed to look 
after it. 

The L. N. Whissel Lumber Corporation has com- 
pleted work upon its new yard in Kenmore, 4 
switch has been laid and stocks of lumber are now 
being received there. 

The Buffalo Sash & Door Co. has finished its 
warehouse on Northumberland avenue, at the 
Lackawanna Railroad, and is preparing to move 
its plant to that site. A. I. Reckhow is president. 

Cc. C. Slaght has sold his mill at Morris, Pa., and 
given up his Buffalo office. He has associated him- 
self in business with L. W. Tarbox, of East Aurora. 

G. D.;Martin, of the Waters-Martin & Baechler 
(Ltd.), Toronto, was a visitor here a few days 
ago. The company has lately succeeded to the 
business of the Kinnon Lumber Co. (Ltd.). 

E. B. Lott, vice president A. J. Chestnut Lumber 
Co., has gone to the Millard Fillmore Hospital 
from a complication of difficulties, which are 
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likely to prevent his return to business for some 
time. 

K. C. Evarts, secretary Buffalo Lumber Dealers’ 
Association, leaves this week to visit his mother 
at Santa Monica, Calif. He expects to return 
about June 1. 

Cc. R. Kelleran and H. C. Kelleran, of the Trot 
ter-Kelleran Lumber Co., returned this week from 
a five weeks’ business trip to the South and the 
Pacific coast. 

George M. Zimmermann, well known lumber re- 
tailer, is back from a four weeks’ visit to Porto 
Rico. 

Frank T. Sullivan is suffering from a nervous 
breakdown and has gone to Battle Creek to re- 
cuperate. 


RHINELANDER, WIS. 


May 12.—Considerable hemlock lumber is going 
out, though prices are not at all strong. While the 
mills are trying to uphold a discount of $3 to $3.50, 
offers from Milwaukee are based on $4 and even 
$4.50 off, and occasionally some mill accepts these 
figures. The favorable drying weather has served 
to season the lumber better than usual. There are 
some calls for lath and shingles, but not as many 
as usual at this season. 

In hardwood lumber there seems to be a pretty 
steady movement from the mills, orders coming in 
from day to day, but never any surplus ahead. The 
new stock is now in pretty good shipping condition. 
It is difficult to say what varieties are in best de- 
mand: probably birch and basswood are the lead- 
ers. There is a lot of hard maple ‘‘saps” on hand 
but no urgent demand for them. Most flooring 
mills are inactive buyers, having good warehouse 
stocks of flooring. Flooring is inelined to slight 
weakness, though not to the extent that rough 
lumber is. An inquiry came in last week for a 
lot of rough flooring stock, and there are parties 
looking for some cheap No. 8 maple in 5/4, besides 
the usual seattering demands for everything else. 
Most of the consuming factories are very low on 
supplies, but they buy at the last minute and want 
immediate shipment. A good many of the mills 
have been cutting hardwood dimensions out of 
slabs and edgings this year, and find that there is 
a good demand. 


MILWAUKEE, WIS. 


May 12.—Movement of lumber to beth the retail 
yards and the wood using industries improved con- 
siderably last week. Supplies bought earlier in the 
year seem to be fairly well depleted, and orders 
are of the replacement variety, small in size. 
Prices are being held firm, and for prompt ship- 
ment some northern hardwood items are said to be 
selling at a premium. Dry stocks of many lines at 
the northern mills have been practically exhausted. 
An increasing number of Wisconsin yards are fill- 
ing in with hemlock. Hemlock siding is now re- 
ported to be selling cheaper than southern pine, but 
the fact that dressed and matched hemlock siding 
and center-matched southern pine can not be used 
together on the same job is hurting some hemlock 
siding business, especially when a yard has a small 
lot of pine on hand. Little Coast lumber is re- 
ported to be selling in the Milwaukee market. 
Southern pine still rules as the favorite, and is 
mostly obtained from transit lists of southern mill 
representatives. 

Edward Schildknecht, vice president West Side 
Manufacturing Co., was recently elected to the 
board of directors of the Park Savings Bank, Mil- 
waukee, to succeed Jesse Cappon, prominent local 
lumberman, who died last February. 

The campaign to raise $450,000 for the erection 
of an addition to the Milwaukee Hospital, of 
Which Fred J. Schroeder, president John Schroeder 
Lumber Co., is ‘‘drive’’ chairman, has been officially 
endorsed by the Milwaukee Association of Com- 


"CINCINNATI, OHIO 


May 12.—A committee consisting of J. C. West, 
©. W. Tunis and Theodore Davis, is arranging for 
the attendance of the Cincinnati members at the 
convention of the National Hardwood Lumber As- 
sociation at Louisville, Ky., on June 11 and 12. 
The trip is to be made by boat, leaving Cincinnati 
the evening of June 10 on the steamer City of Cin- 
cmnati. So far about forty-five reservations have 
been made. The committee is inviting lumbermen 
of West Virginia and Ohio to join. 

The H. J. Lewin Lumber Co. has completed a 
deal whereby it has purchased all the assets of the 
W. H. Settle Lumber Co. The Settle company is 
located at Madisonville, a suburb of Cincinnati. 
The Lewin company will operate the plant as a 
branch. The purchase price was said to be about 
$70,000. George W. Clephane Wright, vice presi- 
dent of the Settle company, will become branch 
manager, 

H. J. Pfiester, president M. B. Farrin Lumber 
Co., has been elected president of the Cincinnati 
Automobile Club. 

The Bolling Bolser Lumber Co. has gone out of 
business. The partners were Robert L. Bolling and 


Joseph A. Bolser. Mr. Bolling plans to go into the 
real estate business in Florida. 

J. M. Wells has been appointed manager of the 
recently formed Kennedy Lumber Co. The company 
is affiliated by ownership with the James Kennedy 
& Co. (Ltd.). It will engage in the domestic hard- 
wood business. The officers are Norman Kennedy, 
president; M. Christie, vice president; E. B. 
Ashorn, secretary and ‘treasurer. Mr. Wells has 
been with the Buskirk Hardwood Lumber Co. and 
with the Stout Lumber Co., at Thornton Ark. 


MEMPHIS, TENN. 


May 11.—A slightly improved demand for south- 
ern hardwoods has been noted in the last few days, 
and the volume of sales continues high. Prices 
are steadying but are still low. Sawmills through- 
out this territory are being shut down as the pres- 
ent supply of logs is exhausted. Rains have also 
started, which will keep loggers out of forest and 
mean more shutdowns. The demand is coming from 
all sources, and is heaviest from the automobile, 
building trades and the furniture manufacturers. 
The building trades are taking the nicest volume. 
Demand for hardwoods from other sections is mak- 
ing up for the loss in the East. The demand is 
also coming from interior trim plants, and from 
flooring plants, which are doing a nice business, but 
report prices off slightly. The automobile people 
are now beginning to buy in nice volume. Their 
business has evidently picked up considerably and 
factories are operating full time in many instances. 
The demand from the furniture people continues at 
a fairly rapid pace, but these buyers are still pro- 
viding for immediate needs only. From all other 
sources demand is fairly good, and better than it 
was several weeks ago. The prices are gradually 
working upward. Export business continues fair. 

J. H. Townshend, executive head of the Hard- 
wood Manufacturers’ Institute, Southern Hardwood 
Traffic Association and the American Overseas For- 
warding Co., has been signally honored by being 
the unanimous choice of the board of directors of 
the Memphis Chamber of Commerce for president. 
Besides being actively identified with lumber, Mr. 
Townshend has always been a civic worker. 

John W. MeClure, president Bellgrade Lumber 
Co., has been installed as president of the Rotary 
Club of Memphis. Joe Thompson, cf the Thomp- 
son-Katz Lumber Co., has been installed as a 


director. 


May 138.—Lower grades, including principally 
No. 3 commons in hardwoods, are very active, while 
better grades are somewhat quiet. The hemlock 
market is picking up, and prices remain unchanged. 
Retail yards are replenishing their stocks and are 
demanding rush shipment of all orders. Lath will 
not be moving in large amounts for about sixty 
days. Sawmill yards are short of dry stocks, and 
hemlock buyers are frequently obliged to revise 


their orders. 
ATLANTA, GA. 


May 11.—Steady improvement in hardwood de- 
mand is reported, with shipments the heaviest they 
have been in some time, but exceptionally low 
prices prevailing on a number of items. Export 
demand continues to increase, shipments out of 
southeastern ports during the last two weeks hav- 
ing been the heaviest in months, and inquiries are 
unusually active. 3ookings of larger foreign 
agencies for May shipment are exceptionally heavy. 
Some improvement in sales to the southeastern 
furniture industries is noted, and a marked im- 
provement in buying by the northern automotive 
and body trades, with inquiries promising. The 
total volume of this business, however, is still run- 
ning below that of the corresponding period of last 
year. 

While the tendency for most gum items is up- 
ward, prices are comparatively unchanged, except 
that common plain sap shows slight advances. 
Average for No. 1 common is about $31, f.o.b. mills, 
for the 4/4, un to $41 and $42 for 8/4. No. 2 com- 
mon is $21.50 to $24, an average advance of 50 
cents to $1. This price, however, is still consid- 
ered entirely too low. Plain sap FAS runs $50 
to $55 for the four dimensions. Plain red gum 
runs $75 to $85 for FAS in the four dimensions, 
No. 1 common about $20 to $21 less, and No. 3, 
$32 to $40, though some smaller mills are selling 
for less. Quartered red gum is $83 to $85 for 
FAS, with No. 1 common $60 to $68, and No. 2 
at $35 to $42. Other hardwoods used by the fur- 
niture industries show no changes to speak of, 
save that short FAS poplar has declined about 
$1.50 to $2. The general tendency is upward. 

3ox trades are continuing to buy lesser grades 
on a good basis. Sales have been as heavy this 
year as in several seasons. 

Flooring manufacturers and millwork plants are 
buying a fair volume of hardwoods, sales being 
somewhat larger than they have been for several 
weeks, 








Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 








OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 





Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 


























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*‘Ask the Wholesaler’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 

















| Gummer Gypress Co. i 





Mills: Jacksonville and Sumner, Fla. 


C wncqo LUMBER 
ypr ess Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City ; 














YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 


QUALITY—SER VICE—SATISFACTION 























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, ear freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements oa wall board 
in 32 and 48-inch —, = ee on — 
tables. The Lumberman’s Actuary, price ‘ 

in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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When You Are 
in the Market 
for Lumber 


let us have an opportunity tO 
figure on your needs. We 
can give you quick service 
from our big St. Louis con- 
centration yard or we can 
take care of you direct from 
the mill. 





See us before you order elsewhere. 


Longleaf Yellow Pine 
Louisiana Red Cypress 
Sitka Spruce, Douglas Fir 
Washington Red Cedar 
Tennessee Red Cedar 
California White and 
Sugar Pine, Redwood, 
White Oak, Maple, Beech 
and Birch Flooring. 





Mixed cars a specialty — 
stock dressed as desired. 
Special sizes cut to order. 


Seidel 


LUMBER CO. 
~ St:Louis, Mo. 











We Have a Market 
for YOUR STOCK 


We have built up a fine 
steady trade and offer re- 
liable manufacturers an 
A-No.1 outlet for their 
products. 





-E-|UMBER— 
COMPANY: 
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R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 
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Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 


proven by its years of service in 
that field. 












Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 


Denver 


No. 2 

















TACOMA, WASH. 


May 9.—George W. Osgood, manager of the 
Port of Tacoma, was the speaker at the regular 
meeting of the Tacoma Lumbermen’s Club last 
Wednesday. Mr. Osgood has recently returned 
from an extensive trip to Japan, China and the 
Philippines. The speaker discussed business con- 
ditions in the different countries visited with spe- 
cial reference to the lumber trade. 

In Japan, he declared, the lumber business is 
not in very good shape, though stocks are low. 
Most of the lumber shipped into the country after 
the earthquake has been absorbed. The lumber 
market in China is not active, Mr. Osgood said, 
and there is no business at all in the interior of 
the country. The Russians are trying to organize a 
trade in Siberian pine, but so far have made little 
progress, as they are unable to guarantee deliveries. 
In the Philippines the output of hardwoods is in- 
creasing and a good business is being built up with 
the Japan, China and the Dutch East Indies. Mr. 
Osgood offered to answer any questions put by the 
lumbermen, and immediately became the target of 
a general cross examination. The discussion which 
followed his address occupied the remainder of the 
meeting, and the usual market discussion was not 
held. 

The annual meeting of the trustees of District 
No. 6, Loyal Legion of Loggers & Lumbermen, was 
held last Wednesday at the local Four L hall. 
Nothing of importance was taken up and a number 
of minor matters were disposed of. Plans for Ta- 
coma’s share at the annual Four L convention in 
Portland next month were discussed. 

Plans for the annual picnic of the Loyal Legion 
of Loggers and Lumbermen, to be held in Tacoma 
July 4 and 5, were announced this week by Frank 
Wilson, chairman of the committee on arrange- 
ments. The Tacoma picnic has become the annual 
social event of the legion in the Northwest and was 
attended last year by more than 15,000 persons. 
It is to be held this year on Steilacoom lake and 
the usual elaborate program of athletic events, 
water sports, tree felling and log sawing contests 
and amusements will be held. 

A total of 438,337,000 feet of lumber was ex- 
ported from Tacoma during January. Lumber 
stood second in the Tacoma exports for the month, 
copper leading the list. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Baker dock, 
Brookdale, California, 600,000 feet lath (part 
eargo) ; Missourian, Atlantic coast, 245,000 feet 
lumber, 8,682 doors, 400,000 shingles and 5,372 
cross arms (part cargo); Glymont, California, 
225,000 feet lath (part cargo) ; and Ohian, 4,600,- 
000 shingles, 5,210 doors, 14,000 cross arms and 
692 tons box shook (part cargo). Balfour dock, 
John C. Kirkpatrick, California, 525,000 feet (part 
eargo). Terminal dock, Celilo, California, 225,000 
feet (part cargo); Mobile City, Atlantie coast, 
450,000 feet (part cargo), and Makiki, Hawaiian 
Islands, 250 doors and 125 tons box shook (part 
cargo). Dickman Lumber Co., William A. McKen- 
ney, Atlantic coast, 500,000 feet (part cargo) ; Ro- 
tarian, west coast South America, 700,000 feet 
(part cargo), and Wapama, California, 200,000 
feet (part cargo). Portacoma docks, Meijo Maru, 
Japan, 800,000 feet (part cargo) ; Dorothy Lucken- 
bach, Atlantie coast, 850,000 feet (part cargo) : 
London Importer, Europe, 2,400 doors and 100,000 
feet lumber (part cargo) ; Ir’. 8S. Loop, California, 
200,000 feet (part cargo) ; Northland, California, 
300,000 feet lath (part cargo), and Hessen, Eu- 
rope, 450,000 feet ties (additional loading). 
Wheeler, Osgood Co., Brookdale, California, 400,000 
feet (completing), and F. 8. Loop, California, 
450,000 feet (part cargo). Defiance Lumber Co., 
Dorothy Luckenbach, Atlantic coast, 500,000 feet 
(part cargo) ; W. R. Chamberlain, Jr., California, 
650,000 feet (part cargo), and Phyllis, California, 
150,000 feet (part cargo). Milwaukee dock, Paris 
Maru, Japan, 1,750,000 feet (part cargo), and 
Africa Maru, Japan, 275,000 feet (part cargo). 


Tacoma has one-ninth of the entire lumber in- 
dustry payroll of Washington, according to figures 
compiled by the Chamber of Commerce. The De- 
partment of Commerce report for 1923 on the en- 
tire State shows a total lumber payroll of $93,174,- 
000, while the recent industrial census taken here 
by the chamber gives Tacoma a lumber payroll of 
$10,667,000. 

Homer Edwards, of Tacoma, plans the construc- 
tion of a new door and panel factory at Raymond, 
which is to be completed early this summer and 
is expected to start operations in August. The 
cost of the plant is estimated at $50,000. 

Charles Duncan and Carl Bergstrom have com- 
pleted a new sawmill in the Bowers Creek district, 


near South Tacoma, and will start manufacturing 


this month. 
log off. 

The central power plant for Shelton’s new mills 
will be completed this month and will soon be 
furnishing power for the new Reed mill, which is 
almost completed. 

Fire, declared to be of incendiary origin, com- 
pletely destroyed the dry shed and 5,000,000 feet of 
clear lumber at the Mundy Lumber & Shingle Co.’s 
plant at Bordeaux last Sunday nigat. The loss 
was estimated at $150,000, fully covered by in- 
surance, 

Fred E. Paper, former State supervisor of for- 
estry, has engaged in the sale of the Ross portable 
pump and has been named sales manager and dis- 
tribution agent for the Olympia district. The 
pump is designed particularly for forest fire fight- 
ing. 

R. H. Bullis, of Buckley, has been appointed 
State district fire warden for Pierce Lewis and 
Thurston counties. 

Mr. and Mrs. Edwin V. Wintermote, who were 
married in Chicago two weeks ago, have arrived 
in Tacoma and are at home at the residence of 
E. V. Wintermote, sr., until the completion of their 
own home. Mrs. Wintermote was Miss Helen Lau, 
of Chicago. a 

Mrs. James Dempsey, widow of the late James 
Dempsey, former president Dempsey Lumber Co., 
and her daughter, Miss Dick Dempsey, returned to 
Tacoma yesterday after an absence of more than 
six months, mostly spent in Europe and the Orient. 


BELLINGHAM, WASH. 


May 9.—Log receipts on the Milwaukee, the 
chief logging road here, slumped obout twenty 
cars a day this week, due in part to a sharp re- 
duction in output by the Hoff & Pinkey Co. Indi- 
cations are that some of the camps will continue 
to curtail their production indefinitely. It ig re- 
ported that some millmen are seriously consider- 
ing a two months’ closedown during the summer. 
The E. K. Wood Lumber Co., which has been idle 
nearly two months, due to machinery installation, 
will resume operation about May 20, says President 
Fred J. Wood. 

The new steel burner, 130 feet high and 50 feet 
in diameter, built at its cargo mill by the Bloedel? 
Donovan Lumber Mills, is one of the largest in the 
Northwest. 

The cargo movement this week was light, but 
heavier shipments are in sight for next week if 
vessels arrive as scheduled. The week’s record 
was: E. K. Wood Lumber Co., El Capitan, 600,000 
feet, Sah Pedro. Morrison Mill Co., Makiki, 750,- 
000 feet of box shook, Hawaii. Bloedel Donovan 
Lumber Mills, Makiki, 540,000 feet, Hawaii; Co- 
lusa, 1,000,000 feet, west coast South America. 
Among the vessels due at this company’s piers is 
the barge Helene, formerly a schooner, which will 
lift 400,000 feet for Hawaii. 

Home owning was advertised by the Columbia 
Valley Lumber Co. in the Tulip Festival parade yes- 
terday by means of a float that bore a miniature 
modern home, set on a green lawn within a fence. 
Manager Earl LeValley’s little daughters played 
on the lawn. 

At their meeting this week the trustees of the 
Bellingham Chamber of Commerce voted to give 
Vice President J. J. Donovan, of the Bloedel Dono- 
van Lumber Mills, a reception and dinner when he 
returns from Europe in June. 

President J. H. Bloedel, of the Bloedel Donovan 
Lumber Mills, has made a second gift to the What- 
com Falls Park in the form of a cottage for play- 
house purposes. 


COOS BAY, ORE. 


May 9.—According to statistics compiled of late, 
the Coos Bay mills are operating 87 percent of 
normal. Minimum wages are $3.20, but highway 
work and city street improvements are claiming 
labor, and mills may experience a shortage within 
the next month. A. J. Sommerville, sales manager 
Stout Lumber Co., said there has been no change 
in the market in the last three weeks, and the 
concern is operating on the same manufacturing 
schedule as it was three weeks ago. The Coos Bay 
Lumber Co.’s mills in Marshfield are sawing their 
usual weekly output, most of which goes to its 
manufacturing plants at Bay Point and San Pedro, 
Calif. The company has recently shipped out 4 
large quantity of white cedar logs, and will par- 
ticipate in late May shipments to Japan. The 
Japanese steamer Azuma San Maru is loading 
1,000,000 feet of white cedar, mostly logs, for 
Japan. Several companies are participating, among 
them the Coos Bay Lumber Co. and the Western 
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White Cedar Co. The Coos Bay Lozging Co. has 
an order for Australia to be shipped about May 25 
on the City of Vancouver. White cedar manufac- 
turers and sellers of logs say few new orders are 
coming in, but they have four steamers to load 
between now and the end of the month. 

Announcement was made that the Japanese had 
recently acquired sixteen quarter sections of white 
cedar timber in the vicinity of Port Orford, which 
will eventually be marketed through that harbor. 
The announcement said the Japanese were spend- 
ing $2,000,000 in Curry County. 

Recent sales of timber in Coos County, made 
through the Roseburg land office, comprised the 
following purchases: Dennis McCarthy, Marshfield, 
2,800,000 feet for $6,225; Ernest Folsom, Coquille, 
5,500,000 feet, $1,225; George Chaney, Coquille, 
1,450,000 feet, $2,793; Jesse Clinton, Myrtle Point, 
2,300,000 feet, $8,116; George Gothro, Marshfield, 
5,000,000 feet, $12,380. A great deal of the tim- 
ber was white cedar. All buyers are operating 
loggers. 

Manager R. T. Bourns, of the Stout Lumber Co. 
of Oregon, this week announced letting of the con- 
tract to Morrison & Knudson, of Boise, Idaho, for 
the company’s three and a half miles of logging 
railroad on South Slough. ‘The railroad is to be 
finished by Sept. 1. The company itself is con- 
structing another two miles southward. 

Frank Boutin, Saint Paul (Minn.) lumberman, 
has been in the district looking over his holdings 
in the South Inlet district, which are adjacent to 
the railroad the Stout Lumber Co. is building this 


summer. SEA WASH. 


May 9.—H. J. Bratlie, of the Bratlie Bros. Mill 
Co., Ridgefield, Wash., who was in Seattle early in 
the week, has diagnosed the business situation as 
follows: The outlook is not discouraging. Our 
organization has never known the time when we 


Co., Youngstown, Ohio, was a guest at Thursday’s 
luncheon of the Hoo-Hoo Club of Seattle. 

Cc. V. MecCreight, president C. V. McCreight Lum- 
ber Co., Pittsburgh, Pa., was in Seattle during the 
week. 

Ralph A. Clark, sales manager Bloedel Donovan 
Lumber Mills, leaves this evening for an extended 
tour of eastern cities. 


SACRAMENTO, CALIF. 


May 9.—The application to the Interstate Com- 
merce Commission this week of the Oregon Trunk 
Line, a Hill property, to extend its road from Bend 
to Klamath Falls is of big interest to lumbermen. 
The line will parallel part of the Southern Pacific’s 
Natron cut-off, but Hill line officials have declared 
it will not necessarily compete with the Southern 
Pacific, but will develop new business. The pro- 
posed route runs through country heavily tim- 
bered, the lumber from which is expected to pro- 
vide a good part of the traffic. 

The mill of the California Door Co. at Diamond 
Springs started last Monday on sugar pine logs. 
The box factory continues at capacity, its busi- 
ness for the year promising to break all records. 
Twenty new flat cars have been delivered to the 
company, an additional logging donkey has been 
ordered for the Caldor logging camps, and the log- 
ging force has been increased. Of twelve units of 
a new sorting table being built, six are completed. 
Six more large drying kilns are to be built. 

The plant of the California & Oregon Lumber Co. 
at Brookings is again on full time schedule with 
two 8-hour shifts. All damage to the company’s 
logging railroad through the fir belt along the 
Chetco River has been repaired, and the mill now 
is assured of a steady supply of logs. 

The sawmill plant of the Shasta View Lumber 
Co. started sawing this week, the machinery hay- 
ing been turned over several times a week ago and 











Antioch College, of Yellow Springs, Ohio, whose main building (to the left) and ladies’ dormi- 
tory are shown above, has established a department of research in lumber retailing in coop- 
eration with the Ohio Association of Retail Lumber Dealers 





were not able to sell our product of cedar siding 
and shingles. If there has been a slowing-down 
Process in industry, the only answer, according to 
our way of thinking, is simply to work a little 
harder. There is no question that everything is 
going to be all right.” 

Robert B. Allen, secretary-manager West Coast 
Lumbermen’s Association, has issued a call for the 
regular quarterly meeting, to be held in the new 
Winthrop Hotel, Tacoma, May 22. One of the fore- 
most topics will be standardization. E. D. Kings- 
ley, of Portland, will occupy the chair, for the 
first time since his election to the presidency of 
the association. 

S. P. Wood has been made manager of the Cen- 
tral Warehouse Lumber Co.’s branch at Seattle. 
For ten years Mr. Wood has operated a wholesale 
and commission lumber business in Minneapolis. 

William C. Krafve, formerly sales manager Atlas 
Lumber Co., and more recently manager of the 
western offices of Simpson, Clapp & Co., has be- 
come manager of the rail department of the Olym- 
bic Pine Lumber Co. Simpson, Clapp & Co. have 
discontinued handling Western lumber, while the 
Olympic Pine Lumber Co. has just established its 
tail department. 

P. H. Bordwell, of the Robert Dollar Lumber Co., 
has opened offices at 847-8, White-Henry-Stuart 
Building. The organization is affiliated with the 
pay Dollar Steamship Co., under the same own- 

p. 


K. BE. Bushong, of the Union Wholesale Lumber 


pronounced satisfactory. The mill is equipped with 
an 8-foot band head rig, shotgun feed and a resaw. 
Its capacity is 80,000 feet each shift. 

Many thousands of feet of seasoned lumber are 
being hauled by a caravan of eight trucks from the 
W. W. Prather Lumber Co.’s mill on Elk Moun- 
tain to the yard in Lakeport. There are more than 
600,000 feet of seasoned lumber in the yard at 
Elk Mountain. About 3,000,000 feet of high grade 
Douglas fir, white pine and sugar pine will be 
hauled to Lakeport by trucks within the next few 
months. 

Fire originating in a hot box last Monday de- 
stroyed the mill of the Modoc Pine Co., twenty- 
five miles north of Klamath Falls, at Aspgrove, 
the loss being estimated at $125,000, partly cov- 
ered by insurance. 

Three hundred lumberjacks of the Standard 
Lumber Co.’s two camps above Sonora walked out 
on strike yesterday, claiming dissatisfaction with 
the woods boss. 

The recent advance of box shook prices 50 cents 
a hundred has given a marked stimulus to this 
phase of lumber production, and all box factories 
in this district are running to capacity, the ap- 
proaching fruit harvest bringing a heavy demand 
for box material. The rival demand for building 
material is expected to give box shook another 
boost in the near future. Many orders are now 
being filled at $7.65. 

The box factory of the Lemoine Lumber & Box 
Co. started this week with a full crew and enough 
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Extra Profit on 
Every Garage Bill 


You can make more money by selling 
R. & G. Garage Doors than you can 
by selling a garage builder the lumber 





and having him hire a carpenter to 
make them. At the same time R.@ G. 
Garage Doors cost the builder less than 
buying the lumber and hiring a car- 
penter to make his doors. Use this 
argument in selling R. & G. Garage 
Doors. 
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Garage Doors 


Start getting the R. & G. 
profits in your town NOW 


Rowe & Giles 
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Peerless Patent 


WIGGI NS Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. 







SOTEEL COMPANY 
PITTSBURGH. OA 
FISHER BUILOING 

CcHICAsO 







The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
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Pm) Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 
Odessa, Fa. 


PINEORA MANUFACTURING 
COMPANY, 


BLACK RIVER CYPRESS CO, 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for _ 

COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











HIGH GRADE 
4" and %" CEILING. 
yy" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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The Coupon 7lakers 
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orders ahead to guarantee a steady run to capacity 
for several months. Heretofore this plant has run 
only spasmodically and with short crews. 

The new box factory of the Shaw-Bertram Lum- 
ber Co., erected on the site of the old Chelsea Box 
Factory, which was destroyed by fire a year ago, 
will be ready to start operations next week. The 
plant will put out about 50,000 feet of box shook 
a day. 

Ground is being cleared for the new box factory 
and manufacturing plant to be erected by the Osh- 
kosh Timber Co. at its Sprague River mill. The 
sawmill will not resume operation until the fac- 
tory and planing mill are running, which will be 
about July 1. The management announces that 
only box shook will be manufactured this season, 
but the plant is being built on a scale sufficiently 
large to gradually work into regular planing mill 
and remanufacturing work. 


SAN FRANCISCO, CALIF. 


May 9.—C. Stowell Smith, secretary California 
White & Sugar Pine Manufacturers’ Association, 
left San Francisco this week for an extended tour 
of inspection around the association’s mills, gath- 
ering information to present at the meeting be- 
tween pine manufacturers and the Forest Service 
officials here June 3, at which the proposed new 
changes in mandatory fire regulations will be dis- 
cussed before the lumbermen resign contracts with 
the Government. 

Investigation of the proposed development of 
Redwood City harbor, which will open up to navi- 
gation the site of a proposed “Lumber City,’ was 
begun this week by Maj. John W. Schultz, head of 
the engineer corps of the ninth district. A chan- 
nel 30 feet deep and 300 feet wide is planned. 

During Better Homes Week, May 10 to 17, a 
model redwood bungalow is to be kept open here 
by the local club women. 

Matt Harris, vice president and general manager 
of the Van Arsdale-Harris Lumber Co., this city, 
has been installed as president of the San Fran- 
cisco Rotary Club. 

The Pacific Lumber & Box Factory, recently de- 
stroyed by fire, will resume limited operations 
within thirty days. Loss estimated at $500,000 
was covered by insurance. Loss of service will be 
the large item, the company declares. 

Junius H. Browne, president Pacific Lumber Co. 
of Illinois, with residence in New York City, was 
here on a trip through Coast territory. He has 
gone to the mills of Scotia, in the redwoods. 


LOS ANGELES, CALIF. 


May 9.—April wound up the heaviest month this 
year for coastwise waterborne lumber receipts, 
with eighty-four fir and fourteen redwood cargoes. 
The capacity of the fir boats was 122,630,000 feet, 
and of the redwood, 9,325,000 feet. The total re- 
ceipts for the first four months of this year are 
480,040,000 feet, as compared with 569,035,000 
feet for the corresponding period last year. 

The fir market is reported strong, while the de- 
mand for redwood is only fair. The California 
pine market has shown some improvement in the 
last two weeks, and local dealers believe that, if 
the producers continue to curtail, prices will 
strengthen and the demand will improve gradually. 

The Los Angeles Lumber Products Co. has filed 
exceptions with the Interstate Commerce Commis- 
sion to the examiner’s recommendation in the 
interstate feature of its complaint alleging dis- 
crimination by the carriers in favor of Westwood, 
Calif., and other points. 

James Dee, formerly manager of the Prendergast 
Lumber Co., of Portland, Ore., is now in the whole- 
sale business in Los Angeles. 

The Hammond Lumber Co. has added 
dry kiln to its already large equipment. 

John W. Fisher has purchased the interests of 
I. R. and H. J. Alley in the Alley Bros. Lumber 
Co., Santa Monica. The firm name will remain 
unchanged, it was said. 


PORTLAND, ORE. 


May 9.—-The tide has not yet turned, and weak- 
ness still characterizes the fir market, with quota- 
tions altogether unsatisfactory to manufacturers. 
There is a considerable volume of business, but not 
enough to bring the market over the peak. The 
western pine situation is very much_ similar. 
Spruce, of which relatively less is being manufac- 
tured, is holding up well. Unless market condi- 
tions improve considerably between now and June 
1, logging operations in the Columbia River dis- 
trict will be slowed down until July 1 and perhaps 
longer, especially if weather conditions are such as 
to intensify the forest fire danger. 

The Dagfred sailed from here today with a cargo 
of lumber for Europe, and it was announced that 
the Bengloe has been chartered to carry a cargo 
of lumber from here to Australia. The Nankoh 
Maru is booked to sail from here next week with 
a eargo of 3,500,000 feet of lumber. 


another 





It was reported here this week that the receivers 
for the Chicago, Milwaukee & St. Paul line haye 
sought permission to build 6,500 cars. Several 
million feet of lumber would be required. 

The Red Fir Lumber Co., of White Salmon, 
Wash., will erect a sawmill two miles north of its 
present mill on the Trout Lake road, five miles 
north of Husum, Wash. The company recently pur- 
chased a tract of 20,000,000 feet of timber from 
the Tum-a-Lum Lumber Co. The company has pur- 
chased an old mill, the machinery of which will be 
moved to the new site. 

The Charles K. Spaulding Co., which operates 
mills at Salem and Newberg, is establishing a sell- 
ing yard in Portland, with O. A. Macy in charge, 
Portland is having quite a building boom. The 
company’s principal office is in Portland. 


ASTORIA, ORE. 


May 9%.—-April cargo shipments from the Colum- 
bia River were heavier than for several months. 





Portland Astoria Total 
Coastwise ....19,879,518 16,102,892 35,982,410 
Wereign ....0 21,778,805 10,928,030 32,706,835 
Intercoastal 1,461,118 2,294,103 3,755,221 
43,119,441 29,325,025 72,444,466 
The Port of Astoria commission expects thig 


summer to embark upon a program of improvement 
for Pier 2. Plans looking toward increasing the 
lumber storage capacity, and the ease with which 
lumber can be loaded by vessels lying at the pier, 
are being prepared. Within the last few months 
the handling of lumber through the Port of As- 
toria terminals has shown an impetus. The practice 
of rafting timbers and heavy lumber to the termi- 
nals, from river mills that have no herthing facili- 
ties for large vessels, has been on the increase, 
The movement of shingles from Astoria terminals 
has recently increased to a large extent. The tow- 
ing of ocean log rafts from Astoria to San Diego, 
Calif., is expected to be started toward the end of 
May. The Benson Timber Co., which ships these 
rafts, will send six to California this year. 


ABERDEEN-HOQUIAM, WASH. 


May 9.—The mills on the Harbor are still op- 
erating only five days a week, and greater curtail- 
ment is being planned. The logging camps expect 
to close during the early part of June for thirty 
days or more, and the shingle mills will close June 
15, remaining down until after July 4. 

Vessels loading on Grays Harbor today are: For 
the Atlantic seaboard, Wm. A. McKenney, M. J. 
Scanlon and Edgar Bowling, Atlantic seaboard— 
these vessels have completed loading and will clear 
today. For California, Point Arena, at Schafer 
Bros. ; J. B. Stetson, Wilson Bros. ; Carmel, Ameri- 
can Mill; Catherine G. Sudden, Hoquiam Lumber 
& Shingle Co.; Olympic, E. K. Wood Lumber Co.; 
San Pedro, Donovan Mill No. 2, and the Oregon, 
Grays Harbor Lumber Co. For Japan, Meiwu Maru, 
Grays Harbor Lumber Co.; Clyde Maru, Bureka 
Cedar Lumber & Shingle Co., and the Etna Maru, 
A. J. West Lumber Co. 

Drew Chidester, vice president General Steam- 
ship Corporation, has been on the Harbor this 
week. The above company recently established an 
office in Aberdeen, and during the week has had 
three vessels loading here. 

A. W. Callow, of the Wynooche Timber Co., will 
represent the Hoquiam Rotary Club at the conven- 
tion to be held in Cleveland June 15 to 15. 

Congratulations are being extended to Mr. and 
Mrs. Clyde Pitchford on the birth of a daughter 
May 1. Mr. Pitchford is the new manager of the 
Aberdeen Lumber & Shingle Co. 

W. W. Hamilton, former vice president Pioneer 
Lumber Co., of Seattle, was a recent Harbor vis 
itor. Mr. Hamilton is now in Chicago with the 
Cc. W. Pendell Lumber Co. 

T. P. White, who was in the wholesale lumber 
business in Aberdeen for some time, is now on the 
Atlantic seaboard. Mr. White is associated with 
Krauss Bros. Lumber Co., of Seattle. 

W. E. Boeing, of the Boeing Airplane Co., of Se 
attle, was in Grays Harbor this week, where he is 
heavily interested in timber. 


MINNEAPOLIS, MINN. 


May 11.—From the grain experts have come as- 
surances that no better foundation ever was laid 
for a crop in the Northwest than has keen laid this 
spring. There is a great amount of additional 
money in the Northwest, but conservation on the 
part of its holders. Current demand for lumber 
products is not spectacular, but based on needs for 
which the consumer is prepared to pay. ‘The jun 
ber industry is making steady progress in gettiné 
back on its feet. There is no wild scramble 
to get under the wire with prices which will take 
off surpluses of lumber. Lumber manufacturers, 
wholesalers and retailers know what lumber is 
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worth. They must have their price if wholesome 
conditions are to prevail. And they are getting it. 
Further than that, the business is on a cash basis 
with credit being extended on a short time basis 
where it is offered at all. In the last week there 
has been a satisfactory movement of northern pine 
in the Minneapolis-St. Paul territory. The wood- 
working industries have taken a liberal amount of 
hardwoods, although they are buying only to meet 
immediate needs. Northern white cedar post and 
pole distributers are encouraged with the heavy 
movement of shorter lengths of poles to all parts 
of the country. The longer poles still are not 
moving. There is a demand for ties, although it is 
not pronounced. Red cedar shingle distributers 
here are doing a fair business, with prices holding 
up because of there being no overproduction. 
While there is a fair business from the agricul- 
tural districts, indications are that there will not 
be heavy farm construction work until the crops 
are actually assured, according to F. E. King, of 
the King Lumber Co., Grand Rapids, Minn., who 
was in the Twin Cities in the last week. Other 
visitors included S. H. Fullerton, Gulf Lumber Co., 
Fullerton, La.; H. E. Frost, Ralph L. Smith Lum- 
per Co., Kansas City, Mo.; C. M. Gosnel, Crawford 
Cedar Co., Menominee, Mich., Neil Jamison, Jami- 
son Lumber & Shingle Co., Everett, Wash., and 
H. T. Fall, Acme Lumber & Shingle Co., Chicago. 


OMAHA, NEB. 


May 11.—The fruit industry was hurt by frost 
last week, and truck gardens suffered also. Some 
parts of the State have not had enough moisture, 
but are not yet in bad shape. toad conditions 
were very good all last week, and a good many 
small sales were made to the farmers for repair 
and alteration work. Both locally and out in the 
State the general demand is for small houses. Mill 
prices on western and Idaho pines were reduced 
last week, though from the Nebraska standpoint 
there is no reason for such a reduction. Farmers 
throughout the Omaha territory are paying off 
their mortgages at such a rate that mortgage and 
trust companies in Omaha are rushed to keep their 
books up to date, according to J. E. Davidson, 
president Nebraska Power Co. 


KANSAS CITY, MO. 


May 12.—Demand was not quite up to the mark, 
cold and rainy weather being blamed for it. Sales 
managers say the market still holds good prospects, 
but that at present the mills are giving them too 
much to handle, in consequence of which prices 
generally are classed as weak. The southern mills, 
however, are getting a better break than the Pa- 
cific coast mills. Locally the demand is good. 
Outside of Kansas City, orders from retailers seem 
to run closely to the immediate requirements of 
buyers. Country trade continues slow. 


DULUTH, MINN. 


May 12.—Sawmill companies are loading out 
cars of mixed lumber freely to retail yards at west- 
ern Minnesota and North Dakota points. Sales 
officials note a slight improvement in inquiry for 
northern pine lumber, though buyers are disposed 
to place orders for immediate requirements only. 
The white pine market is steady, the recent reduc- 
tion of $1 in box lumber being sufficient to ease the 
slight congestion that had developed. Operators 
reported a pick-up in inquiry for lower grades, 
With sales of some fair-sized lots pending for east- 
ern shipment. A round lot of box lumber was 
shipped to Chicago last week. Box manufacturers 
in Duluth and district are operating their plants 
on part time, but inquiries warrant hopes of good 
bookings in the near future. 

The Scott-Graff Lumber Co. started a night crew 
at its Duluth sawmill last Monday for the first 
ume in several years. That company has arranged 
to increase its season’s cut of northern pine lumber 
by 2,000,000 feet to 16,000,000 feet. All depart- 
ments of its plant are now operating full time. 

The International Lumber Co.’s annual drive of 
logs this spring will contain 15,000,000 feet of saw 
logs. It has been started down the Big Fork River. 

Bjorge & Evenson, of Deer River, have purchased 
considerable timber from the Northern Pole & Lum- 
ber Co. and it will be sawed at Big Fork, Minn. 
James Reid is also conducting a heavy drive to 
his mill at Craigville, Minn. In addition to logs, 
large quantities of ties, pulp and iath bolts are 
being floated to the market at Big Fork. 

Cloquet has contracted for a display space at 
the exposition to be held at Duluth, July 20 to 25. 
The city’s exhibit will include umber from the big 
Cloquet mills; Balsam wool, insulating materials 
and Nu-Wood from the Wood Conversion Co.; pulp 
and miscellaneous wood products, and a display 
from the Cloquet forest experiment station. 

Members of the Duluth Hoo-Hoo Club enter- 
tained Boy Scouts of Duluth and Superior to the 
number of one hundred forty at a luncheon at the 


Spalding Hotel last Saturday. The program in- 
cluded an illustrated lecture by G. M. Conzet, State 
forester, on “Forest Fire Prevention.” Sherman 
Coy, assistant manager Cloquet Lumber Co., gave 
a talk on forestry and fire protection. Charles A. 
McDonald presided. 


WINNIPEG, MAN. 


May 11.—Wholesalers look for a good volume of 
business as soon as stock-taking amceng. line-yard 
companies has been completed ; most of them take 
inventories at the end of April. The last few 
weeks have seen a very noticeable revival in Sas- 
katchewan business; in the southern part of the 
province, business has been very brisk. The Sas- 
katchewan Wheat Pool has also definitely an- 
nounced the building of at least thirty new $12,000 
elevators, it being understood that contracts for 
twenty-five of these were awarded during the last 
week, and these will take a large quantity of ecrib- 
bing. New railway construction will be actively 
pushed this spring, four Canadian National branch 
lines having been authorized last year by the Fed- 
eral Government as well as a number of Canadian 
Pacific new branch lines. These will cause demand 
for a large amount of lumber for the railways 
themselves and for building numerous new small 
towns. There is already quite a rush to secure 
business sites on new lines. Local conditions con- 
tinue to be very encouraging. ‘The new polo race 
track, which took about fifty carloads of lumber, is 
well under way to completion. 

W. D. Galvin, general manager Galvin Lumber 
Yards (Ltd.), was a business visitor to Minneapo- 
lis last week. 

News reached the city yesterday that the United 
Grain Growers mill at Hutton, B. C., had been 
completely destroyed by fire. 

The Pioneer Lumber Co. (Ltd.) ‘has disposed of 
all its yards in southern Alberta, but N. 8S. Stoltze, 
acting general manager, has retained six which he 
will operate under the name of Advance Lumber 
Co. (Ltd.), with headquarters at Lethbridge, Alta. 

Announcement was also made that the Monarch 
Lumber Co. purchased the Rogers Lumber Yards’ 
plants at Gray and Riceton, Sask. 

Frank Harris, of Saskatoon, general superin- 
tendent Monarch Lumber Co. (Ltd.), was a busi- 
ness visitor. 

H. Steinthorson, credit manager North American 
Lumber & Supply Co. (Ltd.), is visiting his old 
home in Wisconsin. 


PITTSBURGH, PA. 


May 12.—An improved tendency in the hard- 
wood market has been manifested in the last week. 
There is a good demand for chestnut of all grades, 
and inquiries for other varieties of hardwoods are 
more numerous. There have been no price changes 
in hardwoods. Southern Idaho, California and 
western pines remain about the same, prices now 
being well maintained. The fir market continues 
to show activity, but with a tendency to weaken. 
Retail dealers report some improvement since May 
1, with home building materials continuing to move 
well, but the industrial and mining demand con- 
tinues dull. 

E. V. and F. R. Babcock, of the Babcock Lumber 
Co., left Monday night for a ten days’ trip to the 
South to inspect their operations in Tennessee and 
their holdings in Georgia and Florida. 

R. F. McCrea, assistant secretary Retail Lumber 
Dealers’ Association of Pennsylvania, was calling 
on the dealers in the vicinity of Huntingdon, Va., 
last week. 

J. F. Kendall, secretary Kendall Lumber Co., is 
in Philadelphia and New York this week on busi- 


‘PHILADELPHIA, PA. 


May 12.—Sales reported by wholesalers showed 
no gain over those of the previous week. ‘There 
were, however, a greater number of inquiries. A 
run of wet weather has caused a slump in imme- 
diate sales of many retail yards. Prices in a few 
grades show a weaker tendency, although there 
were no marked declines. Hardwoods and lumber 
for special uses are being received in greater quan- 
tity. The demand for Canadian woods is quiet, 
with a fair volume of sales reported. In southern 
lumber, pines are the only kinds to show real 
steadiness. Pacific coast fir and hemlock ship- 
ments have increased considerably. The demand 
for unfinished green woods has decreased consider- 
ably within the last few months. 

The board of directors of the Janney Lumber Co. 
at its last meeting elected A. W. Weidenfeld as 
president and general manager. The Janney Lum- 
ber Co. is taking steps toward expansion. 

At its monthly meeting, the board of directors 
of the Lumbermen’s Exchange voted to continue its 
stand toward the contemplated port lumber ter- 
minal plan. A special committee was appointed to 
represent the exchange in all meetings called with 
reference to the plan. An open letter from Mr. 


Co PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


Friend Retailer:— 


The general outlook seems better. There is con- 
siderable increase in demand with encouraging 
signs that it will continue and that the light de- 
mand for the early part of 1925 will be more than 
made up by the later mecnths of the year. For the 
last few weeks the Association barometer shows 
new business materially increased, production fall- 
ing off under voluntary curtailment of'the miils and 
this situation taken in connection with improved 
weather conditions throughout the country would 
seemingly assure the most skeptical that there is 
not much chance of any further declines in prices 
soon. 

Our maxim: 














“Good Grades at Current Prices and 


Always a Square Deal.” 


Send in that order 





718-19-20-21 White Bldg. 
S. L. Johnson, Manager 


YOURS 


for the asking 


A KNOWLEDGE of the lumber output 
from 187 mills near Spokane. It took us 
years to collect this information—it’s yours 
for the asking. 


Seattle, Wash. 





We know these mills and what they pro- 
duce—know where to place your order for 
right prices. Knowing lumber and mills— 
our business—will help yours. 


“ASK ADVANCE” 


Advance Lumber Co. 


309-10 Lindelle Bidg., SPOKANE, WASH. 











The Polleys 
Lumber Co. 


Manufacturers of 


= Pondosa 


Pine 





Lb 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 











Collections by Retail Lumber Dealers * s<r«s 


of letters 
by subscribers to the American Lumberman, giving their views 
on the bese way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it wili 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St.. Chicago 
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Co PACIFIC COAST Co 


FIR 
OR 
HEMLOCK 


SHIPLAP 


Either No. | or No. 2 common 
shipped DRY in straight or mixed 
cars with uppers. 





Snappy Service 
PACIFIC STATES LUMBER C0. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES : 


S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
Joseph Lean, P. O, Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box 1187, Fargo, No. Dakota 
O.G. Valentine. P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 
















H. B. Hewes, J. W. McWilliams 
President R. H. Downman 
W.T. Virgin, 
Vice-President 








High Altitude 


California White Pine 


BOX, SHOP AND CLEARS 


Try us next time. 


Clover Valley 
Lumber Co. 


LOYALTON, 
CAL. 


Soft and Light 







C. D. Terwilliger. | 
Sec.-Treas. 


Gen. Mgr 


F. E. Walker, 
Asst.Sec.@ Treas. 








Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
FIR - HEMLOCK - CEDAR 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 




















UC, 


; Mu rf Wut en's of figh ule, 


Spruce wd HirLunter 
CAL CULILE Vasungion. 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
fn leather, $8.50. AMBRIQCAN LUMBERMAN, 4381 8. 
Dearborn &t., Chicago, Ill, 


Henson, formerly an active lumberman, contained 
some keen observations on the terminal details. 
S. S. Rutherford & Co. were elected to membership. 

The Own Your Home Exposition cpened Satur- 
day at the Commercial Museum. Several interest- 
ing exhibits are by lumber dealers. 

Gov. Pinchot has signed the enabling act that 
will permit the State to borrow $25,000,000 for the 
purchase of land to be used for forest purposes. 
There is a proviso in the bill that voters must ap 
prove a bond issue, but it is generally understood 
that this approval will be readily forthcoming. 

The largest gain in coastwise and intercoastal 
shipping at the port of Philadelphia last year, was 
in lumber. Last month 17,337,789 feet of lumber 
was discharged here, exclusive of lath and shingles. 


BALTIMORE, MD. 


Shipments of lumber from the Pacific 
coast are still on the increase. The Pacific, in from 
Everett, Wash., on May 4, had on board about 
2,000,000 feet of fir lumber for the Weyerhaeuser 
Timber Co. The Clausens, from Skinner & Eddy 
Corporation, Vancouver, B. C., about May 38, 
brought a cargo of fir lath, fir and hemlock lumber 
and timber for the United States Foreign Sales 
Corporation, totaling 257,690 feet board measure. 
Lath were lifted at Tacoma and Everett, Wash., 
and lumber at Port Angeles. 


May 11. 


The managing committee of the Baltimore Lum- 
ber Exchange has decided to make a Jarge display 
at the Southern Exposition in New York. Speci 





There have been two more important additions 
to the number of active spruce dimension mills 
during the past week. The Blanchard Lumber Co, 
has resumed sawing at Portage, Me., after a long 
shutdown, and the Augusta Lumber Co. has started 
up its mill on the Kennebec River in Maine. 


BEAUMONT, TEX. 


May 11.—Business in southern pine is gradually 
picking up, but the increase of demand that is sure 
to follow the recent general rains in the Southwest 
has not as yet had time to manifest itself. There 
has been no appreciable change in prices in either 
direction. Local sales continue to improve. Rain 
is still badly needed in the mill and forest sections 
of east Texas and west Louisiana. Hardwood buy- 
ing is on a somewhat heavier scale. Stocks are 
apparently considered a bargain at current prices, 
No large orders were reported for this week, but 
the volume of buying was fairly satisfactory, 
Flooring factories are coming into the market to 
some extent, but the bulk of the buying is being 
done by furniture factories and makers of interior 


trim. 
NORFOLK, VA. 


May 11.—While there have been more sales of 
North Carolina pine, these individually were small, 
There is little snap to the market. ‘The yards 
have good stocks and they are moving out rather 
slowly. There is a great deal of lumber being of- 


fered, but the mills do not appear willing to make 














— 6|C(Co| ALAA iii itil tNIiNRR es... 


Gumwood display shown in the Auditorium at Memphis, Tenn., last week during the annual meet- 


ing of the Mid-West Arts Association. 


This exhibit was arranged by the Gumwood Service Bu 


reau of the Hardwood Manufacturers’ Institute and attracted much attention. The young ma» 
in the picture is Jimmy Falls, office boy for the Institute, who keeps the wheels turning. Many 
visitors at the annual meeting of the Hardwood Manufacturers’ Institute viewed this display 








mens of various woods have been assembled by 
John L. Aleock & Co., hardwood exporters, and 
there are samples of furniture made in Baltimore. 
An unusually large number of members have sent 
contributions. 


T. B. Bledsoe, of Brown-Bledsoe Lumber Co., 
who visited Florida, Mississippi and Alabama, 
thence striking north into the Memphis district, 
reports mill stocks were by no means large, with 
conditions fairly good. 


BOSTON, MASS. 


May 13.—The call for west Coast fir is distinctly 
stronger, while prices have eased off appreciably. 
Hastern spruce frames are now in fair demand but 
at $45 base. Random spruce prices are unchanged. 
Eastern spruce and hemlock boards are quiet, and 
prices just about steady. Lath offerings are heavy, 
and weak in spots. Southern pine flooring has 
again been reduced. Maple flooring is easier, while 
oak, beech and birch flooring are steady at last 
week’s level. Southern roofers are more active 
at slightly stronger prices. 

The Comeric, from Rangoon, India, has landed 
188 heavy teakwood planks here for use in the 
construction of pleasure craft. 


further concessions. It is very probable that firm 
offers made at slightly lower figures would be ac- 
cepted for quick shipment. The weather has been 
ideal, and air dried stock is plentiful. Labor is 
apt to be scarce at the mills, as farmers will need 
more, 

Edge 4/4 No. 2 and better band sawn has been 
moving a little better, with prices steady. One oF 
two sales of three-car lots have been made. Cit 
cular sawn has not been moving well, but mills 
refuse to budge further. No. 2 and better 4/4 
stock widths have been rather quiet, except 4-14: 
and 5-inch widths, which are moving well and 
bringing good prices. Edge 4/4 No. 3 continues 
very quiet. No. 3 4/4 stock widths in 8-, 10- and 
12-inch have been more active, and good prices 
have been realized; but 5- and 6-inch have not 
moved very well. Edge No. 2 and better, 5/4 and 
thicker, is moving slowly. Most inquiries are for 
small lots of each thickness in mixed cars. Nos. 1 
and 2 bark strips, rough, have been quiet. 

Sales of 4/4 edge No. 1 box, rough, showed 4 
little improvement. Several small cargoes were 
sold in Baltimore, but prices did not show up well: 
Some small lots were also sold in Norfolk on 4 
basis of $25 net. This is about the market right 
now for band sawn kiln dried stock. Air dried is 
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a little slow, but its price has not changed fur- 
ther. Edge 4/4 No. 2 box has been very quiet. 
Surplus stock is accumulating. No. 1 4/4 stock 
box has been rather quiet. Inquiries for mixed 
ears of 6-, 8-, 10- and 12-inch are more frequent, 
put air dried is taken because of difference in 
price. No. 2 4/4 stock box is moving very slowly ; 
12-inch seems to be more active than other widths 
but recent sales have been at rather low prices. 
Box bark strips, 4/4, rough and dressed, are in 
poor demand and weak. 

A small business was done in flooring. Prices 
show up about the same. Demand for thin ceiling, 
partition and bark strip partition has been lighter, 
and the same is true of kiln dried roofers. Prices, 
however, on such items continue to hold steady. 
Air dried roofers have been moving better in small 
lots, with inquiries picking up a bit. Prices show 
no change. Framing, rough and dressed, has been 
quiet. Lath are offered freely and are moving 
slowly ; buyers are hammering for lower prices. 


HOUSTON, TEX. 


May 12.—Southern pine is in fair demand. 
Prices are firm and practically unchanged. Hard- 
woods have picked up after a few days of quiet. 
Sales managers see signs of substantial improve- 
ment in foreign business. The recent rains have 
had little effect so far on production. 

Cc, J. Gerner, lumberman, on behalf of the local 
Shrine, played daddy Saturday to about 350 orphan 
children from the various institutions of Houston 
and Harris County. Mr. Gerner was chairman of 
the committee which sponsored a big barbecue and 
outing at the San Jacinto battleground, about 
twenty miles southeast of Houston. Shriners pro- 
vided autos for the trip. 


TUSCALOOSA, ALA. 


May 11.—The southern pine market shows a 
better tone, and prices have advanced 25 to 50 
cents. Reports indicate that the larger mills are 
not allowing concessions, and wholesalers are look- 
ing more to the small mills. The Tuscaloosa dis- 
trict is primarily a small mill section, though 
there are several large mills in the district. Long- 
leaf dimension seems to have arrived at a satis- 
factory price basis, especially for nearby delivery. 
However, car material, especially siding and deck- 
ing, is not doing so well and prices have not shown 
any improvement during the last few weeks. The 
weather has been exceptionally good, with a sea- 
sonal rain yesterday, and production is fairly 
heavy, yet stocks are being bought just as rapidly 
as shipping dry, and there is practically no sur- 
plus of air dried at the mills. Where there is an 
accumulation of dry stock, it is caused by the 
inability of planing mills to ship as rapidly as the 
stock is ready to dress. The millmen complain 
that prices are not yet to the point which allows 
a fair margin of profit. This applies particularly 
to mills making a specialty of No. 2 common and 
better dimension and common air dried boards. 


ATLANTA, GA. 


May 11.—With orders for many southern pine 
items showing a substantial betterment, shipments 
from the Atlanta territory since the first of the 
month have averaged 10 to 12 percent in excess 
of production. Inquiries are much more active, 
while export demand is continuing to show a fair 
upward movement. Mills in this immediate section 
are preparing to produce normally again. 

The most active demand is for building items, 
primarily rough and surfaced finish lumber, floor- 
ing and ceiling, roofers, dimension. Railroads, 
too, still are buying on an active basis, and in- 
quiry is active. Mills in Atlanta territory state 
their volume of railroad business the first four 
months of the year was the heaviest in some years, 
4S most southern roads are carrying out extensive 
projects. Sales to industrial plants also have been 
unusually active, due to the large amount of new 
factory construction in all parts of the South. 
New industrial construction for the first four 
months covering the sixteen southern States shows 
an increase of approximately 30 to 35 percent over 
the same period last year, when the largest indus- 
trial construction year in the history of the South 
was established. 

The price situation is more or less unchanged. 
Flooring, B&better 1x4-inch, averages $47.50 to 
$48, but No. 1 common has declined about $1 and 
No. 2 shows an average advance of 50 cents to $1, 
and No. 3 is up about 75 cents to $1. The No. 1 
common is around $42.50, f. o. b. mills; No. 2, 
$20 to $20.50, and No. 3, $13 to $13.50. 

Georgia and Alabama roofers are comparatively 
unchanged, except that No. 2 common 1x8-inch 
have advanced about 50 cents to $23.50. No. 2 
1x6-inch are about $22 to $22.50, and No. 1 around 
$39 to $40., Mills in this section report a fair 
volume of orders and inquiries. 

No. 2 common ceiling, 1x4-inch advanced about 


$1 to $1.50; No. 1 is about the same, $41.50 to 
$42, and No. 3 remains $13 to $13.50. Some com- 
mon grades shéw an advance of $1 to $1.50 in the 
last ten days, with the tendency still upward. 

The retail trade in Atlanta state that sales have 
improved to a considerable extent the last month, 
due principally to the large amount of new home 
construction, but retailers are taking only what 
they need in the near future. 


LAKE CHARLES, LA. 


May 11.—Scattered showers have further im- 
proved conditions affecting southern pine demand. 
The territory is still in need of a great deal more 
rain. Logging and manufacturing conditions are 
ideal, and most mills are operating full time. A 
few of the smaller mills are running on summer 
schedules, but production generally is fairly close 
to normal. There has been an increase in north- 
ern buying. Rains in Texas and Oklahoma have 
also stimulated business in those States. Most 
orders are for small lots, and wholesalers are still 
buying sparingly. Building items are in fair call, 
especially boards, shiplap and special finish items. 
There has also been an improvement in demand for 
dimension, but railroad buying has eased up. Oil 
field stocks are in good call. Mills stocks are low, 
but yards do not care to accumulate, so order 
files are not heavy and shipping is close to normal. 
Mixed cars are in best demand, and prices on 
these are very satisfactory. Other prices are more 
or less spotty and not in keeping with demand. 


SHREVEPORT, LA. 


May 11.—The southern pine market is listless. 
A good many mills have full order files, as some 
booked pretty heavily a couple of weeks ago. Ship- 
ments from small mills have been rather slow. The 
total volume of shipments, however, is fairly large. 
Transit cars have been selling slowly, some large 
wholesalers having long strings. The smaller mills, 
especially those equipped to ship mixed cars or 
specified lengths in boards and dimension, as a 
consequence have suffered for lack of orders. They 
had enjoyed a fairly good demand at $1 to $2 
above market for random lengths or poor assort- 
ments, for the trade at present is willing to pay 
an extra price for correct proportions of specified 
items. The weather in the mill section all week 
has been fine; labor is plentiful. Hardwoods have 
been in very slow demand and prices are none too 
firm. Not much stock is changing hands, but most 
mills are standing pat on prices. Hardwood prices 
are actually too low to cover cost of manufacture, 
and it is believed that production is being cur- 
tailed. 

The southern pine industry of Louisiana will be 
well represented at the Southern Exposition in 
New York City, beginning next week, five hundred 
square feet of space having been provided. 


WARREN, ARK. 


May 11.—Demand for Arkansas soft pine this 
week has been lighter than last week. Prices re- 
mained firm, except that possibly a mill or two 
that were heavy on some items made slight con- 
cessions on these. The general tendency, however, 
is to revise prices upward, and some mills are 
doing this. The volume of inquiries was good, and 
mostly from retail dealers. Dealers’ demand is 
largely for mixed cars and immediate’ shipment. 
Industrial buying is rather light. There is a 
small volume of car siding moving now at fair 
prices. Production this week was normal, and 
shipments were slightly in excess of both produc- 
tion and new business. Mill stocks are being re- 
duced, and they are becoming more broken. Labor 
is plentiful. A general rain this week end has 
reduced the general fire hazard. 

Demand for hardwood has been light. Conces- 
sions are not much in evidence, but offerings are 
somewhat lower. Production continues heavy. 
Upper grades are moving easily, but common items 
are slow. Car stock demand is quiet, also demand 
for hickory. Hardwood and gum trim are moving 
in fair quantities at good prices. Hardwood floor- 
ing demand is fair. 


ELKINS, W. VA. 


May 11.—Volume of orders is a little larger, 
with inquiries more numerous, but prices are low. 
Better grades have declined more than lower. 
Maple 8/4 ranges from $55 to $75, some mills ask- 
ing $10 more. Gum is being used by automobile 
manufacturers instead of maple. Sound wormy 
chestnut is holding its own to a greater extent 
than other hardwoods. White oak in 4/4, No. 1 
common and select, appears to be moving better 
than other woods and prices are holding up. 

The band mill at Deer Creek has sawed 
its last log on its present site and is now being 
dismantled. 

Rebuilding of the large mill of the Cherry River 
Boom & Lumber Co., at Richwood, has been progress- 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 

Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 
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Service Lumber Co. 
Lumber Specialists 
Rail and Cargo 


DOUGLAS FIR 
SPRUCE 
HEMLOCK 


411-417 Yeon Building, 














Lumber Specialties 


IN MIXED CARS 





R.R. Material—Factory Stock 

Garage Doors—Red Cedar Poles 

P. O. Cedar Built-up Columns 
Fir Piling Mouldings 











Quotations furnished promptly 


H. J. Anderson Lumber Co. 
301-38 NORTHWESTERN PORTLAND, ORE. 


BANK BUILDING 











Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to } 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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Practical Specialists 
Pacific Coast Lumber Products 


é 


‘ 
atc us PAt oF 





_J DRYAD, WASH. 
MILLS 4 N. P. Ry., Cc., M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNGAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S.A. 








We Specialize te 
FIR 


Plank 


Timbers 


Long 
Joists 





Service Quality 


Long Dimension 


The Griswold 


SALES AGENTS: 

Lumber Co, GtwolGrer 
Gasco Bldg., Evergreen Lumber 
Company. 








PORTLAND, ORE. 











Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431 So. Dearborn St., Chicago, IIl. 











ing so rapidly that it will be possible to resume 
operations by June 1. Over half a million feet of 
lumber was required, the greater part of which 
was shipped from Bogalusa, La. 

Morrison, Gross & Co. have begun active opera- 
tion at their new mill at Wallman. Several months 
ago this company purchased a tract of about 2,600 
acres of hardwoods, and has acquired additional 
acreage, bringing its total up to about 3,000 acres. 
It was necessary to construct about eleven miles of 
railroad. The company will specialize in the pro- 
duction of maple, basswood, poplar and other hard- 
woods. The mill postoffice is at Steyer and general 
offices are at Elkins. 


SPOKANE, WASH. 


May 9.—Lumber prices remain stable this week 
in the face of the reductions last week and the 
fact that, with continued excellent drying weather, 
new stock is coming in to replace broken lines with 
increasing rapidity. Demand has strengthened, ac- 
cording to reports from a number of mills and 
wholesalers. All mills of the district are sawing, 
but almost without exception are working but one 
shift. There is more or less sentiment in favor 
of curtailment to prevent any further slipping of 
the market, but it is doubtful if this sentiment 
crystallizes in any action more drastic than remain- 
ing on the one shift basis. All operators recog- 
nize that unsatisfactory lumber prices are simply 
the result of the law of supply and demand and 
that the remedy is in their own hands, but there 
are always valid reasons why, in a particular case, 
curtailment is not practical. The season is now 
so far advanced that summer logging is already 
in full swing with many companies. The Humbird 
Lumber Co., which has been operating two of its 
camps with full crews, has opened two new camps 
with 150 men at each location, both in timber 
about twenty-five miles northeast from Kootenai. 

Frank Culver, vice president Sandpoint Lumber 
& Pole Co., Troy, Mont., and M. L. Bruce, cedar 
pole operator, of Sandpoint, Idaho, were Spokane 
visitors this week. 

Kd. McGoldrick, son of J. P. McGoldrick, presi- 
dent McGoldrick Lumber Co., dropping but one 
point of a possible 200, took the individual rifle 
championship at the Fort George Wright rifle 
range yesterday with a score of 199. 

The various forest protective districts of north- 
ern Idaho, as provided for by the new Idaho for- 
estry law, were formally approved by the State 
Jand board in session at Boise this week. 

Ifenry Rising, managing editor of the Spokane 
Chronicle, spoke at the regular noon luncheon of 
the Spokane Hoo-Hoo Club yesterday noon. Mr. 
Rising, who is a Spokane pioneer, told how he had 
seen the city grow to 100,000 population and how 
he expected it to become a city of 500,000 to 
1,000,000 people, and went on to point out how 
this could be done. 


NEW YORK, N. Y. 


April 13.—The market developed an unexpected 
weakness the latter part of last week and for the 
last two days has shown but little improvement. 
A number of items have acquired a slight softness, 
especially North Carolina pine and certain items in 
western and Idaho pines. Fir is holding its own 
fairly well, but there is no doubt that bargains are 
more numerous just now than they were earlier in 
the spring. The consensus is that retailers are 
not buying as they should be buying, and that lum- 
ber is going out of the yards considerably faster 
than it is going in. One of the highest authorities 
in the city says that the time can not be far dis- 
tant when the retailer will be forced by sheer ne- 
cessity to replenish his stocks. ‘Then everything 
will improve very rapidly,” this man said. “It can 
not be that the yards are waiting for lower prices. 
I believe that every clement of the lumber industry 
knows that prices are just about at rockbottom.” 

When the building field is considered, there is no 
doubt that Long Island and Westchester just now 
are in the midst of construction activity compara- 
ble to the war years. But the old-line retailers on 
Long Island are beset with what George Bahr, 
secretary Long Island Dealers’ Association, char- 
acterized as an “epidemic of small lumber yards.” 
In many communities ‘squatters’ have come, 
dumped a pile of lumber and gone into the lumber 
business. No doubt some of the reputable yards 
have suffered heavily on account of these condi- 
tions, and no way has been found by which they 
can be curbed. In one or two localities, there are 
two or three lumber yards in as many city blocks. 
Over in Jersey, from all accounts, there is less en- 
croaching than on Long Island, but there too the 
old-line firms are troubled by men who go into the 
lumber business apparently with little or no capital 
and start gathering up business, most often at eut 
prices. The Jersey retailers, at least those in the 
northern part of the State, are doing a good busi- 
ness. 

The Peck Building Material Co. has leased the 
waterfront property at 165th Street and the Har- 


lem River. The plot contains about 22,000 square 
feet and will be improved by the company for its 
own business. 

Carleton W. Betts, of Buffalo, was 4 recent vis- 
itor in New York, having come down in the inter- 
ests of the Betts Lumber Co. 

F. Byron Parks, formerly an officer of the Parks 
Lumber Co., is now in the real estate business in 
White Plains, N. Y. 

Percy Lang has recently opened 3 lumber yard 
at St. James, Long Island, and is reported to be 
doing a nice business. 

The Piercey Co., of Jamaica, Long Island, has 
recently opened an attractive new yard at Baldwin, 
Long Island. 

Albert & Kernahan (Inec.), Newark. have com- 
pleted the installation of a monorail system. The 
new plant is equipped with an American 54-inch 
band resaw, a Boss planer which will dress 14x16- 
inch, and a self-feed rip-raw. 

The Northport Lumber Corporation, Northport, 
Long Island, has acquired a branch yard in Kings 
Park, Suffolk County. 

John C. Gillies, prominent New York lumberman 
and a member of the Nylta Club, has recently com- 
pleted a course in “Dry Kiln Practice” at the New 
York State college of forestry in Syracuse. Mr. 
Gillies is a thoroughly trained lumberman of many 
years’ experience, but nevertheless says he derived 
much benefit from his college study. 

H. M. Mason, secretary-manager the Freeport 
Lumber Co., Freeport, L. I., has taken upon him- 
self the task of arousing his community to the 
needs of reforestation. Mr. Mason says visits he 
has made to the forest regions east and west have 
convinced him that America must conserve and 
that he feels it the duty of every lumber dealer to 
preach the gospel of conservation. 

“Although what is beginning now,’ he said, 
“should have started twenty-five years ago, it is 
agreed that the immediate adoption of constructive 
forestry policies will go far toward preventing a 
timber scarcity.” 


JACKSONVILLE, FLA. 


May 11.—Southern pine trade has been slightly 
better during the last week, principally due to re- 
newed demand from the building trades in Florida. 
The mills south of here are being well taken care 
of by local demand for small framing and _ shed 
stock, but they are in need of orders for large 
dimension and timbers. The anticipations enter- 
tained early in the season of a heavy demand from 
the North and East have not been realized. Trad- 
ing is confined to immediate requirements and 
prompt shipment is always specified. All the 
larger mills are operating full time and have well 
assorted stocks to take care of mixed car business, 
the clas$ of orders now most prevalent. Some of 
the mills report a shortage of common labor. 

Sales of shed stock, both to the wholesale and 
retail trade, were slightly larger than those of a 


week ago. <A few orders are being received from 
northern and eastern dealers for flooring and a 


few other items, but southern retailers continue 
to be the best buyers. Most orders for shed stock 
call for mixed cars. Stocks are reported large in 
western Florida and southern Georgia. Call for 
4-inch B&better flooring is for the most part on 
mixed orders at $45 to $46, and to the wholesale 
trade in solid cars its price is $43; No. 1 is a 
slow seller at $40 to $41; No. 2 was in better 
demand at an average of $19, several solid cars 
having been sold at $17 and $18; No. 8 sold at 
$12.50. Demand for 3-inch B&better was stronger. 
with a slight advance in price, orders being booked 
at $60 and $62; No. 1 was in good demand at an 


average of $43.50; No. 2 moved freely at $16 to 
$18; No. 3 also sold readily at $10.50. B&better 


4-inch heart rift is quoted at $85; sap rift, $75; 
C rift, $60; No. 2, $32. B&better 3-inch heart rift 
is quoted at $90; sap rift, $80; C rift, $63; No. 2, 


$34. Demand for 6-inch was in No. 2 grade at 
$24, a decline of 50 cents; No. 3 sold at $16.25. 
Demand from the Florida trade for ‘%-inch 


ceiling was larger than a week ago, but movement 
is only on mixed orders. Prices are: s& better, 
$46; No. 1, $42; No. 2, $20 to $21. Remilling 
plants report the demand for thin ceiling is light 
and most sales are on mixed orders. Prices are not 
as firm, y~;-inch No. 2 selling at $16 to $17. Call 
for y,s-inch is for small cars in the lower grades; 
prices are steady. Only a few thousand feet of 
partition was sold on mixed orders, at satisfactory 
prices. 

Henderson bond siding continues to be a slow 
seller, as the Florida yards have not disposed of 
stock bought several weeks ago. Prices of Bé&bet- 
ter and No. 1 are steady; No. 2 sells at $27 on 
mixed orders and $26 to the wholesale trade in 
straight cars. Demand for novelty is in No. 2 
grade at an average of $23. The western Florida 
mills are selling at $22 to $22.50. Demand for 
bevel and square edge stock has not improved, and 
prices are not as firm. 

Most orders for air dried roofers are for one oF 
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two cars for quick shipment, which the mills are 
able to make. Demand is light. Wholesalers are 
not buying in large quantities for future delivery. 
Extra large stocks of boards are at the planers. 
Not all mills are operating full time. Prices are 
firm. Longleaf kiln dried stock is moving steadily 
at $24.50 for 6-inch No. 2, and $16.50 for No. 3. 

Rough and dressed finish are in a little stronger 
demand from Florida, and some improvement is 
noted in demand from northern and eastern dealers. 
Yards in the central States have also increased 
their purchases. Bé&better shortleaf, kiln dried, 
p48, 4/4 by 4- to 12-inch, sells at $46.50; 4/4 by 
6- to 12-inch, rough, $40. Specified widths are 
firm, especially in 5/4, 6/4 and 8/4-inch. No. 1 
D4S boards are not selling fast. Random widths 
pring $38 to $40; specified, $2 to $3 more. De- 
mand for No. 2 boards is in 6- and 8-inch at $25 
and $23.75. Shiplap stock is not moving fast. No. 
8 boards are in good demand at satisfactory prices, 
$17 being paid for 1x6-inch and $18 for 1x8-inch. 

Wholesale dealers receive only a few orders for 
large dimension and timbers, which call for various 
sizes and lengths. No large yard schedules have 
been booked for several weeks. Orders for factory 
flooring and special worked stock are more fre- 
quent. Plenty of stock is available. Prices are 
not as firm, small mills selling at concessions. 
Small framing is the best seller, but sells at $2 
under prices of a week ago. 

Car material is moving in small quantities at 
fair prices. Framing and decking are the principal 
items being shipped. Railroads are purchasing 
small amounts of bridge and structural material in 
both pine and cypress. 

Export demand is fair at prices satisfactory to 
the mills. South American stock is in better de- 
mand, several large orders have been booked for 
delivery during June and July. Considerable lum- 
ber is being loaded here and at Tampa for the 
West Indies. European kiln dried saps are bring- 
ing $86, mill. SE&S dry and bright Cuban sched- 
ules are selling at $41, mill. 

No. 2 pine shingles are selling at $1.75. Lath 
are in strong demand at firm prices. 

Cypress orders are very largely for mixed 
cars, but there has been a volume of straight car 
orders coming in that fit into mill stocks nicely 
and take up the slack. Straight car orders are 
mostly for factory grades of selects and shop. 
Florida is buying some of the thicker stock in these 
grades, but the best movers are 4/4 ond 5/4. Or- 
ders from the northern market are steadily in- 
creasing in volume. ‘There has been no change in 
prices during the week. 


JACKSON, MISS. 


May 12.—All southern pine sales offices report 
a large volume of orders booked during the last 
week, largely from retail yards and all for mixed 
cars for immediate shipment. Shipments have been 
exceedingly heavy, and mill assortments are badly 
out of line. Some mills reported less shopping by 
buyers where prompt shipments were involved; 
others report scarcity of some items of finish. 
Hand to mouth buying is becoming a serious propo- 
sition with many manufacturers because of the 
added expense involved in handling such ship- 
ments, and is especially burdensome because of 
scarcity of labor. It is also becoming an impor- 
tant item in costs. <A fair volume of export busi- 
ness is available for the mills cutting this stock 
and, while recessions are noted on some items, 
mills seem to have good order files and are not 
eager for new business. Railroad and car material 
buying is slow. However, there is no accumulation 
of siding or decking, as many small mills cutting 
decking are now out of business on account of low 
prices, 

Copious rains in Mississippi and Louisiana have 
somewhat relieved the anxiety of manufacturers 
regarding their timber, which was badly affected by 
drouth. The rains have also greatly encouraged 
the farmers, and will stimulate farm buying, which 
has been backward for four years. Such demand 
is expected to take a very large quantity of low 
grade lumber. 

Among the many lumbermen-bankers attending 
the convention of the Mississippi State Bankers 
last week were Frank G. Wisner, president Na- 
tional Lumber Manufacturers’ Association, of 
Laurel, Miss.; L. O. Crosby, of Picayune, Miss. ; 
and Hugh White, of the White lumber interests, 
Columbia, Miss. Many prominent lumbermen were 
in the city Tuesday afternoon to hear the address 
of Secretary of Treasury Mellon. Judge W. S. 
Bennet, of the Edward Hines Lumber Co., Chi- 
cago, accompanied Mr. Mellon to Jackson. 

W. E. Guild, -treasurer and general manager 
Finkbine Lumber Co., during the first week of May, 
enjoyed a well earned vacation at Fort Myers, 
Fla., with his son, George, who is attending 
Snyder School near there. Mr. Guild had his first 
experience in deep sea fishing, and came back with a 
fine trophy which he is having mounted. 

Earle Williams, assistant sales manager Fink- 





bine Lumber Co., is spending the week in southern 
Illinois with the Finkbine salesmen in that terri- 
tory. - 

J. W. Warden, representing the Red Cedar 
Shingle Bureau, of Chicago and Seattle, Wash., 
called on Jackson dealers last week. 

Frank H. Campbell, representing the Hobbs-Wall 
Co., manufacturers of redwood, San Francisco, 
Calif., called on friends’ here last week. 

J. F. Tucker, sales manager E. S. Evans Co., 
was in Jackson last week on a periodical visit to 
the large plant of the Evans company in North 


Jackson. 
LAUREL, MISS. 


May 11.—Most mills report entering orders 
about equal to their production. Prices show 
practically no change. Special cutting continues 
strong. The export situation has made a little 
improvement, both in prices and demand. Mill 
stocks are about normal. Retail purchases are 
generally for quick shipment, indicating small yard 
stocks. Owing to the extreme drouth of last fall 
and this spring, all mills report considerable dam- 
age to standing timber. This is materially affect- 
ing the production of finish, for, on account of the 
unusually heavy percentage of dead timber, there 
is naturally a decidedly smaller production of clear 
sap stock. The rains of the last week will ma- 
terially assist in preventing further damage. 

S. H. McLaughlin, export sales manager Wausau- 
Southern Lumber Co., has returned from an ex- 
tensive trip to Washington, D. C., and the East. 

J. B. Perry, of the Home Lumber Co., New Or- 
leans, La., was a recent visitor to the local mills. 


VANCOUVER, B. C. 


May 9.—There has been gradual advance in 
lumber production in the last week. Mills are in 
the main cutting five days a week, though some 
of them are operating the two shifts on that basis, 
and one mill was adding some overtime each shift 
this week rather than resume the 6-day week until 
volume of placed business is greater. Where the 
increased volume is to come from is indicated 
partly by much better tone to the domestic mar- 
kets, both in eastern Canada and on the Prairies. 
The latter is difficult to figure, having been an un- 
certain factor for so long. Water shipments via 
the Panama Canal to eastern Canadian ports are 
increasing. Shipments to Atlantic coast ports are 
also keeping up, and prospects for summer business 
from Australia and New Zealand are very promis- 
ing. The latter country is a steady and consistent 
buyer. During last week two very large parcel 
shipments of box shook for Australia totaling 4,000 
tons were loaded at Fraser River docks. Shingle 
trade is in fairly seasonable volume, though possi- 
bly a little less than at the first of last month. 
Nearly all mills are running, most of them to 
capacity, and some of them with night as well as 
day crews. 

Log movements have continued active during 
the week because of the necessity to fill up the 
storage booms at all Fraser River mills before 
danger of high water stops towing for a time. The 
mills are all fairly well stocked and the river is 
slow to rise, though its high stage is not until 
June. Camps are operating at about the same rate 
as for the last three or four weeks, and expect to 
continue, though none are up to full capacity. 
Prices of logs are steady. 

The port of Vancouver shows 33,000,000 feet 
of logs and lumber shipped during April. Fraser 
River mills account for fully 20,000,000 feet of 
lumber, and Vancouver Island for nearly two- 
thirds of that amount. The total for the Province 
is well over the average and may be set at quite 
50,000,000 feet. For the first three months of the 
year the total export was just over 117,000,000 
feet of lumber and 27,000,000 feet of logs, or an 
aggregate of 144,000,000 feet. That is much less 
than in the first quarter of 1924, when 134,000,000 
feet of lumber and 59,736,805 feet of logs were 
exported. The reduction of seventeen million feet 
shown in the first quarter’s lumber exports is less 
than 11% percent, but the log export of twenty- 
seven million for the first three months of 1925 is 
not half the total of fifty-nine million in the first 
quarter of 1924. 

“Canada will be perpetrating one of the greatest 
blunders in her commercial history if this treaty 
with Australia is turned down,” said H. R. Mac- 
Millan, prominent timber exporter, today when 
discussing the proposed trade pact between the 
two Dominions. “Lumber is not included in the 
commodities from Canada that will be given prefer- 
ence in Australia if the trade treaty is ratified,” 
said Mr. MacMillain, “and it may be another ten 
years before a change is made giving special pref- 
erence to it. This is not due to any condition in 
Canada so much as to a local situation in Austra- 
lia, for owing to the high price of lumber during 
the war, large investments in developing the do- 
mestic Australian timber sources were made.” 


(Concluded on page 93) 





Do you ? 


Do you sell doors in 
terms of paint? Deal- 
ers who do, know lum- 
ber! They know that 
Fir takes a much finer 
finish in enamel or 
stain. They know the 
strength and durability 
of Fir. They know all 
the features of Doug- 
las Fir Doors-and that 
Nicolai Doors are far 
superior, regardless of 
cost. 


NICOLAI 


Door Mfg. Company 
PORTLAND, OREGON 


Cable address: (Acme or Bentley Code) 
“NICOLAI” Portland, Oregon 
Eastern Address 
28 E. Jackson Blvd. 
CHICAGO, ILLINOIS 
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C1 SAN FRANCISCO Co 


~COOS BAY LUMBER CO. 
Douglas Fir and | 
Port Orford Cedar | 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. 

















ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











California White 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


— INC.— 
16 California Street, SAN FRANCISCO 
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Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 
California 


White and Sugar r INE 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 














758 peak Butane" SAN FRANCISCO _ 
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ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND.PLANING MILL 


Sivers Savidge Lumber Co. 


Hobart Bldg,, San Francisco, Calif. 
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Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, III. 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Preduce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of pangs and have # 
Special Department handling Export Lumber Shipment. 

















Phil P. Philippi, who is associated with W. C. 
Landon, Wausau, Wis., was in Chicago this week 
calling upon the trade. 


Max L. Pease, of the Galloway-Pease Lumber Co., 
left last Saturday for Poplar Bluff, Mo., to inspect 
the company’s mill at that place. 


John Brennan, of R. Connor Co., Marshfield, 
Wis., called on members of the local trade this 
week, 

A. R. Moore, assistant manager of the Shevlin 
Hixon Co., Bend, Ore., stopped in Chicago this 
week, enroute east. 


C. F. Carney, of the Acme Lumber & Shingle Co., 
spent several days of this week in Michigan call- 
ing on the industrial trade. 


J. E. Jones, of New Orleans, chief inspector of 
the Southern Pine Association, was in Chicago this 
week attending an important conference. 


J. H. Lane, manager of the tie and timber sales 
department of the Long-Bell Lumber Co., Kansas 
City, Mo., was here this week on a_ business 
mission. 


Charles W. Fish, of the Charles W. Fish Lumber 
Co., Elcho, Wis., was among the northern opera- 
tors transacting business in Chicago this week. 


M. F. Coe, of the Badger Hardwood Lumber Co., 
Park Falls, Wis., was a business visitor in Chicago 
this week. Mr. Coe reported the hardwood busi- 
ness to be rather quiet. 


W. D. Wheeler, of W. D. Wheeler & Co., Marsh- 
field, Wis., while transacting business in the local 
market this week, reported that business was hold- 
ing up well in that section. 


John Hansen, of the John Hansen Lumber Co., 
has been making an automobile trip through Indi- 
ana this week, calling on some of the larger indus- 
trial consumers in South Bend and Indianapolis. 


William S. Winegar, of Grand Rapids, Mich., 
president of the Winegar-Gorman Lumber Co., was 
in the city this week conferring with J. A. Gor- 
man, vice president and manager of the company. 


Earl A. Smith, sales manager of the Julius 
Seidel Lumber Co., St. Louis, Mo., while calling 
on the local trade this week, reported that his 
concern was doing a satisfactory volume of busi- 
ness in the St. Louis market. 


C. M. Pennock, vice president and general man- 
ager of the Crows Nest Pass Lumber Co., Wardner, 
B. C., was in Chicago this week calling on some of 
the members ef the trade. Mr. Pennock was re- 
turning to Wardner, after transacting business in 
the East. 

Walter N. Kelley, of the hardwood wholesale 
firm, Walter N. Kelly Co., of Detroit, Mich., was a 
business visitor in Chicago the latter part of last 
week. Mr. Kelley maintains an optimistic attitude 
as to business conditions, based largely on the im- 
proved demand from the automobile trade. 


M. A. Mummert, president of the Mummert 
Lumber & ‘Tie Co., returned last week from a 
business trip to Europe where he spent several 
weeks investigating the latest methods of wood 
preservation. While abroad, Mr. Mummert visited 
England, France, Germany and Holland. 


F. W. Long, sales manager of the Wisconsin- 
Michigan Lumber Co., Eagle River, Wis., was a 
Chicago visitor this week. Mr. Long called on 
several members of the trade while here, and in- 
cidentally met a number of others at the lumber- 
men’s association clubrooms. 


Joe Thompson, of the Thompson-Katz Lumber 
Co., Memphis, Tenn., stopped in Chicago last week 
and called on some of the members of the local 
trade. Mr. Thompson is visiting some of the con- 
suming markets of the North. He reports a good 
trade, especially with the automobile interests who 
are again entering the market. 


W. J. Whyte, secretary Gregertsen Bros. Co., who 
has been convalescing from an attack of pneu- 
monia, has shown a marked improvement of late 
and expects to be back at his desk in a week 
or so. Mr. Whyte was brought home about two 
weeks ago from the hospital at Cairo, Ill., where he 
was removed after being suddenly taken ill on the 
train. 


John F. Butcher, president of the Cummer Manu- 
facturing Co., Paris, Tex., was a business visitor 
in Chicago this week. While calling on some of 
his acquaintances in the trade, Mr. Butcher stated 
that his company had been doing a good volume of 
business but could not consider the price situation 


as satisfactory. In addition to lumber, the Cummer 
company manufactures egg crates and baskets. 


Walter Robison, vice president and general man- 
ager of the W. R. Pickering Lumber Co., Kan- 
sas City, Mo., was in Chicago this week giving at- 
tention to business matters. In addition to con- 
ferring with W. L. Godley, manager of the com- 
pany’s Chicago office, Mr. Robison found time to 
call upon some of his friends in the trade while 
here. 


C. A. McVey, who for the last three years has 
been located at the Long-Bell sash and door plant 
at Weed, Calif., has been placed in charge of sash 
and door sales for the Long-Bell Lumber Co. in 
the Chicago territory. While at Weed, Mr. McVey 
became familiar with every angle of the manu- 
facturing business, and is therefore well quali- 
fied to take over the local sales work. 


C. L. Gray, president of the C. L. Gray Lumber 
Co., Meridian, Miss., was in Chicago this week 
conferring with W. B. Vanlandingham and B. &, 
Cook, of the Vanlandingham-Cook Lumber Co., who 
are exclusive representatives of this firm in the 
local market. Mr. Gray had spent the previous 
week in Detroit calling on some of the large in- 
dustrial consumers and reported a fair volume 
of business. 


R. C. Shead, sales manager, C. H. Worcester Co., 
and E. E. Dubbs, president, Indiana Harbor Lumber 
& Coal Co., with their wives, were members of a 
party who left Chicago last Saturday night for a 
fortnight of golf and recreation at French Lick 
Springs and a trip to Louisville for Derby Day. 
Others in the party, with their wives, were George 
Kemp, president, McKey & Poague; P. J. Reddy, of 
the Chicago Board of Trade, and C. P. Packer, 
banker of Indiana Harbor. 


L. E. Smollen, who for the last year has been 
assistant to C. W. Lawrance, manager of the 
Chicago sales office of the Long-Bell Lumber Co., 
has resigned his position and leaves this week for 
Hattiesburg, Miss., where he has accepted a re- 
sponsible position as secretary of the Walker Co. 
(Inc.) statistical organization. Mr. Smollen was 
an employee of the Walker Co., before becoming 
associated with the Long-Bell Lumber Co. three 
years ago. 


Howard Charles Spengler, of Cedar Rapids, 
Iowa, former Iowa representative of the Frost- 
Johnson Lumber Co., of St. Louis, Mo., has been 
appointed’ New York representative of this well 
known concern. Accompanied by his wife and son, 
Mr. Spengler will leave about June 1 by auto for 
New York City where he will make his headquar- 
ters. This promotion comes to Mr. Spengler at 
the close of his nineteenth year of service as 
traveling representative for the Frost-Johnson 
Lumber Co. 


P. L. Musick, manager of the Hilgard Lumber 
Co., returned the first of the week from a six weeks’ 
trip to the Pacific coast, in the course of which he 
visited the company’s branch offices in Spokane, 
Portland and Seattle and inspected some of the 
larger mills in that section. Mr. Musick reports 
that while the lumbermen on the Coast are not 
satisfied with present conditions they maintain an 
optimistic attitude as to the future, expressing 
their belief that business will gradually improve. 
Some of the fir mills, he says, reported order files 
two months ahead; likewise some of the western 
pine operators stated they had very satisfactory 
bookings. Although many of the fir mills continue 
to curtail production, Mr. Musick found the advan- 
tages of this policy are somewhat dissipated by the 
failure of all the mills to fall into line. Stocks of 
Inland Empire pine, he states, are heavy, due to 
the advanced drying season. While on the Coast 
Mr. Musick visited the Long-Bell operations and 
enthusiastically declares that Longview is truly 
a wonder city. 


W. B. Vanlandingham, of the Vanlandingham- 
Cook Lumber Co., returned the latter part of last 
week from the South where he has been visiting 
the mills and making a general survey of manu- 
facturing and trade conditions. Mr. Vanlanding- 
ham feels greatly encouraged as a result of his 
observations. In the course of his trip he found 
time to call on both large and small mills in 
Georgia, Alabama, and Mississippi and he reports 
that, although some of the manufacturers are not 
satisfied with business conditions, many are doing 
a good volume of business and take an optimistic 
view of the future. He says that the mills are 
well stocked, with good assortments, although not 
excessively so. This condition he ascribes to the 
excellent weather, which has placed the drying 
season thirty days ahead, and the nearly perfect 
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condition of the roads. In many places, Mr. Van- 
landingham says, he saw trucks and wagons haul- 
ing lumber from the small mills to the planing 
mills where it is dressed and shipped to northern 
markets. He found that most of mills were not 
producing in excess of shipments and that even 
the smaller mills showed good order files. 


Lumber Merchants’ Blue Book 


The Lumber Merchants’ Blue Book is the title 
of an attractive publication being sent out from 
the office of the National Association of Commission 
Lumber Salesmen, by Secretary F. W. Shepard, of 
Milwaukee, Wis. This publication was prepared un- 
der the direction of Mr. Shepard, and 5,000 copies of 
it will be sent out to manufacturers’ wholesalers, 
retailers, commission men ete. In addition to com- 
plete information concerning this association, the 
principal object of which is to raise the standard 
of the commission lumber business, the blue book 
contains articles by officers of other associations 
and much information of general interest, and is 
a valuable publication. 


Bulletin on Rolls and Transfers 


The Allis-Chalmers Manufacturing Co., of Mil- 
waukee, Wis., has recently issued a new 20-page 
illustrated booklet known as Bulletin No. 1730, 
entitled ‘‘Rolls and Transfers.” The. cover illus- 
tration shows a typical Allis-Chalmers installation 
in the mill of the Pacific Spruce Corporation at 
Toledo, Ore., while on page 2 is depicted part of 
the live-roll equipment in the plant of the Ford 
Motor Co. at Iron Mountain, Mich. This sawmill, 
a complete Allis-Chalmers installation, is world 
famous both for economy of material and large 
production, and is an important unit in the manu- 
facture of Ford cars. Other pages of the bulletin 
are devoted to a description of rolls, transfers, 
transfer chains, steam cylinders, Emory transfers, 
sorters, transfer cars etc. Interested parties can 
obtain a copy of Bulletin No. 1730 by addressing 
the Allis-Chalmers Manufacturing Co. 


Opens Branch Office in Detroit 


For the purpose of establishing closer personal 
contact with its customers in the Michigan and 
surrounding territory, the Baker-Mathews Lumber 
Co., of Memphis, Tenn., manufacturer of southern 
hardwoods and cypress, has opened a branch office 
in the Book Building, Detroit, Mich. J. H. Stan- 
nard, who for the last eight years has been asso- 
ciated with the company as sales manager, left for 
Detroit last week to take charge of the new office. 
It is the hope of the company in opening this branch 
that it will be able to take care of its customers’ 
requirements even more efficiently than in the past. 
The Baker-Mathews Lumber Co. is an old and es- 
tablished concern, having been engaged in the pro- 
duction of cypress and hardwoods for the last 
twenty-five years. In addition to Mr. Stannard, 
who will have charge of the Michigan territory, it 
is represented by A. B. Baker in the Chicago and 
adjacent territory and by L. R. Malone in the 
North Carolina territory. The company announces 
that its general officers will remain at 1500-7 Bank 
of Commerce Building, Memphis. 


Old Arkansas Firm Cuts Out 


_ The Eagle Lumber Co., Eagle Mills, Ark., at one 
time one of the largest Arkansas soft pine opera- 
tors, will pass into history this week with the 
closing of its planing mill, according to President 
E. L. Hayward, who has directed the company’s 
affairs from his Chicago office for the last few 
years. The company has cut out its holdings in 
that section and, as there is no other nearby tim- 
ber from which to draw, it has been left with no 
alternative but to discontinue operations. The 
mill sawed its last log the latter part of February 
and the company’s railroad, which for many years 
was @ common carrier, has been abandoned with 
the permission of the Interstate Commerce Com- 
mission because there is not sufficient business to 
warrant its maintenance. 

The dissolution of the Eagle Lumber Co. marks 
the passing of one of the oldest operators in 
Arkansas. Organized in 1886, the company im- 
mediately started sawing and has been continuously 
m operation ever since. The mill in its hey-day 
turned out some 210,000 feet of iumber daily, 
which was a record at that period. for many 
years—29 to be exact—the company’s affairs were 
ably directed by E. B. Hayward, now of Davenport, 
Iowa, who is well known among the lumber trade 
of the South. About ten years ago Mr. Hayward 
began turning a part of the management over to 
his son, E. L. Hayward, who virtually acted as 
president until two years ago when this title was 
Officially conferred upon him. Mr. Hayward an- 
hounces that the company will dispose of its equip- 
ment and retire from operations in Arkansas. 


New Claimant for Molding Record 


In its issue of March 14, 1925, the AMERICAN 
LUMBERMAN annownced that what was believed to 
be a new record for molding loadings had been es- 
tablished when the Gregertsen Bros. Co., of Chi- 
cago, shipped a car containing eighty-four miles of 
molding from its Cairo, Ill., plant to a northern 
Illinois retailer. It has since developed that this 
shipment does not set a new record as the Eagle 
Lumber Co., of Eagle Mills, Ark., has produced a 
bill of lading showing that on Sept. 7, 1923, it 
consigned a car to Louisville, Ky., containing 530,- 
900 lineal feet or 100.5 miles of molding. This car 
came along in the natural order of business and 
represented no attempt by the Eagle Lumber Co. to 
make a record shipment. Nevertheless, the com- 
pany points with pride to the record in the belief it 
has never been equaled or surpassed. 


Proposed Illinois Lien Law Amendment 


Lumber and building material dealers through- 
out the State have been watching with interest 
the effort being made at Springfield to secure the 
passage of a measure to amend the present lien 
law of Illinois. This amendment proposes to limit 
the liability under a lien to the ameunt of the 
contract, and is sponsored by the large contractors. 
The claim made for this proposed amendment 
is that it will protect the owner from the neces- 
sity of paying twice for material used in his 
building where the contractor has failed to take 





























The apparent knot in the piece of board here illus- 
trated is in reality a cross section of a telegraph 
wire insulator bracket which was found imbedded 
in a yellow pine board at the planing mill of the 
Eagle Lumber Co., Eagle Mills, Ark. Hand-forged 
spikes were used in nailing this bracket to the tree 
in Civil War days. In 1888, the tree, then 8 inches 
in diameter, was passed by the woodsmen but when 
cut a few years ago had grown to a diameter of 24 
inches, completely burying the bracket. Discovery 
of the curiosity was made when one of the spikes 
was torn out by the planer, producing the groove 
across the face of the board, which can readily be 
discerned in the picture. 





eare of his obligations. Under the present law, 
the property is liable under a lien for all claims 
for materials, regardless of the fact that the 
owner may have settled in full with the con- 
tractor. In connection with this matter, the re- 
turns from a questionnaire recently sent out by 
the Illinois Lumber & Material Dealers’ Asso- 
ciation to its members will be of interest. To the 
questionnaire, 194 replies were received, covering 
6,566 house jobs sold in 1924. There were 352 
liens filed and only 20 liens foreclosed. Thus it 
is shown that liens were filed on only 5.3 percent 
of the entire number of jobs sold and of the total 
liens filed only 5.6 percent were foreclosed. In 
other words, foreclosure of liens was made on less 
than one-third of one percent of the jobs sold. 
In only seven cases were owners required to pay 
twice for materials, the largest amount being $300 
and the smallest $51.45, the total of the seven 
cases being $1,065.45. 

The proposed amendment, known as House Bill 
424, was virtually killed this week when the com- 


mittee on judiciary of the Houses of Representa- 
tives, after a hearing, voted 12 to 7, with one mem- 
ber passing, to report the bill unfavorably. Rep- 
resenting the Illinois Lumber & Material Dealers’ 
Association before the committee were: H. S. 
Hargrave, Hillsboro; J. W. Mackemer, Peoria; 
James P. Flannery, East St. Louis; and Ray Dur- 
ham, Harrisburg, members of the association’s leg- 
islative committee, and W. W. Tilden, Blooming- 
ton; J. W. Paddock, Aurora; and T. W. Orris, 
Springfield. Secretary J. F. Bryan and the asso- 
ciation’s attorney were also present. The Chicago 
Retail Lumber Dealers’ Association was repre- 
sented by F. J. Burns, Frank Heitmann, Ernest 
Burgess and John Claney. 


Helps Paint Railroad Station 


ROCKVILLE CPNTER (L. I.), N. Y., May 11.— 
When the Long Island Railroad recently refused to 
paint the passenger station here and flatly told a 
citizens’ committee that it could not afford to do 
the job this spring, the committee decided to do 
the work itself. Accordingly the leading men of 
the town volunteered and one day last week the 
task was accomplished. 

George D. A. Combes, a prominent retail lumber- 
man, supplied the “volunteers” with mechanics’ 
caps and donned overalls himself for a busy two 
hours with a paint brush. Mr. Combes conceived 
the idea of having the citizens paint the station 
and his volunteers included doctors, lawyers, bank- 
ers, real estate brokers, plumbers and even the loca) 
postmaster. 

Long Island Railroad officials made no complaint 
and when the job was done were entirely satisfied 
with the results. 


Lumberman President of Traffic Club 


St. Louis, Mo., May 12.—The election of E. B. 
Eversull, manager of the Lumbermen’s Traffic 
Bureau, to the presidency of the St. Louis Traffic 
Club is regarded by individuals and concerns in 
the lumber industry as a compliment to them as 
much as to him. The traffic club is composed of 
the leading traffic men of corporations and rail- 
roads, and here, as elsewhere, it is the repre- 
sentative traffic association. Mr. Eversull has 
been connected with the lumber industry about 
twenty-five years, and in the beginning of his 
career he was engaged in the railroad service. He 
was traffic manager of the Ferguson Lumber Co. 
for twenty years. Three years ago he organized 
the Lumbermen’s Traffic Bureau, and ever since 
has been its manager. 


Named Manager of Hardwood Plant 


MOBILE, ALA., May 12.—Announcement has been 
made of the appointment of Weaver Haas as man- 
ager of the Navco Hardwood Co. operation at 
Naveo, Ala., just four miles west of Mobile. Mr. 
Haas has been actively identified with the lumber 
industry in the South for the last twenty-five years, 
both in the wholesale and manufacturing ends of 
the business, and is well known to members of the 
trade throughout that section. He also comes from 
a lumber family, as his father many years ago was 
associated with the Williams-Haas Lumber Co., 
Fayetteville, Tenn. With this experience and back- 
ground, Mr. Haas is well equipped to handle the 
operation on a highly efficient basis. 

The company’s mill, which is equipped with a 
14-inch band saw and a 9-inch resaw, has a daily 
capacity of 75,000 feet, and is generally recognized 
to be one of the largest and best equipped plants 
in this section. The operation also includes a ve- 
neer plant, core plant, and dimension mill, all elec- 
trically driven, where core stock, built-up solid 
table tops, and both rough and dressed flat furni- 
ture dimension are manufactured from air or kiln 
dried stock. A battery of Grand Rapids dry kilns 
of 140,000 feet capacity enable the company to 
specialize in kiln dried stock, more than 5,000,000 
feet of which is kept on the yard ready for prompt 
shipment. ‘The Naveo Hardwood Co. takes great 
pride in the quality of lumber it manufactures and 
also in the service it renders its customers. Col. 
E. V. Knight, of New Albany, Ind., is president of 
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Russian Sales to British Market 

WASHINGTON, D. C€., May 12.—A recent cable 
from Trade Commissioner T. O. Klath, Stockholm, 
states that advance sales of Swedish lumber up 
to April 15 for delivery this season totaled 940,- 
500,000 feet. Owing to Russian competition, prices 
are declining, particularly for shipment to the 
United Kingdom. It is reported that Russian sales 
to the British market so far this year amount to 
over 200,000,000 feet. Estimates place the prob- 
able Russian 1925 exports of softwood lumber, 
largely shipped from the White Sea and Leningrad, 
at approximately 495,000,000 feet. 
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Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS POPLAR 














There have been very few changes in the hardwood market during the last week. Values on Cincinnati, Ohio, May 11.—The following are 
4/4, 5/4, and 6/4 No. 1 common basswood show a slight increase. The following list represents average wholesalers’ carlot prices, Cincinnati 
present prices f.o.b. Lower Michigan mills: base, on “soft texture” poplar, from Virginia, 

No. 1 No. 2 No. 3 No. 1 No. 2 No.3 | West Virginia, Kentucky and Tennessee, and 
and Selects com. com. com. ‘ PO aa Selects com. com. com. | on Mississippi Valley poplar: 
§ OFT M— 
4/4. $70@ 75 $ 60@ 65 $ 47@ 50 $28@30 $23@25 12/4 115@120 100@105 90@ 95 50@55 Sorr TeExTuRE— 
5/! 75 35@ 7 2@ 55 30@32 24@26 : me - ad 4/4 5/4&6/4 8/4 
YP se 4 = + 4 7 td ro Ho 44 th fo 16/4 130@135 115@120 1089110 55@60 i ne $100@110 $110@115 $110@115 
8/4 90@ 95 80@ 85 ae 70 40@42 ..@.. | Ear ee §70@ 75 60@ 65 38@40 16@18 Noe com <t. 50 8S 65G 70 0G oe 
0; 2 COM. oss 
Brecu we eG BUN 8 | sik sg 100 sng 88 Tog Te Agde 18G20 | No. 2 com A. ag 40 2 48 ace Ae 
5 o. 2 com. B.. 
o/8 No, Z.common and pester, s2gat 1@is | ky lusailo tog 35 sg $0 s3go0 20622 | vanrar— “ 
5/4 70@ 75 60@ 6 45@ 50 30@32 20@z22 | 19/4 120@190 110@115 95@100 S5@G0 23@25 | BAS $ 90@ 95 $ 95@100 $100@105 
6/4 75@ 80 65@ 70 50@ 55 35@37 20@22 | 12/4 1B5@IAD 10g lee G10 Claes 2628 Raps & selccts:® 650 70° 1@ 80» SOG 8s 
8/4 85@ 90 75@ 80 G0@ 65 40@42 20@22 | 14/4 1450150 1300135 115@120 6065 ..@.. No. 1com..... 45@ 48 52@ 55 55@ 60 
* dl @ 16/4 160@165 145@150 130@135 60@65 ..@.. No. 2com. A.. 33@ 35 37@ 40 40@ 49 
/4 1156@120 95@100 55@ 58 35@87 18@20 Harp MAPLE FLoorRING StTock— No. 2 com. B.. 25 27 26 28 27a 30 
6/4 120@125 100@105 ibe 4 hy +H = = 6/4 <a —* 0G és iis Pes 
6/4 120@125 100@105 7 4 4 eo eMoce = coeWoce 
8/4 125@130 105@110 80@ 85 45@50 a Sorr MarLe— POPLAR BEVEL SIDING 
10/4 130@135 110@115 90@ 95 50@55 — 4/4 70@ 75 60@ 65 45@ 50 28@31 18@20 gece ‘ hi : 
12/4 135@140 115@120 95@100 50@55 ..@.. | 5/4 85@ 90 70@ 75 655@ 60 36@38 20@22 Cincinnati, Ohio, May 11.—The following are 
16/4 155@160 135@140 120@125 ..@.. ..@.. 6/4 90@ 95 7@ 80 60@ 65 38@40 20@22 average wholesalers’ carlot prices, Cincinnati 
— i oes 05 0) anee menes Bi ae we mg 4 95 75@ 80 40@45 20@22 | base, quoted on poplar bevel siding: 
1 SND DRIED WHITE MAPLE— No. 1 No. 
5/4 80@ 85 65@ 70 55 60 30@32 23@25 4/4 115@125 are 90@100 oe A. oe Clear Select com. eh 
6/4 85@ 90 75@ 80 65@ 70 33@35 23@25 | 5/4 120@130 ...@... 95@105 ..@.. ..@.. | gw... $60.00 $50.00 $30.00 $20.00 
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WISCONSI HARDWOODS Louisville, Ky., May 11.—The poplar siding 


market continues in fair demand, although coun- 








Following are prices of hardwoods f.o.b. Wisconsin mill points: try business is slow, and volume is not what it 
No. 1 No.2 No.3 No. 1 No.2 No.3 should be at this season. Prices are steady, as 
~ FAS Selects com. com. com. FAS Selects com. com. com. follows: 
SH— Rock ELM 7 No. 2 com 
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6/4 88@ 85 72@ 74 63@ 65 32@34 26@27 /4. 75@ 80 65@ 70 55@ 60 38@40 16@18 Chicago, May 12.—Actual sales of clear short 
8/4 93@ 95 82@ 8 73@ 7 40@42 ..@.. 5/4 90@ 95 80@ 8 65@ 70 12045 18920 seciapes dmaneeen, maple and birch selling at 
BirscH— 6/4 95@100 85@ 90 70@ 75 423@45 19@21 the same price as oak, were made f.o.b. Chicago 
4/4 112@116 90@ 95 53@ 55 33@85 21@23 8/4 100@105 90@ 95 75@ 80 48@50 20@22 ; k at the f lowing prices: 

5/4 117@120 95@100 60@ 62 38@40 23@24 | 10/4 110@115 100..105 85@ 90 58@60 ..@.. | this week at the fo silicate ssi 

6/4 122@126 100@105 65@ 68 48@50 24@25 | 12/4 115@120 105@110 90@ 95 63@65 ..@.. Furniture stock— Plain oak Gum 
8/4 126@128 105@110 85@ 88 58@60 21@22 | Sorr MarpLe— CIS IESE I rel MERA ETO I $53.00 $48.00 
10/4 131@135 110@115 90@ 95 50@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 2%x21yxl9” .... eee eee ee eereees 60.00 60.00 
ABJE 52D oe. seer, WOO ..@... ..@.. 5/4 80@ 8 65@ 70 55@ 60 35@388 21@23 | 2x2x30”% .... cee cece cece eter eeee 65.00 60.00 
Sorr ELmM— 6/4 90@ 95 T@ 80 60@ 65 35@40 21@23 | 214x2%x80" .....e eee ee seen eee 75.00 oe 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 95@100 80@ 85 70@ 7 40@45 21@23 BREMOG) shbO CERT STOR CER CCR ORES 80.00 70.0 
5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 | Oak— Chair ‘stock— . 
6/4 80@ 8 70@ 75 60@ 65 32@35 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
8/4 90@ 95 85@ 90 70@ 75 40@45 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 | 11%4x4” and wider x 19”......... 60.00 60.00 
10/4 100@115 95@100 80@ 85 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 | 2x4” and wider x 19”........... 75.00 70.00 
12/4 110@115 100@105 85@ 90 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 | 1x2%Y4x40" ....c cece eee eee ee eens 70.00 70.00 





WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock : 
No. 1 HeMuiock Boarps, SiS— HEMLOCK, No. 1, S1S1E— 

n 8’ 10-14’ 16’ 18-20’ 8-16’ e? 10-14’ 16’ 18-20’ 22-24’ 
1x 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $34.00@36.00 $35.00@36.00 
ix 6” 28.50@30.50 29.50@31.50 31.00@33.00  33.560@35.50  30.00@32.00 2x 6” 26.50@28.50 27.50@29.50  30.00@32.00  33.00@35.00  35.00@36.00 
lx 8’ 30.50@32.50 31.50@33.50  33.00@35.00  35.50@37.50 32.00@35.00 2x 8” 30.00@32.00  30.00@32.00  31.00@33.00  33.50@35.50  35.00@36.00 
1x10” 31.50@33.50  32.50@34.50  34.00@36.00  36.50@38.50  33.00@35.00 2x10” 30.00@32.00  32.00@34.00  33.00@35.00  35.00@37.00  36.00@37.00 
1x12” 32.50@34.50 33.50@35.50  35.00@37.00 37.60@39.50  34.00@36.00 2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  37.00@38.00 





For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
St. Louis, Mo., May 11.—Current quotations on southern hardwoods f.o.b. St. Louis: Memphis, Tenn., May 11.—Following are av- 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 erage quotations on logs in Memphis, and at 
Qtrd. red: QuaRTHRED Rep Oaxk— points in the Memphis territory, based on aver- 
| ee $ 82@ 84 $ 4@ 86 $ 84@ 86 MBS cs acon $105@110 $120@125 $130@135 | age dimensions, 14-inch and up in diameter, and 
No. 1 com 58@ 60 65@ 67 65@ 68 No. 1 com..... 65@ 68 70@ 72 %5@ 77 | 12- to 16-foot in length: 
eee syne 34@ 36 436@ 38 «640@ 42 No. 2 com..... 44@ 46 50@ 53 57@ 60 asi F.o.b. cars 
rd. red, S.N.D.: : his 
PLAIN WHITE OaK— Delivered Memp 
iil aes 55 i 
acc OS FAS ........; 82@ 83 108@110 118@120 Memphis ey 
 tapeneomap 40@ 41 43@ 44 43@ 45 >. 1 oom. Gad Variety— PerM Per M 
No.2 com... 25@ 26 28@ 29 30@ 31 Bel. ws. eee 58@ 59 = 64@ 65 =668@ 70 | Rea & White oak. .$25.00 to $30.00 $17.00 to $22.00 
Plain red : -~? es" a os.  & a eres 20.00 to 22.00 12.00 to 14% 
FAS ....... ‘ + a En = + » FF Oe 27.00 to 33.00 20.00 to 26. 
ot. ote oe Oe Sound wormy.. 31@ 82 48@ 49 55@ 87 | jim... 222222227 20:00 to 22:00 12.00 to 14.00 
No. 2 com... 32@ 33 34@ 35 388@ 40 PLAIN Rep Oak— Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Plain sap: vas Pen eee j 80@ 82 98@100 108@110 | Hickory (12’& up) 25.00 to 35.00 17.00 to 27.00 
AS so ssdie-s 48@ 49 52@ 53 54@ 55 Oo. 2 com. an Logs are classified by buyers here roughly 48 
ves: r ee 56@ 57 60@ 62 65@ 68 i 8 
No 2 com... SG. 338@.) 3894? =~ No. 2 com: - SG $8 58G co 4G as | NOT ond 3 and the foregoing price Tel tor 
ew — “—s . 88@ 90 100@105 — 
‘69 uJ Mee Se t 
gel a 9 4 = ty a" Saps and sel. 62@ 65 We tS 8G BO The difference in variation as between — 
aston... 31 32 36 37 —_—* No. 1 com..... 47 48 49 50 51 52 ered prices and f.o.b. prices is based on : 
No. 2 com. A 83@ 34 36@ 38 37@ 38 | distance the logs are hauled, and the weight 0 
QUARTERED WHITH OakK— No. 2 com. B.. 27@ 28 30@ 31 81@ 32 | the timber. Oak, ash and hickory are drawn 
RE 125@128 135@140 150@155 ; a from wider distances; while gum, poplar and elm 
No. 1 com. and Sorr MaPLp— can be profitably drawn into Memphis only from 





er 78@ 80 82@ 84 90@ 95 E90G TUM: 3:00.00 38@... 55@ 60 65@ 70 : nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, May 11.—Average wholesalers’ prices, carlots,” Cincinnati base, on Virginia, West Virginia and — hardwoods today: 











4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BrarecH— “os /4 8/4 
QUARTERED WHITE OaK— ag ATS a $ 83g 79 $ 83g 10 ge wewde -$ ee S $ ang % $ arg +4 
ME COR eese oc Bae 0. 1 com.....- 

FAS acoceseesSiRe ae % “ue aH “ue Lead Ws BEMBcces ccs . 85@ 40 35@ 40 No. 2 com..... 83 33@ 35 
eae a... aae M0 95 «-98q@100 «= MaPLz— . 4/4 5/486/4 - 16/4 
No. 2 com 45 50 54 59 55 60 MM sceleceg aeneace eeaweues .-$ 80@ 85 $ 85@ 90 $ eas a $100@115 ee eS 
Sound wormy. * 48@ 45 52 57 55 60 ae 1 com. errr re re éeesies 3 a $00 b Be pi y+ ss aa eee 

eeeaniany te Site “a ty die cnneKeddenawar pee My 
WAS siceccves $110@115 ...@. e re MMM teed adwednredscecounwnune $ 95@100 $110@115 $115@120 $125@130 $155@160 
No. 1. com..... 60 65 e coe@ece NG 3 COME: GEE Cliicccccccscee 60 70 75 75 80 100@105 95@100 
No. 2com..... 40@ 45 ...@... . ee NGG COs ccccncscces eoeeeee 30@ 35 40 40@ 45 45@ 50 50@ 55 
PLAIN WHITE AND ReD OAK— 
DU sccag ras $105@108 $115@125 $130@140 VALLEY HARDWOODS | 
og ee 60 é5 70 75 T%T@ 75 Cincinnati, May 11.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 45@ 49 | GumM— 4/4 5/4&6/4 8/4 CoTToNwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 22 24 25 28 25 = ay ia 83 88 85 90 90 95 FAS, 6” & war. $ 52 55 $ 55 pee Ea 
Sound wormy. 43 48 55@ 60 55@ 60 | °° °#&«%C*#FAS ....... $ $ oe 8 $ oe 3 Ne. 4 cem..... a’ ao a 
Bass wooD— aird, RE ge Bey No. 2 com..... 36@ 381 81@ 89 1.1@... 
WO. os Seiecae $ 75@ 80 $ 80@ 85 $ 80@ 85 Mee cnwes 60 70 QUARTERED WHITE OaK— 
No. 1 com..... “33 55 a ¢0 a $0 ois — = 4 ° ee $120@125 $125@130 $130@135 
No. 2 com..... 30@ 33 =35@ 40 440@ 45 ras. 78@ 82 86@ 88 88 Selects’. .2.22: 90@ 95 95@100 100@105. 
CHESTNUT— No. 1 com... 52@ 57. 57@ 62 60 No. 1 com..... 70@ 75 75@ 80 80@ 85 
ON a ak ied $105@110 $115@120 $125@130 Sap: ie No. 2 com..... 40@ 45 45@ 50 50@ 55 
No. 1 com..... 3a a 70 pL pe bo Banas. 13-17" 60@ 65 ...@... wse@iens QUARTERED Rep Oak— 
eecee ain P 
Ke ame and & wider.. 48@ 52 52 55 55@ 60 WM éivadiewea en aa ee Pee 
No. 2 com 31@ 33 33@ 35 38@ 35 No. 1 com... 35@ 38 ia 41 43@ 45 No. 1 com..... 65@ 70 ...@... ...@... 
84. wormy and No.2 com... 22@ 24 24@ 26 25@ 27 No. 2 com..... S5@ 40 ...@..- ..-@.~-.~ 
> = one MaPLa— PLAIN WHITE AND Rep Oak— 
better ...... 35@ 37 37@ 89 39@ 40 | “Soot worms N. 
sncu— D., log run..$ 48 $55 — $ 60 Selecta 1222.1:° 60G oo es 10 10g To 
FAS ........-.$120@125 $125@130 $130@135 =e” < — = be = ag 2 Ge scce = o8 S = be = 
Mm tine eeaadee ‘ 13) 1) 0. COR. ccese 

No Om 2M 0@ 15 «75@ 80 75@ 80 No. 1 com... 222: 45 48 48 55 No. 3 com..... 20@ 22 22 25 25@ 80 

No. 2 com..... 33@ 38 38@ 43 40 INOe 2 CGihs «600s 24 26 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 


Sales by Michigan and Wisconsin flooring mills 
of maple, birch and beech flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 
sociation, averaged as follows, f.o.b. cars flooring 
mill basis, during the week ended May 9: 


MAPLE— Clear $50.6 do resi 00 
ET aie craig aie erelere 76.13 D. 31. 
i? Bore et euieiie Ware +4000 aida 41.90 

ee ub diwaro ace eae 94.06 5.88 41.94 

Wee nua enege cuales es 72.98 47.49 

Cee NOR aaictekscecuss “ ae a a 
Pee os UGlse wares ele es 84.75 . 
ne eee 33.50 39.75 
WE vc sinee's 60 ee CREO. “Sues | eeeers 

Be arta gar oc ava eve ae wae 63.18 S50@-  § §csecn 

BEEC H— 

BEM vc, ox savers lay rere 87.43 Te sane 

BIRCH— 
ted ee OR Rt 83.55 ‘7c 06=©=S ae 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
May 2, as reported by the Oak Flooring Manufac- 


turers’ Association : 

3x1 i” prt 3x x1” 36 x2” 
A ORG. WHE icc eases $140.21 $103.17 $102.67 
OL ae CS 11214 eeeas.  eucaion 
ee; ©. CE OWEP cc Secee Saeas <esias 82.00 
Moly GEG. WOE... ++ eens CSAS gaces <eeas 
Cir. pin. wht. ..... $79.83 93.94 56.39 64.99 
Clr, pin. red..... 72.01 84.32 56.93 §8.37 
Sel. pln. wht..... 60.48 78.14 49.40 47.38 
Sel; pln. red..... 58.02 74.80 48.60 49.64 
No. 1 common.... 42.86 54.46 26.88 26.61 
No. 2 common.... 15.45 GG. ceeek: “eames 

Axl” x2” #sx14y" ¥sX2” 
Wei GCG. WE. ccc occas’ SIO cscs Sena 
1) er COO «enee $82.62 
Aa) (i | err ae er 
Sel. pIn. wht..... $64.64 | 66.00 
MO Me MOR coe seeds iene, se. 60.86 
No. 1 common.... 35.50 36.68 ..... 48.68 





OAK FLOORING STRIPS 


Chicago, May 11.—The following are carload 
prices, f.0.b. Chicago, on 7x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 











thousand feet: White- Red 
Qtrd. Qtrd. Plain 
Clear ..........+-$134.00 387. 00 $116.00 $84.00 
Sap clear ....... MGGG? casas | Seca «| aes 
Select ..... sawee 198.00 77.00 98.00 72.00 
-No. 1 
MO ccdeiadawenesdansaniesenens eee e $49.00 
Cincinnati, Ohio, May 11.—The following are 


today’s prices on American black walnut, f.o.b. 

Cincinnati: 

FAS, 4/4, $215; 5/4, — 

Rel., 4/4 "$150; 5/4, $155 
4/4, $100@102.50: 


6/4, $230; 8/4, $240. 
; 6/4, $160; 8/4, $170. 
5/4, $119@112.50; 6/4, 


6/4, $47.50; 8/4, 


nis@ri, 50; 8/4, $125@127.50. 
$52.50,” 


4/4, $45; 5/4, $47.50; 





The following are current f.o.b. Chicago prices 

on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
Factory 

Tank FAS Selects Shop Box Peck 

£76. ---$118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 

86 50 34.50 


sees 123.50 113.50 
8/4 o« daw 36.50 34.50 
awe 7 25 a 35.25 35.25 
10/4.... 141.25 108.26 SO.2G .ccce cco 
12/4... 141.25 103.25 $0.25 .ccoe ceoce 
16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 
Boards, Rough 
No. 1 No. No. 
1x4 to 12”, random length...$55.50 $44. 6 $36. 5 
Finish, S2S, Random Lengths 


i] 
a 


oo 
LAO 
Selaats 

e 

an 

o 


Cir.heart A B Cc D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 
ix3 to 11”, 

spec. wadths. 109.00 104.00 94.00 84.00 74.00 
1 > | lr ee 116.00 112.00 102.00 93.00 81.00 

For 6/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D”’ grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
144”x4, 5 or 6”, std. Igths. $49.25 $45.75 $41.75 $28.75 
Bungalow — 


B Cé&btr. 
14%4x8” from 1” stock......... $53: 75 $45.75 $43.75 
%x8” from 1%” stock....... 71.25 62.25 60.25 

For 10-inch, add $5. 
Lath 
No. 1 No. 2 
WMI cccasacarieekdineeananeceneed -$9.25 $8.25 
RED CYPRESS— 
Old Grades Factory, Rough 
No.1 No. 1 No. 2 
FAS Selects shop common common 
4/4.. aa = $ 90.00 $ 55.00 $50.00 $40.00 
5/4.... 105 95.00 70.00 50.00 0.00 
6/4.... 107 00 95.00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 seduce «sues 
12/4.... 1385.00 120.00 J errr eee 
16/4.... 145.00 130.00 100.00. ..... a 
Boards, Rough 
No. 1com. No. 2com. Peck 
See 6. OG is cciccce et $43.00 om 
1x12” '....... eideaedseuna 0.50 it rere 
Ba random gtémebeekiieh sends “ade $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No. 1 No. 2 
FAS Selects shop common common 
LIS eee $ 85.00 $67.00 $44.00 $37.00 $33.00 
TL OPP 95.00 74.00 54.00 39.00 35.00 
ULL Ree 95.00 74.00 56.00 41.00 35.00 
i, 100.00 79.00 66.00 42.00 36.00 
Boards, Rough 
No. 1 No. 2 
Selects com. com. Peck 
> eee 75. $44.00 $37.00 $33.00 
EEE 4 cécwsnews 75.00 44.00 37.00 32.00 
WE kécaccee< 77.00 44.00 38.00 32.00 
WOE. casccvnns 85.00 54.00 41.00 33.00 
ES Ree cane ancus mae” Semuae 29.00 


Cincinnati, Ohio, May 11.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough oy 
BEE 6 KsdKkaheddeavdiencbecatede $74.25 $49.2 

SPEC icecdvankssgdcanhsudasadeda 84.25 61. 3 
ii ddnavaucadcakenidachecdiacace 87.25 64.25 
WEE hkimedtdeeddeedddadeededauaKe aon pcan 
Common, Rou om. No. 2 com. 
1”, random wi the and nea: 1353. 25 $42: 25 


Finish, $18 or $2S— 
nol 


Hea A Cc 
EMS 0G 98. occu $107 30 $102.50 $92.6 50 $82.50 $72, 50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory — _ x Rand. widths 


4/4 $75 os séo 65 sar 2 No Nos" 
5@6/4 ..... 8 ages cages ge 38 9-27 
SOE cieiude 90@95 Ose 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
BO MU Oc atdcacdccucanaees $40.00 $33.00 
SEIO AM AD 6 cd skcacdctadcocns 47.00 30.00 


St. Louis, Mo., May 11.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
‘Tank Selects Shop Box 

L/L SCOUT P PORT CCET $116.75 68.75 $48.75 $32.75 
1, eee 121.75 78.75 60.75 34.75 
OPP acacscacdosas 123.75 81.75 63.75 34.75 
Le advecaeaaeene 131.75 94.00 71.50 33.50 
Ei cctwadenKeda 136.75 102.75 as 
pr ‘i eaeeawnad 136.75 102.75 17.25 ane 
af Re ee 141.75 107.75 ree 
Peck random 4/4”.....ccccee. wieuniaaade oo $24.75 
Common Rough— No. 1 No. 2 No. 3 
EEGEG Gdaduadduddanaduad =e $43.75 $31.76 
EME s¢ecuadsaceadadeddade 59.75 48.75 31.76 


Add $2 for specified lengths on common grades. 
Finish, S$1S or S2S— 





= _ s e 
1x4—10” . $104 00 $ 99-1 00 ‘ ny - $ * 00 #72 00 
1x12” ....... 110.00 108.00 00 79.00 
EME cadaene 127.00 122.00 ie. 00 108, . eee 
SIO i cdudeia 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&bdtr. 
ORS addadanedaae admudtwae $74.75 $65.75 $63.25 
DIRE cnncsivegeccdccacsecese CL Te eee 
— Siding— A B Cc D 
PE eee $48.50 $45.00 $41.00 $28.00 
“nase CYPRESS— 
Factory— 0.1 No.1 No.3 
FAS Select shop com. com. 
OMe -santncrns $ 78 $62 $38 $33 $28 
5/4 ee a ee 80 70 52 36 31 
ke, Qe re 80 70 52 36 31 
Tie toi eagueas 88 75 56 38 32 
WONG cidudias 110 82 74 ‘a 
Boards— No. 1 com . 2 com. ” random 
BG codccéadnedes $42.50 $35. 00 eaena 
We cdsanaceeees - 42.50 36.00 wee 
BMG sdadadaddacue 43.50 37.00 eeae 
ENON <décdaccaceas 53.00 GO 8430s kauss 
Wage TSE sevssacacex- “sence $23.00 
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SOUTHERN PINE 


Jacksonville, Fia., May 11.—Following is a recapitulation of f.o.b. mill prices realized in this territory during the two weeks ended May 9: 


May 16, 1995 









































Week ended— May9 May2 | Week ended— May9 May 2 Week ended— May9 May 2 | Week ended— May9 May2 
Flooring Longleaf Dimension, No. 2 and Boards Boards 
1x4 B&better ........ $45.83 Rraye Better, D4S ey ge 50.00 No. 7 en . 
OS eo 44.56 42.33 * Ss = aig ¢ x BD tere ee eee sees : = LO ON aera 17.00 16.61 
No. 2 com.......: a ae eee S180 826-50 Ix 5 DAS .......00. 55.00 55.00 | 1x 8 D4S woe... 18.50 19.95 
No. 3 com........ 12.50 18.03 | oy g (27272222 cic t ttt! 23.80 24.4 1x 8 D4S .......-+- 53.00... “Seon See 
1x3 B&better 1222220: 58.90 59.00 | oy g iii 26.08 26.40 As a ll we 6 1x12 D4S ....... +e 19.2500 6... 
No. 1 com........ 43.49 44.00 | 9x19 (oor 33°50) ; 1X12 D4S_ ......eeee coves 60.00 ix 6: to 12 D4S.....:::. i. 
No. 2 com........ 17.40 GS Be ee ee wae | RRENS 1x 6 to. 12 Rough... osoes 41.00 Pine Shingles 
No. 3 com........ 10.56 10.91 ee lengths— . — 5/4x 8 DAS .... 00000 coves 53.00 | 45418 No. 1 515 
256 NO. 1 COM « «soso: os,6:0:0 48.00 | SAE ccccccesscvccccees 26.50 25.65 5/4x10 D4S .......26 eevee 58.00 4x18 No. CN eee | 1.87 215 
No. 2com........ 24.00 24.68 35 WEEE eSSAescseea Ge 28.00 Aa PAS | eo re ae 67.00 Lath, Std. 4- Foot oe 
NO. 3°COM: «0.000% 17.62 16.50 +a to 20-foot— Mixed orders No. 1 common— » 
No. 1 kiln dried ae 4.05 3.75 
_ "2 Geieereoer: $25.65 $22.00 1X6 D4S ... ee cece eee wees 44.67 | No. 1 dried 3.75 
Ceiling Bld sepia beep 24.00 1X8 D4S oe cess eee seen it. ice 3.50 "3.75 
1x4 B&better ........ 47.29... NOE sicccevusaeupsevs 32.50 ..... 1x6 to 12 D4s eanenes 28.00 40.00 lias a 5 
NO; 2 COR. .6-6,0:505 ey oe Tan Dy AAO AO MES nis sive erases Sbueree 00 ng 
No. 2 -com.....5<% 22.00 23.50 Oe enenee lengths 97.37 26.90 No. 2 common— oe. a 
No. 3 Com........ .ee6- SG -? Beeceaeeeeoseeneny: 27°37 26°20 Peet) ae eae 26.00 ia teestetelarans tation Foe OO 27.75 
%sX3% No. 2 com..... 16.00 19.44 —— eee 95 75 26.65 DS A ID ANS | xia sa-ecntevecey olvaere 22.20 siecle, 1x6”— 
NG: B COM 6. 0-6.5:6 05.0. 0:0:9-0' Bet | gauge eres 34.00 34.00 TS a 2. a een 29.00 INO. 1 COM 666s e608 40.96 43.33 
%x34% No. 1 com..... 23.00 rae ee ee . AEG TOSS: cece ceca 24.94 24.35 INO. 2 COM einicce.aa'sies 23.00 23.67 
ND: 2 OCOINs.. cece bane 13.00 Roofers BX 8 UDO 6 vos cacwae 23.69 24.68 oR RL) 7 12.70 
No. 3 COM.......6 ceeee 8.50 1x 8 Shiplap ....... 26.50 22.00 | Square edge, %x6”— 
bas 1x6 NO; 2 COMsssii055. 24.59 24.23 MAN! SIRES. oi0ie.6-%.a0a1o': 66/084 24.82 POOCWOCUOE i o.6 66:8 s.0iee et 
Partition No. 3 OUR 5:65:50 16.25 16.67 (EN 1 Open F 26.09 1 ae co A ee Se peer 21.25 
1x4 No. 2 com........ 28.00  ..... No. 2 Georgia..... BOD) aisisace 1°66: 12IS 7 ccc Be 23.00 No. 2 COM.........+ £5.00 scacs 
The following f. 0. b. mill prices are taken from sales made during week ending May 9 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. la. Ala. Miss. Mo. La. Ala. Miss. Mo. 
ale Flooring niet iii Boards, 818 or S28 Longleaf Timbers 
PE oe anes tay nets oo. ae > ates ee ee 41.50 ..... ..... | No. 1 Sq.E&S S48, 20’ 
ihair LEE se oeseess 80.00 75.00 78.99 as 1x 8”, Other Igts.... sivas! Nee) SOI and ‘under: 
es pesicesenessas © <ase9 59°25 34°50 36.06 1x10”, Tiago 39.00 Sire gone = SORTER AS Rees re 28.02 
Wii mitts. "**** Sead ‘ail xO ¢ . ther Igts.... bie 75 af Be explain wowin 6 SO a ewe eras wis : 
Pe tsiri sess seen! ones) on ae 1x12”, 14 and 16’.... 49.25 Pies. senate SP scianisacanit esasiex 38.52 
Ay gamers vee. 48.25 48.91 ..... Other Igts.... ..... 52.12 MEO hcacaueanihevsuinces vs : 47.00 
a eee ...-- 20.00 18.46 24.22 No. 2 = 10 to 20’): BG sicsinwsciascupianewebans “sania és siaiss 55.50 
1x4” EG Have REF oacswance OD.G2 ..css veces JORB os de oe eee BI) Dig ede ; 
lactcbudenenaceas aes veces 45.75 1x 8” 21.92 22:99 21.56 | _ a eens 
No. DO ccwcassianens ciel “wanes seca. OBS 2 23.66 21.81 | No. 1 S48, 20’ and under: 20.62 
FG Bé&better Sseandongrs 46.49 43.08 44.28 45,19 27.24 29.63 BY cece nent cence eeeees Ge 
bing atepersines Scherirs ee ere 36.78 No. 3 Plaster Lath 
Ne. Per er re 39.37 36.47 Jee. <a080 5 9% 7 ” ets eae ee 3. 5 4.13 3.89 
No. 2 l..scssss., 23.39 17.60 19.24 23.96 ae oat eee fe ss SS tS te 
Bs  osassocesreas. oee% MTs. asus. waseee 19.00 18.10 — py ee ar 
ix6” No. 1, GC. M.......... <ses.' Sess s AOD! \atedoon . : ‘ ‘ Byrkit —— 
No. 2, G..M.......... vies neeee 2297 lili] | No. 4, all, widths and MR MR ds hice en ema 13.43 
No. 3. CG. M.......... 14.50 15.72 MOR” wiieseetGaes. Geexe 11.42 ME TR siecc a cies eiesa ee aeRO Sea elmued 14.44 
_ Ceiling | Roof Br Ole BONGO ies ic xcccscae Geues, sceec, “arene 15.82 
Wxt" Babetter .........-+. ee Ll eased = ‘ Car Material 
eS err re 40.88 30.50 30.50 ..... NO. <, 1x6” teeters eeeeecees 22.49 22.19 (All 1x4 and 6”): 
N ws... 18.50 1X8" wees cesses eeeee 23.08 23.50 B&better, 9 and 18’....... Piece ialaig' Wiis en 
5, x4” 37.43 36.17 . 0 and 20’...... el ekies aie ae 
No 33.95 29.85 Shiplap i css ca oy nee 20.13 
ns feed EO ee | ee Car Sills 
* . saath UNCP BIB ckcs scese 2000s Sivevea OED S48, SqE&S: 
eal bas, ce, SO SO 35.78 | Up to 9”, 84 to B6%....000. cece coves seers 38.41 
--- 46.18 | No. 2 (10 to 20’): PRMORM Sciseitec,” Tecate -Gsieaids aalowe 38.94 
40.50 ..... TRUE . cioncielewaiiuasels’s 22.48 22.69 22.23 22.08 | Up to 12”, 34 to 36’......6.  ceeee ceeee  ceeee 47.00 
21.00 24.68 GWE sca es sce panctnd 23.33 22:50 22:06 21.76 
+++ 53.67 No. 3 ag Jengths) : ails CROSS TIES 
Sea eaeeawGNs 6.82 19.50 19.59 16.94 
.... 48.91 41.98 19” reer rer ret 18.50 18.00 ore Ene ° . 
41.06 40. 37.11 39.62 St. Louis, Mo., May 11.—The following cross 
ft Seseocseene 27.82 23.00 22.73 27.79 Dimension, S1S1E tie prices prevail, f.o.b. St. Louis: . 
ini No. 2 BE RO a cccansves I) ae 26.00 29.15 ntreate 
B&better rough: sane a cotecwiaa’ 28.93 26.50 21.75 27.85 White Southern 
1x6 to 12”... ..... cece eee 48.00 45.50 .... We cesta 29.80 28.50 25.30 30.00 Oak Sap Pine 
1x6” ceidabetbenwsennione ware a 18 & 20’..... 33.05 27.76 33.80 | No. 5, 7x9”, 8’, 9-inch face..... $1.50 $1.30 
MER”: cousdosaesawnes vese 4 51.50 52.17 10’ to 20’. 34.00 s+ sees | No. 4, 7x8", 8’, 8-inch face..... - 40 1,15 
xb jand 10”............+. GEO asses 59.25 CEO ORD. 6 isweainwuis 25.50 ner --. 27.19 | No, 3, 6x8”, - 8-inch face..... 1.25 1.05 
Gund ecmaintnueani: Sco: “aE 63.25 12° dvwentrees 25. 89 25 50 24.70 25.712 No. 2, 6x7”, 8°’ 7-inch face..... 1.15 -90 
5/48” ET OCMC IO Sclp y Ee eae: 27.00 25.50 22.86 23. "er cee 3 
5/4x12"” 1... 64.50 72.21 18 & 20'....! 29:83 . 26:15 28.73 | No. 1, 6x6", 8’, 6-inch face ” 
6/4 & 8/4x8” ............ er 44.56 10’ to 20 29.91 Shee etachtaio Nokes Red oak and heart cypress ties, 10 cents less 
C/E BH C/4x12”. wv cecccccs  svecs. ” eveas 62.20 RECORD iiceanieains Shake Ane 27.81 | than white oak; sap cypress, 20 cents less than 
B&better surfaced: 5 4g 22.91 26.89 white oak. 
AXG CO 12”. cose eeccsceece sins 50.00 .... : ‘ itch Bridge 
Sw = g 
GEE” co decunsnwyd~siesow sare 50.83 sree 45.14 54.91 5. ; Me: Plank 
5 ‘ ” , 9a ae 
1x8” LEU Bae BR00 49°38 Bride 2x10", 10) .....+-s. isp 2850 ince 3215 | White oBk ....csecessesseeses $45.00 $44.00 
Te ES | ee 62.27 60.00 59.56 64.23 ae sib ons 92° an. Red oak Sewer eeereeesesesesesees ° . 
a ( De salos araisie srsie~ pe 27.50 23.00 30.98 
ixi2° Seebeck cemhaude 85.17 62.50 64.06 65.04 18 & 20°... 35:00 -.... 9799 33.99 
11,x4 to 12”.............. 5. ne Se 5: eee iealiaade ie 
Meee ie I ae a 1 aeeeNee sco 32.) 3¢36 a3 | RED CEDAR SHINGLES 
Togxd to 4800000 ea, oe 18, & 30'"-<°. 88.00 31.50 20.86 38.85 | Seattle, Wash., May 9.—Eastern prices f.0-b. 
6/4 & 8/4x6" |... 111! 61.50 ee : - r 10’ to 20’. 39.50 Senae reece seees mill are: Per square Per M 
6/4 & 8/4x8" ...... 00. eee one 66.39 | No. 2, 2x 4”, 10’ .......... 22.35 aoeps 24.58 4 bunches 4 or 5 bunches 
BVA SIMRO” accesses sass Sees wesee 17.25 12’ wee eee eee 22.50 20.76 23.84 
© surfaced: 16’ 20.75 25.36 First Grades, Standard Stock 
I SeKhasdséesexnaseare sense) Mae 18 21.56 28.61 Wirtra stars, 6/2... ic sscecee $1.96 $2.45 
SET: Sicucseneusesaeasesia 35.57 50.91 10 20.00 ..... Hxtia. Stars: G/e.s.ceccsess 2.12 2.65 
BM sostoniis we saihaseaas eee 41.81 48.08 2x 6”, 10’ 2, 20.17 21.24 | xtra clears ..........cec. 2.40 3.00 
1x6 and 10”............+. 43.33 56.88 12’ 02 19.82 20.92 | perfects, 5/2 .......00000 3.01@3.05 > 75 @3.80 
coiecnbsameGiwisau 47.33 57.59 16’ : 19.95 19.80 | iurekas’ "1! 9'73@2.77 3.75@3. 80 
iyx4 | gee ane 50.00 ... 18 2.12 Sat SR | Doe ees 3°50 4.7 
6/4 & 8/4x6" ..........5. 50.00 10’ to 20’. 22.18 erin, sho et eg ROC OO : k 
6/4 & 8/4x5” & 10”...... 55.00 2x 8", 10’ ....ccceee 21.75 22.00 19.59 “i First sg yeti poe so Stoc 
BONS esc cihe vig 21.83 oes DIO Mxtra stars, 6/2........... : 
B&better: meets stietenieneia 16 Pe 23.37 17-70 2045 | Extra stars, 6/2...0000000. 2.20@2.24 2. 21502 80 
and 67.........ceeceee 64.25 65.00 61.68 55.06 iene es dala xtra clears .......e+eeeee 
8 “oe 10” vekaguadsame 66.03 — 68.33 71.28 10’ to 20 i aiseos! ||. IDBREGGER) (D/O) cae ves wnws 3.05@3.09 3 80@3. 85 
eee 2x10", 10’ .......e ee eee wees 16.75 | BurekaS ........ccceeeeees 281@2.84  3.85@3.90 
B&bett er ae. Sasonsens an gizg ABEL | Pertoctiows ...-..5...056-- 3.50@3.54 4.75@4.80 
4 meu eyuec eT A) a@1.4a “0.0 
1x4 coh Bs ccicbaasawnwats ee 72.25 16 20 cass cceiect 24.87 22.19 Second a Standard Stock 
1%, 1% & 2x4 & 6”..... 76.00 saree 10’ to 20’. 22.50 cages ote dhse Common stars, 6/2.. . $0. bes by 00 $1.10@1. = 
Fencing, S18 2x12”, 10’ .nsccccese 21.75 ie sees Common stars, eae wee. = .92@1.08 =1.15@1. -~ 
No. 1, 1x4”, Other Igts..... ee eer 34.43 + 22.31 -z_ 17-28 | Common clears ..........- 1.40@1.48  1.75@1. 
B80", WW ons nennes $8.17 ..... we ae er as37 500 British Columbia Stock, Seattle Market 
Other RPOB iiss. Deedes 38.02 10’ t “99°. et 794 a : XxX (Canadian) . "4 Bes 55 
No. 2 om, lengths) : Oo se. al, coon eo ceee XXXXX U 3.) oe $3 95 eeeeee 
Se Rae 17.40 19:00: 26:70) 37322: | No. 8) BEA" sncéccecceceas ABIBS 10.50 11.32 13.83 (U. S.)eeeeeeeeeee 3°60 435 
ES ermataoicern 19.88 20.50 20.77 20.34 cars Mere 15.00 10.00 12.66 13.17 Perfections ste eeeeeeeeeeeeee 30s 61 
No. 3 (all lengths OER Scary manes Te A ah .50 | Perfections ....... . 
— Pec tiys 13.00 18.00 ..... 18.51 RAD cco tras tok mecn eau aches wea 16.75 | XX 6/2 16” (Canadian)... i cniceeisiars F4e@1.10 
1x6” eee case nee 15.50 16.00 16.94 15.56 BRAD: covcwlnis ames: Msasele. WENEE 12.25 | XX 5/2 16” (U. S.)......... 1.40 1.80 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 6: 
y2 Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain— 1x3” 1x4” No. 1 No. 2 yy” 54” 34” 4%” No.1 No.2 No.3 
wt EE eres aba $71.50 12, 14, 10, 18, 12, at. 10, 18, Clg. Clg. Clg. Part. i rr $31.50 $18.00 $15.00 
Ds I COE Scenccucaed $79. .50 MG \eateewaes .50 1.50 16.25 
125 LOT ee 68.00 | $27.50 $29.00 2x 4” $25.00 $26:50 | RePetter .$39.00 $41.50 $45.00 $50.00 | y¥ gu oi777""""" 32.00 23:50 18.00 
fae ee, eee 24.00 26.00 2x6” 19.50 21.25 x Brteees senes ps + Sls BY seceaases 37.00 23.75 18.25 
25.00 27.50 2x 8” 21.75 23.25 ee EET ee ar ea awa te EE aadeeaaead 50.00 28.00 19.00 
Flat grain— 27.00 28.75 2x10” 23.00 24.50 Finish—Dressed 
B&better ........... 54.00 47.50 | 28.00 30.50 2x12” 25.25 26.75 aie 
). 5 N . z CaO OCOHGC CS CO aeehe 45.00 43.00 B& “cour etter 
13 ss... 24.75 24.50 S2S&CM—Shiplap ne: $65.00” $53.00 1X4, 6, Bh. - eee eeeeeerenceeecees $76.50 
th No. 1 No. 2 No. 3 ENO GHG ooo oink cece. 67.50 55.00 Bae RO Kekasaaues aa aS aoe does 80.00 
3.75 La EO Lacanceews $36.25 $21.50 $16.50 bie Re BE tasswcawacas 72.50 656.50 Moldings ; 
ves No.1 No.2 Bee kcivccvcocws 33.00 23.75 18.25 1%; 1 ee CS oe” Ces 154” and under. .26 percent discount 
3.75 SEE weet re ecieees $4.50 $2.45 BAG” Scodenuavevewess 24.00 18.25 1%, 1%, 2”x5, 10, 12”: : 41Ge suewe 1%” and over...20 percent discount 
75 NORTH CAROLINA PINE 
1 Norfolk, Va., May 11.—The following prices for North Carolina pine havebeen obtained f.0.b. Norfolk: 
70 mage rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
aU cx ney AGAIN $50.00@52.50 $31.00@33.00 $25.00@26.00 $21.00@22.00 | rath, No. 1.3 5.50@ 5.60 Roofers, 6”.$27.50@28.50 D4S, 6”. .$54.00@60.00 
eee 5/4 2.0.08 6S 6:6. 44 6 be 6'8 53. 00@57. 00 37.00 @39.00 26.00 27.00 weer -@ eens No. 9 = 50@ =. 75 3” 28.00@ 29.00 . g” : 56.00 62.00 
1.25 TE CR paar erar ere oy por O24 Me pepe: rp ae wae = re Factory, o”." 29.50@33.50 10”. 29.00@ 30.00 10”. | 58.00 64.00 
fee 8/4 = 4/4 6¢€¢ 6660.6 66.866 6 .0 @ o. . . eeree eeeee eeeee eeeee Sizes, a Jee 21.00@25.00 If". 30.50 31.50 17”. , 64.00@66.00 
— (Ou ee ° 
ss te 54.00@56.00 38.50@ 40.50 27.50@28.50 22.00@23.00 Finished widths— No. 2 & better “ 3 No. 4 
1 Saaeeesroe tear lor ewer ee 56.00@58.00 -00@43. 00@29. @ Flooring, }$x2% and 3” rift........ 80.00@85.00 .....@..... causa 
an- Bo “nnavecnsecs seen 62.00@64.00  45.00@47.00 30.00@31.00 23.50@24.50 ; #8 oe S and S56"... 6 cccce ar 50@53.50 $36. 66043. 00 $24.00@27.50 
Bark strips, Nos. 1 & 2. ej ot tr 00 Bark strip partition, CEMMMOUNTRD aidandeccdcccddisieesas 30.00@31.50 24.00@25.50  15.50@16.50 
ty, PHM veoseces 00@16.00 INGORE Ey Gi danas cas dane $40.00@43.00 SMO KAseeeentddaddacdscatas 31.50@34.00  25.00@27.50 18.00@19.00 
fo. Cull red REAWG 6.66 ccicees 10.50@11.50 Partition, 48" ..cccccee pete eeen tees 47.50@54.50  37.50@44.00  25.00@28.50 
3.02 NORTHERN PINE 
52 Duluth, Minn., May 11.—All items of northern pine are steady, after the slight reduction in Nos. 4 and 5 boards. Prices f.o.b. Duluth are: 
7.00 MMON BoarpDs, Roucu— FENCING, RouGH— 
5.50 - 6’ 8° 10° 12’ 14&16" 18’ ~—-.20’ 6’ 8’ 10,1214" 16’ 18&20’ 
Os 5, OU cadeoeeses $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Op NOW Ricaiawéiasieacwess $52.00 $55.00 $60.00 $62.00 $61.00 
ee 61.00 63.00 69.00 71.00 66.00 71.00 71.00 by OS SE Ree 37.00 41.00 42.00 44.00 44.00 
| SR 65.00 68.00 75.00 75.00 70.00 75.00 75.00 MU Msncnindivegedss 26.00 28.00 29.00 30.00 30.00 
NOG By ROr veeu concen 38.00 40.00 47.00 49.00 47.00 53.00 55.00 By INO Ba dkenccctscvenscus 50.00 53.00 55.00 61.00 63.00 
NON elites seartance e 41.00 43.00 50.00 50.00 47.00 53.00 55.00 ING ata kecudandeegena 32.00 38.00 39.00 45.00 47.00 
:~ BAe oareceaernes 46.00 48.00 57.00 eas ras as oo ING@S Gawccoescevaedads 27.00 27.00 29.00 30.00 29.00 
a Byrd eicersrcrstole crcton 29.00 31.00 33.00 32. : : ; ia ape 
re 29.00 31.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4", $24; 6”, $28. 
3.43 Pe tise nc eeae 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. 4 All white pine, Nos. 1 and 2, add $1. 
on Boards, 6 = ay, % 10 — iF baw RE a ies. p.. Bh —r S1 or 2S, add 75 cents; S1S1E, add $1. 
e s * Py 
. Bo Ray grooved roofing and O. = “shiplap, 8’ and up, add $1.50. Flooring, 5- and %-inch ceiling, or beveled well tubing, add $2. 
21 Shiplap and D&M, 8’ and up, add $1.2 Drop siding or partition, add $1.50. 
+ No. 1 Piece Sturr, $1S1E— . 1 - Well tubing, D&M and beveled, add $2. 
ie 6’ 8’ 10’ 12° 14’ 16’ ‘ , e ‘ 
2x 4”......$27.00 $29.00 $31.00 $31.00 $30.00 $92.00 $34.00 $84.00 | Stine, 4 amp 6", 47020) = ” ¢ 
aarti ere a 27.00 28.00 30.00 30.00 ki i 3. i ; 
41 ie 28.00 30.00 31.00 33.00 32.00 32,00 35.00 35.00 | B&better ............ a a eee $20.00 $22.00 
3.94 2x10”... ... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 SG b Ge. scaccacacdasanacnces 33.00 38.00 Norway, C&better.... 34.00 36.00 
- | 33.00 34. 00 36.00 38.00 36.00 35.00 28.00 38.00 D seen eeeeeeceeeeeees 28.00 = 31.00 
— DO os 38.00 9.00 41.00 43.00 41.00 41.00 44.00 44.00 Siding may contain not. to exceed 20 percent of 4- and 9-foot. 
ene pice . ome $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
sas Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
rm CALIFORNIA PINES ; P 
) [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., May 9.—The following are 
} ; : Portland, Ore., May 12.—The fcllowing are Inland Empire prices: 
1 San Francisco, Calif., May 9.—For the period | ¢. mill, and f.0.b. Chicago shop, prices: 
’ nee ‘ a : sel : ; a PONDOSA OR WESTERN WHITB PINB, 16-F'r., INCH— 
) May 2 to 9, the California White & Sugar Pine Boards, $2S : ; a. ae ak tn eae 
) , 
Manufacturers’ Association reports sales as fol- ping pon yee: S4L.GO SOROO SIRGO coccs cece 
ESS : : com. com. on aencdeweea 44.50 TEG0 BORO Kssaw cccuns 
an lows: Bee, SO RO oc cceabucesseatiacens $33.00 $18.00 qh ee “a4 Be 2S ..... °..... 
’ ’ De Gh NEMECE RO sce cecueeesenewacuaee 34.00 20.00 1g OPES 40.50 29.00 19.50 ..... ..... 
ge California White Pine Mixed Pines Pee Ge AG cs wasvdiasin cess Javcacs. Oe 20.00 i a aN Se 4450 9000 TGEO neccc Knee, 
nk a Xt 6 okh.0 diaaaieal 1s, 10 iy i¢ eer ee ye SD” GE WI ince  cshed ‘esees $15.00 $8.00 
Nos. z . y) = at , WIG cdcccaceay 34. ; 
1 C select Heats 79. 8 NOs Locccvocss $ 44.50 ” eel No.4 No.5 WESTERN Pinp SHOP, S28S— 
D select «220.0. 62:25 No. Besveseess HG com, com, we i ae ee ee 
— No. 8 clear..... 3. > 4 soe PRO exkccunweweecencar ewes 515. : . . : 
sgh gla ae we 2. oe -” 5/4 & 6/4.. $88 50 $48.50 $31.50 $21.50 ..... 
No. 1 shop...... 48.50 No. 1 dimen. 19.25 Selects, S2s Si accdaandas 8.50 58.50 41.50 21.50 ..... 
b No. 2 shop...... 30.75 No. 2 dimen. 18.25 Bé&btr.” “Cc” “Te Si N\accaciedee: tadee Sadte Saale saawe $26.25 
= No. 3 shop...... 20.25 Tank stock .... 43.75 = _ 6” and 8”, 10 to 20’...$78.00 $66.00 pr IpaAHo WHITE Pine, 16-Foot— 
. Shop, or. 24.00 Beveled siding— 1x E Stinwtieeecweiciccccsseeaas bapa Hp €7:60 No. 1 No. 2 No. 3 No. 4 No. 5 
1eS : Panel, 4” & a w. 83.25 36.75 ixi2 PETUTCT CCCP TET 93.00 5.0 : 4” $52. 00 $45. P. $21.00 
Shop,'std. ...... 23.50 mmm AE A err 98.00 93.00 72.00 | 4) ----+++--. 7 fiery Hie > Mipoabeeibeoeer 
SCORE CEO OSES bg 5/4, 6/4x4” & war., 10 to 20° 96. 00 91.00 74.00 9” ee Me 00 41. 00 25.00 eevee ereee 
D GA cele a 8/4 and wider..........ee+-- 98.00 93.00 76.00 | 165” a nn oe, ee 
Sugar Pine ; Shop, S2S, f.o.b. Chicago EE” cccnevames Thaw SEQG  FRGe <sinda esens 
80 Douglas Fir No.1 No. 2 jie. SS a ME icsas escea  c0cee $16.50 $8.00 
80 Nos. 1 & 2 clr. hat 75 “a MONG Cl4iveiictcincavetenanta $58.00 $43.00 33.00 —_— 
D select... 4:00 Goeets, --.-..* SE oe EE ies mak ae 
D select teteeees 62.75 Gm hha. 2S Above prices are for shipments of No. 3 and No. 1 & 2.. - $25. 00 $27.00 $28.00 $29.00 ..... 
tack Pind tree eee 39°75 Dimension ..... 14.75 better, shop. For straight cars of specified | No. 3 ........ 20.0 21.00 22.00 23.00 ..... 
80 rag i mata: og ph grades, add $5. No. 4 eaeseenanease  “adnce, waeda aaaen $16.00 
. No. 2 shop...... 35.50 
z No. 3 shop... oo 75 eet 
"80 tee a: Anette «.::, $ 52.00 WEST COAST LOGS 
[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., May 9.—Log quotations fol- 
33 White Fi — Portland, Ore., May 12.—Present log quota- low: 
85 ” Mix. pine-- — tions are: Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
C&hetter .......$ 43.50 No. 2" ayes ee . 4.50 Cedar: $15 to $17. ; as Cedar: Rafts of shingle logs only, $18 base; 25 
55 j No. 3 & btr., INO’ Giese 2.75 Yellow fir. $24.50, $18.50 and $12.56 cents added for each one percent of lumber logs. 
common ...... 21.00 Red fir: $18, $17 and $16. 7 : No. 2. $13: No. 3, $11 
No. 1 dimen.... 19.50 Cedar Spruce: $32, $24 and $14. ee o. 2, $18; - 8, $11. 
10 No. 2 dimen.... 16.75 Miscellaneous ..$ 23.50 Hemlock: $12 to $15. Spruce: $1 higher than fir. 
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[Special telegram to AMERICAN LUMBERMAN] The following are the prevailing redwood 
ote Ee et tae a following prices prices f.o.b. Chicago (72-cent freight allowance): 
G : $0 ll yi tems, f.o.b. mill, were reported Bevel Siding, \/>-Inch, S1S1E 
: Pre- —Clear-——, COI F vcctenss Ts - 97) 
enuine High Low vailing Gra? 8-20" fr -7" 81-20" 3° 3H" 
prices prices prices | 4” ........... 24.25 $34. 20.25 $30.25 $23.95 
S|] M ‘@) N D an wx 4 . Wertical Grain Flooring De wipierel eid ivy sts 928 S038 538 35.38 OT oe 
1x4 2 CUBE 9 sieicieveceeetecate pee yore =. DM “Ra kule weirs 26.25 36.25 22.25 32.25 26.25 
INSERTED TOOTH [im peaRMeetin cio iOnmnOre DMN Car oie oe 
x4” No. 2 and better..... 29.00 26.00 2 a 4&1 2 ‘ es 
at eae renee -aaewaey 7 5” to 12”.$43.50 $57.50 $53.50 : 
1x6” No. 2 and better..... 40.00 35.00 35.00 " $75.00 $73.00 $77.01 
SAWS Ne, and better. ggy 200 $5.00 | 14” & up. 68.50 62.50 62.50 — 
oe , Pane a Finish, Rough, S2S or S4S 
No. 2 clear and better.... 67.00 ee ss ssa 
Finish, No. 2 and Better l-inch— Ste’ Et? bean’? Guam’ Bot eae 
fe" ak Boon sccccciccexs 7.00 51.00 ra play MPa a of eee 
Casing and base ( oy la me Scheele $50.50 $60.50 $76.50 $42.59 $49.50 $63.50 
g PRIS sisissinres 63, 0 CUOY  “Sewew 4” FOE r 
Ceiling ro p74 60.50 82.50 cpr] 49.5 50 69.50 
%x4” No. 2 clr. & btr.... 32.00 26.00 28.00 | @ 12.171! yoy fia ew 
BRE snes scsics. tacos eR aes © Sanne: e560 7450 s4b0 EREO @f'00 ‘hen 
ih See 8 ole ke ae 30,00 5700 98 60 ae ether 39.50 74.50 84.50 59.59 64.50 73.50 
No. 3 . see 26,00 “te. . 10” oe eevee 79.50 84.50 88.50 69.50 74.50 78.50 
© DP sevees Tie Siding 1. Ws Le ar r4 90.50 71.59 76.50 80.50 
: oe 3 to 6”... 50.50 60.50 ..... 42.50 49.50 
r e z 1x6” "NOs: 2 -ClP iS: Btr...45 36.00 34.00 6 oe 5.5 76.51 
There are saws which Na. Sake. 2800 2630 28°50 1% & 1% i oe anieciaein _ 
. mute —_ — — “—e 4 ee et 0 $65.50 $81.50 $47.50 $54.50 $72.50 
resemble SIMONDS, a ee ee Stak tee Ghee canes orice ones 
. exe". 12 hon a 7 ein No. —_ S4S 6” ae a 57.50 67.50 9.5 a a 61.80 50 9 
. re ANN DS 6%. oleig pia ie. 17 15.50 16.50 Be, Saat 5C 5( #795 sr 
but there 1S but one Plant and Small _ Timbers, 7 1 Gommon 7 10” Seek Mf 30 63:20 ose 0 oanes a . 
oF at ee OR cel igen tk re 20.50 1£.50 19.50 | 12” |...... 93°50 95.5¢ eat te San En SET te 
G ; S: I erie’ $3 to 14° Bae. rowed 3D Pe ae og nye ry 19 *90.50 *94.50 
o 3? ( SGI. weenie.» » aksesan oto 6”... 30:0 FOL bileinis 47.59 58.5 
FENUINCG...< imonds n- we Timbers, 32’ and Under, No. 1 Common 6 to 12”... sce. cence 98.80 pace = “ * 37.50 
ME MER ccascsicscscsccss Oe | arene ae 
ae ‘ oe 2-inch— 
serted Tooth Saw. The pre Shop : ES: $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
Vy ee $28 shy icin’ dried. ses sceceecees “> 4” ....... 54.50 64.50 86.50 46.50 53.50 73.50 
4/4 CO on, rough, klin: dried « o.é66 ces ocr 24.75 Be Psteretaeets 63.50 73.50 90.50 *55.50 *62.50 *79.5( 
: 6/4 No. 1 vertical , S28, ki ares 35. i aoe 0.50 *55.90 *62.50 *79.50 
Style B Inserted Tooth | °4 Se 1 veitieal stain, S35) iin “Gpied.'. 35.00 | gy 00007 SEO GEO $6.50 18.9 5.00 tha 
by 1% Vertical grain, rough , , s oO 87.50 92.50 96.50 #795 2°50 #865 
A , Pn. Stl, oy Sa LE § Satarer erate 87.E a 96.8 9.50 *82.50 *86.50 
; ri : DE. oncupedcrnssiyance $37.00 $27.00 $17.00 | 12” 11.02! 9.! 50 98:50 *81.5 . 
shown here has been 4 1% Vertical grain, rough ; 3 to 6” eS er Ee — eas "ae “— 
elley GEUOE 6 isxssoecenas me we aeelina”. ..lU!lUcee OO #39°50 
: coves SOOO = 36.00 35.00 | 6 to 12%... 200. so00e SEED «.... .--- 24 
made by SIMONDS 1 [Special telegram to AMBRICAN LUMBERMAN] man apt antes 8 oe Sere 
s & P i Portland, Ore., May 12.—Fir prices today, car Clear $40.35 sift seine a att Axi2 
since 1885 It ges % basis, f.o.b. mills, are as follows: a 5.25 «42.2 95 61. 5 eg “acs “a 
vi a , ; Seer 28 15 
ai tin ee cece gen.0y | Oe Corer Finish, “All aera” Peegh er SEs, 
| perfect clearance, « No. 2 clear Scans sd Gy ate Wins Resins Sreaie ee ye as greg 8- rr \" a 
ti, Gg DGS GOR S 6 oiaa ls ain law 5 0 Sea 5a o eee es woe lecs : a is o 
: uy 1x3 and 144” No. 2 clear and better........ 45.00 14”. $107. = $116. 50 $115.50 $126.00 $131.00 $124.50 
p Otert b ing roe by Ri Buln nes) 2 ces 112.50 121.50 ty 50 131.00 136.00 139.50 
9 (ie Slash Grain Flooring oo? oor 50 oe 50 1 50 136.00 141.00 144.50 
sale | y ixt” No: 2 clear ONG. PETE? .. 6.5.6 ssinwiexias 27.00 99" * +37 Ee ged 180. 4 Le ps Sag Sy 
No. 3 CURE... cocrccssvvrscevecrssense 24.00 | 54”°"* 429'b9 441°50 1405 ¥ ee ay 
M1 es arg oat room. e PI cay Gena ag OA age a alae argo | 24%--+ 132.50 141.50 140.50 151.00 156.00 159.50 
No. 9 clear .. 29.00 = oo est Leng = 50 ny 00 161.00 164.50 
<4. sie eness ie SA? eit , "... 143. 50 50 161.00 166.00 169.50 
bj Vertical Grain Stepping ” ; ry - 4 ae 
5 band wears longer. T 1% and 1%” No. 2 clear and better. prolecceiete 64.00 heed Ee ee La ee: ee ene 
ae 
% Finish wadr 112.! 50 121.50 120.50 1381.00 136.00 39.50 
ie ‘Tooth and Shank 4 No. 2 clear and —- = settee eee eeeeeee 50.00 Add for S48, $6; add for specified le shy $2. 
3 ion d 5x4” No. 2 clear and better............00. 26.00 Clear and Tank, Rough or S2S, 8 to 20’ 
te c O er sn / DTG CLOT. axons ovdin ews os Sina aiacelave, Says 19.00 Width— 6” Ss” 10”? 127 6-12" 
a ca ug ¥- an xd?” No, 2 clear arid) Detter: 5.56 :.0.03. 040% 27.00 Fe ‘hickness— ; 
: igs DI Gs a CODE: cco earn p46 cea Ae ee aeecmuers 24.00 OPER eee eee eens $107 $107 $108 $109 $107 
fit the saw. i Drop Siding and Rustic ee 111 112 113 114 112 
of ECONO Be Rae OIC OE is cin nuae cas enwursieeets 32.00 
ING) BUCIOOR: isis aia aceon ss eniearssinees 26.00 
: Seavin For Editorial Review of Current Market Con- 
| Simonds plates and ten- NO. D veseesereeeerseereneeteeeeens $16.00@ 18.50 ditions See Page 35 
‘ y Dimension—2x4-Inch, S4S. er ne nna ag 
sion are also big factors No. 1, 12 and 14’... . 0. eee eee eee eee ee ees 16.50 NORTHERN PINE 
: Timbers SS” “s BUFFALO, N. Y., May 13.—Northern pine 
1n the years of SuCcCceSS og betes cask evesnhanrewnbsnistionds tide 18.00 trade continues rather light. There is not much 
5x6” anc sisi Oe see eee eeees 19.00 | activity in low grades, box manufacturers saying 
’ . . us items demand has been running more largely erates 
“ . C: me ‘ 2 largely to crates 
of this Saw. nag ng nga RR Re aE eet shale eee than to made-up boxes. Industrial plants are 
Masa fi not taking large demands for pattern stock. 
Write for catalog and WEST COAST SPRUCE BOSTON, MASS., May 12.—A very fair busi- 
: [Special telegram to AMERICAN LUMBERMAN] ness is being done in white pine. Prices now 
ar Portland, Ore., May 12.—The following are look steady to firm. Both industrial demand and 
prices. prices for mixed cars prevailing here today: yard buying have improved. Yard stocks have 
Finish, — Fe ed aaa sek $78.00 been kept down. Quotations on barnboards, 
| RM BO! BLO acoso aioe esis sieceieowsisisieks 67.00 No. 2: 1x5- to 1x8-inch, $58 $59; 1x10, $690; 
Bevel Giditien S654 cso scccwaw csccieaseyesccws 32.00 | 1x12, $62 a $65 saidieadiasiniea tes 
Rae ON trite oh gine tie carr 33.00 : , 
BMRA AR «Soci coisa’ miei pace ele 74s mr erece sieve in! os puso afar eielane 4.25 MINNEAPOLIS. MINN ee 5 ‘ : of 
PAREGEY BROCK 1 oe ceo coins nemieisorce Sarerneenes 30.00 ER Sa? ae. MAGN. May 32.-Hales © 
ae er 23 (0) northern pine continue satisfactory, although not 
De cis nociscs ig cia Te eo heavy. Industries are using a liberal amount. 
2 ws et AN re ote cet Fe ae ee 38.00 Some mills have made slight concessions on low 
2%, SO ed grade boards and siding, but the market gener- 
Chita. aaa 





NEW YORK, May 12.—Prices have softened 


SIMONDS SAW AND STEEL COMPANY CYPRESS SHINGLES & LATH somewhat in the last few days and arrivals have 


not been even seasonably brisk. Northern pine 














FITCHBURG, MASS NEW ORLEANS. LA SAN FRANCISCO. CAL Cincinnati, Ohio, May 11.—The following are < 

ene ore a a note re average wholesalers’ carlot prices today f.o.b. continues to follow fluctuations of other woods. 

DETROIT, MICH LONDON. ENGLAND VANCOUVER. B.C Cincinnati: Shi l EASTERN SPRUCE 

NEW YORK CITY PORTLAND. ORE ST. JOHN. N. B ng es 
ae Re 70 Primes Economies BOSTON, MASS., May 12.—Some increase in 
Guan: le a | the volume of spruce frame orders has been 
* SER EERE EEE 95 5.45 4.30 noted. While the movement from retail yards is 
eee AREER ee 5.45 4.30 fairly good, dealers continue to be very cautious. 

Lath, 4- * Set. -Inch Frames are freely offered at $45 base and easy 

NG. Bsinnnsescccceeeee secvceseeees $7.90 | yard schedules are $42 to $43. Starting up of ad- 
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ditional dimension mills has increased produc- 
tion materially. Heavy offerings are being made 
vood by Provincial mills despite a short log crop. " 
ce): Improved demand for Provincial random is re- 
ported, but prices remain rather easy. Boards 
‘Br are quiet and prices barely steady. 
-20' ; 
13.25, NEW YORK, May 12.—The market is again 
7.25 showing signs of softness. Not much lumber is 
26.25 coming down from Canada, and the manufactur- 
ers are showing little desire to trade through 
-6” New York. “There is a 
'-6 great gulf be- 
7.00 WHITE CEDAR tween saying, 
es ‘I know,’ and 
MINNEAPOLIS, MINN., May 12.—Demand for having other 
the shorter northern white cedar poles is in- — say, ‘He 
ed creasing, but longer poles are not moving rap- nows’.” 
idly. Demand for posts is norma}, movement WHY LESS THAN 
peing large in the last week. There is some de- THE BEST? 
mand for ties. Prices are firm. : 
CHICAGO, May 13.—Distributers are encour- 
ane aged by a slight improvement in the hardwood = 
6.50 market tnis week, although this has not been = = 
sufficient to cause any firming up in _ price. E ee e — 
2.50 Meanwhile, the automobile manufacturers are == = 
8.50 buying some maple, and the interior trim trade — Appraising an Appraisal = 
5.00 is taking considerable quantities of the upper E = 
“eH grades of birch. It is expected that the furni- E Wh teal of : leeeal d = 
2°50 ture trade will enter the market following the =| en an appraisal of your property is submitted as : 
4.50 mid-summer shows, but as yet there is not much z = evidence of the property values of your company to 
Bore call from this source. Oak flooring manufactur- = h d “6 it ll f ture 
7.50 ers in the South have made some purchases = persons wi ose decisions vitally concern your fu 
despite the fact that their stocks are reported = welfare, will they say: 
7.50 to be generally heavy. Prices on northern hard- Bai “ : : 
3.50 woods are firm and there has been little change = I know the organization who made that. It must 
ye in those on southern hardwoods, the feeling = be right. 
Ow - i : ae aa ae a . == J ee 
9.50 being that they have reached the bottom. = Or will they say: Who made that? I never heard 
6.56 - = 9 
8.50 NEW YORK, May 12.—Trade in hardwoods, ___ of them. 
a except for flooring and interior finish, is disap- ES Before an appraisal is made is the time to remem- 
2.50 pointing. Industrial demand has shown but lit- =s : 
tle improvement in the month. Lumber has been == ber that its usefulness depends on the number of per- 
x12 arriving in more satisfactory volume. Price i sons who have heard of, and have confidence in, the 
0.75 changes have been few of late, but there has = antl hi h k t 
8.75 been no retrogression. : organization which makes It. 
32S, ae ; = e 
BUFFALO, N. Y., May 13.—No increase in ac- == How to test an appraisal 
5” tivity is reported at the hardwood yards and == ae i 7 anti 
4.50 prices are quite unsettled. The buyers are pick- - The organization which makes it must have the indisputable 
er ing up small lots at concessions. Industrial _____ professional standing which can be attained only through many 
9:50 ents generemy are not a need pe gp = years of authoritative valuation experience and must be so 
4.50 Some automobile plants Still have a Boot ea = widely and favorably known that those to whom any of its 
f stock. The mniture factories ll wait until 
9.50 + ee appraisals may be presented will immediately recognize and 
4.50 after their shows before buying. : PP Ly pre: y g 
9.50 acknowledge its authority. - 
4.50 BOSTON, MASS., May 12.—The New England E The men who make its appraisals must have the training and 
P market for hardwoods is somewhat sluggish. = _ supervision which only executives with thorough knowledge, 
. Sellers are eager for business and conciliatory, long experience and uncompromising standards can provide. 
Fae while buyers are cautious. Demands of coneum- The coctunt-of te semnele mane bn ue arranged and the bases 
p 
ing industries and the expanding requirements of = f | d th : : 
12” the building industry are resulting in fairly sub- of value so presented that executives, engineers, accountants, 
stantial business for immediate delivery. A little ; purchasing agents, bankers, lawyers, judges, taxation and rate 
$107 better demand for plain white oak is reported. specialists, underwriters and adjusters, can readily 
Ie Furniture makers are inquiring for quartered. obtain the information they need. 
— tetail dealers are showing a little more encourag- = The American Appraisal Company’s record of 
on- ing interest in flooring. Quotations on 13/16x2%4 35.690 appraisals of 634 Silecen types of proper- 
clear: Beech, $83 to $85; birch, $85 to $88; maple, = as 1896 taint f fuel 
$100 to $103.50; oak, white, plain, $103 to $105.50; = ties since > assures a Certainty of appraisal au- Send for these 
selects, $84 to $85. No. 1 flooring: Beech and thority that fulfills the most exacting requirements. ‘ ; 
birch, $77; maple, $81 to $85. Quotations on inch: : The American Appraisal Company’s organiza- American A ppraisal 
FAS No. 1 Com. _ tion is so comprehensive that it can, and does, assign Diets 
ine 1 A) | a AE Er $105@115 $80@85 = to any client, large or small, trained and experi- pamphie 
von BOCEN: Co cieintleaoncsagsiecn eos 75@ - 45G = : enced appraisers under executive supervision. 
oo Maple .....sseseseeeeeeees 95@105 556 = recent assignment to one client comprised 85 men “ 
ites Oak, white, plain*......... 95@120 ..@.. pny weg inte ieuacaeioel D-57 “What Is Your 
ant ; Sy tees anciee : ppraisal experience totaled over 
are Oak, white, quartered*.... 145@155 90@95 = 500 Plant Worth?” 
: i Te eer ee 110@120 65@75 = pF gerne aes ini k of The A ; 
*Lower prices, hard texture; higher, soft tex- = representative days work of Ihe American 
isi- ture oak. Appraisal Company involves 790 different proper- D-527 “Appraisals 
a ; . ; ek : ties in 119 lines of business for 413 concerns in 41 
me ST. LOUIS, May 12.—No stimulation is ap- = states, representing over $230,000,000 in property and the Profit and 
ave parent in the hardwoods market, but the under- valiese ” 
rds, current seems to be a trifle stronger, although N : h i ial Id h mil Loss Statement 
560; there are, as yet, no tangible evidences of im- : No other organization in the wor as & simular 
provement. =| variety and accumulation of experience in all phases “Wh I 
f and fields of valuation work. D-51 “When Insur- 
0 HOUSTON, TEX., May 12.—After a few days z 
not of dullness, the hardwood market is picking up. E THE AMERICAN APPRAISAL COMPANY ance Insures and 
a Prices are firm. The principal demand is for = Milwaukee When It Doesn’t” 
ow red gum and white oak. Foreign demand is in- : 
er- pret siete ae Atlanta Dallas New York Washington 
ast ar omg — - ae mea The Canadian —=— 
ad Arcus aa Joes oston ndianapolis i rgh ‘ . . 
CINCINNATI, OHIO, May 12.—The hardwood Buffalo ‘to Aanckce San Peeneise on 7 Sa IVES ( ASS 
sn market is better than in April, but below expec- : ee ie a *. a Mastveal = ~ 
ave tations. It is still a buyer’s market, though there incinnati inneapolis attic : 
ine is more disposition to stick to prices. But when Cleveland New Orleans Syracuse Terente 
ds. a real order is to be had, a small concession e + 
gee acing h American rals 
in INDIANAPOLIS, IND., May 12.—Hardwood : 
Sales continue disappointing, though a large vol- 
“ ume of inquiries is received. A determined THE AUTHO RIT Y@610925, The A. A. Co. 
08. effort is being made by users to keep stocks alt : : 
asy below the levels of last year. The flooring fac- Investigations - Valuations - Reports - Industrials 
ade tories here are fairly busy, and are more or less = Public Utilities - Natural Resources 
consistent buyers of maple and oak. Automo- : 
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DHAM KOLORED SHINGLES 

are manufactured in our modern 
mills, from British Columbia Red Cedar, 
world-famous for its lasting qualities. 
The supervision of expert graders ensures 
uniformity of grade and manufacture. Each Shingle is stained separately and 
individually (not in the bundle), from tip to butt, while hot from our dry-kilns 
and free from moisture. This ensures full penetration of color, resulting in long 
life. To ensure the highest quality stains, we use the strongest color pigments, 
and grind them in our own mills to the finest possible condition in pure lin- 
seed-oil. They are then suspended in a vehicle of highly refined, pure creosote 
preservatives and “binder.” These ingredients are mixed by our color and oil 
experts to ensure colors that are rich and soft in tone, and above all, DURABLE. 
EDGECUMBE-NEWHAM COMPANY, LTD. 

General Offices and Mills: VANCOUVER, CANADA 


SALES AND SERVICE OFFICES: 


NEW YORK,N. Y. DALLAS, Texas CINCINNATI, Ohio 


TORONTO, Ont. 











See Us on Northern Hardwoods 


You will find our values equal to any you have ever received. 
Our new cut is now shipping dry—nice, bright, clean stock. 


Birch, Maple, Beech, Basswood, 
Elm, Soft Maple, Hemlock 


Quality trees, careful manufacture and high standards of 
inspection make our lumber dependable. We do special 
sawing. Lath and square stock a specialty. 


Stack Lumber Company 


ESCANABA, MICHIGAN 








HE relative merits and costs of various types 


Hool and Johnson 2-volume ‘‘Handbook of Build- 
ing Construction.’’ Covers fully principles, 
methods, costs, etc. 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. ers, 431 S. Dearborn St., Chicago, Ill. 





THE LUMBERMAN’S ACTUARY 
of construction are fully explained in the 


Illustrated, 1474 pages, book every lumberman can use. Price postpaid, 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. 


in leather, $8.50. AMERICAN LUMBERMAN, Publish- 


bile factories are a little more active, and their 
orders for ash, hickory and similar woods are 
larger. The furniture business is poor. Rail- 
roads and utilities are rather steady buyers of 
heavy timbers, and demand from farm imple- 
ment factories is good. City and country retail 
yards are buying sparingly. 


MINNEAPOLIS, MINN., May 12.—Woodwork- 
ing industries are taking a liberal amount of 
northern hardwood, but trade is subnormal, due 
to a belief that further concessions are in pros- 
pect. Building consumption is increasing. 


BALTIMORE, MD., May 11 .—The requirements 
in the way of hardwoods seem to be slowly in- 
creasing, though some items, like gum, have 
eased off to an extent. Exports suggest better 
buying, unless many shipments are on consign- 
ment. 


KANSAS CITY, MO., May 12.—Hardwood buy- 
ers are displaying a cautious attitude. Purchases 
are largely hand-to-mouth, but the volume is 
respectable, as this policy necessitates frequent 
ordering. Demand from retailers is spotty. 
Flooring is in better demand than finish. Oak 
finish is again coming back into vogue and orders 
for that are a little heavier. Prices still show 
considerable variation. 

COLUMBUS, OHIO, May nu .—Hardwood buy- 
ing in central Ohio so far in May has been ahead 
of either March or April. Shipments are coming 
in promptly, while dry stocks are not very large. 
Prices are still somewhat irregular, although the 
larger concerns are holding them well. Prices 
of oak at the Ohio River are: 

FAS No. 1 No. 2 No. 3 
Quartered ...... $155 $90 $55 - 
BPNGAR «050s: 0 55:40 105 75 50 $20 


NEW ORLEANS, LA., May 11.—With the pos- 
sible exception of the export market. no mate- 
rial change in the southern hardwood situation 
is indicated by local reports. Domestic buyers 
seem to be limiting their orders closely to imme- 
diate needs, and prices continue rather weak. 
There is said to be brisk inquiry on the export 
side, with recent shipments overseas in good 


volume. 
FIR, SPRUCE, CEDAR 


CHICAGO, May 13.—Although the larger man- 
ufacturers are making an effort to maintain 
present lists, the smaller mills are making con- 
cessions to move their stock. Prices have sagged 
50 cents on common, with the exception of long 
joists, and $1 on uppers. While the construc- 
tion industry is taking good sized quantities of 
lumber, the yards continue their hand-to-mouth 
buying policy and show no disposition to pur- 
chase ahead. Car material is the one strong 
item in the fir market, due to the contracts re- 
cently let by some of the large railroads calling 
for fir. 


BUFFALO, N. Y., May 13.—Straight car items 
of. fir appear to be easy, but mixed cars are firm, 
with prices strong in uppers and common. The 
buying in this section is not large. 


BOSTON, MASS., MAY 12.—Current demand 
for fir is seasonable, purchases being conserva- 
tive. Ordinary schedules of dressed are $33 to 
$33.50, ship’s tackle; transit lots vary, conces- 
sions being given rush delivery sometimes bring- 
ing $34. No. 1 common boards have sold at $28 
to $30, and certificate stock at around $31. Some 
retail yards are doing a nice business in red 
cedar. 


KANSAS CITY, MO., May 12.—Cool weather 
over the northern States is holding back demand 
for fir and, though production is limited, prices 
are hard to maintain. Yard demand is mostly 
for mixed cars. There is a fair demand for in- 
dustrial items, notably oil rig timbers, in Okla- 
homa and southern Kansas. 


SAN FRANCISCO, CALIF., May 9.—The fir 
market continues in a slump, due to there being 
virtually no export business. Local retail busi- 
ness is steady. 


NEW YORK, May 12.—The market leader is 
fir, about as much selling as of all other species 
combined. Terminals are fairly well filled, but 
the wholesalers are in much better shape than 
a year ago, and there is none of the price fluc- 
tuation that then hurt business. 


CYPRESS 


‘CHICAGO, May 13.—Red cypress buying con- 
tinues on a hand-to-mouth basis, with demand 
spotted and not confined to any particular source 
although the yard trade is the best feature of 
the market. The larger manufacturers are hold- 
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., ing firm to their lists despite recent reductions 


by some of the smaller mills last week. Indus- 
trial trade is still quiet. 


BUFFALO, N. Y., May 13.—Cypress buying is 
mostly in small lots. Wholesalers are not add- 
ing to their stocks to any large extent. Prices 
are unsettled, though no severe declines have 
taken place. 


BOSTON, MASS., May 12.—Cypress is moving 
rather slowly. Prices show a comparatively wide 
range. While red is fairly well maintained, some 
of the smaller yellow cypress producers are con- 
ciliatory. 


ST. LOUIS, MO., May 12.—Dealers notice a 
much stronger demand for lower grades of 
cypress, though prices have not improved. Build- 
ing demand has not been expressed so far. 


CINCINNATI, OHIO, May 12.—The cypress 
market is more active, there being a steady in- 
crease in demand.- Prices have been showing 
firmness. The sales volume is fairly satisfac- 
tory. 


INDIANAPOLIS, IND., May 12.—Cypress de- 
mand continues dull. A little increase in volume 
is reported from retail buyers, but industrial de- 
mand shows little pep. Red cypress is most pop- 
ular, and prices seem more firmly established. 
Little demand is noticed for yellow cypress, and 
concessions are being made. 


BALTIMORE, MD., May 11.—Cypress demand 
keeps up fairly well, and inquiry shows greater 
interest, with prices well maintained. The mills 
still manifest a disposition to go after business 
in an energetic way, but concessions appear mod- 
est. Stocks here are small. 


KANSAS CITY, MO., May 12.—With country 
trade very slow, the volume of cypress orders last 
week was a little lighter than during the week 
before. City demand is spotty and industrial 
consumers are more hesitant about placing 
orders. 


NEW ORLEANS, LA., May 11.—No featurable 
change is reported in market conditions for the 
week, prices being rated steady, and booking 
volume and shipments about level with those of 
the preceding week. The business is rated fair 
but scarcely up to expectations. 


NEW YORK, May 12.—Good rail cargo ship- 
ments have augmented holdings of very fine 
grade cypress. Wholesalers are resisting efforts 
to slash prices, though the market has not im- 
proved as was expected. Generally speaking, 
prices are very firm. 


HEMLOCK 


CHICAGO, May 13.—Demand for hemlock con- 
tinues to pick up, with the volume of the busi- 
ness coming from the country yards of Michigan 
and Wisconsin, although there is some buying 
in the cities. Distributers feel that discussion of 
the manufacturer’s promotion campaign is 
largely responsible for this improvement. Prices 
are firm at $4 off the Broughton list. 


BUFFALO, N. Y., May 13.—Local yards are 
carrying some pretty fair-sized stocks of hem- 
lock and some have received quite an amount by 
lake. The retailers are buying only for needs. 
Prices are holding their own. 


BOSTON, MASS., May 12.—Hemlock is not in 
very active request, dealers buying conserva- 
tively. Western hemlock quotations have soft- 
ened. Dimension can be bought for $2 or $3 less 
than early in the year. Clipped boards, eastern 
lengths, 10- to 16-foot, are $33 to $34; northern 
boards, $1 less, and random about $31. 


NEW YORK, May 12.—Western hemlock is 
moving fairly well, with abundant supplies in 
the hands of wholesalers. Retailers have not 
been buying to a great extent, it is true, but 
all of them are taking some hemlock. Prices are 
holding firm, despite numerous reports of bar- 


gains. 
WESTERN PINES 


; CHICAGO, May 13.—Prices on practically all 
items of western pines, both California and In- 
land Empire, weakened $1 in the last week, local 
distributers report. Demand has shown a 
marked decline particularly in the yard trade, 
which up to this time has been the redeeming 
feature of the market. Industrial demand is 
dull and like the yard trade is of the hand-to- 
mouth variety. 


BOSTON, MASS., May 12.—Distributers have 
grown more urgent in their offerings of western 
pines. No. 1 common Idaho pine is off $2 to $4 














Vernon Parish Lumber Co. 
Kurthwood, Louisiana 


Please refer to your invoice 
No. 5900, showing 7154 feet of 
5/4x3” B & Btr. Ht. E. G. 
Flooring. This flooring was 
bought for use by Mr. George 
in Dr. Danna’s 


states that this is the finest 
flooring he has ever seen or 
laid since he has been in the 
business, and as you perhaps 
know, he has put up many of 
the largest and best buildings 


stated that it was the nicest 
lot of flooring he had seen. 
We did not sell this direct to 
Mr. Glover but through a 
retail yard here. 


LOUISIANA SOUTHERN 


New Orleans, La. 
By T. L. Smith. 





Talk about 
satisfaction! 


We take unusual pride in the satis- 
faction our stock gives and we would 
just like to prove to a few “hard to 
please” buyers that we can deliver the 
goods. Make us prove it! 


Read the excerpt at the left. Do you 
know of any mill that is producing 
stock that is giving any better satisfac- 
tion than our flooring did in this case? 


Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


Lumber Co. — All sales outside of Texas 





{ All Texas sales handled by Angelina County 
handled separately by each company. 





Angelina 


Vernon 


County Lumber Co. 


KELTYS, TEXAS 


Parish Lumber Co. 


KURTHWOOD, LA. 




















This New Band Mill 


| “Quality First, 
| Service Always’’ 
| 


That is our motto and we have 
the facilities and stock on hand 
to “make good” on every order. 
At the present time we have ap- 
proximately 2,250,000 feet of Sap 
Gum, Red and White Oak lum- 





RED and WHITE OAK ber ready to ship. Write for 
SAP GUM LUMBER stock list and prices today. 


Angelina Hardwood Company 
H. G. Bohlssen Mig. Co. EWING, TEXAS 

















(Angelina County) 
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Only Autocars could 
do this hauling job 


| 5-ton Autocar 
negotiates sharp 
turn where 
longer wheelbase 
truck was forced 
to unload. 














Autocar short wheelbase 
handiness made it possible for 
R. N. Murdoch, hauling con- 
tractor of Cloverdale, Calif., to 
haul long loads of lumber down 
the narrow and crooked moun- 
tain trails out of the California 
redwood forests. 


Nearly every sharp turn had 
several piles of lumber at the 
side of the road where longer 








The Autocar Company, Ardmore, Pa. 


ESTABLISHED 1607 


Direct Factory ‘Autocar Sales and Service” Branches or Affiliated Representatives in 


“Albany “*Brooklya “Detroit *Los Angeles 
*Allentowao “Buffalo be Miami 

Altoona “Camden “Fall River ee 4 
"Atlanta "Chester “Fresno jew Bedfor 
“Atlantic City “Chicago Harrisburg “New Haven 
*Baltimore Cleveland “Indianapolis “New York 

Binghamtoa Columbus “Jersey City “Norfolk 
“Boston *Dallas Lancaster *Oakland 
*Bronx Deover “Lawrence 


wheelbase trucks had to unload 
in order to make the turn. The 
short wheelbase Autocar made 
these turns without any trouble, 


although loaded with planks 24 


feet long. 


The grades did not give any 
trouble, the sturdy 5-ton Auto- 
car being able to make out with 
twice as much lumber as other 
trucks of the same capacity. 


Orlando “San Francisco <irenton 


“Paterson “San Jose Washington 
“Philadelphia *Schenectady West Palm Beach 
*Pitsburgh Scranton *Wheeling 
*Providence Shamokin Wilkes-Barre 
Reading *Springheld Williamsport 
“Richmond *St. Louis “Wilmington 
*Sacramento “Stockton “Worcester 

“San Diego “Syracuse York 


* Indicates Direct Factory Branch 


Autocar 


Gas and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES Wy, , 















































‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 
NN broken record of satisfactory payment of claims, 
offer Lumbermen 

Profit Participating Insurance 


With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 
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from April prices. 
No. 2 common. 


There is a good inquiry for 
Quotations on Idaho white pine: 


No.1 No. 2 No. 3 
TSG) ssc $69.50@71.00 $60.50@61.50 $40.00@42.50 
PES caesar 68.50@70.00 57.00@58.00 41.50@43.50 


KANSAS CITY, MO., May 12.—Prices on Idaho 
and western pines have receded from $1 to $2 on 
a number of items in the last week, but Califor- 
nia pine prices have not shown any change. 
Demand is classed as just fair, with industrial 
consumers apparently buying only to keep their 
stocks assorted. 


NEW YORK, May 12.—No. 3 common Idaho is 
off $1 from first of month quotations and there 
are reports of bargains. Western pine, on the 
other hand, is holding up well and showing stub- 
born resistance to bargain seekers. Shipments 
have not been unusually heavy, but come through 
on fast time. 

SAN FRANCISCO, CALIF., May 9.—The local 
and coastal pine market is in excellent shape. 
Most mills are increasing production or running 
to capacity, and do not have enough dried lum- 
ber to meet orders on hand. This has a tendency 
to stabilize prices and some manufacturers ex- 
pect a slight increase. This stiffening is caused 
to some extent by heavy demand for box shook. 


REDWOOD 


BOSTON, MASS., May 13.—May business in 
redwood is running somewhat ahead of April. 
The market continues to be very competitive, 
and purchases are for immediate requirements 
only. Good stocks at eastern distributing cen- 
ters encourage conservative takings. 


SAN FRANCISCO, CALIF., May 9.—Redwood 
orders and shipments showed a slight decrease 
during the last week. While local and coastal 
consumption showed a falling off, midwestern 
and eastern orders increased slightly. Foreign 
trade took a decided slump, which is believed to 
be but temporary. Production is in excess of de- 
mand. Prices remain steady, and the outlook 
is for increased business. 


INDIANAPOLIS, IND., May 12.—More in- 
quiries were received last week, but business is 
not satisfactory. Some rural yard buying was 
reported, and inquiries from this source are in- 
creasing. 


KANSAS CITY, MO., May 12.—Demand for 
redwood is holding up well to the level of the 
previous three weeks, with retailers and indus- 
trial consumers dividing the orders. Prices are 
a little firmer. 


NORTH CAROLINA PINE 


BUFFALO, N. Y., May 13.—The demand for 
North Carolina pine is slightly improved. Prices 
are on about the same level as for several weeks. 
The mills are asking a little more for roofers, 
but it is difficult to get retailers interested at ad- 
vances. The wholesalers say the market is er- 
ratic and that mill stocks appear to be of ample 
size. 


BOSTON, MASS., May 12.—North Carolina 
pine distributers speak of some improvement in 
demand. The larger mills continue to quote $61 
to $62 for band sawed rough edge, 4/4 under 12- 
inch, while some smaller producers will consider 
bids of $59. Shortleaf flooring, C rift, 1x4-inch, 


is $55. B&better rift is down to $77, and B&bet- 
ter flat, $56. Partition is easier, B&better being 
$53.75. Shortleaf roofers are in good demand at 


$32 to $32.50 for 8-inch, and $30.50 for 6-inch. 


BALTIMORE, MD., May 11.—North Carolina 
pine trade continues rather uneventful. Box 
lumber especially is quiet, with quotations fairly 
low, while building stocks show signs of stiffen- 
ing. The assortments on the wharves are enough 
to take care of needs and buyers hold off as long 
as they can. There are indications of expansion 
in the movement. 


NEW YORK, May 12.—Flooring, ceiling and 
roofers developed a weakness during the latter 
days of the last week. Roofer prices, however, 
are stiffer than a week ago. Retailers are not 
well supplied. 


SOUTHERN PINE 


CHICAGO, May 13.—Further reductions in the 
price of southern pine were made this week as 24 
consequence of a falling off in demand and an 
accumulation of transits. Distributers report 
that prices on common boards have softened an- 
other 50 cents over last week and that shiplap 
and some other items are off as much as #1. 
Although fair sized quantities are moving out 
from the yards, retailers wait until stocks are 
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badly broken and then demand quick delivery. 
As a consequence the mills have been encour- 
aged to put out more transit cars than can be 
disposed of at the market price and these are 
in some cases sold at a sacrifice. 


BOSTON, MASS., May 12.—Coincident with a 
strengthening in demand for southern pine there 
has been further weakening of prices. Further 
concessions of $3 on B&better and C rift, and 
$2.50 on B&better flat flooring are reported. Top 
prices for longleaf flooring, 1x4-inch, are $85 for 
B&better rift, $62 for C rift, and $60 for B&better 
flat. Concessions are given on partition, $58 be- 
ing top for B&better. There is a good demand 
for roofers at fairly steady prices. Longleaf 
dimension, plank and heavy timbers are only 
moderately active at easy prices. 


ST. LOUIS, MO., May 12.—The southern pine 
market is weak, supply being in excess of de- 
mand, which is rather slow. Nevertheless, there 
is a much stronger demand for transit cars, re- 
ceipts of which have been large, but less than 
demand, and cars have moved faster than in re- 
cent weeks. Many mill orders are received, but 
prices are not satisfactory. Demand is general, 
and covers many items. Mill stocks are low, and 
buying is hand-to-mouth. 


HOUSTON, TEX., May 12.—Business in south- 
ern pine is fair and prices are firm. Foreign or- 
ders are increasing somewhat. The chief de- 
mand is from retail yards, which are calling for 
mixed Cars. 


CINCINNATI, OHIO, May 12.—There is con- 
siderably more activity in southern pine and the 
market is stronger. However, bookings are be- 
low normal for this season. Retailers report a 
consistent demand from building consumers, but 
are somewhat slow in replacing stocks. 


BUFFALO, N. Y., May 13.—The southern pine 
demand is better than several weeks ago, but it 
lacks snap. Caution is being shown by both in- 
dustrial concerns and retailers. Hardly any 
changes in price have taken place in the last 
week or more. 





INDIANAPOLIS, IND., May 12.—Southern pine 
demand is only fair. tetail orders are small, 
though more frequent. Some inquiries come 
from the rural trade, mostly from yards in the 
southern part of the State where farmers are 
finishing their spring planting, but little buying 
has been done. 


BALTIMORE, MD., May 11.—Georgia pine is 
about holding its own, with the local require- 
ments modest, but quotations showing firmness. 
Florida affords a market for practically all of 
the stocks turned out. Recessions have been 
resisted, with the trend toward larger distribu- 
tion, and stocks here small. 


KANSAS CITY, MO., May 12.—While the 
southern pine mills are getting the big end of 
the business placed in this market, sales mana- 
gers complain that there is too much production 
for comfort, with the result that the smaller 
mills are making prices. Compared with other 
years, the volume holds up well to the average, 
with orders somewhat smaller but more fre- 
quent. Practically all items of yard stock are 
in demand, and the inquiry for industrial items 
is increasing, notably from the railroads. 


NEW ORLEANS, LA., May 11.—Mill reports 
indicate a hair-line decline of bookings for the 
week, with heavier declines in production and 
shipments. 300kings lead for the week, with 
shipments second and production third. Local 
comment indicates little change in the market 
Situation, current business being rated fair 
though not up to expectations. Prices are rea- 
sonably well held though occasional soft spots 
are rumored. It is said that some sizable export 
orders have been placed within the last few days, 
but there is talk of very active competition and 
somewhat shaded prices. 


NEW YORK, May 12.—Southern pine price 
lists have remained unchanged for weeks, ex- 
cept for slight cuts here and there, offset by 
increases. Wholesalers are firmly convinced that 
retailers must soon buy their needs, for unques- 
tionably a big volume is moving to consumers 
and retail stocks are small. 


SHINGLES AND LATH 


CHICAGO, May 13.—Red cedar shingles have 
been in good demand in the local market this 
week, reflecting the activity in the construction 
industry in the outlying districts. Meanwhile 
Prices are holding firm, but show no tendency 
to firm up although production is being cur- 
tailed by western manufacturers. Quotations at 
Chicago are as_ follows: 3ritish Columbia 


———‘‘Buy a Moore and Get the Best’’ 
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Patent applied for. 


Moore’s Asbestos Protected Metal 


Fireproof Doors 


Write for the door issue of ‘‘ Moore Facts.’’ 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. ” 2 Fally Equipped Plants. ~~ North Portland, Ore. 











avers 








is characterized by great care. 


portant feature. 


Finish 
Ceiling 
Siding 
Flooring 
Mouldings 
Dimension 


Lath 


Boards 


Shop 


and 
Factory 
Lumber 


Every step in the manufacturing of “ NEARWHITE” 
Note the careful stack- 
ing of this lumber on the way to the dry kilns—an im- 


THE SUMTER LUMBER Co. 


ELECTRIC MILLS, MISSISSIPPI 


E. E. HALL, Sales Manager 
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XXXXX, $5.46; 5/2 extra clears, $4.41; extra 
stars, $3.74. Lath are in good demand and prices 
are firm. 














NEW YORK, May 12.—Good shipments of east- 
TH E ern spruce lath have arrived on a waiting mar- 
ket. Sales have been heavy and prices consist- 
DOWD ently firm. Fir lath also have been going wel] 
and have held firm. West coast shingles are 
E KN rc abundant and retailers are well supplied. Shin- 
. s 
Edge - Holding Knives @ 


gles are selling fast at retail yards. 


2 BUFFALO, N. Y., May 13.—The shingle mar- 
LIST:— ket is firm. Extra clears are $4.71, and stars, 
$4.01. British Columbia XXXXX are firm at 








1. Planer $5.76. Lath are about steady in price, without 
> Meee much demand. 
. 3.. Milled BOSTON, MASS., May 12.—Shingle prices ; 
Make your request on your business letter- Matcher well held, although demand continues quiet, 
head and we will send your firm a set of the 4. Moulding White cedars are steady at $4.75 to $5.25 for 
a 5. Mitre extras, an .25 to $4.75 for clears. e best 
NEW DOWD EDGE i HOLDING KNIVES “| as makes of British Columbia red cedar shingles 
for 10 day’s free trial. You give these knives a 7. Sees are firm at $5.88 and theresbout for railroad ship- 
; ° ments. ere is practically no buying of lath f 
thorough trial on your machines. If they fail to 8. Veneer ; future requirements. Distributers quote "37 Poel 
do one-third more work without regrinding, as or 1%-inch, and $8 for 1%-inch spruce, but these 
m h t 10. Excelsior prices are being shaded. Wide lath are offered 
we claim, you may return them at our expense. 11. Hog freely at $7.75. For western hemlock lath $7 
12. Hoo ship’s tackle Boston is generally asked for 15%- 
. . . p . . s 
You have everything to gain and nothing to 13. Logwood oP SOE SO Oe Sa SEN. 
lose—and you may be sure that we are pretty = nite ST. LOUIS, MO., May 12.—Shingle demand is 
: weak. Stocks are fairly large. Extra clears, 
ane of our product or we wouldn’t make 16. Blanks f.o.b. mill, are $3; *A*, $2.65, 10-inch clears, $1.80. 
1s offer. 17. High Speed 
s gt wanes MINNEAPOLIS, MINN., May 12.—Red cedar 


shingle prices are unchanged and the demand is 
about the same. Few transit cars have come 
through, and most orders are for mill shipment. 
There is a growing tendency to use only better 
grades, 





Remember, write on your 
business letterhead. 


DOwD KNIFE WORKS 


Makers of High Grade Knives Since 1847 
BELOIT, WISCONSIN 






INDIANAPOLIS, IND., May 12.—Red cedar 
shingles demand appears to be gaining, some 
sales being made to the rural trade. Prices are 
firm on red cedars, but unsteady on others. 
Lath demand is spotted, with prices showing a 
wide range. 


KANSAS CITY, MO., May 12.—Shingle demand 
is poor. Small offerings, however, maintain 
prices and dealers seldom find it necessary to 
shade. The demand for lath is fair, with south- 






OW) BNIFE. 1 ern and western pine in best demand, though re- 
Aes reggae) 

en ESTB:- “A cently some redwood has been sold here. Siding 
pa%,MACHINE KNIVES 3 demand also is fair, being divided between red- 





Hee, 1847+ My 
Tee eewenenee* oe GS 


ELOYIT 


wood and western pine. Prices on siding and 
lath have shown no change.* 






COLUMBUS, OHIO, May 12.—There is a rather 
This trade-mark good demand for shingles. Retailers in rural 
appears on every sections are buying in larger quantities. City 
DOWD Knife. dealers are also coming into the market. Many 
building jobs are far enough along for shingling. 
Shipments from the Coast are adequate. Transit 
cars are not numerous. Red cedar extra clears 
sell around $4.70, and extra stars at $4.15 to 


$4.20. Other varieties are quiet. Lath trade is 
steady. 
EDGE-HOLDING NEW ORLEANS, LA., May 11.—Cypress shin- 
gles continue in rather quiet demand, while the 
i cypress lath movement is rated fair. Prices on 


both items stand unchanged, according to local 
report. Pine lath are said to be finding fair 


WOO DWO rR Kl N G K N IV ES sale, though the request is not quite so active 


as thirty days ago. 


CLAPBOARDS 
BOSTON, MASS., May 12.—There is not much 
activity in clapboards. Northern and eastern 
makes are fairly well maintained, because offer- 
ings are light. Few dry eastern spruce and white 
pine clapboards grading clear and better are in 
Thi e d first hands. Spruce extras, 4-foot, are steady at 
$12 s 5. ste spruce 
is Trailer Handles 15-Ton Loads $120 and clears are $110 to $115, Western spruce 


clapboards, 314%4- to 6-foot, are $38 to $40. 























° ° . ‘ ‘ ern makes of clear red cedar are $32 to $35. The 
It is especially designed for use with Tractors in muddy, sandy, or market is well supplied with western stock. 


swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


Suburban builders are calling for more Colonial 
siding than clapboards. 


COOPERAGE 


WRITE FOR Lumbermen everywhere recognize Hemming logging BUFFALO, N. ¥., May 13.—The slack cooper- 
CATALOG trailers and wagons as the best equipment obtainable. age market is quiet, owing to a lull taking place 


} i in the flour trade because of the unstable wheat 
TODAY Investigate our line now. market. Country coopers are not disposed to 
lay in stock for apple barrels yet. Prices are 


HEMMING WAGON FACTORY, Meridian, Miss. easy. Tight-cooperage is quiet, with little 


change in prices. 


Hemming Heavy a ee MAHOGANY 


Duty 8-Wheel aw 7 Ae ny , BOSTON, MASS., May 13.—Mahogany is firmly 
Tractor Trailer —_ 7 alt hee : Y, iy held. Local production is on a full time basis, 

, ( : stock is moved as fast as it is dry. Improved 
request for both solid mahogany and veneers 1S 
reported. Demand from manufacturers of radio 
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sets is stronger than ever. Quotations on air- 
dried plain mahogany, f.o.b. Boston, log run for 
figure: 
No. 1 No. 2 No. 3 
FAS Common Common Common 
Wfh cececcccse $210.00 $177.50 $105.00 $45.00 
5/4, 6/4 & 8/4 215.00 180.00 105.00 45.00 


’ BOXBOARDS 


BOSTON, MASS., May 13.—Packing lumber 
specialists report a fairly seasonable demand for 
poxboards and shook at steady prices. Buyers 
will not contract far ahead. Maine and New 
Hampshire boxboard mills show some reduction 
of stocks. Close buyers say they are able to get 
round edge inch boxboards, f.o.b. New Hampshire 
or Maine shipping point, at White pine, $23 to 
$25; spruce, $21 to von hemlock, $20. 


SAN FRANCISCO, CALIF., May 9.—The box 
shook trade is showing marked increase, with 
prices advancing. Indications are that box ma- 
terial will go still higher, due to the extra heavy 
demand caused by the large California fruit crop. 


News Letters 


(Continued from page 79) 
VICTORIA, B. C. 


May 9.—Vancouver Island has been in the dol- 
drums iately so far as the lumber business is con- 
cerned, but there are numerous signs of a come- 
back, with export orders mounting once again. 
The market generally is regarded as weak but 
hopeful. Island operators have experienced a fair 
demand from the Atlantic seaboard, but offshore 
trade, which is the principal source of their busi- 
ness, has been severely depressed. Rail trade to 
the middle West States has picked up, but business 
with the Canadian prairies, although showing 
signs of developing life later in the spring, is still 
dormant. 

Track laying on the new Deerholme branch of 
the Esquimalt & Nanaimo Railway, which will 
provide a direct outlet for logs from Cowichan 
Lake to tidewater at Cowichan Bay, will start 
early this month. Logs produced in forests in the 
Esquimalt & Nanaimo Railway belt and disposed 
of to other concerns will be manufactured into lum- 
ber in sawmills of Vancouver Island, according to 
the assurance given to Victoria trade interests by 
D. C. Coleman, president of the railway and vice 
president of the Canadian Pacific. 

Operations at the logging camps of the Great 
Central Lake Logging Co. are going forward 
rapidly, and the railroad spur from the main line 
of the Esquimalt & Nanaimo Railway is now within 
two miles of the lake. 

Plans of the Bloedel, Welch & Stewart interests 
and the International Timber Co. indicate that 
operations will soon be resumed at Campbell River 
on a big” scale. Considerable equipment has 
reached Menzies Bay to be used in the establish- 
ment of new booming grounds for the Bloedel, 
Stewart & Welch camp. The International Timber 
Co. is going ahead with construction work around 
the camp, and the building of a new logging rail- 
road with the intention of starting up log produc- 
tion in the early future. 

McDonald & Murphy Logging Co. has resumed 
operations at Cowichan Lake. 

The Emerson sawmills, after being closed down 
for four years, have resumed cutting again, ac- 
cording to advices received here from Prince 
Rupert. 

William Shields & Son, of West Vancouver, have 
purchased extensive timber limits at the mouth of 
Salmon River in the Sayward district of northern 
Vancouver Island. The area has a large frontage 
on Salmon Bay, and contains one of the best 
stands of timber in the region. A large logging 
camp is being established. 

Forest industries were responsible for 46 per- 
cent of the accidents and 43 percent of the fatal- 
ities reported to the Workmen’s Compensation 
3oard of British Columbia last year. 


NEW ORLEANS, LA. 


May 11.—The market continues about “as was,” 
according to local comment. Southern pine de- 
mand fell off a tiny bit for the week, according to 
mill reports, but more marked declines in volume 
of cut and shipments restored orders to first place 
in the relative ranking, with shipments and cut 
rating second and third respectively. Prices ap- 
pear steadier. No featurable change in character, 
volume or price is reported by the cypress folks, 
who class their business as fair if hardly up to 
expectations for the season. A relatively “quiet” 
market likewise is reported for southern hard- 
woods, with prices not satisfactory and less firm 
than could be desired. On the export side the situ- 
ation seems more or less mixed. Hardwood folk 
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Belting 
That Really Satisfies 


E like to solicit the patronage of 
belting users who insist upon 
super-quality. The belting ideas ofsuch 
buyers coincide with our own: The 
product must, above all, give a long- 
time, satisfactory service. This of ne- 
cessity implies flexibility, exceptional 
tensile strength, wear-resisting quali- 
ties and a power transmission that is 
as near perfect as it can be. 
And this is precisely what you get 
when you use 


MOLONEY 
Leather Belting 


As we have said before, Moloney Belt- 
ing is built to conform to the highest 
Another Moloney — standards of the belt maker’s art. It is 
product is ““M” Belt 2 

Dressing. Itisfavored | not produced simply to meet the nor- 


for these reasons: 


Easy to apply — well mal demands of users, but to meet the 
worth applying—eco- = abnormal, emergency demands. 


nomical to use. Those 
who use it have dis- Thus, Moloney Leather Belting offers you 


covered that it recon- : vo p : 
ditions “tired” belting. unmistakable quality—which means effi 


1,2 and 5 gallon cans cient service and ample protection against 
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and barrels. untimely demise. It will withstand heat, 

“A Belt is cold, dampness and fumes, and is suitable 

No Stronger than Its for your most difficult drive. Surely such a 
Weakest Lap” 


brand should be your preference whenever 
the need arises for new belting. 


Remember, our engineers will be glad 
to help you solve your belting problems 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. PORTLAND, ORE. 
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Branch 
Sales Offices 


NEW YORK 
C. C. Weigand 
333 Union Ave. 
Elizabeth, N. J. 


NEW ENGLAND 
J. J. Bertholet 
78 Brainerd Road 
Allston, Mass. 


CHICAGO 
J. N. Woodbury 


111 Washington 
treet 


DETROIT 
C. R. Carlisle 
4978 Maplewood 
Avenue 
ST. LOUIS 
Wm. Dings 
2161 Ry. Exchange 
Bldp. 





What You Need 


When You Need It 


in Poplar, Cypress and Red 
Gum Case, Base, Mouldings 


AN 


There’s distinct advantage in keepin3, 
your assortment of trira and mouldings 
well balanced without carrying top 
heavy stocks. 


Transportation delays are no longer a 
serious hazard. Cars now $0 through 
to destination on fast schedules. The im- 
portant factor is the source of lumber 
supply. 

Here at our bi? mill we carry large 
stocks of air and kiln dried lumber in 
Poplar, Cypress, Red Gum and Short- 
leaf Pine, ready for immediate work- 
ing, into special or standard patterns of 
case, base or mouldings. 


These, we can load in well assorted 
schedules in mixed cars of finish to- 
gether with Hardwood lumber, or in 
strai®ht cars of any one item. Flat sur- 
faced mouldings and trim can be had in 
sanded finish, if wanted. 

Here then is a reliable source of supply 
for all current yard trade requirements, 
which may be bought as needed and 
with the knowledge that we ship only 
the product of our own mills. 


Submit your next schedule to 
our nearest office 


CASE-FOWLER LUMBER CO. 


M. anufacturers 
Macon, Georgia 


~ 
GENERAL SALES OFFICES 


1234 Commercial Trust Buildin’, Philadelphia, Pa. 


J. H. MACKELDUFF, Manager 





report brisk inquiry and a good volume moving 
overseas. Some sizable sales of southern pine for 
export are likewise reported, and the volume clear- 
ing through the Gulf ports seems to be growing. 
But it is said that competition for this businesg 
has been very keen and there are reports of shaded 
prices, so that exporters in general do not rate 
their division of the business wholly satisfactory, 

Work on the Fisher-Hurd Lumber Co.’s sawmill 
plant near Ferriday, La., is being rushed, accord- 
ing to current report. The mill building is said to 
be practically complete, installation of machinery 
under way, plant sidings connecting with the Loui- 
siana & Arkansas and Missouri Pacific railways 
have been laid and contracts let for the grading of 
a six-mile logging railroad into the company’s tim- 
ber. 

At a luncheon in the Roosevelt Hotel today, offi- 
cers and members of the Contractors’ & Dealers’ 
Exchange discussed plans for insuring the perma- 
nency of the building materials exhibit in its build- 
ing on Common Street. Vice President E. Newton 
Kearny presided and the speakers included Lionel 
C. Favret, George J. Glover, W. R. Burke, Morgan 
D. Hite, John Riess, R. F. Farnsworth, J. A. Haase, 
Walter Cook Keenan and others. General co-opera- 
tion was promised in a movement to enlist all 
branches of the building trades in support of the 
permanent exhibit, which is planned as a non-profit 
enterprise for the benefit of the public. Also the 
conference discussed plans for daily luncheon con- 
ferences to be held at the Exchange Building, each 
branch of the industry to have its special day of 
the week for these sessions. The plan will be 
inaugurated this week. 

Three lumber and paper experts from Sweden ar- 
rived in Bogalusa, La., last week to inspect the 
paper mills, the sawmill of the Great Southern 
Lumber Co., and the latter’s reforestation enter- 
prises. The party, which includes J. Herlenius, 
president of Uddeholm (Ltd.), Sweden, his son, 
who is in charge of the company’s sales in Eng- 
land, and J. Geijerstam, a Swedish sawmill and 
paper mill owner, was entertained by Col. W. H. 
Sullivan. 


TIMBER LAND SALES 


PLANT City, FLA., May 12.—Extensive timber 
holdings near Plant City formerly owned by the 
Mebane-Covington Lumber Co., of this place, have 
been recently acquired by the Jetton-Hudnall Lum- 
ber Co., also of Plant City, and E. T. Young, of 
Tampa, Fla. The purchase also ineluded the Me- 
bane company’s mill here having a daily capacity 
of about 20,000 feet. The new owners contemplate 
immediate development of the timber and continua- 
tion of the mill. 


MATTOX,FLA., May 12.—Senator T. J. Knabb, of 
McClenny, Fla., recently purchased from Jackson- 
ville parties a tract of about 6,700 acres in the vi- 
cinity of Mattox, covered with a heavy growth of 
pine timber, much of which is virgin. In addition 
to this property Senator Knabb also ewns an adja- 
cent tract of about 8,500 acres. While no arrange- 
ments for immediate development of the property 
have been made, it is reported the lumber and 
naval stores production will be undertaken later in 
the year. 


TROUBLE AND LITIGATION 


BARTLETT, ILu., May 12.—The Bartlett Feed & 
Lumber Co. has been adjudged bankrupt on a vol- 
untary petition by the company, which listed lia- 
bilities of $35,000 and assets of $21,000. H. W. 
Fenz is president of the company which was incor- 
porated in 1910. 


SPOKANE, WASH., May 9.—A _ suit to collect 
$6,617, alleged to be owing in connection with a 
contract entered into by the government and the 
Eastern Washington Timber Protective Association, 
was filed by the Government against tae association 
in the district court here this week by the district 
attorney. The complaint sets out that on June Lb 
1918, G. F. Hagenbuch for the association and 
R. H. Rutledge for the Forest Service entered into 
a written agreement to codperate in patrolling cer- 
tain forest land and extinguishing fires, the costs 
to be prorated. This agreement was to hold until 
Jan. 30, 1922. The area assigned to the protective 
association comprised 57,685 acres and to the Gov- 
ernment, 55,230 acres, respectively 51 and 49 per- 
cent. The complaint goes on to state that the 
Government operating under this agreement, in 
1918, 1919, 1920 and 1921 extinguished fires in the 
area in question, operating both for the benefit of 
the Government and the private lands of the asso- 
ciation and expending $6,617 for the latter. This, 
alleged to be due, is asked together with interest at 
6 percent from April 2, 1923. 

(SEEGERS 

BECAUSE OF the growth of cities and improved 
methods of farming, necessitating rapid short 
haul transportation, there will be a constantly 
growing demand for motor travel which will 
keep automobile business at a peak when gen- 
eral conditions are about average, according to 
Charles Clifton, president of the Automobile 
Chamber of Commerce. 
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